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Abstract  

 
Driven by increased urbanisation, construction of buildings and infrastructure continues 
to grow worldwide, further exacerbating the social and environmental impacts created 
by this sector. Large scale projects, requiring thousands of component parts and globally 
sourced materials, flow across supply networks to construct built assets.  Embodied 
within these supply networks are minerals, energy, water, labour, waste, modern 
slavery and other human rights abuses. This thesis focuses on the UK construction 
industry and the ability of the main contractor, a key procurer of materials and manager 
of the build process, to affect the sustainability of the final asset.  This research is case 
study based on unprecedented access to staff and key suppliers of a major UK main 
contractor, Carillion plc. The work is an holistic approach to sustainability, incorporating 
both social and environmental lifecycle thinking, sustainable supply chain theory, and 
the fields of stakeholder and collaborative working. Applying grounded theory 
methodology, four major themes emerge from this inductive research; fragmentation, 
the role of focal nodes, inter- and intra-company collaboration and knowledge of 
sustainability. Set within the context of a lifecycle perspective they define the ability of 
the main contractor to directly implement or influence sustainable build. The research 
develops theory uniting economic equity, network actor perspective and life stage 
impacts. The findings demonstrate that operating within current unsustainable business 
models the main contractor can only play a bit role. Additionally, it provides the basis 
for recommendations on business model, policy and process change.  
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Chapter 1. Introduction  

This research, based on a single company case study and using a grounded theory 

approach, addresses a gap in knowledge; that of the apparent failure of main 

contractors to effectively leverage their focal position in the supply network to drive 

increased sustainability of buildings and infrastructure. In the UK construction sector, 

the management of components for large-scale projects has become dominated by 

major contractors, operating on behalf of clients to construct assets and manage project 

supply chains. Today, procured goods and services represent around 75% of a UK main 

ŎƻƴǘǊŀŎǘƻǊΩǎ annual turnover (Scholman, 1997, Carillion, 2017). Construction and the 

built environment have major impacts on multiple aspects of sustainability, as will be 

explored further in this introduction and discussed in much greater depth in Chapter 2, 

Indeed, the United Nations Environment Programme highlights the construction sector 

as a key area to address in terms of climate change (UNEP, 2009a), a position echoed by 

the recent IPCC report (UNEP, 2009a, IPCC, 2014). The industry also creates high levels 

of waste, with construction and demolition materials accounting for 59% of all UK waste 

in 2014 (DEFRA, 2018). There is also an increasing awareness of social issues embedded 

within construction supply chains and a greater focus on modern slavery has led to the 

construction sector being identified as a network where poor labour conditions and 

exploitation is likely to occur (Walk Free Foundation, 2016, ILO, 2017). Such issues are 

also being discovered in the UK and the government estimates that 3000 people 

currently exist in this illegal state, many of whom will be employed on construction sites 

or ƛƴ ǘƘŜ ƛƴŘǳǎǘǊȅΩǎ UK supply base.  

 

A recent report on the UK CaǊōƻƴ .ǳŘƎŜǘ ƛŘŜƴǘƛŦƛŜŘ ǘƘŀǘ ǇǊƻƎǊŜǎǎ ƳŀŘŜ ƛƴ ΨǊŜŘǳŎƛƴƎ 

emissions from homes over the first carbon budget period (2008-2012) had stalled and 

ŀŎǊƻǎǎ ǇǳōƭƛŎ ŀƴŘ ŎƻƳƳŜǊŎƛŀƭ ōǳƛƭŘƛƴƎǎ Ƙŀǎ ƘŀǊŘƭȅ ōŜƎǳƴΩ (Committee on Climate 

Change, 2017, p.69). The construction sector is seen to be falling behind the progress 

needed to ensure 80% carbon reduction in the built environment by 2050 (Ove Arup and 

Partners Ltd, The Climate Centre & WRAP, 2013). Repeated UK government reports 

(Latham, 1994, Egan, 1998) have recognised that meeting sustainability targets in the 

construction sector depends on sustainable supply chain networks (BIS, 2013a). Yet, 

there has been limited research on this topic within the UK (Adetunji, Price & and 



13 

 

Fleming, 2008, Dadhich et al., 2015). In particular, few studies have explored the ability 

of the secondary procurer, the main contractor, to utilise its focal role in the network to 

enhance the sustainability of UK built assets; in respect to both buildings and 

infrastructure (Green, S. D., Fernie & Weller, 2005, Fernie, Tennant, 2013).  

 

To support the overarching enquiry into the apparent failure of UK main contractors to 

leverage their network position, highlighted at the start of this introduction, this work 

explores three research questions: 

RQ1: What are the capabilities of the main contractor to manage the supply network? 

RQ2:   What is their ability to manage sustainability issues across the supply network? 

RQ3:  What is their capability to deliver sustainably built assets.  

 

The structure of this thesis is shown in Figure 1. The research questions have guided the 

focus of the methodologies selected and the themes derived from the grounded theory 

research form the results chapters (chapters 4-7). 

 

 

Figure 1: Thesis Structure 
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Findings relating to each theme are presented and compared to the existing literature, 

with new or corroborative observations discussed in chapter summaries. The context 

for these observations are provided in chapter 2 where literature, both academic and 

industrial, is critically assessed to offer an overview of the UK construction sector; and, 

the life stage impacts of construction and supply chains. Additionally, it reviews the 

terms and definitions associated with sustainability and procurement, identifying those 

adopted for this research. The methodology underpinning the research is presented in 

chapter 3, where coding, categories and themes are drawn from multiple sources of 

ŘŀǘŀΦ ²ƛǘƘƛƴ ŜŀŎƘ ΨtƘŜƳŜΩ ŎƘŀǇǘŜǊ ƭƛƴƪǎ ǘƻ ǘƘŜ ƳŜǘƘƻŘƻƭƻƎȅ ŀǊŜ ǇǊƻǾƛŘŜŘΦ ! ŘƛǎŎǳǎǎƛƻƴ, 

aligned with the research questions and related findings, occurs in chapter 8. The final 

chapter provides a conclusion and a reflection on the limitations and bias inherent in a 

single company case study. Additionally, it draws on issues discussed in chapter 8 to 

offer recommendations to industry, areas for future policy development and 

opportunities for further research. 

 

The remainder of this introduction outlines, in greater depth, the context for this 

research and the sustainability challenges that are associated with the sector, and more 

specifically its supply networks. This will engage the reader with the primary topics 

covered in chapter 2 and provide an initial insight into the nature of the construction 

sector. A summary of the methodology adopted to support the investigation of the 

research question is provided and finally the introduction ends with an overview of the 

main research findings, as set out in chapters 4-7.   

 

1.1 The construction sector 

Globally, the value of construction output is estimated to grow by 85% to 15.5 trillion 

USD by 2030 (Oxford Economics, 2015), driven by increased building of housing stock 

and infrastructure (Lucintel, 2017). In 2012 buildings accounted for 18.4% of the wƻǊƭŘΩǎ 

direct and indirect energy-related CO2 emissions (Edenhofer et al., 2014) and analysis of 

material flows, in 1995, identified that approximately 40-50% of the total annual flow of 

raw materials in the global economy were used in the manufacture of building products 

and components (Roodman, Lenssen & Peterson, 1995, Anink, 1996). To satisfy this 
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demand, globally sourced materials flow across supply networks1 to form the 

constituent elements of built assets2 and embodied within them are social and 

environmental impacts. The construction process consumes high levels of labour, land 

and materials such as aggregates, metals, plastics, cement, water and energy contained 

in the many thousands of products used for construction (UNEP, 2014). Extraction of 

raw materials frequently occurs in areas of high biodiversity and can adversely change 

habitats at a local and regional scale (Murguía, Bringezu & Schaldach, 2016). Mineral 

extraction also impacts local communities and at its most extreme can fuel violence and 

conflict (Maystad et al., 2014). As materials flow downstream through the supply 

network, transport to processing and construction sites consumes fuel and labour. 

Extensive extraction and processing of natural resources generates high levels of waste 

and is associated with many negative social impacts. These include damage to health 

caused by water pollution and air borne particles and the contamination of soils and 

watercourses affecting food production (ELAW, 2010). In the EU, construction materials 

form around 25% - 30% of waste by volume (European Commission, 2016); globally this 

is approximately 40% (UNEP, 2014). Research also highlights that inefficiencies within 

the UK construction supply network lead to 10ς30% of resources being wasted as 

άǳƴǳǎŜŘ ǇǊƻŘǳŎǘέΣ ƛƴŎƭǳŘƛƴƎ уллΣллл ǘƻƴǎ ƻŦ ǎƘŀǇŜŘ ŀƴŘ ǎŀǿƴ ǘƛƳōŜǊ (WRAP, 2007). 

Increasingly, these transient environmental inputs or wastes created during 

manufacture are described as being embodied within the asset. Research on embodied 

content is most highly developed for carbon emissions, with limited work on other 

environmental issues or social impacts.  

 

The UK construction industry has been dominated over the last 30 years by the 

development of subcontracting, driven by market forces and leading to work allocated 

primarily through competitive tendering. The resulting construction networks have 

                                                 
1 The complex supplier base operating within the construction sector, across multiple products, has the 

characteristic of a network rather than a simple chain. This research concurs with this approach, although 

small projects may operate at a supply chain level. Network describes all organisations engaged in the 

construction of a built asset. 

2 This term is used throughout this thesis to describe the constructed asset such as a building and road, 

rail or other infrastructure 
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ōŜŜƴ ŎƘŀǊŀŎǘŜǊƛǎŜŘ ŀǎ ΨƘƻƭƭƻǿŜŘ ƻǳǘ ŎƻƴƎƭƻƳŜǊŀǘŜǎΩ (Green, S., 2009, p.34) or 

ΨǘŜƳǇƻǊŀǊȅ multiple organisŀǘƛƻƴǎΩΣ ŎǊŜŀǘŜŘ ǘƻ ǊŜǎǇƻƴŘ ǘƻ ōŜǎǇƻƪŜ ŎƭƛŜƴǘ ǊŜǉǳƛǊŜƳŜƴǘǎ 

requiring the involvement of many value-adding organisations (Cherns, Bryant, 1984).  

!ǎ ŀ ǊŜǎǳƭǘΣ ǘƘŜ ǎŜŎǘƻǊ ŦƻǊƳǎ ŀ ŎƻƳǇƭŜȄ ǎǳǇǇƭȅ ǎǘǊǳŎǘǳǊŜΥ ŀ ΨƴŜǘǿƻǊƪ ƻŦ ƻrganisations 

that are ƛƴǾƻƭǾŜŘΣ ǘƘǊƻǳƎƘ ǳǇǎǘǊŜŀƳ ŀƴŘ ŘƻǿƴǎǘǊŜŀƳ ƭƛƴƪŀƎŜǎΩ (Christopher, M., 2011, 

p.13). Figure 2 identifies these network actors and places them within the life-stages of 

a built asset, visualised in this figure as a stylised image of a skyscraper, at the point they 

fulfil their primary function. Taking a broad network approach this representation also 

includes organisations which may not be directly involved with the supply process, but 

which have been identified as contributing participants, such as NGOs, Government 

bodies and trade organisations. Whilst useful, this figure has limitations, in that it 

presents a simplified linear representation of network actors, it also does not attempt 

to include repeated stages of refurbishment during the use life stage of the asset. This 

diagram and its constituent parts are examined in chapter 4.  
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Figure 2: Simplified representation of the Inter-company supply network identified by Carillion team members  

 
* - !ōōǊŜǾƛŀǘƛƻƴ ΨŎƻƴΩ ƛƴ Figure 2 represents contractor 
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Operating at the centre of the network, main contractors όΨaŀƛƴ /ƻƴΦΩ ƛƴ ǘƘŜ ŦƛƎǳǊŜ 

above) act as project managers for clients, drawing together all the skills, services and 

materials required to create a physical asset. It is their role to procure goods and 

services, albeit to a pre-ordained plan, and with increased build complexity they become 

highly reliant on subcontractors. Client requirements for flexibility of supply has created 

a fragmented supply network in which relationships, especially  between clients and 

main contractors, and main contractors and sub-contractors are highly competitive and 

frequently adversarial  (Korczynski, 1996, Akintoye, McIntosh & Fitzgerald, 2000), as 

suppliers are driven by lowest price and legal disputes are common. This creates 

tensions between network actors, a position which conflicts with the general perception 

of academics (Fawcett, Magnum, 2002) and the UK government (UK Government, 2011) 

that the effective management of supply chains is largely synonymous with 

collaborative forms of working. Indeed, research into sustainable supply chain 

management (SSCM) identifies collaboration as a powerful tool for facilitating 

sustainability initiatives (Vurro, Russo & Perrrini, 2009). 

 

Within the construction supply network Glass notes that contractors and designers are 

considered to have the most influence in the selection of products used in the 

construction of a built asset (Glass, Achour, Parry et al., 2011a) and to co-ordinate the 

construction process and network relationships (Pryke, 2012). On this basis there is an 

expectation that they should play a leading role in managing the supply chain 

management to achieve sustainable build, but this does not appear to be the case (Glass, 

Achour, Parry et al., 2011a). This research examines what prevents main contractors 

from taking on this leading role. It considers their ability and capacity to lead 

sustainability and what freedom they have to act within the constraints provided by the 

complex construction network. By taking a case study approach it focuses on the 

construction supply network and sustainable build3 from the perspective of a main 

contractor.  

 

                                                 
3 In the context of this thesis a sustainable build minimises negative impacts, or in some cases provides 

positive benefits, to environmental, social and economic issues at each stage of the built asset life cycle.   
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Carillion was recognised within the industry for its sustainability credentials, publishing 

its first environmental report in 1997 and winning Price Waterhouse-/ƻƻǇŜǊΩǎ .ǳƛƭŘƛƴƎ 

Public Trust award for Sustainability reporting in three consecutive years (2013-2015). 

It was the second largest UK main contractor, with a turnover of £5.2bn in 2016 (Carillion 

plc, 2017a), and with an annual international procurement spend of 3.4 billion pounds 

sterling (Carillion, 2017). Carillion worked with over 8000 accredited first-tier suppliers 

and many thousands more in second and third tiers4. Thus, integration with Carillion 

offered an opportunity to directly observe how sustainability was incorporated into the 

operations of a commercial company.  

 
Initial scoping discussions with senior Carillion sustainability team members identified a 

ŎƻƳǇŀƴȅ ǘƘŀǘ ŀǎǇƛǊŜŘ ǘƻ ΨƭŜŀŘ ǘƘŜ ǿŀȅΩ ƻƴ ǎǳǎǘŀƛƴŀōƛƭƛǘȅ ǿƛǘƘƛƴ ǘƘŜ ǎŜŎǘƻǊΦ At the time 

of the research, Carillion primarily implemented sustainability actions that were 

inwardly focused, on areas over which the company had direct control, i.e. the 

ŎƻƴǎǘǊǳŎǘƛƻƴ ǎƛǘŜΣ ŎƻƳǇŀƴȅ ŜǎǘŀǘŜ ŀƴŘ ǎǘŀŦŦΤ ŀ Ǉƻǎƛǘƛƻƴ ǊŜŦƭŜŎǘŜŘ ƛƴ /ŀǊƛƭƭƛƻƴΩǎ ŀƴƴǳŀƭ 

sustainability report (Carillion plc, 2016a). However, its role as a main contractor placed 

it at a focal procurement point within an extensive construction supply network, and it 

managed the thousands of materials and service suppliers required to construct 

buildings and infrastructure for multiple clients. Demand to expand sustainability 

approaches to the supply network were limited but they had been given increased 

impetus by the Modern Slavery Act, which set legislative requirements on supplier 

engagement, and a rising requirement within infrastructure to consider embodied 

carbon.  

 

Within the company there appeared to be limited understanding about where 

sustainability impacts occurred across the life cycle of a built asset and little strategic 

focus on how the company could be most effective in supporting sustainability at a 

network level. This was exeƳǇƭƛŦƛŜŘ ōȅ /ŀǊƛƭƭƛƻƴΩǎ ƭƻƴƎ-standing commitment to Forest 

                                                 
4 Ψ¢ƛŜǊΩ ǊŜǇǊŜǎŜƴǘǎ ǘƘŜ Ǉƻǎƛǘƛƻƴ ƻŦ ŀ ǎǳǇǇƭƛŜǊ ƛƴ ǊŜƭŀǘƛƻƴ ǘƻ ǘƘŜ ŎƻƳǇŀƴȅ being examined. In the context of 

this research a Tier 1 supplier represents a company that has a direct contract with the procuring 

company. A supplier who provide the Tier 1 company with goods or services relating to this contract would 

be described as Tier 2. Within the construction sector the project-based nature of industry leads to many 

ŎƻƳǇŀƴƛŜǎ ŎƻƴǎŜŎǳǘƛǾŜƭȅ ƻǇŜǊŀǘƛƴƎ ŀǘ ƳǳƭǘƛǇƭŜ ǘƛŜǊǎ ǿƛǘƘƛƴ ŀ Ƴŀƛƴ ŎƻƴǘǊŀŎǘƻǊΩǎ ǎǳǇǇƭȅ ƴŜǘǿƻǊƪΦ  
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Stewardship Council (FSC) timber. However, this supply chain initiative remained 

isolated, failing to result in wider procurement development. In addition, there 

continued to be limited strategic engagement on sustainability with suppliers and more 

unexpectedly, with internal procurement teams. A perception of corporate impotence 

emerged, with sustainability practitioners feeling constrained by limited impetus within 

/ŀǊƛƭƭƛƻƴΩǎ ǎǳǇǇƭȅ ŎƘŀƛƴ ǘŜams to affect sustainability. Superficially this was surprising: 

research by Chegut et al (2011) identified that by 2008 6% of commercial new build in 

the UK was BREEAM5 rated. Growth in built assets constructed to a green building 

standard has also been recorded globally (Holtermans, Kok, 2018) and a recent survey 

by the World Green Building Council noted that 47% of respondents anticipated that by 

2021 60% of the construcǘƛƻƴ ǘƘŜȅ ŎƻƳƳƛǎǎƛƻƴŜŘ ƻǊ ƳŀƴŀƎŜŘ ǿƻǳƭŘ ōŜ ΨƎǊŜŜƴΩ (WGBC, 

2018). This growth has been underpinned by legislation, which supported both 

environmental issues and social concerns, such as the Modern Slavery Act (UK 

Government, 2015b). Additionally, there was extensive information available on 

sustainable materials and sustainable procurement (CPA, 2012, CIPS, 2015d, Nicholson 

et al., 2017), all supported by a plethora of standards (BSI, 2017b, BREEAM, 2015, BSI, 

2010) to help improve outcomes. This gap between corporate sustainability aspirations 

and implemŜƴǘŀǘƛƻƴ ōȅ /ŀǊƛƭƭƛƻƴΩǎ {ǳǇǇƭȅ /Ƙŀƛƴ ǘŜŀƳΣ ǿƛƭƭ ōŜ ŜȄǇƭƻǊŜŘ within the context 

ƻŦ /ŀǊƛƭƭƛƻƴΩǎ ŦƻŎŀƭ ƴŜǘǿƻǊƪ ǊƻƭŜ. In the following paragraphs the research methodology 

adopted is outlined (a full justification and detailed presentation is provided in chapter 

4). 

 

The initial scoping observations identified above, indicated that analysis would require 

a social research approach. These observations provided, what Glaser and Strauss in 

ǘƘŜƛǊ ǿƻǊƪ ƻƴ ǎƻŎƛŀƭ ǊŜǎŜŀǊŎƘ ƳŜǘƘƻŘǎ ŘŜǎŎǊƛōŜŘ ŀǎ ŀ ǇŀǊǘƛŀƭ ŦǊŀƳŜǿƻǊƪ ƻŦ ΨƭƻŎŀƭΩ 

concepts which highlight some of the principal features for research (Glaser, Strauss, 

2008). An analysis of social research methodologies was undertaken, to acquire an 

                                                 
5 .w99!a ƛǎ ǘƘŜ ǿƻǊƭŘΩǎ ƭŜŀŘƛƴƎ ǎǳǎǘŀƛƴŀōƛƭƛǘȅ ŀǎǎŜǎǎƳŜƴǘ ƳŜǘƘƻŘ ŦƻǊ Ƴaster planning projects, 
infrastructure and buildings. It recognises and reflects the value in higher performing assets across the 
built environment lifecycle, from new construction to in-use and refurbishment. BREEAM does this 
through third party certificŀǘƛƻƴ ƻŦ ǘƘŜ ŀǎǎŜǎǎƳŜƴǘ ƻŦ ŀƴ ŀǎǎŜǘΩǎ ŜƴǾƛǊƻƴƳŜƴǘŀƭΣ ǎƻŎƛŀƭ ŀƴŘ ŜŎƻƴƻƳƛŎ 
sustainability performance, using standards developed by BRE (BRE, 2019).  
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understanding of the multiple approaches utilised (Gilbert, Stoneman, 2016), which 

then developed into  more specific reading on grounded theory (Glaser, 1998, Strauss, 

Corbin, 1998, Charmaz, 2014). This led to the adoption of an inductive research 

methodology ǘƻ ǎǳǇǇƻǊǘ ŜƳŜǊƎƛƴƎ ΨƎǊƻǳƴŘŜŘΩ ǘƘŜƻǊȅ (Glaser, Strauss, 2008). However, 

it should be noted that the embedded position of the doctoral practitioner within 

Carillion necessarily meant ǘƘŀǘ ǘƘŜ ǊŜǎŜŀǊŎƘ ŀǇǇǊƻŀŎƘ ƛǎ ƳƻǊŜ ǊŜŦƭŜŎǘƛǾŜ ƻŦ  /ƘŀǊƳŀȊΩǎ 

interpretation of grounded theory, ǿƘƛŎƘ ΨǊŜŎƻƎƴƛȊŜǎ Ƴǳǘǳŀƭ ŎǊŜŀǘƛƻƴ ƻŦ ƪƴƻǿƭŜŘƎŜ ōȅ 

ǘƘŜ ǾƛŜǿŜǊ ŀƴŘ ǘƘŜ ǾƛŜǿŜŘΩ (Charmaz, 2003). Indeed, this research is most aligned with 

the epistemological stance of subjectivism, accepting that knowledge is always value-

laden (Levers, 2013). Furthermore, it takes a pragmatist view, one in which Strauss was 

fully engaged, which considers that theories and concepts are best considered in terms 

of their usefulness rather than their truthfulness (Bryant, 2009). By focusing attention 

on the rŜǎŜŀǊŎƘ ǇǊƻōƭŜƳ ǇǊŀƎƳŀǘƛǎƳ ǎǳǇǇƻǊǘǎ ΨǇƭǳǊŀƭƛǎǘƛŎ ŀǇǇǊƻŀŎƘŜǎ ǘƻ ŘŜǊƛǾŜ 

ƪƴƻǿƭŜŘƎŜΩ  ŀƴŘ ΨƻǇŜƴǎ ǘƘŜ ŘƻƻǊ ǘƻ ƳǳƭǘƛǇƭŜ ƳŜǘƘƻŘǎΣ ŘƛŦŦŜǊŜƴǘ ǿƻǊƭŘǾƛŜǿs, and 

ŘƛŦŦŜǊŜƴǘ ŀǎǎǳƳǇǘƛƻƴǎΣ ŀǎ ǿŜƭƭ ŀǎ ŘƛŦŦŜǊŜƴǘ ŦƻǊƳǎ ƻŦ Řŀǘŀ ŎƻƭƭŜŎǘƛƻƴ ŀƴŘ ŀƴŀƭȅǎƛǎΩ 

(Creswell, 2017). As a consequence, this research has adopted a mixed method 

approach using semi-structured interviews, observation, workshop outcomes, online 

surveys and systematic literature reviews of network actor publications.  

 
Data was collected within the period May 2015 to June 2017. Information emerged from 

multiple teams within Carillion and external stakeholders, including suppliers, industry 

fora, company meetings and industry stakeholder groups. In keeping with a pragmatist 

approach, company, industry and academic literature providing context has itself also 

been considered as data, primarily that which indicates industry views, processes or 

sector knowledge. This has been followed by continued theoretical sampling, with data 

being analysed, new samples selected, further data collected and so on in an iterative 

process. All notes and transcriptions were coded, and reviewed using an online capture 

system, MAXQDA.  

 

1.2 Overview of research themes 

Through the systematic analysis of the coding noted above, abstract categories were 

created and continually re-appraised and amended until four key themes emerged; 
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network fragmentation, focal company influence, collaboration and knowledge. These 

themes, derived from the perceptions of Carillion supply chain practitioners, suppliers, 

supported by company procurement analysis and industry information offer new 

insights. All four themes contribute to the three research questions being considered 

by this work and thus underpin the discussion presented in chapter 8. The following 

sections (1.2.1 ς 1.2.4) provide an overview of the research findings, which are 

explored in detail in chapters 4-7. 

 

1.2.1 Fragmentation 

The research findings presented in chapter 4 reaffirm the fragmented nature of this 

sector. However, emerging from this analysis is a greater understanding of the 

underlying characteristics of fragmentation that are shaping the ƛƴŘǳǎǘǊȅΩǎ response to 

sustainability. The complexity of a non-continuous workload has led to a dynamic 

complex supply network rather than a sector operating through linear supply chains. 

Indeed, it appears as a continually shifting network of multiple sub-networks, supporting 

the hypothesis of Fernandez-Solis (2008) that the sector is potentially a meta-industry; 

a conglomerate of industries. Numerous Government reports (Latham, 1994, Egan, 

1998, UK Government, 2018b) have highlighted the importance of industry 

collaboration in reducing industry fragmentation, which has been identified as a barrier 

to innovation and change. Yet, fragmentation is not a wholly negative position. It offers 

clients, including Government, a low cost and flexible supply network. Indeed, the 

flexibility required to operate multiple, contiguous yet short-term projects, each 

producing a unique built asset, has developed main contractor expertise in managing 

complex, time-pressured and high-risk operations. It has also shaped main contractor 

structure. The research identified that Carillion were operating not so much as a single 

company, but as an internal network of complex and often conflicted specialist teams, 

a microcosm of the wider construction supply network. For sustainability, in an 

environment where the client base, especially for buildings, is equally fragmented and 

primarily focused on short-term time horizons, there was little apparent client demand 

to view new developments through the lens of sustainability. Only infrastructure, 

operating within longer-term procurement frameworks and a stable public or regulated 

client base was beginning to consider the whole-life sustainability of a built asset.  
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Fragmentation was also reflected by a multiplicity of company sustainability goals and 

KPIs, which are identified in chapter 4, section 4.3. Driven by multiple drivers such as 

regulation, client demand, global reporting standards, marketing positioning and the 

position of the network actor within the supply network there appeared to be no 

strategic attempt to adopt a systems-based network-wide approach to sustainability. 

This fragmentation ŀŦŦŜŎǘǎ ǘƘŜ Ƴŀƛƴ ŎƻƴǘǊŀŎǘƻǊΩǎ ŀōƛƭƛǘȅ ǘƻ ƳŀƴŀƎŜ ƻǊ ƭŜŀŘ ƳǳƭǘƛǇƭŜ 

complex networks. Only Government and a small number of NGOs, including the Supply 

Chain Sustainability School, had the breadth of vision to take a more holistic view. There 

is little support for this approach from traditional industry bodies, such as the Chartered 

Institute of Procurement and Supply who currently focus on generic procurement issues, 

and Build UK, the contractors trade body, who fail to provide any sustainability guidance. 

Technology to support knowledge development was also fragmented, with systems such 

as finance packages, site records and a supplier database, developing as stand-alone 

management tools. There was little capacity within the technology for flexible cross 

network sharing of information. Finally, the literature and industry practitioners identify 

sustainability itself as a complex and often fragmented issue, both in practice and within 

a narrow academic focus. Sustainable construction has developed its own language, 

data, experts and silos which have grown as new knowledge has emerged. This creates 

barriers to implementation and effective decision making, further complicated by 

competing, commercially focused standards organisations vying for market share in a 

growing reporting and implementation market.   

 

1.2.2 Focal nodes 

The literature identifies two focal nodes operating within the construction network, the 

main contractor and the client. Main contractors, positioned at a central point within 

the construction process, are highlighted in the literature (Glass, Achour, Parry et al., 

2011b) as the most able to affect sustainable or responsible procurement. However, at 

the wider construction network level specifications for the built asset were initiated by 

the client and formalised in contracts and framework agreements which then flowed 

across the supplier network, primarily via the main contractor. The Carillion SC team did 

not believe there was a great demand from clients for green construction, with BREEAM 

identified as a box ticking exercise. They did identify a strong requirement for 
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construction to support social benefits but were sceptical that most clients were doing 

little more than meeting planning requirements. They felt only a tiny number of public 

sector clients were taking a more holistic approach to the built asset and beginning to 

implement whole life thinking or costing. Where this did exist within public sector clients 

Carillion Sustainability teams found that higher upfront costs for longer term future 

savings were unlikely to be adopted by them (see chapter 5, Section 5.2.3); LED lighting 

being one of the few exceptions (Carillion, 2015).  

 

This research identifies that for Carillion procurement teams, the primacy of client 

ǎǇŜŎƛŦƛŎŀǘƛƻƴǎ ŀǇǇŜŀǊǎ ǘƻ ƻǳǘǿŜƛƎƘ ǘƘŜ Ƴŀƛƴ ŎƻƴǘǊŀŎǘƻǊΩǎ ƻǿƴ ŎƻǊǇƻrate sustainability 

objectives. In effect, if the client is not asking for product sustainability or a green 

building standard then it is not important. With such weak client demand the research 

suggests that the main contractor perceives few direct monetary benefits from 

sustainability actions, ŀƴŘ ǘƘƛǎ ǊŜǎǘǊƛŎǘǎ ǘƘŜ ŎƻƳǇŀƴȅΩǎ ǿƛƭƭ ƻǊ ŀōƛƭƛǘȅ ǘƻ ōŜ ǊŜǎǇƻƴǎƛōƭŜ 

for wider network sustainability goals. Sustainability is also frequently linked to 

innovation but with a strong focus by clients on low cost, perceived by the Carillion 

supply chain (SC) team ŀǎ ǎȅƴƻƴȅƳƻǳǎ ǿƛǘƘ ΨōŜǎǘ ǾŀƭǳŜΩΣ ǘƘŜǊŜ ǿŀǎ ƭƛǘǘƭŜ ƛƳǇŜǘǳǎ ǘƻ ǘǊȅ 

new products or processes, especially if this increased risk. This concern was 

exacerbated by the very low margins under which main contractors operate 

(Construction News, 2016).  

 

1.2.3 Knowledge 

The final theme, explored in chapter 7 of this thesis, is that of knowledge. This chapter 

considers existing sustainability knowledge within the SC team, how this was acquired 

and how it impacted ƻƴ ǘƘŜ ŎƻƴǘǊŀŎǘƻǊΩǎ ŀōƛƭƛǘȅ ǘƻ ƭŜŀŘ ǘƘŜ ǎŜŎǘƻǊΦ ¢ƘŜ ŀƴŀƭȅǎƛǎ 

demonstrates that SC team knowledge acquisition was primarily experiential, driven by 

previous project experience. Whilst team members were aware of corporate 

sustainability goals, multiple personal perceptions of sustainable construction persisted.  

Professional bodies, who supported knowledge acquisition through professional 

development requirements, seemed to have little relevance to SC teams. Increased use 

of information technology had increased the gathering and transfer of information, 

although it was less clear that they supported the development of new knowledge. 
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Sustainability targets that the SC team incorporated within procurement processes did 

not support a more holistic understanding of the topic. They were based on disparate 

client demands for green building standards and the number of SMEs contracted, a long 

standing, embedded corporate commitment to FSC timber, and a practical need for 

suppliers to provide waste management. Rather than develop further SC team 

knowledge client requirements were sub contracted directly to contractors, product 

manufacturers and consultants. Sustainability was seen as complex, not core to delivery 

and required this engagement of experts, something the thesis argues created 

knowledge silos, primarily at a network actor level.  Sub-contracting sustainability 

reduced the capacity of the main contractor to have the internal expertise necessary to 

initiate a leading position.   

 

In the final chapters of the thesis the key research outcomes from chapters 4-7 are 

discussed within the context of the research question. Findings are considered taking a 

holistic approach, aligning the impact of a built asset with the supply network. In taking 

this approach, the researcher adopts a stance that performance of a supply network 

cannot be enhanced by focusing on isolated processes, rather it is contingent on 

interactions across the chain (Stevens, Johnson, 2016). Considered in the context of the 

whole supply network, in this study the main contractor demonstrated limited capacity 

to be a leading sustainability actor. Within the gap between corporate sustainability 

aspirations and implementation by the SC team, this grounded theory based research 

has identified several barriers previously unexplored in the literature.  

¶ Supply Chain teams are driven by highly transactional client requirements. The 

client operates as the focal point within the network and has primacy over 

corporate sustainability goals.   

¶ Main contractors do not know what they procure. Product variation and sub 

contacting of packages prevents the main contractor from having a strategic 

view of products purchased. 

¶ Collaboration is transactional, identified as a supplier requirement, not a joint 

engagement. 
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¶ Failing to take a holistic view at a built asset level results in global sustainability 

targets that do not allow for multiple actor perspectives and impacts and may 

indeed divert network actors from focussing on issues they are most able to 

affect.  

¶ Most environmental and social issues continue to be reviewed in isolation. There 

is no attempt to consider the trade-offs associated with product or construction 

decisions. 

and several enablers of sustainability in the supply chain that have not included in the 

construction literature:  

¶ When different actors within the network play complementary roles, as noted in 

FSC timber, sustainability can be increased. 

¶ Product category management reduced direct commercial pressure in main 

contractor and supplier relationships and allowed experts to collaborate.  

¶ Stakeholders traditionally seen outside the supply network, play an important 

role in facilitating cross network collaboration and supporting a whole-life 

perspective.  

 

The final chapter reflects on the methodological approach undertaken during this 

research process and suggests further opportunities. The conclusion draws together the 

findings and makes recommendations, for both industry and policy makers, on the 

contribution this thesis offers to the implementation of supply network sustainability 

with the UK construction sector.  

 

1.2.4 Collaboration 

The role of collaboration, in supporting sustainability within the construction sector, has 

received little attention and in chapter 6 this research expands the understanding of 

how network actors perceive collaboration within this context. For Carillion supply chain 

staff, collaboration on sustainability issues primarily remained something that they 

demanded of suppliers and that might be required of them by clients. Whilst the 

literature suggests that sustainability is most effectively implemented through relational 

and non-contractual practices (chapter сΣ {ŜŎǘƛƻƴ сΦмΦмύ ǘƘƛǎ ǎŜŎǘƻǊΩǎ ŎƻƴǘƛƴǳŜŘ Ŧƻcus on 
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transaction led, risk-based contracting, limits the possibility of this occurring at a 

network scale. The research however did find examples of collaborative relationships 

beyond the boundaries of this case study firm. The most striking example of this was the 

FSC chain of custody approach which suggested collaboration was possible across 

ƳǳƭǘƛǇƭŜ ƴŜǘǿƻǊƪ ŀŎǘƻǊǎ ǿƘŜƴ ŀŎǘƻǊǎ ŀǘ ǘƘŜ ǘƻǇ ŀƴŘ ōƻǘǘƻƳ ƻŦ ǘƘŜ ΨŎƘŀƛƴΩ ƘŀǾŜ ŀƎǊŜŜŘ 

goals and complementary functions. Industry fora provided valuable knowledge 

development and exchange platforms, but only added value if the knowledge developed 

could be incorporated into operational practice. Examples of person-level collaboration 

were also observed where trust had been built and this also offered opportunities for 

collaboration to support local and often ad hoc sustainability interventions.  

Of all the examples that emerged from the research only category management6 offered 

the basis for a main contractor to lead collaborative working. Category managers, as 

industrȅ ŜȄǇŜǊǘǎΣ ŘƛŘ ƴƻǘ ƳŀƴŀƎŜ ǎǳǇǇƭƛŜǊΩǎ commercial contracts but did advise the 

Carillion SC tŜŀƳ ƻƴ ΨǇǊŜŦŜǊǊŜŘ-ǎǳǇǇƭƛŜǊΩ ǎǘŀǘǳǎΦ ¢Ƙƛǎ ǊŜƳƻǾŜŘ ŀ ƳŀƧƻǊ ŀŘǾŜǊǎŀǊƛŀƭ ƛǎǎǳŜ 

from supplier and client relationships. The category manager role was identified as an 

asset for some clients and their designers, as they could benefit from a relatively 

impartial view of the category sector and product selection. There was not, at the time 

of this research, any major strategic engagement by category managers with 

sustainability issues but the approach could be adapted to incorporate this function.  

 

 

 

 

 

 

 

 

                                                 
6 Defined as a strategic approach which organises procurement resources to focus on specific areas of 
spends. This enables category managers to focus their time and conduct in depth market analysis to fully 
leverage their procurement decisions on behalf of the whole organisation (CIPS, 2018a). 
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Chapter 2. Context 

This chapter identifies the current state of academic and industry knowledge on the 

environmental, social and economic impacts of construction, the role of the supply chain 

in supporting the sustainability of built assets and the structure of the UK construction 

industry. It is intended to provide background context to the research topic. Literature 

more specifically relevant to the inductively derived themes; fragmentation, focal 

nodes, collaboration and knowledge (presented in chapters 4-7), is considered within 

each chapter and compared to the research findings.  

 

The UK Government, a key participant in the sector, which acts legislator, regulator, 

policy maker and key client, defines the construction sector as the 

 ΨǇǊƻŘǳŎǘƛƻƴ ŀƴŘ ǎǳǇǇƭȅ ƻŦ ŎƻƴǎǘǊǳŎǘƛƻƴ ƳŀǘŜǊƛŀƭǎ ŀƴŘ ǇǊƻŘǳŎǘǎΤ ōǳƛƭŘƛƴƎ ǎŜǊǾƛŎŜǎ 

manufacturers, providers and installers; contractors, subcontractors, professionals, 

advisors and construction clients; and organisations relevant to the design, build, 

operaǘƛƻƴ ŀƴŘ ǊŜŦǳǊōƛǎƘƳŜƴǘ ƻŦ ŎƛǾƛƭ ŜƴƎƛƴŜŜǊƛƴƎ ǿƻǊƪǎ ŀƴŘ ōǳƛƭŘƛƴƎǎΩ (UK 

Government, 2006, p. 9) 

In other words, the UK Government envisages the sector to be comprised of 

organisations directly involved, on a commercial basis, in the construction of a built 

asset. Globally, construction is identified with major environmental, social and economic 

impacts, and whilst the sector has increasingly demonstrated sustainable practices there 

is still a failure to undertake the construction of a built asset, and its subsequent 

operation and deconstruction, on a sustainable whole life basis. Considering an asset 

through the lens of life cycle thinking is complex, with each stage of an ŀǎǎŜǘΩǎ 

construction reflecting a fragmented set of network actors, environmental and social 

standards and academic literature itself. Reports and strategies purporting to represent 

sustainable construction frequently have a major focus on environmental issues, with 

environmental impact categories and measurement being more developed and 

accepted; especially those relating to waste, climate change and CO2 emissions. 

Categorising and presenting social impacts are less well defined. This is perhaps not 

surprising as the measurement of social impacts and their standardisation is at an early 

stage of development. Hence, many Social Life Cycle Assessment (sLCA) methodologies 

currently consider potential midpoint impacts such as fair wages or standard of 
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education, rather than the final endpoint, that of human wellbeing, which is 

recommended by Ciroth and Eisfeldt (2015). There is also a divide between technical 

experts, who work with Life Cycle Assessment impact categories that do not fit easily 

into the more prosaic and generic descriptions used by government and industry i.e. 

waste. How sustainability in the sector has been approached has also fluctuated with 

time, as exemplified by the UK GovernmenǘΩǎ {ǘǊŀǘŜƎȅ ŦƻǊ {ǳǎǘŀƛƴŀōƭŜ /ƻƴǎǘǊǳŎǘƛƻƴ 

Strategy (2008b), now superseded by the Construction 2025 Strategy (UK Government, 

2013)Σ ǇŀǊǘ ƻŦ ǘƘŜ ¦YΩǎ LƴŘǳǎǘǊƛŀƭ {ǘǊŀǘŜƎȅ (UK Government, 2017a). Sustainability 

remains as part of the vision statement but is primarily focused on low carbon and green 

construction (BIS, 2013a).  

 

2.1. The importance of construction: the global impacts  

The worldwide construction industry is a driver of economic growth. Growth is linked to 

economic development supported by rising middle classes, increasing populations and 

a move to greater urbanisation. The industry offers improved housing, provides 

infrastructure, creates buildings offering social good such as schools and hospitals and 

provides employment for many skilled, and unskilled workers (Oxford Economics, 2015). 

However, as noted in the introduction, the sector also creates negative social impacts 

with modern slavery, and poor labour conditions frequently found embedded within 

construction supply chains, (Walk Free Foundation, 2016, ILO, 2017). Continued building 

also demands the consumption of high levels of raw materials including water and 

energy which in turn generate high levels of waste. In the EU construction materials 

form around 25% - 30% of waste by volume (European Commission, 2016) and globally 

ōǳƛƭŘƛƴƎǎ ŀŎŎƻǳƴǘ ŦƻǊ мф҈ ƻŦ ǘƘŜ ǿƻǊƭŘΩǎ ŜƴŜǊƎȅ-related CO2 emissions. The latter has 

led construction to be identified by the United Nations Environment Programme (UNEP) 

as a key area to address in terms of climate change, a position echoed by the most recent 

IPCC report (UNEP, 2009a, IPCC, 2014). Data on the impacts of construction on global 

biodiversity are limited however, although modelling of EU biodiversity levels suggests 

that urbanisation, disturbance from infrastructure created fragmentation of landscapes 

and logging of forest areas will contribute to a decline in diversity (Verboom et al., 2007). 

 



30 

 

The Green Construction Board notes that despite improvements, the sector is falling 

behind the progress needed to ensure 80% carbon reduction in the built environment 

by 2050. In-use, or operational carbon has declined, which in turn is putting greater 

focus on capital or embodied carbon (Steele, Hurst & Giesekam, 2015) generated 

through the supply chain.   

 

2.2. Adopting a lifecycle approach to identify impacts associated with a UK built asset  

Sustainability has been likened to wicked (Rittel, Webber, 1973) or messy problems 

(Rittel, Webber, 1973, Ackoff, 1974), characterised by multiple and conflicting 

stakeholder perspectives, system uncertainties, ill-defined goals and a lack of objectively 

correct solutions. It is within this context, that life cycle thinking offers an approach to 

the whole product system life cycle, from the cradle to the grave, therefore ensuring 

that all impacts are considered, rather than just those within a more limited operational 

boundary. Life cycle thinking can apply at an individual product or service level, 

company, sector or extend to a country analysis. These different boundary levels suggest 

the application of a number of methodologies from Life Cycle Assessment (LCA), 

associated with the environmental management of a product or service (Clift, Wright, 

2000) to the environmentally extended input-output analysis more suitable for city scale 

investigations (Dias et al., 2014).  

 

Academic attention has also turned to the application of LCA techniques for social issues 

and a methodology, Social Life Cycle Assessment (sLCA) (Ciroth, Eisfeldt, 2015, Benoit-

Norris, Cavan & Norris, 2012) is currently emerging field of research. There is discussion 

between LCA experts as to the validity of combining LCA, sLCA and lifecycle costing (LCC) 

to create an overarching Life Cycle Sustainability Assessment (LCSA); which it is believed 

may overcome fragmented approaches and support improved decision making. The UN 

have championed this approach (Ciroth et al., 2011) but it remains contested due to 

challenges between indicators and weighting issues and the trade-off between validity 

and applicability. This in turn creates concerns about how to present such complex data 

in a format that is understandable to decision makers (Finkbeiner et al., 2010). Life cycle 

frameworks, such as those noted above, are not the only approaches available to 

practitioners. Environmental impact assessment, which considers the effects of 
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construction and as well as the post build phase is a requirement of UK planning 

legislation. However, it offers only a narrow view of the immediate site and fails to 

consider environmental resources and limits (Jay et al., 2007). Development of valuation 

approaches, ascribing monetary value to ecosystem services, has also provided another 

method for the analysis of environmental impacts. Natural capital accounting is being 

used by government (UK Government, 2018a) and increasingly the insurance sector, to 

highlight ecosystem value with decision making. It is noted in this review but has not 

been utilised within this research as its application is still evolving and there are 

continued ethical debates over putting a price on the environment.  

       

In considering the life-cycle of a product or service several different life stages are 

reviewed. These have been codified within global standards such as EN15804:2012 (BSI, 

2013), and Figure 3 presents the life stages in a format adapted by BRE to align with 

recognised construction phases (BRE, 2018). It also highlights the different Cradle to 

Gate and Cradle to Grave approaches utilised.  

Figure 3: Product Category Rules  for construction products EPD, an illustration of mandatory 

and optional elements and information modules adapted from EN 15804:2012+A1:2013(BRE, 

2018) 
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Each life-cycle assessment provides information on a range of impacts but a wide 

variation in impact selection creates difficulty in both their comparative use and 

potential for decision making. To illustrate this point key approaches within the 

construction industry have been analysed and are presented in Figure 4. This offers a 

comparison between several relevant global publications, UK government strategies 

and LCA impact categories. The latter are represented by those utilised by BRE in the 

Product Category Rules (PCR) applied to their Environmental Product Declaration (EPD) 

format, a standardised LCA method use to quantify the environmental impact of a 

product, impacts utilised in environmental input-output analysis of the US construction 

sector (Kucukvar, Tatari, 2013) and social LCA impacts from one of the most developed 

approaches, PSICLA.  
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Figure 4: Analysis of public, academic and industry materials to illustrate the breadth of 

impacts utilised in reporting (UNEP, 2014, WBCSD, 2016, UK Government, 2006, UK 

Government, 2008b, Kucukvar, Tatari, 2013, BRE, 2018, Eisfeldt, 2016) 
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The variation in impacts across different strategies, assessment methods and even 

within assessment method approaches restricts the ability of the construction sector to 

compare and benchmark best practise (Gervasio et al., 2018). Application within the 

industry is also made more complex as the impacts derived from e[/!Ωǎ ŀƴŘ ǎ[/!Ωǎ are 

ǇŜǊŎŜƛǾŜŘ ŀǎ ΨǘŜŎƘƴƛŎŀƭΩ ŀƴŘ ǊŜǉǳƛǊŜ ŜȄǇŜǊǘ ƛƴǘŜǊǇǊŜǘŀǘƛƻƴ ǘƻ ǎǳǇǇƻǊǘ ŀ ŘŜŎƛǎƛƻƴ-making 

process. This can create difficulties for practitioners who must apply the technical 

requirements of the process and yet be able to provide clients with a άscientific answerέ 

that gives a άclear cutέ result (Freidberg, 2015). Indeed, LCA practitioners may find 

themselves in a high trǳǎǘ ǊƻƭŜ ƻŦ ΨǉǳŀǎƛΩ ŘŜŎƛǎƛƻƴ ƳŀƪŜǊ ǿƘŜƴ ƛƴŘǳǎǘǊȅ ŎƻǳƴǘŜǊǇŀǊǘǎ ƭŀŎƪ 

the time or knowledge to interpret results and want a simple answer. Indeed, this 

ƳƛǎŀƭƛƎƴƳŜƴǘ ǿƻǳƭŘ ǎǳƎƎŜǎǘ ǘƘŀǘ wŜȄ ŀƴŘ .ŀǳƳŀƴƴΩǎ (2008, p. 428) proposal that 

ǇǊŀŎǘƛǘƛƻƴŜǊǎ ǎƘƻǳƭŘ ƳƻǾŜ ŦǊƻƳ ǇǊŜǎŜƴǘƛƴƎ ŀ ΨǎǘǊǳŎǘǳǊŀƭ ǳƴderstanding to an 

ƛƴǘŜǊǇǊŜǘƛǾŜ ǇŜǊǎǇŜŎǘƛǾŜΩ ƛǎ ǾŀƭƛŘΦ 

 

2.2.1 Environmental impacts in construction 

2.2.1.1 Resource use 

As noted in the introduction some 40-50% of annual raw material flow in the global 

economy is used in the manufacture of building products and components (Roodman, 

Lenssen & Peterson, 1995, Anink, 1996). Analysis of multiple construction material 

stocks (defined as an element in a system that can be measured e.g. built asset) and 

flows (the process of increasing or decreasing stocks) case studies, noted that most 

concurred that the accumulation of stocks was continuing, and that infrastructure was 

its major component (Augiseau, Barles, 2017).  The UNEP Greening the Building Supply 

Chain report estimates that over 10,000 different materials are used in the construction 

and use phase of buildings (UNEP, 2014). Demand for construction minerals, such as 

rock, sand, gravel, clay, chalk/limestone, brick clay and gypsum, has expanded rapidly, 

increasing by 8.7Gt or 80% from 1980 to 2008. Growth has also been recorded in metals, 

wood and fossil energy and whilst the OECD does not allocate usage by sector they note 

the importance of aluminium, steel, iron and copper in the construction sector (OECD, 

2013). Data for the volume and value of material use attributed to the UK construction 

sector in the UK is incomplete but two studies have suggested this was 330 million 

tonnes in 2008 and in 2012, it was 420 million tonnes, 62% of total UK materials usage 
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(EISC Ltd, 2012, DEFRA, 2015b). It is estimated that almost 90% of these construction 

materials, by weight, were aggregates and concrete products. By value, lighting 

products, plastic and timber are the most important material sectors. Furthermore, it is 

ǘƘƻǳƎƘǘ ǘƘŀǘ ŀǊƻǳƴŘ с҈ ƻŦ ¦YΩǎ ŜƴŜǊƎȅ ƛǎ ǳǎŜŘ ƛƴ ǘƘŜ ǇǊƻŘǳŎǘƛƻƴ ŀƴŘ ǘǊŀƴǎǇƻǊǘŀǘƛƻƴ ƻŦ 

construction materials (EISC Ltd, 2012) 

 

Water, most often associated with the use phase of a building, is a major resource also 

consumed during the raw materials extraction, manufacturing and construction phases 

of buildings. There is extensive literature on water efficiency in buildings and data on 

operational use but far less on the full life-cycle of water use. Research has primarily 

been conducted into the embodied or pre-operational water for commercial and 

residential property and is much more limited in scope than that for energy and CO2.  

Two studies of embodied water in Australia identified between 20.1 kl /m2 of gross floor 

area (McCormack et al., 2007) and 54.1 kl/m2 of constructed area in commercial 

properties, of which the greatest proportion (17%) was within the steel framework 

(Crawford, Treloar, 2005). Research in China and India, also on commercial properties, 

have found similar embodied usage of 20.83m3 per m2 of floor area (Meng et al., 2014) 

and 23.8895 kl/m2 of floor area (Choudhuri, 2015). 

 

Work by Crawford, using environmental input-output (EIO) analysis, on residential 

property found higher levels of pre-operational water and noted that this was 

equivalent to the entire operational use of water during an estimated lifetime of the 

property. Crawford estimates that only 0.7% of water associated with a building is used 

during its construction phase (Crawford, Treloar, 2005). An American triple bottom line 

EIO-LCA analysis identified that for the construction of non-residential and healthcare 

buildings only 1.7% of water was used in the construction phase whilst 28.8% was 

embodied in the Tier 1 suppliers and 69.5% in the Tier 2+ supply chain. They identified 

that nearly 80% of supply chain related water use was from sectors such as, electric 

power generation, transmission, and distribution, paint and coating manufacturing, 

grain farming, and stone mining and quarrying  (Kucukvar, Tatari, 2013). In the UK, 

Balfour Beatty, using a tool based on a methodology created by the Water Footprint 

Network, assessed direct and indirect water usage during the Heathrow Terminal 2B 
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development. Their findings indicated that 2.7% of the water could be attributed to the 

construction phase and the balance was embodied in materials, most notably steel, 

quarried materials and cement (WRAP, 2012). This work highlights the importance of 

water embodied within the supply chain, an area that has received little industry 

attention.  

 

2.2.1.2 Waste - physical materials 

As noted above material additions to the built environment are considered as additions 

to the stock of the construction industry. The addition to the stocks in the UK in 2008 

was calculated as 275 million tonnes, but to achieve this over 420 million tonnes of 

material resources were required, of which only 360 million were transformed into 

products, the balance becoming waste, mainly quarry waste (Smith, Kersey & Griffiths, 

2003). In 2014 the UK generated 55.0 million tonnes of non-hazardous construction and 

demolition (C&D) waste, of which 49.4 million tonnes (89.9%) was reused, recycled or 

otherwise diverted from landfill. However, construction waste (including dredging) 

represents 59% of all UK hazardous waste produced (105700 Tonnes) in 2012 (DEFRA, 

2015a).  

 

2.2.1.3 Waste - CO2 

In the recent Fifth Assessment Report of the Intergovernmental Panel on Climate 

Change it was noted that 117 Exajoules (EJ) or 32% of global final energy consumption 

and 19% of energy-related CO2 emissions were generated from buildings. This equated 

to 51% of global electricity consumption being associated with buildings (IPCC, 2014). 

The direct emissions of  CO2 from the building sector (excluding the emissions from 

electricity use) has been estimated globally at about 3 GtCO2, 0.4 GtCO2-eq CH4, 0.1 

GtCO2-eq N2O and 1.5 GtCO2-eq halocarbons (including CFCs and HCFCs) (Levine et al., 

2007). The greatest use of energy in buildings is during their in-use phase, with Levine 

et al. (2007) estimating this to be around 80% of total life cycle energy whilst the 

construction operation itself consumes 15-20% of energy. As an EIO-LCA of the US 

construction sector noted, less than 40% of the total energy footprint could be 

attributed to direct or on-site construction activities. Furthermore, when assessing CO2 

emissions based on the Greenhouse Gas Protocol accounting standards scope 1-3 
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reporting (WRI, WBCSD, 2004), they identified that key scope 3 supply chain emissions 

were generated by electric power generation, transmission, and distribution, cement 

manufacturing, truck transportation, petroleum refineries, iron and steel mills and ferro 

alloy manufacturing, and oil and gas extraction (Kucukvar, Tatari, 2013).  

 

Identifying the emissions from the different life stages for UK built assets continues to 

be difficult and highly specific to building type, use and life span selected. A report by 

the UK Government  (BIS, 2010a) suggested that 80% of emissions were from the in-use 

phase, 15% embodied in the materials used and only 1% derived from the construction 

of the building. These figures were based on ONS Environmental Accounts, National 

Inventory or CRF, DECC data and industry sources. Acquaye and Duffy (2010) in their 

review of the Irish construction sector identified just 1% of CO2 emissions were 

generated during construction, and of these sub sector: structural works emitted the 

highest proportion of CO2. A further UK publication by the UK Innovation and Growth 

Team expanded this data and estimated 0.4% of CO2 emissions were derived from the 

design phase, 15.1% from manufacturing, 0.9% transport of construction material, just  

0.9% construction whilst 82.3% was from the operational or in-use phase, and only 0.4% 

are related to demolition (BIS, 2010b). A report by The Green Construction Board in 2013 

produced similar findings with 18% CO2 attributable to capital or embodied carbon of 

direct process emissions and indirect emissions from the manufacture and production 

of UK and imported construction materials and products, emissions from the transport 

of materials, emissions associated with professional services in support of construction, 

and all C&D work on site (Ove Arup and Partners Ltd, The Climate Centre & WRAP, 2013).  
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Figure 5: The percentage of carbon in UK built environment by lifecycle stage, 2010 (Diagram, to scale, from data provided by Green Construction Board 

ΨRoutemapΩ, (Ove Arup and Partners Ltd, The Climate Centre & WRAP, 2013)) 
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The analysis also identified that domestic and industrial operational activity generated 

79.6% of CO2 and the balance of 21.4% was derived from operational infrastructure. The 

latter included emissions from water/wastewater, outdoor lighting and construction 

and demolition (C&D) waste treatment but excluded emissions from use of 

infrastructure by vehicles. The baseline was developed from UK emissions data 1990-

2010 (Arup, The Climate Centre and WRAP 2013) and is represented visually in Figure 5.  

 

Whilst information at a sector level provides a general indication of emissions, industry 

is increasingly looking to understand this by building type. Studies using Life Cycle 

Analysis (LCA) and hybrid EIO-LCA are available but comparisons prove complex as there 

is not only variation in where boundaries are set, or the type of emissions measured, 

e.g. energy or CO2, the quality of the data sets used, but also in the length of life 

attributed to buildings and the effect of country/site conditions. In his review of 

embodied carbon research, Ibn Mohammed noted that building life span ranged from 

25-100 years, and that results showed significant variation between countries (Ibn-

Mohammed et al., 2013). The difficulties this variation presents can be seen for example 

even where one type of building, an office block, is selected. Based on academic 

research a large office block in Thailand demonstrated 19% of energy was embodied 

(Kofoworola, Gheewala, 2009), another office block in Canada identified 14% (Cole, 

Kernan, 1996), whilst a smaller office unit in the UK had 25% embodied carbon (Eaton, 

Amato, 1998).  More recent work by the Royal Institute of Chartered Surveyors (RICS) 

(Figure 6), using building regulation requirements, suggests that embodied carbon will 

continue to play an increasingly significant role in the whole life of the building. Whilst 

this may vary considerably by building type, they identify at least 50% of the carbon 

associated with buildings over a 30 year lifespan, is embodied (RICS, 2014).  
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Figure 6: Relative Impact of the consequent life cycle stages on the overall carbon footprint 

for different types of buildings, calculated over 30 years (the energy results have been based 

on the building regulations) (RICS, 2014). 

 

Further granularity of emissions has been mapped by Aitkins, a global design, 

engineering and project management consultancy, by considering over 50 different 

building types. This has provided a benchmark which suggests the majority of major 

buildings constructed have between 500-1500 kg CO2e/m2 (RICS, 2014). This work, 

although associated with a high degree of uncertainty, has been derived from their 

commercial emissions database. Assumptions relating to different phases continue to 

be challenged as exemplified in a recent report by Innovate UK which notes that in a 

sample of 100 UK buildings CO2 emissions were underestimated during the in-use phase 

by a magnitude of 3.6 (Innovate UK, 2015, Palmer, Armitage, 2014).   

 

Due to climate change concerns most literature relating to the lifecycle impacts of 

buildings tends to focus on the main greenhouse gas emission: carbon dioxide. However, 

other embodied gases have also been assessed using an LCA approach, including studies 

which consider their impact on air quality. Of the three emissions most associated with 

air quality issues, PM10, SO2 and NOx, the latter two were primarily emitted at the 

operational phase of building (approximately 70-80%), whilst around 80% of PM10 was 

embodied in the built asset. However, the results for embodied PM10 may be lower as 

emissions during use phase were not included in the research (Bilec, Ries & Matthews, 

2010).  It was estimated that approximately 5kg of PM10 was emitted per m2 of building 

whilst SO2 was around 24kg/m2. Increasing the number of studies would provide more 
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accurate data and benchmarks and could support more effective targeting of air quality 

policies.  

 

2.2.2. Social impacts of UK construction 

Social LCA approaches have yet to be applied to the UK construction sector and indeed 

only one paper testing this approach in the construction industry was identified, by 

Hosseinijou, Mansour and Shirazi (2014). Their work focused on the Iranian building 

sector and identified the social impacts relating to material selection and evaluated the 

application of UNEP Guidelines for Social Life Cycle Assessment of Products (UNEP, 

2009b). However, most of the data relating to the social impacts within construction are 

focused on impacts local to the construction site. This includes the industrȅΩǎ ŀōƛƭƛǘȅ ǘƻ 

provide UK employment and on-site health and safety. Engagement with social issues 

beyond UK regulatory borders or post construction user wellbeing have been minimal.  

 

The UK construction sector provides positive social impact within the UK economy, 

employing around 2 million people, which represented approximately 6.2% of UK 

employment in 2015 (Rhodes, 2015). There are over 300,000 small and medium sized 

companies working directly in the sector (UKCG, 2009) and more benefit indirectly 

through products and services required to construct buildings and then in their 

operation, maintenance and demolition. In 2016 more people were working and more 

companies operating in the sector than prior to the recession of 2008. Indeed, increased 

demand for labour and an ageing workforce have resulted in greater employment 

opportunities than the market can supply. Skills shortages were identified by 62% of UK 

construction companies in Quarter three 2017 (RICS, 2017). The UK industry also offers 

high standards of health and safety for its workers, driven by the Health and Safety at 

Work etc Act (1974) and more specifically the Construction (Design and Management) 

Regulations (2015a), which are specific to construction activity. The UK consistently has 

one of the lowest rates of fatal injury across the EU with its standardised rate, at 0.51 

per 100,000 employees in 2015, being one of the lowest of all European countries (HSE, 

2018). Whilst main contractors are responsible for the health and safety of all staff on-

site, including supplier labour, there remains an acknowledged tension between health 

and safety and productivity (Sherratt, 2016). For the first time, with the introduction of 
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the Modern Slavery Act (2015b), all UK construction firms became legally responsible 

for ensuring fair labour within their supply chains; beyond the limits of the construction 

site. They were required to demonstrate they were working to ensure forced labour did 

not exist within their global supply chains. Data on slavery is problematic, but in 2016 it 

was estimated that globally 45.8m people were working under conditions of modern 

slavery, of which 18% worked within construction (ILO, Walk Free Foundation, 2017). 

This includes the UK construction sector (UK Government, 2017b) with 12.5% of those 

reporting slavery issues to the Unseen charity helpline in 2017, being construction 

workers (Unseen UK, 2017). Whilst recent cases have highlighted forced labour of British 

born individuals, many slavery issues appear to be linked to migrant workers. Indeed, 

forced labour is most likely to be associated with greater informality of employment 

(Tutt et al., 2011), which in turn increases the likelihood of illegal migrant labour and 

enhances the potential for modern slavery.    

 

2.2.3. Economic impacts of UK construction 

²ƛǘƘƛƴ ǘƘŜ ¦YΩǎ ƛƴŘǳǎǘǊƛal strategy, the construction industry is identified as major 

enabling sector; one highly susceptible to societal change and influenced by regulation. 

Globally construction, renovation, and maintenance of buildings is a major contributor 

to ŎƻǳƴǘǊƛŜǎΩ DǊƻǎs Domestic Product (GDP); between 10% to 40% and represents on 

average 10% of country-level employment (UNEP, 2009a). This is similar in the UK where 

the construction industry created £99.27 bn of value for the economy in 2016 and 

ŀŎŎƻǳƴǘǎ ŦƻǊ сΦр҈ ƻŦ ǘƘŜ ŎƻǳƴǘǊȅΩǎ ƎǊƻǎǎ ǾŀƭǳŜ ŀŘŘŜŘ (ONS, 2017). Spatially this value 

was reasonably evenly spread across the country, as growth in the sector tends to occur 

locally to the people it serves  (UK Government, 2017a). However, the sector frequently 

ƎƻŜǎ ǘƘǊƻǳƎƘ ŎȅŎƭŜǎ ƻŦ άōƻƻƳ ŀƴŘ ōǳǎǘέ ŀƴŘ in 2016, the sector also saw one of the 

highest sector business failures (ONS, 2017). In 2018 the industry was hit by the collapse 

of the second largest main contractor Carillion plc, and with two large contractors going 

into administration in early 2019 (BBC News, 2019, Davies, 2019). 

 

The industry annually procures over 380 million tonnes of resources (Hobbs, 2008) of 

which a high proportion of materials and services are derived from UK sources.  These 

primarily include aggregates, machinery, real estate, architectural and technology 
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consultancies, plastic, wood, metal and mined products (UKCG, 2009). In 2007, 

calculated on purchase price, the value of UK procured construction products or services 

was estimated to be £27.8bn. However, many higher value items are globally sourced, 

leading to a UK trade deficit of £9.09bn in 2016 (ONS, 2017). In 2013 BIS (UK Government 

Department of Business, Innovation and Skills) estimated that the supply chain 

accounted for £124bn of intermediate consumption, almost all of which was sourced in 

the UK (BIS, 2013a).  UKCG extend their estimate of construction value into the supply 

chain stating that for every £1 spent on construction a further £1.09 of indirect impact 

is created through greater output and income in the supply chain and £0.74 of induced 

impact results from increased household spending due to employment (UKCG, 2009). 

 

However, there is history of large construction companies requiring extended credit 

terms and work by University College London (UCL) for BIS found that Tier 1 construction 

firms (main contractors) ΨǘŀƪŜ ƳǳŎƘ ƳƻǊŜ ǘǊŀŘŜ ŎǊŜŘƛǘ7 from their suppliers as a 

proportion of their balance sheet than do firms elsewhere in the ŜŎƻƴƻƳȅΩ. Tier 1 firms 

were found to be net receivers of trade credit whereas Tier 2 firms (sub-contractors, 

manufacturers or other suppliers) were found to be large net providers of trade credit 

(Ive, Murray, 2013). It is also noted that the industry is highly wasteful, with UK 

government estimates suggesting that improved management of materials in the UK 

construction sector could save circa £3.0bn per annum (Oakdene Hollins, 2011). 

 

2.3 The importance of construction supply chains in delivering sustainability 

For most large-scale projects, main contractors purchase most of their products, 

services and labour requirements externally to their business. This equates to around 

75% of their turnover and consequentially they are increasingly reliant on their supply 

chain to deliver a built asset (Scholman, 1997). It is for this reason that the research has 

focused on the supply chain as the medium through which sustainable built assets are 

delivered. The construction sector has a highly complex and multi-tiered supply base 

with the main contractor operating as the focal point for the construction of a built 

                                                 
7 Trade credit is provided by suppliers when they allow purchasers to defer payment for goods and 

services.  
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asset. Companies in the construction sector operate in a highly fragmented supply 

network which creates major challenges in taking a whole life approach to construction, 

and in creating shared goals.  

 

Academic research on sustainable construction supply chains is limited. An analysis of 

Scopus in 2016, ǳǎƛƴƎ ǘƘŜ ǎŜŀǊŎƘ ŎǊƛǘŜǊƛŀ ΨǎǳǎǘŀƛƴŀōƭŜ ǎǳǇǇƭȅ ŎƘŀƛƴ ŎƻƴǎǘǊǳŎǘƛƻƴΣ ŎǊŜŀǘŜŘ 

a list of 283 entries, of which only 8 papers directly related to the topic with only 2 

incorporating ǘƘŜ ǿƻǊŘǎ ΨǎǳǎǘŀƛƴŀōƭŜ ǎǳǇǇƭȅ ŎƘŀƛƴǎ ŎƻƴǎǘǊǳŎǘƛƻƴΩ ƛƴ ǘƘŜƛǊ ǘƛǘƭŜǎΦ 

Additionally, there were several papers related to greening, or green construction 

supply chains and a more specific search using these terms elicited 113 entries of which 

11 were directly focused on the topic of supply chains. Industry documents also 

highlighted a maƧƻǊ ¦b9t ǊŜǇƻǊǘ ΨDǊŜŜƴƛƴƎ ǘƘŜ .ǳƛƭŘƛƴƎ {ǳǇǇƭȅ /ƘŀƛƴΩ (UNEP, 2014) and 

various publications relating to the Olympic Games 2012 and the Crossrail project. 

Another term that has only recently begun to appear in the literature is responsible 

sourcing which has greater affinity with ethical procurement and incorporates elements 

of the supply chain. It is represented in the UK by the BES6001 standard (BRE Global Ltd, 

2008). Development of construction sustainable supply chains thinking appears to have 

drawn on existing research, much of which is derived from the retail and manufacture 

sectors, and for which there is considerable disagreement on the transferability of these 

models to construction (Green, S. D., Fernie & Weller, 2005). The demand for greater 

understanding of how supply chains can deliver sustainable structures is identified as a 

UK sector wide issue, and one that has been identified by government (E.C Harris LLP, 

2013), academics (Adetunji I., Price A.D.F. & Fleming P., 2008a, Dallasega, Rauch, 2017) 

and industry organisations (Upstill-Goddard et al., 2015). 

 

2.3.1 The development of supply chains; an overview 

The concept of supply chains has been considered within scientific literature since the 

19th century but as a field of study it has only recently become important. From 1981 

ǘƻ мфуп ƻƴƭȅ у ŀŎŀŘŜƳƛŎ ǇŀǇŜǊǎ ǿŜǊŜ ǇǳōƭƛǎƘŜŘ ǿƛǘƘ ΨǎǳǇǇƭȅ ŎƘŀƛƴΩ ƛƴ ǘƘŜƛǊ ǘƛǘƭŜΣ ōǳǘ ōȅ 

2009-2012 this had increased to 16100 (Ullrich, 2014). There are many definitions of 

supply chain but two appear to encapsulate a broad approach. One, created in 1992, 

stated that ƛǘ ŎƻƳǇǊƛǎŜŘ ƻŦ Ψupstream and downstream linkages, in the different 
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processes and activities that produce value in the form of products and services in the 

hands of the ultimate consumersΩ (Christopher, M., 1992, p. 17) and then further 

expanded by Chopra and Meindl (2013): 

ΨA supply chain consists of all parties involved, directly or indirectly, in fulfilling a 

customer request.  The supply chain includes not only the manufacturer and suppliers, 

but also transporters, warehouses, retailers and even customers themselves. Within 

each organization, such as a manufacturer, the supply chain includes all functions 

involved in receiving and filling a customer request. These functions include, but are 

not limited, new product development, marketing, operations, distribution, finance 

and ŎǳǎǘƻƳŜǊ ǎŜǊǾƛŎŜΩ (Chopra, Meindl, 2013, p. 13). 

 

Much of the increased interest in this sphere of research has been due to the changing 

nature of business. Initially large corporates were operating at a national scale and 

competing with similarly structured businesses. However, the business profile has now 

changed with a greater move to competitive global supply chains generally comprised 

of specialist smaller operating units (Handfield, Nichols, 1999, Christopher, Martin, 

Ryals, 1999). This development has been driven by external forces such as greater access 

to new economies such as the Eastern Block in Europe, China, Brazil and India, and 

scientific and technological progress facilitated by cheap, rapid communication through 

the internet (Ullrich 2014). Researchers have also argued that changes within business 

also arose from a need for companies to be more flexible and adaptable. Two theories 

ǘƻ ŀŎŎƻǳƴǘ ŦƻǊ ǘƘŜǎŜ ŘŜǾŜƭƻǇƳŜƴǘǎ ƘŀǾŜ ōŜŜƴ ŜȄǇƻǳƴŘŜŘΦ ¢Ƙŀǘ ƻŦ Ψcore cƻƳǇŜǘŜƴŎȅΩ 

which envisages companies specialising in core business and outsourcing inefficient 

activities (Prahalad, Hamel, 1990), ŀƴŘ Ψtransaction cƻǎǘΩΦ ¢ƘŜ ƭŀǘǘŜǊ ŀǎǎǳƳŜǎ ǘƘŀǘ 

bureaucracy grows with company size and at a certain point smaller collaborating 

specialists could become more competitive (Williamson, 1991, Williamson, 2008). 

Increasingly the term supply chain, indicating a linear sequence of physical flows 

between companies, has become a less relevant structure to define complex, global, 

independent companies operating in an inter-organisational grouping (Choi, Dooley & 

Rungthusanstham, 2001, Bastl et al., 2012). This structure is more effectively described 

as a supplier network.  Procuring companies often dual or multiple source products or 

services, and suppliers may be operating at both Tier 1 and Tier 2/3 levels 
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simultaneously, functioning as a network rather than a linear supply chain. Stevens and 

Johnson developed this concept of a network further by stating that companies are 

undergoing a process of development with supply chains and networks continuing to 

evolve. They ǎǳƎƎŜǎǘŜŘ ǘƘŀǘ ŎƻƳǇŀƴȅΩǎ ƳƻǾŜŘ ǘƘǊƻǳƎƘ ŦƻǳǊ ǎǘŀƎŜǎ ƻŦ ƎǊƻǿǘƘΣ ǘƘŀǘ ƻŦ 

internal integration, externally focused extended supply chains, goal direct network 

supply chains and finally developed collaborative supply chain clusters (see Figure 7) 

(Stevens, Johnson, 2016).  

 
Figure 7: Development of the supply chain network (Stevens, Johnson, 2016, p. 16) 
 

 

 

2.3.2.  Supply chain management and sustainable supply chain management 

Closely linked to the developing research on supply chains has been supply chain 

management (SCM). The term has been used to define the management of the intra-

company supply chain, represented either by a dyadic relationship between two 

organisations; the inter-company supply chain from source to customer, or the 

management of a network of interconnected businesses (Harland, 1996). An early 

definition in this field is that of Mentzer et al who stated it was  
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 ΨǘƘŜ systemic, strategic coordination of the traditional business functions and the 

tactics across these business functions within a particular company and across 

businesses within the supply chain, for the purposes of improving the long-term 

performance of the ƛƴŘƛǾƛŘǳŀƭ ŎƻƳǇŀƴƛŜǎ ŀƴŘ ǘƘŜ ǎǳǇǇƭȅ ŎƘŀƛƴ ŀǎ ŀ ǿƘƻƭŜΩ (Mentzer et 

al., 2001, p. 16). 

However, there are multiple definitions of supply chain management, with the term 

having different meaning to different people (Skitmore, Smyth, 2009).  The concept of 

supply chain management began to develop in the early 1980s with manufacture and 

retailers being early adopters (Akintoye, McIntosh & Fitzgerald, 2000). As with 

definitions relating to the supply chain and sustainable procurement, the construction 

industry struggled to adopt that of supply chain management. It was observed by 

Adetunji, Price and Fleming (2008b) that different sectors of the supply chain appeared 

to have their own perceptions of the terms (see Figure 8) the client in this instance being 

represented by the public sector.  

  

Figure 8: SCM definitions from 3 perspectives (Adetunji I., Price A.D.F. & Fleming P., 2008b, 
p. 164) 
 

 

Fernie and Tennant (2013) have noted that whilst indeed supply chain terminology has 

been taken on by the industry, their research would indicate that this is disconnected 

from the holistic management of chains or networks. Rather, it has been adopted as a 

description of partnering or a collaborative relationship between two organisations. 

Tennant and Fernie (2011a) suggest, that based on the Lockamy III and McCormack 
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supply chain maturity model (Table 1), larger construction companies have moved 

beyond the ad hoc level and are operating with some structures in place but with little 

change in traditional working practice (level 2). They identified that a few larger 

organisations were beginning to work strategically, building collaboration and trust 

(Level3).   

Table 1: Adapted from the  Lockamy III and McCormack (2004, p. 275) supply chain maturity 
model by Tennant and Fernie (2011a) 
 

Maturity Stage Description  

Stage 1 - Ad-
hoc:  
 

An unstructured and ill-defined approach to supply chain management. If 
the term supply chain management is employed, it is highly likely in 
response to management practice witnessed elsewhere and in this context 
represents mere tokenism. 

Stage 2 - 
Defined: 

Whilst the implementation supply chain management has structure and 
key supply chain facilitators are in place, working practices remain largely 
unchallenged and resolutely traditional.    

Stage 3 - Linked: Supply chain management takes on a strategic orientation, focusing on 
business objectives and customer satisfaction. Collaboration between 
supply chain stakeholders begins to cultivate an atmosphere of trust and 
ΨōǳŘŘƛƴƎΩ ǘŜŀƳ ǎǇƛǊƛǘΦ 

Stage 4 - 
Integrated: 

Supply chain management principles become embedded in the 
commercial process, over-riding traditional practices in favour of  
greater inter-dependency and commercial solidarity. Corporate 
investment in supply chain management principles begin to benefit from 
increasing levels of efficiency and effectiveness.   

Stage 5 - 
Extended:   

Supply chains compete against other supply chains. Asset specificity is 
likely to be high and commercial interests are inextricably extended to the 
success of the collective supply chain participants. 

 

They conclude from structured interviews with the construction companies that the 

translation of supply chain management theory and practise from other sectors has 

ōŜŜƴ ΨǇǊƻōƭŜƳŀǘƛŎΣ ǇŀǘŎƘȅ ŀƴŘ ƭŀǊƎŜƭȅ ǳƴǎǳŎŎŜǎǎŦǳƭΩ (Fernie, Tennant, 2013). 

 

The theory underpinning supply chain theory is considered to be still developing, and 

currently has only limited engagement with organisation theory and a need for 

improved rigour in methodology (De Beuckelaer, Wagner, 2012). It is also suggested that 

there is a failure to relate theory development to the context of practice (Fernandez-

Solis, 2008). Fernie and Tennant (2013) argue that within the construction sector the 

ƭŀŎƪ ƻŦ ǘƘŜƻǊŜǘƛŎŀƭ ǳƴŘŜǊǇƛƴƴƛƴƎΣ ǎǳǇǇƭȅ ŎƘŀƛƴ ǊƘŜǘƻǊƛŎ ŀƴŘ ŀ ΨŘƛǎǇŀǊƛǘȅ ōŜǘǿŜŜƴ 

ǎǘŀƪŜƘƻƭŘŜǊǎ ǿƛǘƘ ƛƴǎǘƛǘǳǘƛƻƴŀƭ ǇƻǿŜǊ ǘƻ ΧΧΧΦŜȄǇƭƻǊŜ ŎƘŀƴƎŜ ŀƴŘ ƻǘƘŜǊǎ ǿƘƻ ǇƻǎǎŜǎǎ 
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the power to diffuse wideǎǇǊŜŀŘ ǎǳǎǘŀƛƴŀōƭŜ ŎƘŀƴƎŜΩ (Fernie, Tennant, 2013, p. 1038) 

has resulted in limited clarity in the development of construction supply chain 

management (SCM). This failure to adopt an effective management of the construction 

supply chain is identified as a major barrier to adoption of more efficient practice (Egan, 

1998). 

Where government, customers or other stakeholder groups, and more recently industry 

peers, create the demand or pressure to incorporate sustainability issues into supply 

chains, companies have been required to respond (Sharfman, Ellington & Meo, 1997, 

Seuring, Müller, 2008, Hassini, Surti & Searcy, 2012, Xie, 2016) and an extension of SCM 

has arisen; that of sustainable supply chain management (SSCM). In attempting to 

define SSCM Hassini, Surti, et al (2012)  draw on a wide literature review and from this 

attempt to unify SCM and sustainability stating it is  

ΨǘƘŜ ƳŀƴŀƎŜƳŜƴǘ ƻŦ ǎǳǇǇƭȅ ŎƘŀƛƴ ƻǇŜǊŀǘƛƻƴǎΣ ǊŜǎƻǳǊŎŜǎΣ ƛƴŦƻǊƳŀǘƛƻƴΣ ŀƴŘ ŦǳƴŘǎ ƛƴ 

order to maximize the supply chain profitability while at the same time minimizing the 

environmental impacts and maximizing the social well-ōŜƛƴƎΩ (Hassini, Surti & Searcy, 

2012, p. 70). 

Yet, as with SCM, the definition of SSCM remains contested and it has proven difficult, 

due to the complex nature of supply chains, to create a global definition that will apply 

to all sectors (Pullman, Maloni & Carter, 2009). It is also a field in which only limited 

theory exists (Sarkis, Zhu & Lai, 2011, Carter, Liane Easton, 2011). It is stated that holistic 

approaches to SSCM reflecting economic, environmental and social issues are relatively 

rare in the literature (Seuring, Muller, 2008a). They also note that SSCM focuses on a 

win-win approach rather than managing trade-offs. Initially it was envisaged that focal 

ŎƻƳǇŀƴƛŜǎΣ ŀƴŘ ǘƘƻǎŜ ƳŀƴŀƎƛƴƎ ǎǳǎǘŀƛƴŀōƭŜ ǎǳǇǇƭȅ ŎƘŀƛƴǎΣ ǿƻǳƭŘ ΨŎŀǎŎŀŘŜ 

environmentalism throuƎƘ ǘƘŜ ƛƴŘǳǎǘǊƛŀƭ ŜŎƻǎȅǎǘŜƳΩ (Holt, 2004, p. 72), although this 

rarely appears to occur (Gold, Seuring & Beske, 2010a). Patel and Desai (2018) identify 

29 barriers to implementation within the literature and according to Beske and Seuring 

(2014) the most critical are; a weak understanding of the process, poor training, failure 

ǘƻ ŀŘŀǇǘ ΨōƻǊǊƻǿŜŘΩ {{/a ǇǊŀŎǘƛŎŜΣ ǘǊŀŘƛǘƛƻƴŀƭ ƳƛƴŘǎŜǘǎΣ ŀƴŘ ƭƛƳƛǘŜŘ ǘƻǇ ƳŀƴŀƎŜƳŜƴǘ 

commitment. Despite more than a decade of work companies still appear to struggle to 

implement SSCM effectively (Hassini, Surti & Searcy, 2012). Several researchers also 

noted that there is evidence suggesting there is little  benefit to the company from the 
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adoption of SCM, Green SCM or SSCM (Beske, Land & Seuring, 2014, Hassini, Surti & 

Searcy, 2012). Others suggested this was not particularly a failing of SSCM but the need 

for companies to more effectively monitor and manage barriers preventing the effective 

implementation of the process (Hassini, Surti & Searcy, 2012, Ahi, Searcy, 2015).  

 

The academic development of the field has continued to expand with work on the role 

of inter-organisational resources (Gold, Seuring & Beske, 2010a), the identification of 

decision-support tools and performance measurement (Taticchi et al., 2015), and the 

development of  a new field; that of  world class sustainable supply chain management 

(WCSSCM) (Dubey et al., 2017).  However, SSCM still remains a less well-developed area 

of research than SCM. To illustrate this a review of SCM and SSCM papers in Scopus was 

undertaken using each term (see Figure 9). 

 

Figure 9:  Comparative scale of academic research between SCM and SSCM (Scopus search 
Nov. 2018) 

 

 

This included a systematic literature review of SSCM in 2018 which identified just four 

papers that included references to the construction sector (Patel, Desai, 2018). 

 

Much of the research into supply chain management has focused on reaching optimal 

solutions or best practice, yet researchers suggest this failed to understand the effect of 
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people and their behaviour (Tokar, 2010, Schorsch, Wallenburg & Wieland, 2017). 

Traditionally, SCM had focused at the inter-organisational level (Gligor, Holcomb, 2013) 

rather than on the individual relationships that operate within multi-level systems 

(Carter, Meschnig & Kaufmann, 2015). Indeed, there is evidence that cultural differences 

have a significant impact on trust and business interactions within the context of a 

supply chain (Ribbink, Grimm, 2014). Schorsch et al (2017) note that individual 

perceptions, values and beliefs emerge from individuals into group culture at the team, 

firm and network levels; a not dissimilar depiction to organizational culture which is 

ŘŜǎŎǊƛōŜŘ ŀǎ ŀ ǇŀǘǘŜǊƴ ƻŦ ΨǎƘŀǊŜŘ ǾŀƭǳŜǎ ŀƴŘ ōŜƭƛŜŦǎΩ (Deshpande, Webster Jr, 1989). 

Encapsulated within a further field of supply chain research, behavioural supply chain 

management (BSCM) is also the important role of social bonds. These are defined as 

ΨƛƴǾŜǎǘƳŜƴǘǎ ƻŦ ǘƛƳŜ ŀƴŘ ŜƴŜǊƎȅ ǘƘŀǘ ǇǊƻŘǳŎŜ ǇƻǎƛǘƛǾŜ ƛƴǘŜǊ-personal relationships 

ōŜǘǿŜŜƴ ŀŎǘƻǊǎΩ (Ramström, 2008) which support enhanced boundary spanning 

communication (Gligor, Autry, 2012). This approach, BSCM, is an area of developing 

research (Schorsch, Wallenburg & Wieland, 2017) and one which could address issues 

of construction industry fragmentation. A search of Scopus and Google Scholar 

databases in October 2018 identified no construction sector focused papers addressing 

BSCM.   

 

2.3.3. Defining sustainability within the context of construction procurement   

Industry uses a variety of definitions when addressing sustainability within a business 

context. Whilst in academic writing and at a governance or policy level many of these 

phrases have specific designations, those same phrases when used in industry often 

acquire more generic and interchangeable meanings. Supply chains are primarily 

ǊŜŦŜǊǊŜŘ ǘƻ ŀǎ ΨǎǳǎǘŀƛƴŀōƭŜΩ ƻǊ ΨƎǊŜŜƴΩ. Sustainability in the construction sector is most 

strongly associated with corporate social responsibility (CSR) and social issues, rather 

than that of environment or economy. Green supply chains primarily, although not 

exclusively, look at environmental issues and have been particularly strongly associated 

with Climate Change strategies, energy efficiency and CO2 reduction, a recent example 

being the άGreening the Building Supply Chainέ (UNEP, 2014). Sitting within the supply 

chain framework are several additional phrases such as sustainable procurement, 

ethical procurement, responsible procurement or ethical sourcing and responsible 
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sourcing. Some practitioners also note that for smaller businesses άbuyingέ is probably 

a more accurate description of the purchasing process. At a corporate level, corporate 

social responsibility (CSR), sustainability and sustainable development are used to 

supplement more traditional financial reporting structures.   

 

To ensure clarity of purpose and to facilitate discussion during this research it was 

important to select the terms that would frame the research discussions and to agree a 

standard definition for each term selected. This research did not undertake an 

exhaustive search of all relevant supply chain and procurement terms but rather focused 

on those most applicable to the scope of the study. To achieve this, it was decided to 

review the terminology used by organisations that were identified by Carillion SC team 

and the corporate sustainability team as most relevant to the industry sector (Table 2). 

At a global level construction is a key research sector for the United Nations 

Environmental programme and Carillion became a signatory to the UN Global Compact 

in 2017. The UN is generally seen as high status, relatively impartial and provides a level 

of peer review in its materials. The European Union (EU) has an important role in terms 

of setting strategic goals and creating policy leading to legislation, research and 

innovation funding. Environmental and social issues are a key area of concern to EU 

members and guidance is offered on sustainable construction and procurement.  The 

UK Government is also frequently quoted in UK construction literature, especially the 

work of the Sustainable Procurement Task Force and their report άSecuring the Futureέ. 

The UK Government does not currently have a strategic focus on a broad range of 

sustainability issues but rather improved efficiency through the supply chain and a 

reduction in CO2 emissions (BIS, 2013a). Its chairing role in the Green Construction Board 

and its importance as a client for Carillion warrant its inclusion in this review.  Three 

major UK construction bodies were also considered for the review; CIRIA, BRE (formerly 

the Building Research Establishment) and the UK Green Building Council (UKGBC). 

Additionally, given the importance of green asset assessment methods such as LEED, 

BREEAM, or environmental and social standards such as ISO, and BSI these were also 

includedΦ CƻƭƭƻǿƛƴƎ ƛƴǘŜǊǾƛŜǿǎ ǿƛǘƘ /ŀǊƛƭƭƛƻƴΩǎ ¦Y ǇǊƻŎǳǊŜƳŜƴǘ ǘŜŀƳǎ ƛǘ ōŜŎŀƳŜ ŎƭŜŀǊ 

that guidance from the Chartered Institute of Purchasing and Supply (CIPS) was 

important to the Carillion senior procurement team and thus was included in the review. 
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Finally, academic literature was considered, not to support the selection of the terms 

most relevant to the industry but to provide additional perspective when definitions 

were considered. 

 

Table 2: Stakeholders selected for review of key terms and definitions 

Public Bodies 
 

Industry 
Bodies 

Standards and 
Accreditation 
Organisations 

Professional 
Body 

Other  

The United Nations 
(inc. Global Compact 
and Environment) 

CIRIA 

 

LEED 

 

Institute of 
Packaging and 
Supply (CIPS) 

Carillion  

The European 
Commission (inc. DG 
Environment) 

Building 
Research 
Establishment 
(BRE) 

BREEAM  Academic 
Research 

UK Government Green Building 
Council 
(UKGBC) 

British Standard   

  Global 
Reporting 
Initiative (GRI) 

  

 

Searches for terms and definitions were carried out on-line and the findings are based 

on website content or documents available via organisations websites. Not all terms 

were available from each organisation and this provided an interesting insight into the 

use and prevalence of the terms (Figure 10). Sustainable procurement was the most 

widely used terminology. 
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Figure 10: Procurement terms used by organisation type 

 

In reviewing material relating to sustainable procurement it also became clear that 

ƳǳƭǘƛǇƭŜ ŘŜǎŎǊƛǇǘƛƻƴǎ ƻŦ ǘƘŜ ΨǇǳǊŎƘŀǎƛƴƎ ǇǊƻŎŜǎǎΩ ǿŜǊŜ ōŜƛƴƎ ǳǎŜŘΦ Lǘ ǿƻǳƭŘ ŀǇǇŜŀǊ 

sensible to ensure that these different terms are also clearly defined. To achieve this, 

and mindful of the importance of professional body status of CIPS to the Carillion Supply 

Chain team, the definitions used by CIPS are utilised.    

Procurement describes all those processes concerned with developing and 

implementing strategies to manage an ƻǊƎŀƴƛǎŀǘƛƻƴΩǎ ǎǇŜƴŘ ǇƻǊtfolio in such a way as 

ǘƻ ŎƻƴǘǊƛōǳǘŜ ǘƻ ǘƘŜ ƻǊƎŀƴƛǎŀǘƛƻƴΩǎ ƻǾŜǊŀƭƭ Ǝƻŀƭǎ ŀƴŘ ǘƻ ƳŀȄƛƳƛǎŜ ǘƘŜ ǾŀƭǳŜ ǊŜƭŜŀǎŜŘ 

and/or minimise the total cost of ownership (CIPS, 2015a). Purchasing describes all 

those transactional processes concerned with acquiring goods and services, including 

payment of invoices. It is a narrower term than procurement, describing reactive, 

tactical processes (CIPS, 2015b). Sourcing describes all those activities within the 

procurement process concerned with identifying and evaluating potential suppliers, 

engaging with selected suppliers and selecting the best value supplier(s). The phrase 

ΨǎǘǊŀǘŜƎƛŎ ǎƻǳǊŎƛƴƎΩ Ƴŀȅ ōŜ ǳǎŜŘ ǘƻ ŘŜǎŎǊƛōŜ ǘƘŜ ŀǇǇƭƛŎŀǘƛƻƴ ƻŦ the sourcing process to 

significant acquisitions, or the team that manages the sourcing process on behalf of the 

organisation (CIPS, 2015c). For the purposes of the following definitions, procurement, 

purchasing and sourcing were accepted as having the same general purpose. 
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2.3.3.1 Definitions of sustainable procurement 

Carillion provided two definitions for sustainable procurement; firstly, adapting a Forum 

for the Future ŘŜŦƛƴƛǘƛƻƴ ǘƘŜȅ ǎǘŀǘŜ ƛǘ ƛǎ ΨǘƘŜ ǇǊƻŎŜǎs of acquiring goods and services that: 

ƳŜŜǘ ǳǎŜǊΩǎ ƴŜŜŘǎΤ ŘŜƭƛǾŜǊ ƭƻƴƎ ǘŜǊƳ ǾŀƭǳŜ ŦƻǊ ƳƻƴŜȅΣ ƳŀȄƛƳƛǎŜ ǎƻŎƛŀƭ ŀƴŘ ŜŎƻƴƻƳƛŎ 

ōŜƴŜŦƛǘǎ ŀƴŘ ƳƛƴƛƳƛǎŜ ŘŀƳŀƎŜ ǘƻ ǘƘŜ ŜƴǾƛǊƻƴƳŜƴǘ ŀƴŘ ƘŜŀƭǘƘΩ (Carillion plc, 2014b). In 

internal sustainable procurement training materials they used an alternative framing: 

Ψ¦ǎƛƴƎ ǇǊƻŎǳǊŜƳŜƴǘ ǘƻ ǎǳǇǇƻǊǘ ǿƛŘŜǊ ǎƻŎƛŀƭΣ ŜŎƻƴƻƳƛŎ ŀƴŘ ŜƴǾƛǊƻƴƳŜƴǘŀƭ ƻōƧŜŎǘƛǾŜǎΣ ƛƴ 

ways that offer real long-ǘŜǊƳ ōŜƴŜŦƛǘǎΩΣ ŀ ǇƘǊŀǎe adapted from a statement by a 

previous chairman Sir Neville Simms in his role as Chairman of the Sustainable 

Procurement Task Force (DEFRA, 2006, Carillion plc, 2014b). The first definition, and one 

most widely promoted, failed to acknowledge the importance of sustainable 

procurement in delivering benefits beyond the immediate supply network. The second 

places procurement at the heart of enhanced benefits but does not have a fully holistic 

approach. The UN Global compact developed this further noting   

Ψ{ǳǎǘŀƛƴŀōƭŜ tǊƻŎǳǊŜƳŜƴǘ ǇǊŀŎǘƛŎŜǎ ƛƴǘŜƎǊŀǘŜ ǊŜǉǳƛǊŜƳŜƴǘǎΣ ǎǇŜŎƛŦƛŎŀǘƛƻƴǎ ŀƴŘ ŎǊƛǘŜǊƛŀ 

namely by seeking resource efficiency, improving the quality of products and services 

ŀƴŘ ǳƭǘƛƳŀǘŜƭȅ ƻǇǘƛƳƛȊƛƴƎ ŎƻǎǘǎΩ (United Nations, 2009).   

This has been expanded by the United Nations Environmental Programme who define 

sustainable procurement as  

Ψŀ ǇǊƻŎŜǎǎ ǿƘŜǊŜōȅ ƻǊƎŀƴƛǎŀǘƛƻƴǎ ƳŜŜǘ ǘƘŜƛǊ ƴŜŜŘǎ ŦƻǊ ƎƻƻŘǎΣ ǎŜǊǾƛŎŜǎΣ ǿƻǊƪǎ ŀƴŘ 

utilities in a way that achieves value for money on a whole life basis in terms of 

generating benefits not only to the organisation, but also to society and the economy, 

whilsǘ ƳƛƴƛƳƛǎƛƴƎ ŘŀƳŀƎŜ ǘƻ ǘƘŜ ŜƴǾƛǊƻƴƳŜƴǘΩ (UNEP, 2015).  

The UN Global Compact would suggest that this needs to go further and suggest actions 

Ƴǳǎǘ ōŜ ΨŎƻƳǇŀǘƛōƭŜ ŀƴŘ ƛƴ ŦŀǾƻǳǊ ƻŦ ǘƘŜ ǇǊƻǘŜŎǘƛƻƴ ƻŦ ǘƘŜ ŜƴǾƛǊƻƴƳŜƴǘΣ ƻŦ ǎƻŎƛŀƭ 

ǇǊƻƎǊŜǎǎ ŀƴŘ ƛƴ ǎǳǇǇƻǊǘ ƻŦ ŜŎƻƴƻƳƛŎ ŘŜǾŜƭƻǇƳŜƴǘΩΦ ¢ƘŜȅ ŀƭǎƻ ƴƻǘŜ ǘƘŜ ƛƳǇƻǊǘŀƴŎŜ ƻŦ 

sustainable procurement in that  

Ψ¢ƘǊƻǳƎƘ ǘƘŜ ŘŜǾŜƭƻǇƳŜƴǘ ƻŦ ǇǊƻŎǳǊŜƳŜƴǘ ŎǊƛǘŜǊƛŀ ǘƘŀǘ ǎǳǇǇƻǊǘ ǎǳǎǘŀƛƴŀōƛƭƛǘȅ 

principles, requisitioners and procurers can send strong signals to the market in favour 

of goods and services that promote sustainability. The key international organizations 

already increasingly recognise public procurement as a means of changing the 

ǳƴǎǳǎǘŀƛƴŀōƭŜ ǇŀǘǘŜǊƴǎ ƻŦ ŎƻƴǎǳƳǇǘƛƻƴ ŀƴŘ ǇǊƻŘǳŎǘƛƻƴΩ (United Nations, 2009).  
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These types of approaches have been further adapted by professional bodies such as, 

the Chartered Institute of Packaging and Supply (CIPS), where they recommend that the 

impact of environmental, economic and social factors should be considered along with 

price and quality and they highlight the importance of the relationship with suppliers, 

including contract negotiation especially when sourcing globally with unfamiliar work 

cultures (CIPS, 2015a). Most recently, the International Organisations for Standards, has 

developed a Sustainable procurement standard, ISO 20400. Here, they use the simple 

definition:  

ΨtǊƻŎǳǊŜƳŜƴǘ ǘƘŀǘ Ƙŀǎ ǘƘŜ Ƴƻǎt positive environmental, social and economic impacts 

ǇƻǎǎƛōƭŜ ƻǾŜǊ ǘƘŜ ŜƴǘƛǊŜ ƭƛŦŜŎȅŎƭŜΩ (ISO, 2017) 

 For the purposes of this research, the UNEP definition of 2015, with its focus on whole 

life value, will be adopted. Further discussions of sustainable procurement within this 

thesis will reference this statement.   

 

2.3.3.2 Definition of responsible procurement/sourcing 

Carillion did not provide any written definition of this term but used it within their FSC 

Timber policy. The term has been gaining momentum since the middle of the last decade 

when the UK Government adopted the setting up of a responsible sourcing standard as 

a deliverable of their Strategy for Sustainable Construction. They noted that 

Ψ! wŜǎǇƻƴǎƛōƭŜ {ƻǳǊŎƛƴƎ {ŎƘŜƳŜ ƛǎ ŀ ŘƻŎǳƳŜƴǘŜŘ ǎŜǘ ƻŦ ŎǊƛǘŜǊƛŀ ǎŜǘǘƛƴƎ ƻǳǘ ǘƘŜ 

obligations of an organization in managing the supply of construction products in 

accordance with a set of agreed principles of sustainabilityΩ  (BIS, 2008, p. 12) 

A new standard to support this government aim, BES6001 for Responsible Sourcing, was 

launched by BRE in 2008 (BRE Global Ltd, 2008). To date 88 companies have achieved 

BES6001, for multiple products, and in some sectors such as concrete are now able to 

offer certification for 92% of all UK sales by volume. Loughborough University have been 

closely involved with the development of responsible sourcing within the UK 

construction sector, working closely with BRE and other industry bodies and they 

suggest that responsible sourcing ƛǎ ΨǘƘŜ management of sustainability issues associated 

with materials in the construction supply-chain, often from an ethical ǇŜǊǎǇŜŎǘƛǾŜΩ 

(Glass, Achour, Parry et al., 2011a). During the research process this work adopted the 

Glass et al. definition of responsible sourcing. Glass (2014) also notes that key products 
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such as metals and concrete are now being incorporated into responsible sourcing 

frameworks by the Ethical Trading Initiative and the International Council on Mining and 

Metals. However, responsible sourcing terminology is not considered by all 

organisations to differ from existing frameworks, indeed CIRIA suggest that responsible 

sourcing or procurement is synonymous with sustainable procurement (Berry, 

McCarthy, 2011).  

 

2.3.3.3 Definitions of ethical procurement/sourcing 

Definitions of ethical procurement often appear synonymous or interchangeable with 

responsible sourcing. Internal guidance by Carillion to their supply chain team suggested 

ǘƘŀǘ ΨŜǘƘƛŎŀƭ ǎƻǳǊŎƛƴƎΩ ǿŀǎ ǎȅƴƻƴȅƳƻǳǎ ǿƛǘƘ  

ΨǊŜǎǇƻƴǎƛōƭŜ ǎƻǳǊŎƛƴƎΤ ŀƭǎƻ ǊŜŦŜǊǊŜŘ ǘƻ ŀǎ ǎǳǇǇƭȅ ŎƘŀƛn responsibility. It is a voluntary 

commitment by companies to take into account social and environmental 

ŎƻƴǎƛŘŜǊŀǘƛƻƴǎ ǿƘŜƴ ƳŀƴŀƎƛƴƎ ǘƘŜƛǊ ǊŜƭŀǘƛƻƴǎƘƛǇǎ ǿƛǘƘ ǎǳǇǇƭƛŜǊǎΩ (Carillion plc, 2014b). 

They also closely associated it with a code of ethics or Ethical Business Practices, 

ƘƛƎƘƭƛƎƘǘŜŘ ƛƴ ƛƴǘŜǊƴŀƭ ǘǊŀƛƴƛƴƎ ŀǎ Ψ9ǘƘƛŎǎ ƛǎ ŀōƻǳǘ ŘƻƛƴƎ ǘƘŜ ǊƛƎƘǘ ǘƘƛƴƎΣ ŎƻƳǇƭȅƛƴƎ ǿƛǘƘ 

the law and our ǾŀƭǳŜǎΣ ŀŎǘƛƴƎ ƘƻƴŜǎǘƭȅ ŀƴŘ ŦƻƭƭƻǿƛƴƎ ǘƘŜ ǊǳƭŜǎΩ (Carillion plc, 2014b). 

The most comprehensive definition provided by the stakeholders reviewed was that of 

CIPS.  Their guidance suggested that  

ΨEthics involves distinguishing between what is right and wrong behaviour by an 

individual or organisation. Typical principles are that staff must perform their duties 

impartially, personal interest should not affect professional decisions, information 

should not be used to gain financial advantage for themselves and staff should maintain 

the highest standard of inǘŜƎǊƛǘȅ ƛƴ ŀƭƭ ōǳǎƛƴŜǎǎ ǊŜƭŀǘƛƻƴǎƘƛǇǎΩ (CIPS, 2015d).  

They also provide members with a Code of Ethics, an extensive document, that focused 

specifically on guidance to those in procurement (Alder, Gooch, 2013). It has a very 

strong bias towards social ethics and there is only a minor mention of any ethical 

consideration for environmental issues. The UN takes similar approach with its guidance 

to procurement teams (United Nations, 2017) whilst the ETI Base Code (ETI, 2014) and 

the UK government in their Ethical Procurement Policy Statement focus solely on social 

considerations (DEFRA, 2011) (see Table 3).  
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Table 3: Analysis of the ethical principles of the Global Compact, ETI Base Code and the 
Manifesto for Ethical Sourcing in Construction (Sisco et al., 2015), (ETI, 2014), (McClelland et 
al., 2015) 

 

Global Compact - The Ten Principles 

Relationship to Supply Chain 
ETI Base Code

Manifesto for Ethical Sourcing in 

Construction

Human Rights

Principle 1: Businesses should support and 

respect the protection of internationally 

proclaimed human rights; and

Principle 2: make sure that they are not 

complicit in human rights abuses.

Labour

Principle 3: Businesses should uphold the 

freedom of association and the effective 

recognition of the right to collective 

2. Freedom of association and the 

right to collective bargaining are 

respected

Principle 4: the elimination of all forms of 

forced and compulsory labour
1. Employment is freely chosen

Principle 5: the effective abolition of child 

labour and 
4. Child labour shall not be used

Principle 6: the elimination of discrimination in 

respect of employment and occupation
7. No discrimination is practised

3. Working conditions are safe and 

hygienic

5. Living wages are paid

6. Working hours are not excessive

8. Regular employment is provided

9. No harsh or inhumane treatment is 

allowed

Environment

Principle 7: Businesses should support a 

precautionary approach to environmental 

challenges

Principle 8: undertake initiatives to promote 

greater environmental responsibility

Principle 9: encourage the development and 

diffusion of environmentally friendly 

Anti-Corruption

Principle 10: Businesses should work against 

corruption in all its forms, including extortion 

and bribery

Procure Labour materials products and 

services only form orgnaisations 

demonstrating and implmemntoing zero 

tolerance to bribery and corruption 

General Principles 

Adopt the Ethical Trading Initiative Base 

Code and work collaboratively with all supply 

chain organisations on its implmentation

Evaluate and address together the economic 

social and environal sustainablitiy challenges 

and impacts of sourcing labour materials 

products and services

Demonstrate a traceable and transparent 

supply chain for labour materials, products 

and services

Benefit the health safety and wellbeing of all 

stakeholders including the natural 

environment

Demonstrate materials are of legal origin

Optimise social, environmental, and 

economic impacts and opportunties of 

comples/manufactured products over their 

entrie lifecycle.

Design, specify and procure materials 

products and services with the greatests 

circular economy benefits

Design, specify and procure using credible 

and recognised resopnsbile sourcing and 

certification schemes where available

Foster and communicate a business cultrue 

of openess, collaboration and accountability 

in order to achieve and demonstrate the 

principles of this manifesto
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Additional to these three terms there are two further descriptions, most frequently 

found in public organisations, green public procurement and the less common, socially 

responsible public procurement. The former is defined by EU-DG Environment as 

 ΨƳŜŀƴǎ ǘƘŀǘ Ǉǳōƭic authorities seek to procure goods, services and works with a reduced 

environmental impact throughout their life-cycle compared to goods, services and 

works with the same primary function that would otherwise be procuredΩ (EU-DG 

Environment, 2015).  

Socially Responsible procurement places much greater emphasis on the social element 

of Sustainable Procurement and  

Ψis about setting an example and influencing the market-place. By promoting SRPP, 

public authorities can give companies real incentives to develop socially responsible 

management. By purchasing wisely, public authorities can promote employment 

opportunities, decent work, social inclusion, accessibility, design for all, ethical trade, 

and seek to achieve wider compliance with social standards. For some products, works 

and services, the impact can be particularly significant, as public purchasers command 

a large share of the market (e.g. in construction, business services, IT and so on)Ω (EU 

Commission, 2010a). 

For the purposes of this research the definition of ethical procurement that has been 

utilised was that of the Chartered Institute of Procurement and Supply. Assessing the 

definitions currently adopted by key stakeholders has highlighted considerable overlap 

between the different terms and variation in the approaches adopted by professional 

bodies and client organisations. This complexity would suggest a basis for confusion and 

frustration amongst procurement teams  

 

2.4 UK construction supply networks for large scale, built assets and infrastructure 

2.4.1. Supply network structure and actors 

Dominated over the last 30 years by the development of subcontracting and driven by 

market forces the UK construction industry witnessed the ŜƳŜǊƎŜƴŎŜ ƻŦ ΨƘƻƭƭƻǿŜŘ ƻǳǘΩ 

firms (Green, S., 2009, p.34). It is postulated that the change has been driven by either 

or both uncertainty and complexity (Eccles, 1981) and has created a need to control 

costs, risk, relationships and organisations that cross industry boundaries (Usdiken, Szen 

& 9ƴōƛȅŀƻƎɢƭǳΣ мфууύ. This approach is however not unique to the construction sector. 
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Similar network structures occur in sectors such as clothing and apparel. Companies 

focus on their core business, where they have differential advantage, and outsource 

everything else. Companies such as Nike no longer make components or even assemble 

them; ǘƘŜȅ ŀǊŜ ƴƻǿ ƛŘŜƴǘƛŦƛŜŘ ŀǎ ΨǾƛǊǘǳŀƭΩ ƻǊƎŀƴƛǎŀǘƛƻƴǎ (Christopher, M., 2011).   

 

As a result of market demands, fragmentation within the construction sector, has 

resulted in the formation of a complex supply network including investors, developers 

who fund new assets; clients who may act as owners or be developers; 

architects/designers, main contractors acting as project managers, controlling the 

building site; contractors delivering packages of work on site; manufacturers; raw 

materials suppliers; and at end of life, or indeed often start of a new project, demolition 

experts. These different operational stages are visually represented by UNEP in the 

Greening the Construction Supply Chain publication (2014) in Figure 11 below:  

 

Figure 11: Construction Process (UNEP, 2014, p. 23) 
 

 

 

Main contractors occupy a pivotal role at the centre of the network, acting as project 

ƳŀƴŀƎŜǊǎ ŦƻǊ ŎƭƛŜƴǘǎΣ ΨƻǊŘƛƴŀǊƛƭȅ ǊŜǎǇƻƴǎƛōƭŜ ŦƻǊ ǘƘŜ ǇƭŀƴƴƛƴƎΣ ǇǊƻƎǊŀƳƳƛƴƎ ŀƴŘ 

scheduling of construction activitieǎ ŀƴŘΣ ƛƴŎǊŜŀǎƛƴƎƭȅΣ ŘŜǎƛƎƴ ŜƭŜƳŜƴǘǎ ƻŦ ŀ ǇǊƻƧŜŎǘΩ (ICE, 

2015). The resulting fragmentation has created a supply network in which relationships 

are highly competitive and frequently adversarial (Korczynski, 1996, Akintoye, McIntosh 

& Fitzgerald, 2000), leading to narrow profit margins for main contractors. Relationships 

between network actors (or nodes) remain primarily dyadic, i.e. between the client and 
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main contractor or main contractor and Tier 1 supplier (King, Pitt, 2009). The structure 

provides a limited basis for the development of trust between network members or 

collaboration in a supply network that is rarely managed beyond the first tier (Saad, 

Jones & James, 2002, Briscoe, G., Dainty, 2005, Skitmore, Smyth, 2009).  

 

In 1994 Sir Michael Latham reported that many of the severe issues facing the 

construction industry in the UK could be removed by engendering collaboration and fair 

dealing from clients through main contractors, designers, sub-contractors and specialist 

suppliers. He felt that joint working was required to overcome key industry issues and 

this approach was central to improving the then adversarial, low cost, highly litigious 

and dangerous sector. Whilst the report does not use the term supply chains, Latham 

included within his report the recommendation of a ΨŦŀƛǊ ŘŜŀƭΩ ŎƻƴǘǊŀŎt, later developed 

as the New Engineering Contract (NEC). This enshrined the principle that there was a 

specific duty for all parties to deal fairly with each other, and with their subcontractors, 

specialists and suppliers, in an atmosphere of mutual coopeǊŀǘƛƻƴΩ  (Latham, 1994). In 

мффу ŀ ŦǳǊǘƘŜǊ ǊŜǇƻǊǘ ǿŀǎ ŘŜƭƛǾŜǊŜŘ ōȅ {ƛǊ WƻƘƴ 9ƎŀƴΣ ΨwŜǘƘƛƴƪƛƴƎ /ƻƴǎǘǊǳŎǘƛƻƴΩΣ which 

gave greater prominence to the role of the supply chain and improved sector 

performance. In his summary of actions required he noted: 

Ψ¢ƻ ŀŎƘƛŜǾŜ ǘƘŜǎŜ ǘŀǊƎŜǘǎ ǘƘŜ ƛƴŘǳǎǘǊȅ ǿƛƭƭ ƴŜŜŘ ǘƻ ƳŀƪŜ ǊŀŘƛŎŀƭ ŎƘŀƴƎŜǎ ǘƻ ǘƘŜ 

processes through which it delivers its projects. The industry should create an 

integrated project process around the four key elements of product development, 

project ƛƳǇƭŜƳŜƴǘŀǘƛƻƴΣ ǇŀǊǘƴŜǊƛƴƎ ǘƘŜ ǎǳǇǇƭȅ ŎƘŀƛƴ ŀƴŘ ǇǊƻŘǳŎǘƛƻƴ ƻŦ ŎƻƳǇƻƴŜƴǘǎΩ 

(Egan, 1998, p. 6). 

Egan also noted that long term relationships were important in building trust and shared 

goals, that all stakeholders needed share in the benefits of improved performance and 

that alliances were critical to modify the upstream demands of less experienced clients 

(Egan, 1998).  

 

Whilst changes have been implemented, the construction industry continues to be 

ǘȅǇƛŦƛŜŘ ōȅ ŀ ΨƳŀǊƪŜǘ ŦƻǊŎŜǎΩ driven by a lowest cost led approach. Tendering, with its 

financial costs to the indǳǎǘǊȅ ŀƴŘ ƘƛƎƘ ǎŎƻǊƛƴƎ ƻƴ άōŜǎǘ ǇǊƛŎŜέ ƛǎ still the most common 

form of άwork winningέ. This has led to an industry that is contractual rather than 
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relational in its supply chain structure (Thompson, Cox & Anderson, 1998). It is assumed 

by clients that supplier competition at each level is the best way of driving efficiency, 

but this frequently creates cost for the client as a new learning curve is required for each 

project (Cox, A., Thompson, 1997). It is also suggested that each project is unique, often 

due to the purchasing behaviour of primary contractors but Dubois and Gadde suggest 

in their findings that the focus on individual projects and competitive tendering make 

each project more unique than necessary (Dubois, Gadde, 2000). Others argue that in 

many instances it is a highly effective method of dealing with short term, individualised 

project-based work (Fernie, Tennant, 2013). A survey, focused on UK contractors, two 

years after the publication of the Egan report found that whilst there had been a limited 

increase in partnering there was still little understanding of the importance of supply 

chain management at board level. The industry remained highly focused on the 

downstream supply chain (the client), there was limited trust in the sector and a very 

limited understanding that supply chain theory required benefits to be accrued by all 

parties in the chain (Akintoye, McIntosh & Fitzgerald, 2000).  

 

Where changes have occurred, such as the use of framework contracts and an increasing 

use of Pre-Qualification Questions (PQQs) that follow industry standard PAS 91 (BSI, 

2017a), their effectiveness has been questioned. Whilst the latter incorporates social 

and environmental modules these remain optional and only need to be included in the 

tvv ΨǿƘŜƴ ƧǳŘƎŜŘ ǊŜƭŜǾŀƴǘΩ (BSI, 2017a). Fernie and Tennant (2013) believe 

environmental questions have little weight and lowest cost is still the key determinant. 

Framework contracts may have been intended to reduce the amount of tendering 

required for major developments but as noted by Wilmott Dixon, at an industry 

conference in 2019, they now have 700 client framework agreements, of which only a 

proportion will offer the opportunity to quote for work (Barrett, 2019). 

 

¢ƘŜ DƻǾŜǊƴƳŜƴǘǎ Ƴƻǎǘ ǊŜŎŜƴǘ ǊŜǇƻǊǘ άConstruction 2025έ ǿŀǎ published in 2013. 

²Ƙƛƭǎǘ ƛǘ ƛŘŜƴǘƛŦƛŜŘ ŀ ΨǎǘǊƻƴƎ ŀƴŘ ǊŜǎƛƭƛŜƴǘ ǎǳǇǇƭȅ ŎƘŀƛƴΩ (UK Government, 2013, p. 12) 

as a key driver for change it continued to observe an industry with low vertical 

integration in the supply chain and a high reliance on sub-contracting (UK Government, 

2013). The report also noted that they were looking to achieve  
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Ψŀn industry that has become dramatically more sustainable through its efficient 

approach to delivering low carbon assets more quickly and at a lower cost, 

underpinned by strong, integrated supply chains and productive long-term 

ǊŜƭŀǘƛƻƴǎƘƛǇǎΩ (UK Government, 2013, p. 18). 

 The Government believes that repeat customers have a greater strategic ability to 

engage supply chains earlier in the process and engender better whole life value (UK 

Government, 2013).  

 

2.4.2. The role of UK construction supply networks in delivering sustainable assets   

As noted in section 2.1 of this chapter, construction has been identified by major inter-

governmental organisations, governments, academics and NGOs as an industry with 

global environmental, economic and social impacts. Flowing from this is a wide body of 

work in the UK which considers sustainability within the construction industry including, 

government reports (HM Government, 2008), industry bodies, standard and 

certification bodies and academic publications. The view of sustainability is primarily 

presented ǘƘǊƻǳƎƘ ŀ Ǝƭƻōŀƭ ƻǊ ƴŀǘƛƻƴŀƭ ǇǊƛǎƳ ŀƴŘ ƛǎ ŘƻƳƛƴŀǘŜŘ ōȅ ŀƴ ΨŜǘƘƛŎŀƭ 

ƛƳǇŜǊŀǘƛǾŜΩΣ Ƴƻǎǘ ƻŦǘŜƴ ƻŦ ǘƘŀǘ ƻŦ ŎƭƛƳŀǘŜ ŎƘŀƴƎŜ ŀƴŘ ǎƻŎƛŀƭ ŎƻƴŎŜǊƴǎΦ  

 

Whilst the global economic benefits of limiting global warming have been articulated 

(Stern, 2006)Σ ƛǘ Ŏŀƴ ōŜ ŀǊƎǳŜŘ ǘƘŀǘ ǘƘŜ ΨōǳǎƛƴŜǎǎΩ ŎŀǎŜ ŦƻǊ ŀŘƻǇǘƛƴƎ ǎǳǎǘŀƛƴŀōƭŜ 

measures is less articulated. Several researchers note that the economic argument for 

incorporating sustainability into the construction supply chain is well developed (Zhou, 

Lowe, 2003, Sweett, 2007, Mefford, 2011) and supported by marketing, finance, and 

production theories. These state that by engaging in socially responsible behaviour the 

firm will increase sales, decrease costs, reduce financial risk, and increase profits, which 

will ultimately increase returns to the firm's shareholders. Research based on empirical 

evidence to support these views appears to be surprisingly limited. Sustainability is also 

seen to offer competitive advantage (Porter, Kramer, 2006) and increased operational 

effectiveness through the supply chain, often based on a lean production theory 

(Koskela, 2000). Even if this is the case, as previously noted and demonstrated in recent 

studies, that in terms of being sustainability driven, the sector is lagging behind other 

industries (Glass, Achour, Parry et al., 2011a). This would appear to be further 
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corroborated by a survey of CIOB members where only 41% saw sustainability as a key 

issue, and this was primarily related to carbon reduction measures (CIOB, 2010). 

 

The main driver of UK Government action has been environmental or green issues such 

as CO2 emissions, waste or materials reduction supported by eco-efficiency. Reduction 

of operational emissions from buildings is one of the main drivers of UK regulation and 

strategy. The Government has set ambitious and legally binding targets to reduce 

national greenhouse gas emissions by at least 80% by 2050 (BIS, 2013a). In addition, the 

9¦Ωǎ 9ƴŜǊƎȅ tŜǊŦƻǊƳŀƴŎŜ ƻŦ .ǳƛƭŘƛƴƎǎ 5ƛǊŜŎǘƛǾŜ ό9t.5ύ requires all new buildings to be 

άnearly zero energyέ by December 2020 (EU Commission, 2010b). Currently both 

commercial buildings and housing over a certain square meterage must display Energy 

Performance Certificates (EPCs) or Display Energy Certificates (DECs) and CO2 emissions 

ǊŜŘǳŎǘƛƻƴ ƛǎ ƴƻǿ ƛƴŎƭǳŘŜŘ ƛƴ tŀǊǘ [ ƻŦ ǘƘŜ ¦YΩǎ .ǳƛƭŘƛƴƎ wŜƎǳƭŀǘƛƻƴǎΦ Government 

supports the uptake of renewable technologies and public procurers are encouraged to 

use sustainability criteria within their purchasing decisions.   

 

The UK construction sector has a long history of providing social benefit, traditionally 

driven through the supply network through planning requirements, but most recently 

reinforced by two major pieces of UK legislation, the Modern Slavery Act (UK 

Government, 2015b) and the Public Services (Social Value) Act (UK Government, 2012a). 

The former obliges companies with turnovers greater than £36m to remove modern 

slavery from their supply chain and to set out an annual modern slavery statement. Due 

to this regulation all main contractors are now raising modern slavery with their Tier 1 

suppliers. The Publics Services ActΣ ΨǊŜǉǳƛǊŜǎ ǇǳōƭƛŎ ŀǳǘƘƻǊƛǘƛŜǎ ǘƻ ƘŀǾŜ ǊŜƎŀǊŘ ǘƻ 

economic, social and environmental well-being in connection with public services 

ŎƻƴǘǊŀŎǘǎΩ (UK Government, 2012a). Research by Temple and Wigglesworth (2014) 

identified 66% of Local Authorities and Housing associations were now incorporating 

support for local social issues in their contracts.  It is also argued that there are growing 

stakeholder expectations about accountability and transparency due to concerns about 

environmental impacts, labour and welfare conditions, bribery and corruption in the 

industry and this extends through the whole supply chain (Glass, Achour, Parry et al., 

2011a). For major clients and contractors this has created an added driver to engage 
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with the sustainability agenda often focused on CSR and public reporting, something 

that is increasingly being considered by investors and procurers as a way to mitigate risk 

or demonstrate good governance.   

 

As demand has grown to evidence environmental and social actions, standards such as 

ISO 14001, and more recently ISO 26000, have been developed. These provide a 

structured approach to managing sustainability at a company level and can offer 

competitive advantage within the supply chain (Curkovic, Sroufe, 2011). With the launch 

of the updated ISO 14001 (ISO, 2015) the life cycle approach recognises companies must 

have greater engagement with their supply chain, a similar position to that of the 

Sustainable Procurement ISO 20400 (ISO, 2017). The BES6001 framework for the 

responsible souring of construction products was launched in 2008 (Upstill-Goddard et 

al., 2012). There are now a multitude of certification schemes for low carbon or low 

impact buildings or infrastructure such as BREEAM, LEED, Green Globe and CEEQUAL, 

which support increased sustainability of products through the demands of building 

specification and are operated through a points-based system. Indeed, a standardised 

life cycle approach (ISO14025 or EN 15804 for construction products) is now available, 

which supports an Environmental Product Declaration (EPD). This provides purchasers 

with life cycle impact information; the basis for increased points in a Green Building 

standard (Murphy, B., 2015, EPD International, 2016). The importance of understanding 

the impacts of the materials procured was found by Thormork (2006) who 

demonstrated in his research that materials procured with an understanding of carbon 

showed a decrease of 17% in CO2 emissions whilst incorrect selection resulted in a 6% 

increase.  

 

When considering the management of sustainability through the construction supply 

chain it should be noted that no definition of sustainable supply chain, solely relating to 

construction, was identified. One that could be adopted by the sector was created by 

Ahi and Searcy following a review of over 180 papers on the topic:  

ΨThe creation of coordinated supply chains through the voluntary integration of 

economic, environmental, and social considerations with key inter-organizational 

business systems designed to efficiently and effectively manage the material, 
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information, and capital flows associated with the procurement, production, and 

distribution of products or services in order to meet stakeholder requirements and 

improve the profitability, competitiveness, and resilience of the organization over the 

short- and long-termΩ (Ahi, Searcy, 2013, p. 339). 

Despite limited industry engagement with the sustainability of their supply chains, the 

UK Government has identified that the achievement of UK sustainability targets in the 

construction sector depended on sustainable supply chain networks (BIS, 2013a). This 

creates a structural tension within the sector as the effective management of supply 

chains has become largely synonymous with collaborative forms of working (Fawcett et 

al., 2012), a position at odds with most construction contracts. For major construction 

projects, there has been an attempt to incorporate collaboration into the business 

model. This has seen contracts wiǘƘ Ƴŀƛƴ ŎƻƴǘǊŀŎǘƻǊǎ ŘŜǾŜƭƻǇ ŦǊƻƳ άbuildέ to άdesign 

and buildέ and άdesign, build, operateέ, the last an increasing feature of public-private 

partnerships. However, there is evidence that collaboration does not always result in 

beneficial outcomes (Nystrom, 2007, Fernie, Tennant, 2013). It can also be difficult to 

achieve, as demonstrated in an industry-wide survey of 87 German firms by Brinkhoff 

and Thonemann which identified a 50% failure rate in collaborative supply chain 

relationships, the greatest issue being the difficulty of defining shared objectives 

(Brinkhoff, Thonemann, 2007).  

 

2.4.3 The industry perspective on sustainability  

It was important that this research engaged with a main contractor recognised for 

its sustainability credentials. The company sponsoring this doctoral thesis was 

Carillion plc. Carillion had a long history of environmental work with its first 

environmental report being published by the company to highlight its actions during 

1997 (Carillion, 2000). In NovemōŜǊ нлмс ǘƘŜ ŎƻƳǇŀƴȅΩǎ /ƘƛŜŦ {ǳǎǘŀƛƴŀōƛƭƛǘȅ hŦŦƛŎŜǊ 

ǇǊŜǎŜƴǘŜŘ /ŀǊƛƭƭƛƻƴΩǎ ǿƻǊƪ ƻƴ ǘƘŜ {ǳǎǘŀƛƴŀōƭŜ 5ŜǾŜƭƻǇƳŜƴǘ Ǝƻŀƭǎ ŀǘ ǘƘŜ ¦b 

Conference on Trade and Development (Picton, 2016). The company had clearly 

articulated corporate values encompassing economic, environmental and social 

ƛǎǎǳŜǎΣ ΨǿŜ ŎŀǊŜΤ ǿŜ ŀŎƘƛŜǾŜ ǘƻƎŜǘƘŜǊΤ ǿŜ ƛƳǇǊƻǾŜΣ ŀƴŘ ǿŜ ŘŜƭƛǾŜǊΩ (Carillion plc, 

2016b). Their Sustainability 2020 Strategy was published in 2011 and incorporated 
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a range of KPIs, based on tƘŜƛǊ Ψс tƻǎƛǘƛǾŜ hǳǘŎƻƳŜǎΩ ǎǘǊǳŎǘǳǊŜ. These were reported 

by each business division and reviewed at board level. As noted earlier, they used 

GRI reporting and held ISO14001 and ISO9001 accreditation. Its position as a main 

contractor made it a focal node of the supply network. The company operated in 

the UK, Middle East and Canada, with an annual international procurement spend 

of £3.4bn (Carillion plc 2016), working with over 8000 accredited first-tier suppliers 

and many thousands more in second and third tiers. They were operating within the 

UK GovernmentΩs Sustainable Procurement Task Force Flexible Framework for 

procurement and achieved a self-reported Level 5 in 2015 (Carillion plc, 2016a). 

Thus, involvement with Carillion offered an opportunity to examine how 

sustainability was being incorporated into the operations of a main contractor with 

long-term sustainability credentials. 

 

The procurement function of the company operated within the descriptor of Supply 

Chain, which was revitalised in 2013 with the launch of the άStep Upέ programme. 

It is referred to throughout the research as the SC team. The SC team was created 

ǘƻ ǘǊŀƴǎŦƻǊƳ ǘƘŜ ŜȄƛǎǘƛƴƎ ǎǘǊǳŎǘǳǊŜ ŀƴŘ ŜƴǎǳǊŜ ΨǊƻōǳǎǘ ǎǘǊŀǘŜƎƛŜǎ όǿŜǊŜύ ƛƴ ǇƭŀŎŜ ǘƻ 

ŎǊŜŀǘŜ ǾŀƭǳŜ ƛƴ ǘƘŜ {ǳǇǇƭȅ /ƘŀƛƴΩ (Carillion plc, 2013). The programme was built on 

the foundations of quality, team, service, and price and was budgeted to reduce 

costs by £145m between 2013- 2018. As well as cost savings, objectives included 

standardisation and simplification of processes, improving transactional activity and 

ΨǘŀƪƛƴƎ ǘƘŜ ŎƻƳǇƭŜȄƛǘȅ ƻǳǘ ƻŦ ǘƘŜ ǎǳǇǇƭȅ ŎƘŀƛƴΩΦ ¢ƻ ŀŎƘƛŜǾŜ ǘƘŜ ƭŀǘǘŜǊ, Carillion set a 

target; their top 5000 suppliers would represent 97.4% of company spend by 2018 

(Carillion plc, 2013). Additionally, the company instigated category management 

specialists to support the buying teams and provide opportunities for bundling 

contracts across projects (Carillion plc 2015). The company had a Supply Chain Policy 

(see Appendix 1, Figure 46) which confusingly provided guidance on both health, 

safety and environmental issues as well as sustainability requirements. This division 

appears to align with internal corporate structures. Health, safety and environment 

(HSE) requirements were focused on operational needs at a project or tender level. 

They were defined by Carillion operations team or the health safety and 

sustainability team (HS&S team) and primarily managed compliance with legislation 
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and the management of the associated risks. Sustainability stipulations were more 

strategic and formed the basis of public reporting. They were ōŀǎŜŘ ƻƴ /ŀǊƛƭƭƛƻƴΩǎ 

2020 Strategy, the requirements of the Flexible Framework, and the guidelines 

ǿƛǘƘƛƴ /ŀǊƛƭƭƛƻƴΩǎ {ǳǎǘŀƛƴŀōƭŜ tǊƻŎǳrement Charter (renamed the Sustainable 

Supplier Charter ς see Appendix 1, Figure 47). The Sustainable Supplier Charter was 

updated in October 2017 and was endorsed by the Chief Executive, Group Finance 

Director and Chief Sustainability Officer. The document outlined how Carillion 

would behave and how they expected suppliers to behave in terms of health and 

safety, sustainability, ethical working, values, continuous improvement and 

innovation. Created in 2012 the document initially had an internal use, presented 

to suppliers when they commenced working with Carillion. It was only made 

available to potential suppliers, through the corporate website, in 2017.  

 

To understand Ƙƻǿ /ŀǊƛƭƭƛƻƴΩǎ approach to sustainability aligned with industry peers 

a textual analysis of annual sustainability reports was undertaken. The methodology 

is presented in chapter 3, Section 3.4.2.2. and the full analysis, including the 

sustainability practices identified, is available in Appendix 2. It was not the intention 

that this review was an exhaustive assessment of industry action but rather an 

overview of the approaches to sustainability, reporting and future concerns 

currently being undertaken. The companies selected are presented in Table 4. This 

provides additional information on country of origin, turnover and number of 

employees. Based on the assumption that approximately 70% of main contractor 

turnover is spent with the supply chain this analysis allows us to deduce that the UK 

based company sample accounts for £17.2bn of goods and services in 2014.   
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Table 4: Companies selected for annual sustainability report analysis 2015  (Balfour Beatty 
plc, 2014, Carillion plc, 2016a, Skanska, 2016, Keir Group Plc, 2016, Laing O'Rourke, 2014, 
Interserve Plc, 2014, Arcadis BV, 2014, Peab AB, 2014, Patigonia, 2014, Unilever, 2014)  

 

Carillion, like many of those in the construction sector, used existing global 

reporting methods to drive their programmes. Eight of the fourteen construction 

companies reviewed were using the Global Reporting Index (GRI), four companies 

had signed the UN Global compact, one company was listed on the Dow Jones 

Sustainability Index. The Footsie4Good, FTSE350 and the Climate Disclosure 

Leadership Index were also referenced. This created a compartmentalised approach 

to reporting, with each aspect of sustainability being reviewed and considered 

separately; arguably a checklist rather than a vision for the future. Indeed, it has 

been suggested that this failure to take a holistic approach may reduce the ability 

of companies to integrate their effects properly into corporate decisions and 

procedures (Lozano, Huisingh, 2011). Interestingly the four companies selected as 

ΨǿƻǊld lŜŀŘŜǊǎΩ ŘƛŘ ƴƻǘ ǇǊƻƳƻǘŜ ŀ ǎǘŀƴŘŀǊŘ ŀǇǇǊƻŀŎƘ ŀƴŘ ƛƴŘŜŜŘ Patagonia 

specifically stated that the costs and structure of formal data reporting were not 

appropriate for a smaller company.  

 

Source Company Country

Turnover 

2014 £m

No. 

employees 

2014 Note

Carillion UK 4000 40000

Balfour Beatty UK 8800 36000

Interserve UK 2913 80000

Kier UK 3000 15000

Laing O'Rouke UK 3577 15351

Lend Lease Australia 7190 13200

Sir Robert McAlpine UK 1064

Skanska (Sales: UK) Sweden 1200 5000

Skanska (Sales: Workdwide inc. UK)Sweden 7575 57000

Arcadis Netherlands 2,100.00 2,800.00

Groupo ACS Spain 24,417.00 210,345.0074,000 in Construction Division,

Hochtief German  inc. in Groupo ACS results

Peab Sweden 3,225.00 13,000.00

Royal BAM Netherlands 4,900.00 23,000.00

Wilmott Dixon UK 1,259.00

Interface US 700.00 3,425.00

M&S UK 10,300.00 83,069.00

Patigonia US 462.00 2,000.00

Unilever Netherlands 33,880.00 172,000.00

Globescan's 

2015 

Sustainability 

Leaders Survey

Global sustainability leaders

Other European construction sector companies

UK main contractor peer group

Carillion 

identified

Acquisti & 

Sostenibilità 

2014
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Stakeholder analysis and customer perceptions are given increasing visibility in the 

ǊŜǇƻǊǘƛƴƎ ŀƴŘ ǿŜǊŜ ƻŦǘŜƴ ƭƛƴƪŜŘ ǘƻ ǘƘŜ ǊŜǉǳƛǊŜƳŜƴǘ ǘƻ ǊŜǇƻǊǘ ΨaŀǘŜǊƛŀƭƛǘȅΩ, or as a 

response to standards and reporting guidelines such as ISO 26000 and BSI. 

Increasingly many of the companies were using a combination of the formal annual 

sustainability or CSR report, website content, and shareholder updates to promote 

their work. Several identified their limited sustainability communications with 

stakeholders ŀǎ ŀ ǿŜŀƪƴŜǎǎΦ ¢ƘŜ ƳŀƧƻǊƛǘȅ ƻŦ ǘƘŜ ¦Y ƳŀƧƻǊ ŎƻƴǘǊŀŎǘƻǊǎ ǳǎŜŘ ΨLƴŘǳǎǘǊy 

!ǿŀǊŘǎΩ ǘo highlight and endorse their sustainability work. Only eight of the 

construction sustainability reports featured their capacity/expertise to work to 

Green Building standards, whilst two ƻŦ ǘƘŜ Ψ²ƻǊƭŘ [ŜŀŘŜǊǎ DǊƻǳǇΩ noted they were 

involved with, or used, LEED. This was surprising as a much greater proportion of 

buildings are now being built to green standards (if not always accredited), with US 

Green Building Council reporting in 2015 that 41% of all non-residential new builds 

in the US were working to LEED accreditation, compared to 2% in 2005 (USGBC, 

2015).  

 

All construction companies demonstrated a strong emphasis on environmental 

activity and highlighted well developed community programmes. There was less 

focus on health and safety, a separate function within many of the companies. Most 

of the environmental and social impacts reported, focused on issues under the 

direct control of the company. Whilst it was difficult to extrapolate from the 

environmental data the level of engagement with the supply chain, there are clear 

signs that activity is occurring. Arcadis, Hochtief, Groupo ACS and Wilmot Dixon all 

reported Scope 3 carbon emissions (primarily derived from their supply network). 

In 2014 Interserve piloted a new method to measure supply chain emissions, 

working with an inventory of top 20 suppliers and an analysis of supply chain spend. 

[ŀƛƴƎ hΩwƻǳǊƪŜ ƘŀŘ taken a different approach and were reviewing carbon as part 

of their offsite construction work. They had tested traditional methodologies 

against their 'Design for Manufacture and Assembly' (DfMA) and found a 35% 

reduction in lifetime carbon emissions (Laing O'Rourke, 2014). Skanska were 

working on product transparency from suppliers as one of their goals whilst Keir was 

looking to understand their water footprint (Keir Group Plc, 2014). Interserve were 
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working closely with procurement teams as they had identified that the majority of 

their water use lay within their supply network (Interserve Plc, 2014). Carillion did 

not report scope 3 carbon emission within their supply network.  

 

Social issues are less well represented except for community engagement, much of 

which is local to projects; often a reflection of the requirement by public sector 

clients. It is frequently measured in the value of the days of staff time volunteered 

along with direct donations. Carillion was identified as one of the most engaged in 

this area, offering staff annually, six paid volunteering days. Ethics were strongly 

represented in seven of the company reports, with several noting they had a code 

of conduct which was used to express their ethical position to staff and suppliers. 

 

¢ƘŜ ǘŜǊƳ άǎustainable supply chainέ was included in many of the reports, primarily 

referring to the interaction by the company with their Tier 1 suppliers and operating 

to targets that met regulatory, contractual (e.g. SME or local purchasing) or UK 

Government requirements (e.g. improved payment terms). Several companies 

noted supplier Pre-Qualification Questions (tvvΩǎ) now incorporated sustainability, 

and sustainability criteria were also included in some contracts. This would suggest 

that many in the construction industry are at relatively early stage of sustainable 

supply chain management. There is however evidence of focal companies 

influencing change within the supply chain. Groupo ACS noted their H&S 

programme, Project One,  included working with contractors and sub-contractors 

(ACS Group, 2014) whilst Skanska ran a training week for 29 of its top suppliers 

(Skanska AB, 2014). There is some evidence of support for supply chain innovation 

ǎǳŎƘ ŀǎ YŜƛǊΩǎ ǿƻǊƪ ǿƛǘƘ ǘƘŜ aŀƴǳŦŀŎǘǳǊƛƴƎ ŀƴŘ !ŘǾƛǎƻǊȅ ǎŜǊǾƛŎŜ ŀƴŘ the British 

Constructional Steelwork Association (BCSA) to help 100 members of their supply 

chain to meet steel regulations. There would also appear to be a widespread use of 

external agencies to deliver sustainability requirements such as Achilles, the Supply 

Chain Sustainability School (SCSS) and Constructionline. Achilles collects and 

validate supplier data on behalf of client companies, Constructionline provides a 

similar service for public sector procurers but is solely focused on the construction 

sector. The Supply Chain Sustainability School is funded by major contractors and 
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clients and offers free online sustainable procurement guidance to the construction 

supply network.  

 

Innovations in sustainable business thinking were represented in the reports. 

Several companies were testing and learning from new processes, such as trialling 

climate change adaptation measures on UK buildings (Interserve Plc, 2014), Wilmot 

Dixon were undergoing experiential learning through the building of a Passivhaus 

Centre for Medicine and Arcadis had worked with Imperial College and EC Harris 

using whole life value analysis to develop plans for an estate in Kensington. 

Companies were also testing new business models, such as incentivising sub-

contractors to cut waste (Willmott Dixon, 2014) and developing Energy Performance 

Contracts which underwrote clients future energy savings (Skanska AB, 2014). There 

was also evidence of at least two companies setting up joint ventures or directly 

investing in new companies that were developing sustainable solutions to industry 

problems. Two construction firms, one of which was Carillion, allocated 

sustainability actions with a monetary value, something more prevalent in the non-

construction group.    

 

This chapter provides the context and background for the doctoral research. The 

economic impact of the sector and its effect on climate change alone, make sustainable 

construction of major importance to a wide range of stakeholders from policy makers, 

industry bodies and companies to individuals using built assets or living in the urban 

environments created. The review of construction impacts, both social and 

environmental, highlights the effects of the building process, the long-term use of a built 

asset and its final demolition. Understanding assets in terms of a life cycle approach 

offers a framework through which to analyse the supply network. Yet the evaluation of 

current literature indicates that whilst there has been an increase in industry and 

academic life cycle research, especially at the product level, it is less well understood in 

terms of the built asset. Methodologies to support an understanding of social impacts 

across an asset lifetime are limited, with sLCA, a nascent approach, offering only one 

construction sector example. Failure to understand where impacts occur within the life 

cycle of an asset limits the ability of network actors to respond to the issues which they 
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can most effectively manage. This chapter identifies the main contractor as a key focal 

point within a highly complex supply network and that sustainable procurement and 

sustainable supply chain management appear to be at the early stages of development. 

It is clear that in the construction sector sustainability remains a developing field of 

research and practice. This view was supported by the review of sustainable 

procurement where definitions are not fixed and are continuing to evolve, with different 

ideas and terms competing for industry acceptance. An analysis of key construction 

industry corporations indicated a variety of approaches, with some companies 

undoubtedly more advanced in their implementation of sustainability practices, yet 

there appeared to be only limited engagement of upstream actors.  This would suggest 

that this inquiry considering the ability of a main contractor to lead the supply network, 

whilst based on one case study, would have applicability beyond the single company 

level.   
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Chapter 3: Methodology 

 

3.1 Summary 

To explore the three research questions postulated, this research takes an inductive 

grounded theory approach based on a pragmatic epistemological stance. This 

methodology was selected to ensure that findings were drawn from the actors engaged 

in construction practices rather than be framed by pre-conceived concepts. To address 

gaps in knowledge about the barriers and enablers of supply network sustainability a 

single case study approach was undertaken, allowing much greater depth of insight from 

within a main contractor. In selecting a single case study, albeit a company identified as 

one of the UK contractors leading on sustainability, it was accepted that there was the 

potential that findings may not be fully applicable or appropriate to a wider audience. 

This was overcome by triangulating findings with other network actors and the 

literature. The research uses mixed methods, including primary data drawn from online 

surveys, semi-structured interviews, notes drawn from meeting attendance and the 

secondary sources such as industry and academic literature. Textual analysis has been 

undertaken using MAXQDA software.  

  

3.2 Introduction  

This PhD has been completed as part of a Doctoral Practitioner programme which 

undertakes research into industry challenges. The research was jointly funded by the 

Engineering & Physical Sciences Research Council (EPRSC) and Carillion plc. Carillion 

provided the student with ŀ ΨǊŜŀƭ ǿƻǊƭŘΩ ǇǊƻōƭŜƳ ǘƘŀǘ ǘƘŜȅ ǿƛǎƘŜŘ ǘƻ ŜƴƎŀƎŜ ǿƛǘƘ and 

open access to company data and staff. This included unrestricted access to internal 

procurement information, sustainability and supply chain team staff and other relevant 

personnel within Carillion Construction Services (CCS), a business unit within the 

company. Members of these teams also provided introductions to industry peers, 

industry forums and suppliers (Figure 12). This offered a level of practise-based insight 

into a main contractor rarely visible to University-based research students. To ensure a 

ƭŜǾŜƭ ƻŦ ΨƛƳǇŀǊǘƛŀƭƛǘȅΩ, whilst the researcher was provided with a Carillion email address 

and phone, they were clearly identified as a University research student to both Carillion 

staff and to external organisations. This was achieved by use of the Doctoral Practitioner 
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title in email signatures, joint use of Carillion plc and the University of Surrey logos on 

all presentations, and the introduction of the Ψ¦ƴƛǾŜǊǎƛǘȅ ƻŦ {ǳǊǊŜȅ researcherΩ to internal 

teams at the start of the project.  

 

Carillion plc required a confidentiality contract between themselves, the University, and 

the student to cover the process of researching but they noted, at project outset, that 

they wanted the PhD thesis to be publishable without commercial restriction. This did 

not affect the research path followed by the student, with confidentiality of interviewee 

materials and supplier anonymity automatically undertaken as part of the research 

process. The balance between a fully publishable thesis and one with embargoed 

content or a time embargo was to have been discussed once all results were confirmed. 

However, the demise of Carillion in January 2018 removed the need for this requirement 

as the contract became invalid and the company no longer had an interest in the 

research work. Thus, whilst the research focus and materials were shaped by the 

ŎƻƳǇŀƴȅΩǎ initial brief and staff engagement this thesis has been written without any 

restrictions on structure or content.   

 

Carillion plc operated three divisions: Carillion Services, providing UK facilities 

management; Construction Services (CCS), which managed the construction of UK 

buildings and infrastructure with all overseas facilities and construction management 

operated through MENA. The Carillion plc main board was responsible for the operation 

of the company, with divisional chief executives managing operational delivery and 

reporting to the corporate board. The Carillion plc board were supported by a 

Sustainability Committee, which acted in an advisory capacity. The researcher, 

illustrated as the figure in the diagram below (Figure 12), was embedded in the CCS 

Division, within their Health, safety and sustainability (HS&S) team. Boundary Code G1 

in Figure 12 bounds groups where a strong connections existed between the HS&S team 

and other teams, in this case the supply chain (SC) team, category management team 

and CCS finance.  This provided the researcher with open and relatively straightforward 

access to this group.
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Figure 12: Position of Doctoral student within Carillion plc and access to intra and intercompany groups 
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A close connection was established with the corporate sustainability team, initiated by 

the industrial supervisor and utilising his relationship with corporate team members. 

This rapport had developed from his long service with the company and from his role 

within internal corporate-level working groups. The researcher was invited by the Group 

Sustainability Manager (S-CM) to join the Carillion plc sustainable procurement steering 

group (SPSG). This met via skype calls six times per annum, or more regularly as required, 

and all Carillion divisions were represented. Its primary function was to provide 

oversight of corporate sustainable procurement goals and to advise on future corporate 

action. The researcher had limited access to the other company teams illustrated in the 

figure above and coded G2. This was predominately due to weaker internal relationships 

between G1 and these business division teams. Groups operating externally to Carillion 

plc were identified as important and were incorporated into the research plan. They 

primarily comprised of Universities currently engaged in construction sector research 

such as the Universities of Loughborough, Nottingham, Leeds, Cambridge, Bath and 

Reading or industry forums both membership-led or initiated by professional bodies, 

conferences, workshops and suppliers. Additionally, the researcher requested access to 

Carillion clients, but commercial sensitivities made this difficult and no interviews 

occurred.  

 

The topic area for research had been identified by the Head of Sustainability at CCS, who 

initially agreed the doctorate sponsorship. He believed that the Carillion supply chain 

was an area warranting investigation and within the preliminary written research brief 

he highlighted multiple areas of interest within this topic. Broadly, these incorporated 

the role of effective supply chain metrics for both social and environmental issues, the 

importance of άsustainabilityέ skills and knowledge of sustainability within supply chain 

actors and the identification of CarillionΩǎ ƴŜǘǿƻǊƪ ƻǇŜǊŀǘƛƴƎ boundaries within which it 

accepted responsibility for sustainability impacts. The brief also required that doctoral 

insights must be available to support internal sustainability action, communications and 

future sustainability and supply chain strategies during the programme. Thus, the 

research needed to be structured to allow ongoing feedback of findings to the company. 

Retirement of the Head of Sustainability, prior to the student appointment, meant that 

he was unable to develop the research outline further.  The briefing stage was, instead, 
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undertaken by the CCS Sustainability Manager (S-BM), Michael Winhall, who acted as 

the industrial supervisor for this Doctorate. Whilst both individuals had been with the 

company for more than fifteen years and had oversight of, and engagement in, 

operational activity, their perspective was of sustainability professionals rather than 

supply chain experts. S-BM ideƴǘƛŦƛŜŘ ŀ ŎƻƳǇŀƴȅ ǘƘŀǘ ǿŀƴǘŜŘ ǘƻ ΨƭŜŀŘ ǘƘŜ ǿŀȅΩ ƛƴ 

sustainable procurement but as an organisation was unclear what this entailed and how 

it could be implemented. This scoping suggested several concepts related to the 

challenge they wished to address; lack of clarity in defining the ΨǇǊƻōƭŜƳΩΣ a gap between 

ΨŘŜǎƛǊŜ ǘƻ Řƻ ǘƘŜ ǊƛƎƘǘ ǘƘƛƴƎΩ ŀƴŘ ƛƳǇƭŜƳŜƴǘŀǘion, and intra and inter-company team 

disconnects. These features indicated that the research would require exploration of 

individual and team knowledge, perceptions of barriers to implementation and 

stakeholder responsibilities, set within the context of sustainable build; it would have a 

strong social research requirement.  

 

3.3 Methodological framework 

This thesis has adopted an inductive approach to support the emergence of grounded 

theory. This methodological stance was derived from a review of methods, a critical 

assessment of approaches and the relevance of their underlying epistemological in 

relation not only to the problem being addressed, but the role of the researcher in this 

process. The starting point for this work was Gilbert and Stoneman and their 

introductory text to social methods research (Gilbert, Stoneman, 2016). The company 

embedded context of the research, relatively small numbers of participants and a 

focus on qualitative data suggested, an inductive research approach to theory building 

rather than a deductive, hypothesis testing stance. Inductive approaches supporting 

ŜƳŜǊƎƛƴƎ ΨƎǊƻǳƴŘŜŘΩ ǘƘŜƻǊȅ were first developed by Glaser and Strauss in 1967. Their 

book offered a systematic guide for collecting and iteratively analysing qualitative data 

ǘƻ ŎǊŜŀǘŜ ŀ ǘƘŜƻǊȅ ΨƎǊƻǳƴŘŜŘΩ ƛƴ ǘƘŜ Řŀǘŀ (Glaser, Strauss, 2008). They avoided any 

epistemological framing to their methodology claiming that researchers should come 

new to the subject, without considering existing literature and that theory should 

emerge from the data itself. Failure to engage with issues around data, induction and 

the role of the researcher however led to criticism from those undertaking more 

traditional, qualitatively-orientated approaches. This has since led to several grounded 
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theory variants (Bryant, 2009). The epistemological position, has been considered from 

differing perspectives, with Charmez taking a constructivist stance, whilst Levers 

proposed grounded theory derived from subjectivism; accepting that knowledge is 

always value laden (Levers, 2013, Charmaz, 2014). Bryant has taken this further and 

argues that it is set within a pragmatist view. Here all knowledge is provisional and has 

to be judged in terms of its usefulness within some confines (Bryant, 2009). CharmaȊΩǎ 

interpretation of grounded theory which Ψrecognizes mutual creation of knowledge by 

the viewer and the viewedΩ (Charmaz, 2003, p. 250) and BryantΩs acceptance that all 

research has to take account of the researcher or observer is closer to the embedded 

position of the practitioner doctorate within Carillion (Bryant, 2009, Charmaz, 2014). 

Indeed, Bryant goes further and ǎǘŀǘŜǎ ǘƘŀǘ Ψit is often precƛǎŜƭȅ ǇŜƻǇƭŜΩǎ ǇǊŜƧǳŘƛŎŜǎ 

that enable them to produce innovative ƛƴǎƛƎƘǘǎ ŀƴŘ ŀƭǘŜǊƴŀǘƛǾŜ ƳƻŘŜƭǎΩ (Bryant, 2009, 

p. 21). Glaser and StraussΩ Ǉƻǎƛǘƛƻƴ ƻƴ literature has also been challenged and today 

many researchers combine inductive categorisation with ongoing evaluation of the 

literature (Bryant, 2009, Gilbert, Stoneman, 2016). This research is based on the 

Charmez grounded theory variant with additional insight more consistent with the 

approaches of Charmez and Bryant. Theoretical sampling has been used to create an 

initial analysis, which has then been developed to enhance the concepts identified in 

the earlier stages of information gathering (Bryant, 2009). This research applies mixed 

methods, adopting both qualitative and quantitative approaches, accepting that this 

offers greater insight than either method alone (Creswell, 2017).  

 

Over a period of thirty months this inductive process, using semi-formal interview notes, 

observations, surveys and text analysis has provided a rich source of material. 

Information was derived from multiple teams within Carillion and external stakeholders, 

such as suppliers, industry events, company meetings and industry stakeholder groups. 

In keeping with the Pragmatist approach literature, itself has also been considered as 

data, primarily that which indicates industry views, processes or sector knowledge. 

Commencing in 2015 the researcher identified a sample group for interview based on a 

set of criteria, also described as purposeful sampling (Sandelowski, 1995). This has been 

followed by continued theoretical sampling, with data being analysed in an iterative 

process. All notes have been coded, and reviewed using an online capture system, 
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MAXQDA. Through systematic analysis of the coding, abstract categories have been 

created and continually reappraised and amended until key themes have emerged.   

 

Ethical considerations, often a major issue within social research, were reviewed with 

the supervisory team in the context of this industry focused programme. To meet the 

requirement of a thesis publishable in full, without restrictions due to commercial 

concerns, all internal staff members are only referred to by a code reference and 

external bid and tender documents are noted with minimal generic references such as 

public-sector building. Both the Academic and the Industrial Supervisors were 

comfortable that discussions with Carillion staff would not require Ethics panel approval.  

However, as the research developed, a need was identified to gain knowledge through 

in-depth interviews with external stakeholders. Thus, it was considered prudent, for this 

element of the analysis, to apply for approval from the University of Surrey Ethics Panel. 

This was undertaken, and approval was granted in 2017 (See Appendix 9).  

 

3.4 Data management 

Management of data, both qualitative and quantitative was an important part of the 

research process. Over the research period an extensive number of notes, memos, 

documents, papers and other materials would be created which would require a 

structured approach to allow for the retrieval and review of information. Additionally, 

grounded theory approaches require extensive coding of notes and documents and, 

whilst this can be managed manually, increasingly researchers have used Computer 

Assisted Quality Data Analysis (CAQDAS) tools to facilitate their work. These have been 

shown to offer increased levels of project organisation and the ability to sort, retrieve 

and search the data (Richards, Richards, 1987). This research has adopted a CAQDAS 

tool to support data management. Multiple CAQDAS tools are available and several 

were selected for review. These were identified through social research guidance 

(Gilbert, Stoneman, 2016), recommendations from the University of Surrey Department 

of Sociology and expert opinion within the Centre for Environment and Sustainability. 

From this information a review was carried out, initially using information available on 

the providers websites, online taster sessions and supported by journal-based opinion.  
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Two different approaches to data analysis were identified; that of researcher led 

coding through Nvivo (QSR International, 2015) and MAXQDA (VERBI Software, 2015), 

witƘ ǘƘŜ ōƛŀǎ ǘƘƛǎ Ƴŀȅ ŜƴƎŜƴŘŜǊΣ ŀƴŘ [ŜȄƛƳŀƴŎŜǊΩǎ ŀǳǘƻƳŀǘƛŎ ǘŜȄǘ ŀƴŀƭȅǎƛǎΦ [ŜȄƛƳŀƴŎŜǊ 

(Leximancer, 2016) offered researchers a rapid assessment of large volumes of data 

and produced a visually attractive display of the key themes and concepts but was 

ΨǘŜŘƛƻǳǎΩ ǘƻ ǘǊȅ ŀƴŘ ŘŜǾŜƭƻǇ ŀ ΨǎǘƻǊȅƭƛƴŜΩ (Sotiriadou, Brouwers & Andrew, 2014, p. 21).  

Researcher generated coding can engender bias but the process of coding and re-

examination of data by the researcher allows thoughts to form and enhances 

appreciation of the material being studied (Sotiriadou, Brouwers & Andrew, 2014). 

MAXQDA and Nvivo appeared to offer a more critical analysis and interpretation 

through coding, which was more appropriate for a grounded theory approach (Bringer, 

Johnston & Brackenridge, 2006). Expanding on the work of Sotiriadou, Browers and 

Andrew (2014) the different attributes of the CAQDAS programmes were identified 

and the results are presented in Table 5. 
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Table 5: Comparison of 3 CAQDAS tools: Nvivo, MAXQDA and Leximancer (adapted from Sotiriadou, Brouwers et al. 2014, (Gilbert, Stoneman, 2016) 

 

CAQDAS ToolOrganising data
Volume of 

materials

Types of 

materials

Mixed 

Methods

ease of 

coding and 

recoding

audit trail
analytic 

memos

Comparative 

analysis Tools

mapping  &     

visualisation

Easy data 

extraction 

Nvivo

straightforward, 

Microsoft word-

like hierarchical 

filing system

most effective 

for small to 

medium levels 

of material

text, pdf, 

images, video 

and speech

able to 

handle both

researcher 

led manual 

coding and 

option 

automated 

coding, text 

analysis

yes

yes: easy to 

use and 

attach

yes

multiple 

visualisation 

tools

yes

MAXQDA

straightforward, 

Microsoft word-

like hierarchical 

filing system

most effective 

for small to 

medium levels 

of material

Microsoft 

word, excel 

pdf, images, 

video and 

speech

specifically 

designed to 

integrate 

both

researcher 

led manual 

coding and 

option 

automated 

coding, text 

analysis

yes

yes: easy to 

use and 

attach

yes

multiple 

visualisation 

tools

yes

Leximancer

straightforward, 

Microsoft word-

like hierarchical 

filing system

effective for 

large volumes 

of data

Plain Text, 

CSV, Microsoft 

word, Pdf or 

HTML

qualitative 

data only 

but can 

incorporate 

quant data

Automated 

text analysis 

inc. coding

not clear not clear yes

Conceptual 

map is a 

major 

feature of 

the tool

yes
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Based on the assessment above, the researcher undertook two training courses. The 

first in February 2017 was for Nvivo and comprised of a two-day workshop provided by 

the Sociology Department at the University of Surrey. This was taught in a computer lab 

at the University, with a group of students and was a combination of teaching and 

practical exploration of the tool. The training for MAXQDA was provided as an online 

webinar, with student questions answered by the presenter during the session, the use 

of online tutorials offering guidance on specific elements of the tool and self-learning 

through a test research project. This allowed for much greater engagement with the 

tools and an opportunity for more effective analysis. The courses confirmed the initial 

observations that both CAQDAS tools provided support for ground-up coding, mixed 

methods, and were relatively simple to use, once basic principles were understood. 

MAXQDA did appear to offer more effective quantitative analysis than the Nvivo tool 

and it had a higher standard of visualisation. Cost was also a considered, with Nvivo 

being available free to University of Surrey students, whilst MAXQDA would require a 

purchased license. MAXQDA felt instinctively more comfortable and usable. This was by 

no means a rational basis for selection but something that would be important to the 

researcher as coding and comparison developed.   

 

A project folder was created in MAXQDA to file all materials. Notes and interview 

transcripts created during this research, along with relevant Carillion materials were 

uploaded to MAXQDA. All coding was done manually and begun in the early stages of  

the data collection process and continued to expand as further materials were added to 

the files. Memos were added to specific sections of coded text where the researcher 

could offer additional insight associated with a point, linkages with other comments or 

documents or a query for further investigation. Coding continued to develop with codes 

being moved into groups as themes began to emerge. At the end of the research process 

3089 sections of text had been coded. The MAXQDA code book developed for this thesis 

is available in Appendix 4.  

 

3.5 The data acquisition process 

This research has adopted an iterative approach to the selection of mixed methods for 

the collection of data. This has been led by the development of different research 
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themes identified during the inductive research process. This is consistent with the 

approach adapted by Charmaz that in building rich data fieldnotes, observations, 

interviews and information from reports and records are utilised. Charmaz is clear that 

data collection methods should flow from the research question and can include 

quantitative data if this is relevant; grounded theory is not just a method for interview 

studies  (Charmaz, 2014).  

 

The research was comprised of two distinct types of data gathering; that of data creation 

illustrated in Figure 13 as discrete activities under research type 1 (R1); and, that of data 

mining from existing industry and academic materials, identified as research type 2 (R2).   

 

Figure 13: Mixed methods undertaken, and data sources utilised in this research 2015-2018 

 

Data emerging from each step within R1 was coded and a process of reflection was 

undertaken to consider the ideas or those emerging. These formed the basis of the next 

research action, each step flowing from the findings of earlier work. The materials 
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considered in R2, academic and industry literature (D9), observation at Carillion 

meetings, and ad hoc discussions with Carillion staff and industry forums (D10) did not 

occur at discrete research points but supported emerging themes and formed part of an 

ongoing data capture process. A summary of the research undertaken is presented in 

Table 6. 
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Table 6: Summary of research activity 

Code 
Research 
Question 

Title Sample base Sample Size  Purpose  
Primary 
Method of 
Analysis 

D1 RQ1, RQ2,RQ3 Local Concepts 
Initial Discussion Carillion 
Sustainability Team 

4 people Developing focus of research  Initial 
coding of 
text 

D2 RQ1, RQ2,RQ3 Purposeful Sampling 
Semi-structured interviews: senior 
SC/  sustainability team members 

9 people (2 teams) Testing potential research 
questions 

Coding 
text, 
systematic 
analysis  

D3 RQ2 Online Survey 1 

Carillion Procurement and 
Sustainability Teams 

70 people Expanding research questions 
to multiple decision makers  

SPSS/ 
Coding 
text, 
systematic 
analysis 

D4 RQ2,RQ3 Workshop SC team 74 people probing SC team knowledge, 
drawing out barriers and 
enablers further  

Excel, 
Coding 
text, 
systematic 
analysis 

D5 RQ1, RQ2 Semi-structured 
interviews 

Carillion teams 11 people (6 
teams) 

probing intra-organisational 
siloes, knowledge and 
fragmentation 

Coding 
text, 
systematic 
analysis 

D6 RQ1, RQ2 Online Survey 2 Procurement and Sustainability 
Teams 

68 people further development and 
refining of emerging themes 

SPSS/ 
Coding 
text, 
systematic 
analysis 
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Code 
Research 
Question 

Title Sample base Sample Size  Purpose  
Primary 
Method of 
Analysis 

D7 RQ2, RQ3 Quantitative Analysis CCS procurement, customer PQQs, 
Tenders 

35 PQQs and 3 
tenders 

probing process and supplier 
sustainability knowledge 

Excel  

D8 RQ2  Semi-structured 
interviews 

Category Managers, Carillion 
preferred suppliers 

6 Cat Mans, 9 
Suppliers  

further development and 
refining of emerging themes 

Coding 
text, 
systematic 
analysis 

D9 RQ1, RQ2, 
RQ3 

Literature Academic Literature, Industry 
Publications, Carillion documents 

476 documents 
referenced 

understanding from literature 
the importance of the emerging 
themes 

Reading, 
notes, 
coding 

D10 RQ1, RQ2, 
RQ3 

Observations Carillion meetings, industry forums 37 meetings, 20 
conferences  

understanding from current 
debate the importance of the 
emerging themes 

Coding 
text, 
systematic 
analysis 

            

Key          

  
D1-D10 are outlined in detail in sections 3.5.1 and 3.5.2 and presented in figure 13   
RQ1: the capability of the main contractor to manage the supply network     

 

  RQ2:  the ability of the main contractor to manage sustainability issues across the supply network    

  RQ3: the capability of the main contractor to deliver sustainable built assets      
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The following two sections of this chapter outline the methods utilised and highlight 

some of the issues arising from the approaches adopted. The reader may find it useful 

to have a separate copy of this diagram available when reading this thesis. The coding 

of research actions will be used throughout chapters 4-7 to identify the process by which 

the data presented has been acquired. 

 

3.5.1 Research type 1 (R1) 

In the following section the different steps identified in R1, Figure 13 will be discussed.  

  

3.5.1.1 Local concepts (D1) 

The briefing document, created by Carillion, formed the basis for the first outline of 

potential areas of research. From this the researcher, supported by both the industrial 

and academic supervisors, explored these in greater depth and further refined the 

potential areas of enquiry that would meet the requirement for doctoral research and 

provide a valuable insight for Carillion. These ideas were presented to Carillion and 

observations from the CCS sustainability team (D1) narrowed the research focus further. 

Indeed, their comments created ŀ ǇŀǊǘƛŀƭ ŦǊŀƳŜǿƻǊƪ ƻŦ ΨƭƻŎŀƭΩ concepts and highlighted 

some of the principal features for research (Glaser, Strauss 2008). These were to develop 

a greater understanding of the role that the main contractor could, and should play in 

sustainable procurement, and how this impacted on the ŎƻƳǇŀƴȅΩǎ ability to affect 

sustainable construction. Carillion plc wanted to be seen as leading sustainability in their 

sector.  

 

3.5.1.2. Semi structured interviews (D2, D5, D8) 

Having identified the key area of research the next stage was to ǘŜǎǘ Ƙƻǿ /ŀǊƛƭƭƛƻƴΩǎ role 

was viewed by informed internal sustainability and procurement team members. This 

process described by Sandelowski (1995) as άpurposeful samplingέΣ was undertaken in 

May-June 2015 to draw on the shared knowledge and experience of sustainable 

procurement within the company (D2)Φ 5ƛǎŎǳǎǎƛƻƴ ǿƛǘƘ /ŀǊƛƭƭƛƻƴΩǎ {ǳǇǇƭȅ /Ƙŀƛƴ 5ƛǊŜŎǘƻǊ 

and Sustainability Manager identified seven members of the supply chain team and two 

of the sustainability team likely to provide relevant insights (see Table 7). This initial 
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review included both high and medium-level decision makers (as defined by Carillion) 

which provided a strategic overview of current procurement and sustainability within 

the company and the wider industry. Interviewees were also selected to offer a mix of 

job roles, from strategic to joint venture procurement, key project management, 

supplier accreditation and on-site sustainability monitoring. All interviewees engaged 

with this doctoral research are identified in the text by code descriptions to preserve 

anonymity. A master code list, identifying all participants is held separately to all 

research files and is held on an encrypted hard drive. This is available only to the 

researcher. All codes used within this research are presented in Appendix 5 for ease of 

reference. The reader may find it useful to have these available when reading chapters 

4-7.   

 
Table 7: Team and job role of orientation interview participants (D2) 
 

 
 
At this initial stage of enquiry, where the key research questions had been established, 

but where the researcher had only a limited understanding of how Carillion teams 

understood and perceived sustainability a semi-structured format was selected. This 

format was adopted during these orientation interviews to allow major questions to be 

ŀǎƪŜŘ ƛƴ ǘƘŜ Ƴƻǎǘ ŀǇǇǊƻǇǊƛŀǘŜ ǎŜǉǳŜƴŎŜ ŀƴŘ ŦƻǊ ǘƘŜ ǊŜǎŜŀǊŎƘŜǊ ǘƻ ΨǇǊƻōŜ ŦƻǊ ƳƻǊŜ 

ƛƴŦƻǊƳŀǘƛƻƴΩ (Gilbert, Stoneman, 2016). This also allowed the interviewer to explore 

themes or comments in more depth. To review the structure of the interview prompt 

questions, see Appendix 3 Interview, workshop and survey questions 

Appendix: 3a Semi-structured orientation interview questions (D2).  

Team Code Role

Length of 

Interview

Supply Chain SC-A1 Supplier Accreditation and Monitoring 1hr

Supply Chain SC-A2 Supplier Accreditation and Management 1hr

Supply Chain SC-D1

Managing Regional Strategy, supply chain procurement - 

multiple projects, client liaison 1hr

Supply Chain SC-RM1

Managing Regional Supply Chain Team- multiple projects, 

client liaison 1hr

Supply Chain SC-RM2

Managing Regional Supply Chain Team- multiple projects, 

client liason 1hr

Supply Chain SC-JV Managing Procurement - Joint Venture 1.15hr

Supply Chain SC-P1

Leading team for large public sector project, delivery, 

client liaison 1hr

Sustainability S-CM Corporate Sustainability - policy, strategy and reporting45mins

Sustainability S-BM

Business Unit Sustainability Strategy - monitoring, 

reporting, leading project sustainability 1hr
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A further two interview programmes, in each case using a semi-structured interview 

format, were undertaken to  

a) deepen the understanding of the Carillion intra-company team perspectives of 

the main contractorΩs role within the construction network. Interviews were 

undertaken with a range of internal team members. They were specifically 

targeted at discovering their perspectives on the network actor values across the 

supply chain, the importance of longer-term relationships with the client and 

their approaches to sustainability action (for interview structure see Annex 3c). 

b) to explore the depth of knowledge across the supply network. This involved 

working with the category management team and preferred suppliers. A 

standardised semi structured format interview format (Annex 3c) was created. 

It was based around a topical issue: recycled content. 

 

a) Cross company teams: theme-led interviews (D5) 

To investigate specific issues that were emerging a series of topic-based interviews were 

undertaken with staff members, many of whom were outside the supply chain or 

sustainability team.  Unless noted in Table 8,  interviews were conducted face to face.  
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Table 8: Carillion teams: topic-based interviews (D5) 

Carillion Team Code Role 
 
Topic 

Length of 
Interview 

Operations O- AD0 
Account Director - 
Building project 

Client drivers/role of long 
term relationships 

45min (tel 
con) 

Work Winning 

WW-PM Proposals Manager 
Client drivers 1 hour (tel 

con) 

WW ς PC Proposals Co-ordinator 
Client drivers (included in 

above) 

Operations O-BIM 
BIM Implementation 
Manager 

Technology  
1 hour   

Design D-HD Head of Design  Impotence 2 hours 

Category 
Management 

CM-D Director  
Values and relationships 
in supply chain 

1.5 hours 

Supply Chain SC-D1 National Director 
Values in supply chain 40 mins (tel 

con) 

Supply Chain SC-RM1 
Regional Director 
(Building) 

Values in supply chain 40mins (tel 
con) 

Supply Chain SC-RM3 
Regional Director 
(Infrastructure) 

Knowledge transfer 40 mins x 2 
(skype) 

Sustainability S-SA 
Sustainability Advisor 
CCS 

Long term relationships 
1hr (tel con) 

Sustainability S-BM 
Sustainability Manager 
CCS 

Long term relationships 1hr (tel con) 
& written 
response 

 

Members of teams were based across the UK and it was not possible for all interviews 

to be face to face. Contacts within the Carillion teams were identified by the industrial 

supervisor, following discussion with the researcher. The researcher had a topic they 

wished to probe in greater depth, but the interviews were allowed to flow, drawing from 

the interviewee issues they felt were important. All notes taken during the interviews 

were logged on MAXQDA and coded. 

 

b) Carillion category management team and preferred supplier interviews (D8) 

Following attendance at several category management team meetings and ad hoc 

conversations, it became clear that this team held a pivotal role, linking procurement, 

operations, bid winning teams, and for some projects, the client. To explore this network 

spanning role in greater depth a more formal set of discussion-based interviews were 

undertaken during March-May 2017 (Table 9). The interviews were held at sites most 

convenient for the staff; the Midland Metropolitan hospital construction site in 
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Birmingham, Carillion Euston, London offices and the Kings Cross, London construction 

site. The interviews were undertaken as semi structured discussions, with two Heads of 

Category being present at two of the sessions and a Head of Category and Category 

manager at the third interview. The S-CM and S-BM were also present, primarily by 

skype, with the S-BM attending the meeting in Birmingham. The discussions were led by 

the researcher, and the feedback appeared open and frank. In addition, the 

sustainability team helped clarify questions that emerged. Having multiple participants 

engendered a dynamic and animated discussion with observations sparking comment 

and, in some cases, alternative perspectives and insightful disagreement.  

 

Table 9: Category manager team interviews (D8) 

 

 
The results from the category manager interviews and online survey responses (D3, D6) 

highlighted the important relationship between procurement teams and suppliers, 

especially preferred suppliers.  Supply chain teams were looking to suppliers to support 

and even drive sustainability. Category managers were sector experts, with considerable 

experience in specific manufacturing areas rather than expertise in procurement. Their 

relationship with preferred suppliers seemed especially close and the final phase of the 

research was developed to understand the dynamics of the relationship between 

category teams and preferred suppliers. It also examined the approaches and 

understanding of these suppliers to sustainability across the construction network.  

 

To explore the supply network from the supplier perspective (R1), and their view of the 

ability of the main contractor to manage sustainability in the supply network and of the 

Carillion Team Code Role Length of Interview

Category 

Management
CM-1 IŜŀŘ ƻŦ /ŀǘŜƎƻǊȅ ς a9t2hrs

Category 

Management
CM-2 /ŀǘŜƎƻǊȅ aŀƴŀƎŜǊ ς a9t(included in above)

Category 

Management
CM-3

IŜŀŘ ƻŦ /ŀǘŜƎƻǊȅ ς 

Prelims.

1.5 hours (joint 

interview with CM-4)

Category CM-4 Head of Category - 1.5 hours (joint 

Category 

Management
CM-5

Head of Category -  

Building Envelope

2 hours (joint interview 

with CM-6)

Category 

Management
CM-6

IŜŀŘ ƻŦ /ŀǘŜƎƻǊȅ ς 

Finishes (Construction)

2 hours (joint interview 

with CM-5)
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final built asset (R2, R3) further semi-structured interviews were planned. As noted in 

section 3.4.1.2 this format allowed consistency between each interview but also 

provided the researcher with opportunity to probe and explore specific points more 

deeply. Each category manager was asked to identify several suppliers that they closely 

worked with, and whom they perceived to be sustainable. The researcher did not offer 

any guidance on how to define sustainability in this context. Based on their experience 

working ƻƴ ΨtǊŜƭƛƳǎΩ; products and services required prior to construction, CM-3 did not 

feel that any of his suppliers or their products would be relevant. Shortly after 

requesting supplier contact details the Grenfell Tower fire occurred and as a 

consequence CM-5 came pressure to respond to numerous technical questions. The 

researcher did not engage further with CM-5 for contacts and no envelope (glazing and 

cladding) suppliers were interviewed.  The remaining category managers put forward 

several suppliers which are listed in Table 10. Interviews were carried out face to face, 

by skype or telephone, primarily with only the researcher present. However, two of the 

interviews were incorporated into part of a category manager review meeting, which 

provided an immensely rich insight into the relationship dynamics. Whilst these sessions 

appeared to be open and collaborative the researcher accepted that the presence of the 

category manager may have repressed some areas of discussion. This was not however, 

apparent from interview responses. Notes were taken during all interviews and were 

uploaded to MAXQDA and incorporated into the ongoing reviewing and refining of 

codes and theme development.  
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Table 10: Carillion Suppliers, Tier 1-3:  Semi Structured Interviews (D8). 

 
 
 

3.5.1.3.  Online surveys (D3 & D6) 

Whilst initial interviews had provided the perspective of several Carillion high and 

medium-level decision makers on CarillionΩǎ ǊƻƭŜ ǿƛǘƘƛƴ ǘƘŜ supply network they gave 

Supplier Type
Supplier 

Code
Interview Format

Length of 

Interview

Tier 2/3:  Manufacturer 

- Ceramics
SUP- 1

Face to face, in group including CM-2, SUP-1 

Sustainability Manager, 2x SUP-1 Sales team
1.25 hours

SUP-2
Face to face, in group including CM-2,  SUP-1 

Sales team

SUP-2
Tel con researcher & SUP-2 Director of 

Sustainability

Tier 3: Manufacturer - 

Plastics
SUP-3

CŀŎŜ ǘƻ CŀŎŜ ς {¦t о IŜŀŘ ƻŦ {ǳǎǘŀƛƴŀōƛƭƛǘȅ Ҍ 

SUP-3 Key Account Manager
1.5 hours

SUP-4
Tel Con, Researcher, SUP-4 Sustainability 

Manager and SUP-4 Key Account Manager
1 hour

SUP-4
Follow up tel Con, Researcher and SUP-4 

Sustainability Manager
0.5 hour

Tier 2&3: Manufacturer 

ς /ŀōƭŜǎ
SUP-5

bƻ ƛƴǘŜǊǾƛŜǿ ǇƻǎǎƛōƭŜ ς ƭƛƳƛǘŜŘ ǿǊƛǘǘŜƴ 

feedback to interview prompt questions
N/A

Tier 2&3: Manufacturer 

ς /ŀōƭŜǎ
SUP-6

bƻ ƛƴǘŜǊǾƛŜǿ ǇƻǎǎƛōƭŜ ς ǿǊƛǘǘŜƴ ŦŜŜŘōŀŎƪ ǘƻ 

interview prompt questions
N/A

SUP-7
Tel Con Researcher and SUP-7 Sustainability 

Manager
1hour

SUP-7
Face to Face site visit: Researcher and SUP-7 

Sustainability Manager
2 hours

Tier 1&2: Manufacturer 

- Cement/Aggregates
SUP-8

Face to Face Meeting: Researcher, UK Head of 

sustainability and Sustainable Construction 

Engineer

2 hours

Tier 1&2&3: 

Manufacturer -Paving 

and Stone

SUP-10
Tel con Researcher and SUP-10 Head of 

Sustainability
1 hour

Tier 1&2&3: 

Manufacturer -

Plasterboard

SUP-11
Tel con Researcher and SP-11 Head of 

Sustainability
1 hour

Tier 1&2: Manufacturer 

Assoc. -Steel
SUP-12

Face to Face: Researcher. SUP-12 General 

Manager and SUP-12 Technical Manager
2 hours

1 hour
Tier 2&3: Manufacturer 

- Ceramics

Tier 1&2: Wholesaler

Tier 1&2: Manufacturer 

- Cement/Aggregates
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only limited insight into the ability of the whole procurement team to manage 

sustainability across the network (R2). Therefore, it was important to understand how 

these views translated across SC team operational levels. The Carillion Supply Chain 

ΨŦŀƳƛƭȅΩ ŎƻƳǇǊƛǎŜŘ ƻŦ ƳƻǊŜ ǘƘŀƴ фл ǎǘŀŦŦΣ ŀƴŘ ǿƘƛƭǎǘ ƘƻǳǊ ƭƻƴƎ ǎŜƳƛ ǎǘǊuctured 

interviews would have offered enormously rich data this approach was not feasible. 

Carillion would not have approved such a high loss of staff working time or researcher 

travel costs. To reach this breadth of staff an online survey was created. Whilst several 

different online survey templates are available the researcher did not review these 

programmes for suitability. Instead, SurveyMonkey (SurveyMonkey, 2016), for which 

Carillion had an annual subscription was utilised. This was the preferred Carillion format 

for internal surveys and staff were sensitised to its operation and format.  

 

The orientation interviews and further insight from academic research were used to 

shape the first draft survey (Appendix 3d: Survey 1 questions (D3)). Its aim was to 

explore the knowledge and approaches taken by members of the Carillion supply chain 

team to sustainable procurement. This included an understanding of the perceptions of 

SC team responsibilities, that of other relevant groups, and their perception of the 

effectiveness of sustainability delivery. The survey looked to further explore barriers to 

sustainable procurement, the issues they encountered, and how they felt this could be 

improved. Survey questions incorporated closed questions, where respondents were 

asked to select from a prepared list, interval-level questions and open text responses. In 

most questions, ǊŜǎǇƻƴŘŜƴǘǎ ǿŜǊŜ ŀƭǎƻ ƻŦŦŜǊŜŘ ǘƘŜ ŎƘƻƛŎŜ ƻŦ ΨƻǘƘŜǊΩ ƻǊ to provide a 

comment if they wished to offer a different perspective. Questions were prepared and 

reviewed by academic and industrial supervisors. Several senior members of the 

Carillion supply chain team tested the survey prior to publishing; reviewing use of 

language, structure and usability. Several changes to the language used and usability 

were suggested, and these were implemented. The survey was sent to participants by 

the Carillion Supply Chain Director, with an email prepared by the PhD researcher and 

ǿŀǎ ŦƻƭƭƻǿŜŘ ǳǇ ŀ ǿŜŜƪ ƭŀǘŜǊ ǿƛǘƘ ŀ ΨŎƘŀǎƛƴƎΩ email. Ninety members of the supply chain 

team within the construction business unit were contacted and of these 81 responded 

ōǳǘ ƻŦ ǘƘŜǎŜ мм ƻƴƭȅ ŀƴǎǿŜǊŜŘ ǘƘŜ ŦƛǊǎǘ ǘǿƻ ΨƎŜƴŜǊƛŎΩ ǉǳŜǎǘƛƻƴǎ ŀƴŘ ǿŜǊŜ ŜȄŎƭǳŘŜŘ ŦǊƻƳ 

the results analysis. All respondees provided information on their job role and this was 
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used to generate a hierarchy of responsibility for decision making, with those most 

senior being classified as άƘighέ, middle management roles as άƳediumέ and more 

junior roles as άƭimitedέ. The numbers of respondents represented by each decision-

making level were then defined (Table 11).  

 

Table 11: Identifying a decision-ƳŀƪƛƴƎ ƘƛŜǊŀǊŎƘȅ ōŀǎŜŘ ƻƴ ǊŜǎǇƻƴŘŜƴǘΩǎ Ƨƻō ǊƻƭŜ 

 

*Note: Although the solicitor operated within a senior position in Carillion they were coded 
as a limited level decision maker in the context of sustainable procurement.  

 

These classifications were reviewed and confirmed as a fair representation of role 

responsibly levelǎ ōȅ /ŀǊƛƭƭƛƻƴΩǎ {ǳǇǇƭȅ Chain Director. Data from the survey D3, 

including these decision-making levels, was prepared for analysis using the statistical 

analysis software SPSS. The University of Surrey provides students with access to this 

software package and the doctoral student underwent a short SPSS training session with 

a member of the CES teaching staff. Data was downloaded from Survey Monkey in an 

excel format and uploaded to SPSS version 24 (IBM Corp., 2016), and the initial analysis 

Job role of respondents

Decision 

making 

level 

ΨIƛƎƘΩ 

Decision 

making 

level 

ΨaŜŘƛǳƳΩ

Decision 

making 

level 

Ψ[ƛƳƛǘŜŘΩ

Supply Chain Director 1

Head of Supply Chain 9

Head of Category 1

Head of Health Safety and Sustainability 1

Finance 1

Category Manager 5

Supply Chain Analyst 1

Sustainability Manager 1

Supply Chain Manager 26

Senior Buyer 3

Area Buyer 1

Buyer 7

Admin/Supply Chain 1

Assistant Buyer 1

Graduate 4

In House solicitor 1*

TOTALS 12 37 15
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of Survey 1 was undertaken. Data for Survey 2 was available in 2017 by which time SPSS 

had been updated to version 25 (IBM Corp., 2017). This updated package was used for 

all final analysis. All text notes were input and coded in MAXQDA. 

The SC-D permitted a second survey to be run in 2017 but requested a shortened format 

to minimise staff response time. In addition to the two standard role and team 

questions, three questions on responsibility, effectiveness and sources of knowledge 

were repeated to provide longitudinal data. Three new questions, based on topics 

arising from interviews were added; on modern slavery, the importance of FSC 

operational and the prevalence of sustainable building standards requests. One final, 

open ended question on air quality was included to support an issue identified by the 

Carillion corporate team (see Appendix: 3f Survey 2 questions (D6). Again, the industrial 

supervisor and several supply chain members reviewed and tested the survey. 

The survey was sent out prior to the April 2017 Carillion supply chain conference, in the 

same online format as 2016, and with a covering email from the SC-D (Appendix: 3g 

Survey 2 covering email (D6). All supply chain team staff were invited to attend the 

conference, with the additional invitees from finance, sustainability, and legal teams. In 

addition, CCS Head of Design (D-HD) also attended.  A follow up email was sent to all 

conference participants encouraging them to respond. A response rate of 72% yielded 

68 completed surveys. Data, generated through survey monkey, was downloaded in 

excel and analysed using SPSS version 25. Where relevant, respondees answers were 

compared to the results of 2016 questions. However, this was undertaken with the 

knowledge that there was a small variation in respondees between the two surveys and, 

although offering an indication of change, the findings were not directly comparable. 

All written responses were uploaded to MAXQDA, coded and memos created. Decision 

making levels of staff responding were coded as per the categories defined in 2016 (see 

Table 11).  

Only limited statistical analysis was undertaken on the survey data as the maximum 

sample size was 69 in 2016 and 72 in 2017 (as illustrated in Figure 20). For some 

questions only 33 respondents answered (Table 19). The response rate of 72% was close 

to, but below the point required to achieve a 95% confidence level.   
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3.5.1.4. Workshop (D4) 

The Carillion Supply Chain Conference 2016 was themed, by the SC-D, to ΨŦƻŎǳǎ ƻƴ the 

challenges faced in sustainable and ethical procurementΩ. It was a Carillion SC team 

conference and not open to suppliers or other external groups. Issues that had relevance 

for procurement teams were covered by internal presentations from Carillion staff; 

topics such as Forest Stewardship (FSC) timber, the Carillion 2020 Sustainability Strategy, 

environmental incidents and fines, modern slavery and by an external speaker from the 

Supply Chain School, of which Carillion was a board member. The SC-D offered the 

researcher the opportunity to engage directly with the supply chain team. Whilst this 

had not been envisaged as part of the original research plan this additional engagement 

would allow the researcher to explore in greater depth, topics examined in the online 

survey. The methods selected for the workshop had to meet criteria set by SC-D; that 

research must be through interactive participation and that the workshop had to 

increase staff knowledge. All findings were to be collated and produced as a short 

briefing note for circulation to participants following the event. The design and research 

objectives, however, were to be defined by the researcher.  

The conference was attended by 74 participants of whom the majority were supply 

chain team members. This included Infrastructure, Building and Sky Blue (a group who 

supported staff requirements across the company), and those working on Joint 

Ventures. It also incorporated category management staff, who were considered part of 

ǘƘŜ ΨǇǊƻŎǳǊŜƳŜƴǘ job ŦŀƳƛƭȅΩΦ !ŘŘƛǘƛƻƴŀƭ ǇŀǊǘƛŎƛǇŀƴǘǎ ǿŜǊŜ: 

a) Carillion CCS finance: 1 person 

b) Carillion HS&S: 2 people  

c) Corporate admin support: 1 person 

d) Carillion legal team: 2 people 

 

There were 49 male participants (70%), 21 females (30%). No age data was collected but 

visual analysis suggested the majority of attendees were 45-64.  
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The interactive workshop was designed to illuminate a research category that had been 

highlighted during semi structured interviews, Carillion documentation and the pre- 

conference survey. This was to understand the knowledge of the supply chain team 

about the social and environment impacts associated their work. The interactive 

element of the group working was created by the researcher, following a brief discussion 

with a member of the CES academic team. All materials were produced by the 

researcher and were reviewed by the conference organising group to ensure they met 

the conference requirements. No changes were made 

 

 Workshop Structure:   

a) Introduction to Lifecycle thinking 

b) Action 1:  The sustainability impacts of procured materials and supply chain 

comprehension: small groups working together (8 tables of 6-9 people per table)  

a) Action 2:  Embodied Carbon Exercise:  individual contribution  

 

a) Introduction  

The researcher provided a three-ƳƛƴǳǘŜ Ǿƛǎǳŀƭ ǇǊŜǎŜƴǘŀǘƛƻƴ ά¢ƘŜ [ƛŦŜŎȅŎƭŜ ƻŦ 

ŀ tŜƴŎƛƭέΣ ǘƻ ensure all participants were engaged with lifecycle thinking prior 

to the start of the exercises. The presentation considered the components of 

a pencil, the life stages it underwent and the environmental and social 

impacts at different life stages (See Appendix 3h, Figure 57).  

 

b) Action 1: The sustainability impacts of procured materials and supply chain 

comprehension.  

Table groups were self- selected and at the start of the workshop an ice 

breaker exercise was carried out. Cards had been prepared that highlighted 

a construction material and a simple impact related to it (see Appendix 1, 

Appendix: 3h Workshop materials (D4) 

Figure 54). 
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Participants needed to link the product with the impact. This engendered 

interaction between team members and was quick to complete. The researcher 

walked between groups and it was clear that the cards generated discussion.  

 

Immediately following these lively debates each table was provided with a 

sample of one of the following productǎ ǿƘƛŎƘ ǘƘŜȅ ǿƻǳƭŘ ōŜ ΨōǳȅƛƴƎΩΥ  

1. A high-density concrete block 

2. A miniature example of a plywood form (structure into which concrete is 

poured) 

3. A solar powered light 

4. Cordless drill with carbide dust extracting bit  

5. A cordless, telescopic LED work light  

Products had been selected to offer complex multi-component items and 

simpler mono or minimal component goods. The S-BU requested samples from 

manufacturers, explaining the way in which they would be used and additionally 

requesting product information sheets. Any data sheets provided were available 

to the teams during the exercise.  

 

Each table was provided with an A2 printed feedback sheet (Appendix 3h, Figure 

55) and a set of issue cards (Appendix 3h,  

Figure 56). Both sets of materials had been developed and designed by the 

researcher. {ǳǎǘŀƛƴŀōƛƭƛǘȅ ΨissuesΩ had been selected through analysis of 

academic and industry literature, client KPIs, and Carillion sustainability targets. 

Teams were asked tƻ ŎƻƴǎƛŘŜǊ ǘƘŜ ǇǊƻŘǳŎǘ ǘƘŜȅ ǿŜǊŜ ΨǇǳǊŎƘŀǎƛƴƎΩ ŀƴŘ ǘƻ Ǌŀƴƪ 

the sustainability issues in order of impact. They were asked to note their ranking 

on the feedback sheet. For the top three issues selected, each team then 

discussed how this related to the product ǘƘŜȅ ǿŜǊŜ ΨōǳȅƛƴƎΩ and its supply chain, 

the opportunities and the barriers to be addressed. Teams were given 40 

minutes to complete these tasks. The level of engagement with the task was 

high, it generated debate and several teams felt that it had finishŜŘ Ψǘƻƻ ŜŀǊƭȅΩΦ 

All Feedback sheets were completed, many with extensive notes and comments. 
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Notes were also taken by the researcher who visited tables as the exercise was 

being undertaken. 

 

c) Action 2: Embodied Carbon Exercise 

Following this work all attendees at the conference completed one further task. 

They were asked to consider the carbon embodied in three simplified life stages 

(pre-operation, construction, in use) of a building and a bridge (Appendix 3h, 

Figure 58). For the purposes of this exercise demolition was highlighted, but not 

included due to the minimal impact noted in the academic literature. 

Participants were provided with the expected length of life of each structure. 

They were asked to write on sticky labels the percentage of CO2 emissions they 

believed occurred at each of the three life stages and to place these on the 

relevant sections of the life cycle sheets provided. Most people did this exercise 

without discussion, but a few small groups formed in front of the life cycle sheets 

and debated the outcomes: thirty two participants completed this exercise. All 

worksheets and lifecycle sheets were collected at the end of the conference.  

Text was transcribed and uploaded to MAXQDA for analysis. Data from the 

lifecycle sheets was collated and compared to existing life cycle literature.  

 

3.5.1.5 Analysis of PQQ and tender documents (D7) 

It was evident from interviews and meeting notes that communication of requirements 

between network actors was highly transactional in nature. The primary materials that 

signalled the procurers demand for sustainability prior to contracting were Pre-

qualification questionnaires (PQQs) and tender documents. To establish the ǇǊƻŎǳǊŜǊΩǎ 

level of engagement with sustainability, sources of material were examined:   

1. Sustainability requirements in client tenders and PQQs: A list created by the 

Carillion corporate sustainability from information provided by the Carillion bid 

development team (2017) 

2. Responses to Carillion pilot infrastructure PQQs and tenders (2016-17) 
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The data was provided in excel spreadsheet format by S-I, and the analysis was 

undertaken using excel, as the information presented a straightforward review of PQQ 

and tender outcomes.    

 

By engaging with these sources of material it firstly allowed the researcher to examine 

how clients were approaching sustainability issues with the main contractor. In the pilot 

ǎǘǳŘȅ ǘƘŜ ƛƴŦƻǊƳŀǘƛƻƴ ǇǊƻǾƛŘŜŘ ƛƴǎƛƎƘǘ ƴƻǘ ƻƴƭȅ ƛƴǘƻ /ŀǊƛƭƭƛƻƴΩǎ ŀǇǇǊƻŀŎƘ ǘƻ 

sustainability, but also enabled the researcher to appreciate the capacity and capability 

of suppliers to respond to PQQ and tender demands.  

  

1. Client PQQs and tender documents 

The Carillion corporate sustainability team had reviewed 81 bids, of which 41 bids 

elicited sustainability content providing 233 individual sustainability questions. The 

corporate team had coded the questions by category, such as waste, resource use, fair 

labour, and by the three Carillion corporate sustainability ǘƘŜƳŜǎΣ Ψ.ŜǘǘŜǊ .ǳǎƛƴŜǎǎΣ 

Better EnviroƴƳŜƴǘǎ ŀƴŘ .ŜǘǘŜǊ /ƻƳƳǳƴƛǘƛŜǎΩΦ Bid questions with sustainability content 

were uploaded and coded in MAXQDA. Additionally, the researcher made notes on the 

way in which the Corporate Sustainability team had categorised the questions, and 

observations on the importance of the supply chain.  

 
2. Infrastructure PQQ and tender pilot 

The second set of data analysed was derived from scoring sheets created through the 

procurement of four product categories by /ŀǊƛƭƭƛƻƴΩǎ ƛƴŦǊŀǎǘǊǳŎǘǳǊŜ ǘŜŀƳΦ This work was 

being carried out as part of a pilot to trial a new procurement format requiring greater 

emphasis on total value, rather than just awarding for lowest cost. The project was led 

by SC-RM3 and S-I had been heavily involved in developing both environmental and 

social sustainability questions. Due to issues of confidentiality the written responses 

from suppliers to PQQ and then tender documents were not made available to the 

researcher. Instead the scores from both PQQ and tender questions were supplied. 

These had been set by the sustainability team and were scored by an experienced 

internal sustainability professional (S-I). This data allowed a quantitative analysis of the 

outcomes of the tender process, the role of sustainability, and the procurement process 
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to be observed. Memos were made by the researcher which were recorded in MAXQDA. 

The findings are explored in chapter 7, Section 7.1.2.1.  

 

3.5.2 Research type 2 (R2) 

3.5.2.1 Literature review (D9) 

The use of literature in grounded theory is seen as problematic. Glaser highlighted that 

researchers should immerse themselves in related subjects but should shy away from 

that most relevant to their topic, until most of the data had been collected and analysed 

(Glaser, 1998). However, confusingly, Strauss and Corbin expected most professionals 

to be aware of the literature in their field when undertaking research (Strauss, Corbin, 

1998). Nonetheless, this position has been rejected by many scholars working within 

this field (Charmaz, 2014) and Thornburg recommends that understanding existing 

literature is an essential element of theory development (Thornburg, 2012). Bryant 

emphasises that literature has a role to play in grounded theory and indeed a Pragmatic 

approach takes account of this, where insights can come from anywhere (Bryant, 2009). 

This research work has adopted a stance that attempts to be sensitive to these views 

and underlying concerns. From a pragmatic perspective it is a key requirement for 

ŘƻŎǘƻǊŀƭ ǎǘǳŘŜƴǘǎ ǘƻ ōŜ ŀōƭŜ ǘƻ ŘŜƳƻƴǎǘǊŀǘŜ ǘƘŜƛǊ ǿƻǊƪ ƛǎ ŎƻƴǘǊƛōǳǘƛƴƎ ǘƻ ΨƎŀǇǎ ƛƴ 

ŜȄƛǎǘƛƴƎ ƪƴƻǿƭŜŘƎŜΩΦ Lƴ ǘƘis research the topic being studied is not one the researcher 

has a detailed knowledge of professional and academic thinking; a not unusual position. 

To attempt to achieve these competing objectives the literature has been assessed and 

presented in three formats;  

1. A review of approaches, tools and methodologies to support the development 

and undertaking of the research process. This is presented in this chapter, 

sections 3.2 and 3.3 (D9).  

2. An initial, critical and reflective review (presented in chapter 2) was carried out 

to identify the potential scale of impact the research could generate, the existing 

work on construction supply chains and sustainable procurement within the 

sector. Literature was identified through word search functions in academic 

listings, Scopus and Google Scholar and repeating these key word searches in 

google for industry publications. Industry materials were supplemented by 

recommendations from Carillion staff and industry experts. As categories began 
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to emerge from the analysis specific topics were further considered, including 

collaboration and knowledge within the supply chain context. This offers the 

reader context to the findings drawn from the inductive research and presented 

in chapters 4-7 (D9).  

3. Lƴ ƭƛƴŜ ǿƛǘƘ DƭŀǎŜǊΩǎ ŀǇǇǊƻŀŎƘ (Glaser, 1998) specific literature related to the 

themes was reviewed only after the research themes had been established. This 

material forms the basis of the comparative analysis between existing 

knowledge and the research findings that are presented within each main 

section summary (chapters 4-7) (D9). 

In addition to the planned review of formal academic papers or industry reports and 

documents, observations at meetings, industry forums, conferences and online 

presentations were ΨƻǇǇƻǊǘǳƴƛǎǘƛŎΩ ŀƴŘ ƻŎŎǳǊǊŜŘ ǘƘǊƻǳƎƘƻǳǘ ǘƘŜ ǊŜǎŜŀǊŎƘ ǇŜǊƛƻŘΦ This 

provided a rich, informal, assessment of many key industry issues which were recorded 

as typed notes.  All notes were input to MAXQDA and coded.  

 

3.5.2.2 Content Analysis of Annual Sustainability Reports (D9) 

To gain insight into how companies within the construction sector were approaching 

sustainability and sustainable procurement an initial analysis of the Annual 

Sustainability reports (2014-2015) of Carillion and four of its UK peers was 

undertaken. The selection of a content analysis approach enabled the researcher to 

review large amounts of text which was coded and presented in a format to allow 

comparison. Peer selection was made following discussions with the Carillion 

sustainability team. All occupied the same Construction phase position within the 

supply network and had a relatively similar client base. Each Annual Sustainability 

report (ASR) was read in detail and, the corporate aspirations, issues and actions 

undertaken were recorded in an excel spreadsheet. To provide further context for 

this peer review approach the same exercise was carried out with four global 

companies identified as sustainability leaders. It was not the intention that this 

review was an exhaustive assessment but rather to provide the researcher with an 

appreciation of the sustainability practices, reporting and future concerns being 

undertaken by Carillion in comparison to its peers. This first stage of analysis was 
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completed but after reviewing the data it was felt that a broader base was required 

to enhance the comparison.  This was achieved by expanding the peer base to 

European companies. To support this further selection the Sustainable Supply Chain 

Review 2014 (Acquisti & Sostenibilità, 2014) was used to identify companies that had 

been selected specifically on the sustainability quality of their supply chains, as 

evidenced in their reporting. This was further narrowed to consider only those that 

were directly comparable to Carillion, and of these Balfour Beatty and Skanska had 

ŀƭǊŜŀŘȅ ōŜŜƴ ǎŜƭŜŎǘŜŘ ǿƛǘƘƛƴ ǘƘŜ ΨtŜŜǊ DǊƻǳǇΩΦ DƭƻōŜǎŎŀƴΩǎ нлмр {ǳǎǘŀƛƴŀōƛƭƛǘȅ 

Leaders Report (Globescan, 2015) was used to identify corporates that were rated 

most highly in terms of their sustainability. Globescan acquired this data through a 

global, online survey. This was sent to 816 qualified sustainability experts of whom 

69% had more than ten years of experience working on sustainability issues. The survey 

was completed in Spring 2015 and respondents, spanning 82 countries, were drawn 

from corporate, government, non-governmental, academic/research or other 

commercial backgrounds. The companies selected for the review, including country of 

origin, are presented in Table 12.  
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Table 12: Companies included in the Sustainable Reporting Review 

 
 

All reports assessed were based on 2014 reporting and were predominately titled 

Ψ{ǳǎǘŀƛƴŀōƛƭƛǘȅ wŜǇƻǊǘΩ. This was either issued as separate document or included as a 

discrete section within Annual Reports. There was no evidence of integrated reporting. 

The analysis did not include interrogation of corporate websites or other company 

material. For the full review see Appendix 2. 

 

3.4.2.3 An analysis of construction sector key performance indicators (KPIs), (D9) 

Having identified diversity and different sustainability approaches amongst Carillion 

peers (Section 3.4.2.3) the researcher wanted to identify if this fragmentation was 

reflected across the wider supply network. To achieve this the researcher needed to 

select a measure that was accessible through published materials, reported in the same 

time period, would provide insight into the sustainability practices of network actors 

Source Company Country

Carillion UK

Balfour Beatty UK

Interserve UK

Kier UK

Laing O'Rourke UK

Lend Lease Australia

Sir Rober McAlpine UK

Skanska (Sales: UK) Sweden

Skanska (Sales: World inc UK)Sweden

Arcadis Netherlands

Groupo ACS Spain

Hochtief German

Peab Sweden

Royal BAM Netherlands

Wilmott Dixon UK

Interface US

M&S UK

Patigonia US

Unilever Netherlands

Carillion 

identified

DƭƻōŜǎŎŀƴΩǎ 

2015 

Sustainability 

Leaders 

Survey

Main Contractor Peers in UK sector

European Companies in Construction Sector

Global Sustainability Leaders

Acquisti & 

Sostenibilità 

2014
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and was a metric with a level of accepted uniformity thus allowing differences between 

actor approaches to be illustrated. Business or industry sector KPIs met these criteria 

and were selected. To enable a cross network perspective, organisations that 

represented each phase of the build process, or if not feasible the main suppliers in the 

phase were analysed.  To represent the investor sector the Global ESG Benchmark for 

real estate (GRESB) was utilised. In 2016 they represented over 750 global investors and 

encouraged members to report on the KPIs that had been developed by the organisation 

(GRESB 2016). Developers and key clients were represented by seven major UK 

organisations that managed construction, of which three were private and four were 

either public or quasi-public clients (e.g. Network Rail, Highways England). Main 

contractors were represented by Carillion, Keir and Skanska. To ensure a more general 

peer group contractor perspective was included, Build UK, the industry body 

representing all UK contractors, was also reviewed. Raw material suppliers and product 

manufacturers were represented by two trade bodies, the Mineral Products Association 

(MPA) for cement and concrete and UK CARES; steel. These two groups were selected 

as representative of most of the UK product sector providers and both were supplying 

high impact, high volume materials within a build. .  It should be noted that trade bodies 

and other representative organisations were counted as single units.  Using an excel 

spreadsheet to record information all KPIs identified in online corporate reports, or 

online corporate pages for the organisations noted above were described and logged. 

They were grouped into the following sub sectors: Environmental, Economic, Social and 

Sustainable Development. KPIs which were worded in slightly different ways but clearly 

were had the same aim were grouped together.  Finally, the total numbers of indicators 

were averaged by the number of contributor organisations to ensure they were 

comparable across network actor type. !ǘ ǘƘƛǎ Ǉƻƛƴǘ ǘƘŜ ǎǳō ǎŜŎǘƻǊ Ψ{ǳǎǘŀƛƴŀōƭŜ 

5ŜǾŜƭƻǇƳŜƴǘΩ ǿŀǎ ŜƭƛƳƛƴŀǘŜŘ ŀǎ ƛǘ ŎƻƴǘŀƛƴŜŘ ŦŜǿ YtLǎΣ ŀƴŘ ǘƘƛǎ ƎǊƻǳǇƛƴƎ ŘƛŘ ƴƻǘ ŀǇǇŜŀǊ 

to provide any additional insights. KPIs were re allocated to Environment, Social or 

Economic, where most appropriate.  The outcomes of this analysis are presented in 

chapter 4, section 4.3.  
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3.5.2.4 Meeting Notes, Observations, industry forums and ad hoc 

conversations (D10) 

Throughout the period of doctoral research value was given to information derived 

from ad-hoc discussions, Carillion meetings attended (Table 13), industry forums and 

conference notes (Table 14). In addition, the researcher recognised online webinars 

being offered by companies working in the sustainability arena such as Ethical 

corporation, Globescan and Ecovardis as an additional valuable source of information. 

Key global industry speakers provided their perspectives on aspects of sustainable 

supply chain management. For all interactions, notes were taken, usually manually and 

then typed. This process supported the review and thought process of the researcher 

and elicited additional memos from the material.  

 

Table 13: Carillion meeting notes and ad hoc conversations 

Date Meeting/Conversation 

15.5.15 Meeting with S-BM 

19.5.15 Notes from Carillion IMS team meeting 

24.6.15 Notes: Carillion Heads of Supply Chain meeting, S-BM and researcher 

Sept 2015 SPSG Meeting ς led by S-CM 
 

October 2015 SPSG Meeting ς led by S-CM 

Nov 2015 SPSG Meeting ς led by S-CM 

2.11.15 Meeting: senior Supply Chain team Directors (SC-DB, SC-D1) S-BM and 
researcher  

Dec 2015 SPSG Meeting ς led by S-CM 

January 2016 SPSG Meeting ς led by S-CM 

February 2016 SPSG Meeting ς led by S-CM 

4.3.16 Notes: Health and Safety meeting ς Present: HSS-HO, H&S team, S-BM and 
researcher 

March 2016 SPSG Meeting ς led by S-CM 

5.4.16 Online Meeting: SPSG ς full team  

21.4.16 Meeting: category management team, S-BM and researcher 

1.5.16 Meeting: embodied carbon monitoring ς present SC-RM2, D-HD, S-BM and 
researcher 

5.5.16 Notes from HS&S meeting launching the Carillion ASR 2016. All HS&S team 
members present 

May 2016 Meeting: SPSG update, present S-CM, SC-PM and researcher 

26.7.16 Meeting sustainability content on Carillion website: S-CM, S-BM, intern and 
researcher 

29.7.16 Notes: presentation of EPD research by UoS Masters student to CM-D 

Sept 2016 SPSG Meeting ς led by S-CM 

12.8.16 Research update and discussion: SC-DB, S-BM and researcher 

October 2016 SPSG Meeting ς led by S-CM 
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Date Meeting/Conversation 

21.11.16 Meeting: Corporate sustainability team, present S-CM, S-BM, corporate 
sustainability team member and researcher 

January 2016 SPSG Meeting ς led by S-CM 

8.2.17 Meeting: S-CM, S-BM recycled product content 

8.3.17 CCS Sustainability Forum: Present CCS Sustainability team 

21.3.17 Meeting: category management team, S-BM and researcher 

March 2017 SPSG Meeting ς led by S-CM 

3.4.17 Meeting: Sustainable procurement strategy - led by S-CM - attendance 
from sustainability, SC, operations and bid winning teams 

5.4.17 CCS Sustainability Forum: Present CCS Sustainability team 

19.4.17 Research update and discussion: SC-DB, S-BM and researcher 

10.5.17 CCS Sustainability Forum: Present CCS Sustainability team 

25.5.17 Meeting: Corporate Sustainable Procurement strategy ς led by S-CM - 
attendance from sustainability, SC, operations and bid winning teams 

14.6.17 CCS Sustainability Forum: Present CCS Sustainability team 

10.7.17 CCS Sustainability Forum: Present CCS Sustainability team 

10.7.17 CCS Infrastructure (Rail) team meeting 

Sept 2017 BIM Tie Talks: presented by Carillion operations team 

 

Table 14: Industry Forums and conferences attended 

Date Event provider Industry Forums and conferences 

July 2015 University of Surrey 8th Biennial Conference of the International Society 
for Industrial Ecology 

17th June 
2016 

Ecovardis Webinar: Interview with David Spacey: Director 
Heineken -Global Procurement 

19th October 
2015 

Ethical Corporation  Webinar: Enabling Responsible Procurement 
strategy for business resilience 

November 
2015 

IEMA Webinar ς multiple presentations on the 
introduction of updated ISO 14001 

November 
2015 

University of 
Loughborough 

5th APRES Conference: Managing risk and enhancing 
reputation 

January 2016 IEMA  Webinar: Climate Adaptation 

February 
2016 

Data Leaders  Webinar: Changing approaches to procurement: 
industry views on the impact of increased data and 
interconnectivity 

February 
2016 

IEMA Webinar: Natural Capital Protocol 

March 2016 Ecobuild Attendance at Ecobuild exhibition and conference 

March 2016 Supply Chain School Completed on-line learning module: BIM 

June 2016 University of Surrey SEES conference 

16-17th June 
2016 

United Nations UNEP Hotspot Analysis Prototyping Workshop, Paris 

November 
2016 

BRE сǘƘ !tw9{ !ƴƴǳŀƭ /ƻƴŦŜǊŜƴŎŜ ƻƴ ΨwŜǎǇƻƴǎƛōƭŜ ŀƴŘ 
ethical sourcing ς a professional approach for 
materials, products and peoǇƭŜΩΣ 

January 2017 Action Sustainability Webinar ς online presentation for Carillion staff 
only: the introduction of ISO20400 

March 2017 Ecobuild Attendance at Ecobuild exhibition and conference 
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Date Event provider Industry Forums and conferences 

May 2017 Royal Holloway 
University  

Conference: SDGs and sustainable supply chains in 
the post-global economy 

30th May 2017 IEMA Webinar: Capital, Social and Environmental  

13th July 2017 Ecovardis Webinar: Ethical supply chains 

July 2017 University of Surrey PDS Conference 

July 2017 NBS Workshop: embodied carbon 

 

The documents and memos were logged in MAXQDA. 

 

3.6 Limitations of the research methods 

This research was conceived as a single case study analysis, a method that, whilst 

providing a richness of insight, is associated with a number of criticisms. Foremost 

amongst these are the concerns that case study results cannot be generalised to a wider 

population; indeed, that they are not replicable. Whilst the outcomes of this supply 

network approach are indeed drawn primarily from network actors within one 

company, the researcher has attempted to overcome this issue by incorporating 

interviews with inter-company actors, notes from industry meetings and conference 

materials, thus testing a wider level of industry applicability. There is also debate within 

the academic community regarding the relatively limited guidance on methodological 

techniques (Bennett, Elman, 2006) for case study implementation, which can result in 

the absence of systematic procedures (Yin, 2009, p. 14-15). Finally, there are concerns 

with single case studies that they may be affected by researcher subjectivity. This is a 

valid point but one which is equally present in other methodological approaches and 

indeed, within grounded theory, researcher engagement with the subject is 

acknowledged as part of the research process (Bryant, 2009).    

 

The selection of a grounded theory methodology initially created difficulty for the 

researcher in establishing how to undertake a process which continues to have several 

contested approaches. Following extensive reading of key academics working in this 

field, such as Glaser, Strauss, Corbin, Charmaz and Bryant a position between the 

approaches of Chamaz and Bryant was adopted. However, this pragmatic, 

epistemological stance, would be seen as problematical by other researchers working 

with the model proposed by Glaser and Strauss (2008), where no prior knowledge or 
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epistemology position should be taken. As a researcher new to the process of coding, 

the use of coding programmes and continued development of coding it must be 

accepted that some subtlety or nuance offered by participants in interviews and 

meetings may have been lost. It is also accepted by researchers using grounded theory 

that the mere process of having to consolidate data into emerging categories becomes 

difficult and may be constraining, a point noted by Ellis (1986, p. 91) in her work on 

communities.   

 

The grounded theory methodology was supported by mixed methods. Use of qualitative 

and quantitative material is considered wholly consistent with a grounded theory 

approach (Charmaz, 2014) but, as with all combined approaches there remains the 

frequent difficulty of integrating these methods. Whilst this research has attempted to 

draw findings from both elements there are obvious issues in how to incorporate 

quantitative findings into the qualitatively driven coding and category development. 

Where text has been coded, the original material is always available for review, enabling 

re-assessment and even re-coding as greater or different meanings are ascribed to it as 

the research process develops. This is unlike quantitative coding which is precise, and 

the information provided by each code is single dimensional  and has to totally represent 

the category concept it stands for (Sivesind, 1999). This has created some limitations in 

interpretation across datasets but the researcher believes that the mixed methods has 

created a greater illumination of the research problems. (put into thesis at this point).  

 

The ability to construct coding that can function across datasets may also be a function 

of researcher experience and skill. This highlights one of the other major research 

dilemmas when using mixed methods. To achieve effective mixed methods research it 

requires the PhD researcher to have acquired a good working knowledge of the multiple 

methods being used. This includes their limitations, the procedures that need to be 

undertaken, the types of tools and their use and an ability to not only analyse but also 

interpret the findings. their assumptions, analysis procedures and tools, and an ability 

to understand and interpret results derived from those different methods. Despite 

engaging with the literature and undertaking training a PhD researcher, operating at an 

early stage in their research career, cannot have the same tacit knowledge that comes 



112 

 

with many years of experience with a particular type of methodology. However, it could 

be argued that this research has benefited from an open minded approach to different 

techniques, looking to work with those that best support the research questions, rather 

than being burdened by methodological prejudice (Cook, Reichardt, 1979). 
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Chapter 4. Network fragmentation  

4.1 Introduction 

The fragmentated nature of the construction sector has emerged from participant 

comment, and observation, as an issue which effects the main contractorΩǎ ŀōƛƭƛǘȅ to 

lead sustainable build. It is a structural issue repeatedly cited in the literature as 

affecting industry productivity, innovation and wastefulness (Latham, 1994, Egan, 1998, 

Morledge, Knight & Grada, 2009). It has emerged as a barrier within the context of 

sustainable build, as it is a major structural feature ƻŦ ǘƘŜ ΨƘƻƭƭƻǿŜŘ ƻǳǘ ŎƻƴƎƭƻƳŜǊŀǘŜΩ 

(Green, S., 2009, p. 34) or temporary multiple organisations (TMO) (Cherns, Bryant, 

1984) that dominate the UK construction sector. A main contractor, such as Carillion, 

operated at a key central node within the supply network, acting ŀǎ ǘƘŜ ŎƭƛŜƴǘΩǎ primary 

project manager, and operating where multiple stakeholders converged; the project 

site. Here, elements of the supply network co-operated for an intensive 2-3-year period, 

working together at a relational level to problem solve and adapt  (Dubois, Gadde, 2000). 

However, beyond this, the wider, permeant network appears to operate at a 

transactional level with negligible relational engagement (Thompson, Cox & Anderson, 

1998, Dubois, Gadde, 2000). Multiple aspects of fragmentation have emerged from the 

research and all impact the ability of the main contractor to lead supply network 

sustainability. These aspects are:   

1. Non-alignment: Each network actor selects sustainability goals, KPIs and metrics 

relevant to their supply network function and commercial aspirations 

2. Inequality of sustainability benefit and margin across the supply network 

influences actions 

3. Segregation of roles restricts integration of sustainability: sustainability 

knowledge is trapped in network silos.  

4. Everyone is responsible for sustainability, but uncertainty on what this means  

 

These aspects are considered in detail within this chapter, commencing with a review of 

the of network actors identified by the SC team and the functions they undertake within 

the construction of an asset. The analysis of non-alignment, inequality, segregation and 

responsibly are considered, both in relation to the operation of these actors and the 
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supply network, but also how this affects the ability to embed sustainability across the 

network.  This chapter offers new perspectives on existing gaps in knowledge and 

challenges some of the assertions associated with fragmentation and their uniqueness 

within this sector. Based on the network actor review and an evaluation of the four 

aspects, the final section offers a more nuanced assessment of the characteristics of 

construction fragmentation. It identifies a complex and dynamic network in flux, with a 

numerous but occasional client base and project focused working. The chapter 

concludes with a short summary of key findings and the impact these have on the role 

of the main contractor.  

   

4.2 A review of actor types 

The most obvious effect of supply network fragmentation, observed during the initial 

purposeful sampling (D2) and continually expanded during the course of the research, 

was the high number of different actor types identified.  Carillion supply chain staff were 

asked to identify network actors that were relevant to their roles and affected 

sustainable build. They noted individuals, teams and organisations, both internal and 

external to Carillion, with whom they were either directly or indirectly connected. The 

description of sustainability was self-defined by the participants and encapsulated a 

range of descriptors. These included generic terms ethical, sustainable, responsible 

environmental, green, social and more specific issues such as community, BREEAM, 

ISO14001, the (Carillion) 2020 strategy and waste.  It covered a multitude of aspects 

such as product offers, guidance, CPD, reporting, design, administration, legislation, 

planning. It appeared that fragmentation was not confined to network actors but 

extended into descriptive terms and phrases that were used by different team members 

to identify sustainability. The issue of definitions, language and knowledge is explored 

further in chapter 7.    

 

In total 59 actor types were identified, with 41% (24), being intra-company: mirroring 

the complex inter-company network was an equally complex internal set of actors. The 

inter-company actor types were mapped onto a schematic representation of the 

standard phases of construction and the lifecycle stages, adapted for construction (BSI, 
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2013). To enhance ease of reading Figure 2, which is first presented in Chapter 2 is 

repeated at this point in the discourse and is noted as Figure 14.
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Figure 14 (repeat of Figure 2): Simplified representation of the Inter-company supply network identified by Carillion team members (D1, D2, D3, D4, D5,  

D6, D8, D9, D10) 

                                       
* !ōōǊŜǾƛŀǘƛƻƴ ΨŎƻƴΩ ƛƴ CƛƎǳǊŜ 14 represents contractor 
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This helped visualise where in the life stage of a building the network actors operated 

and their function within the construction process. Frequently the supply chain is 

represented solely by organisations that directly contribute or gain from the asset 

(commercial actors). However, it was clear from discussions with the SC team that they 

engaged with a much wider group of non-commercial actors. It was thus important to 

represent the supply network in its widest form.  

 

4.21 A whole life perspective 

As seen in Figure 14, it is immediately clear only two network actors have the potential 

to actively engage across the entire supply network; the UK Government and the 

Chartered Institute of Procurement and Supply (CIPS). Neither of these operate directly 

within the commercial supply network. Government, representing the multiple roles of 

client, policy maker, legislator, and regulator intervene directly with sustainable build 

across the network. They can operate across the asset lifecycle from extraction of raw 

materials, to asset use and demolition. Until recently their interventions were primarily 

focused within UK boundaries. However, with the passing of the Modern Slavery Act (UK 

Government, 2015b), the legal responsibility of network actors for issues beyond their 

corporate boundaries and Tier 1 supplier base, was established. CIPS operates globally 

across all business sectors; with professional practitioners based in 150 countries. They 

have worked with international bodies such as UNEP to develop best practise for the 

developing world and supporting donor funded training in sustainable supply chains 

(CIPS, 2012). Their primary function is to provide members with ethical standards, 

guidance and skills development. Carillion supply chain team members noted CIPS as 

their main professional body (D2, D5). All members of the Carillion SC team had 

undergone CIPS ethics training in 2015 and the associated guidance had been 

ƛƴŎƻǊǇƻǊŀǘŜŘ ƛƴǘƻ /ŀǊƛƭƭƛƻƴΩǎ ŎƻǊǇƻrate supplier charter (Carillion plc, 2017b). Although 

no analysis has been undertaken, industry comments (D8, D10) indicate that CIPS 

members operate at all levels of the UK construction supply network, and it is likely that 

they are represented in major non-UK based product supplier procurement teams. They 

do not provide a focal or co-ordinating role across the multiple procurement stages of 

an asset build.  
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Three other non-commercial stakeholders were identified who offered more limited but 

specifically construction cross-network engagement (See Table 15). The Worldwide 

Fund for Nature (WWF) and the UK Green Building Council (UKGBC), both NGOs, had an 

aspiration to collaborate across the construction supply network. Closely linked to WWF, 

FSC timber chain of custody was identified during the research as a major element of 

the Carillion sustainable procurement strategy. /ŀǊƛƭƭƛƻƴΩǎ SC team high-level decision 

makers worked closely with WWF who supported them in working the FSC chain of 

custody (a bottom up approach to sustainable product), undertook Carillion process 

audits and provided guidance. In this role WWF worked directly with a range of network 

actors from the raw material suppliers, manufacturers, UK wholesalers and contractors, 

including a few operating at the demolition stage. The UKGBC has strong industry 

partnerships and works with many different network actors to develop a holistic vision 

of construction. They identified their function as one that would Ψunite the UK building 

industry using sustainability as a catalyst to positively transform the places people use 

every dayΩ (UKGBC, 2018b). This pan sector approach is reflected in their current 

membership which incorporates investors, clients, architects, contractors, higher 

education, product manufacturers and charities. The final group that emerged as a 

cross-industry actor was the Supply Chain Sustainability School (SCSS). This had been 

founded, primarily by main contractors, to support increased sustainability knowledge 

amongst SMEs. It has increasingly moved away from its original main contractor base to 

engage with others in the pre-operational, construction and use phases. Its vision is to 

crŜŀǘŜ Ψa world class collaboration to enable a sustainable built environmentΩ (SCSS, 

2018b). The three organisations primarily address sustainability through network 

influence and knowledge development, although WWF, in its support of FSC engaged 

directly with the provision of responsibly sourced products.  

 

 

 

 

 

 

 



119 

 

Table 15: Primary NGO and construction sector organisations identified by Carillion SC team 
operating at multiple life stages of an asset build 

Organisation Knowledge Accessed by Knowledge used to:  

WWF (NGO) FSC, nature 
conservation, 
ecological 
footprinting 

1-2 Senior Supply Chain 
Managers 

Support discussion 
with some suppliers. 
Production of internal 
communication 
materials for SC team 

UK Green Building 
Council (UKGBC) (NGO) 

Environmental 
aspects of buildings 
including carbon, 
water, materials and 
waste 

Corporate Sustainability 
team 

Corporate support for 
client guidance ς 
external stakeholders 

Supply Chain School 
(Industry body) 

Sustainability 
information for 
SMEs, Key industry 
topic working 
groups, engagement 
with Universities 

SC- CSO on board, 
Senior SC team on 
working groups and sub 
boards 

1000 Carillion 
suppliers registered, 
suppliers engaged in 
workshops, reported 
in ASR.  

 

Other actors, whilst not operating across the whole network, did have expertise in 

lifecycle thinking. SC teams identified RICS, several of the major consulting engineers 

and the Building Research Establishment (BRE) as experienced in considering the whole 

life perspective of an asset.  Additionally, many manufacturers had undertaken EPDs, 

although they remained poorly understood and appeared to be a sales tool rather than 

a methodology to engage with the lifecycle implications of their own products (D8).  

 

4.22 Sources of information and skills 

Other organisations mentioned, such as professional bodies the Royal Institute of British 

Architects (RIBA), the Royal Institute of Chartered Surveyors (RICS), the Institute of Civil 

Engineers (ICE), the Chartered Institute of Building (CIOB), and trade bodies the Mineral 

Products Association (MPA), UKCares, the Construction Products Association (CPA), and 

the Civil Engineering Contractors Association (CECA) offered varying levels of guidance, 

and skills development on sustainability issues. Professional bodies incorporated 

sustainability into their CPD programmes and several high-level decision makers in the 

supply chain team had seen construction bodies such as ICE and RICS operating as 

platforms for cross network collaboration on sustainability issues (D9). The supply chain 

team recognised the work being carried out by these groups and identified them as 

source of information on sustainability. Surprisingly, BuildUK, the UK ŎƻƴǘǊŀŎǘƻǊΩǎ 
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industry trade body (recently formed by the amalgamation of a main contractor and 

other building contractor groups) offered no support or information on sustainability 

(BuildUK, 2017). Supply chain teams also identified industry research/standards groups 

BRE and CIRIA as offering knowledge and tools to support sustainable build. This was 

especially the case with BRE who operated the BREEAM and CEEQUAL standards, the 

main mechanism for operationalising sustainable build across the network. However, 

engagement with BRE was limited primarily it appeared due to a perception they were 

Ψǘƻƻ ŜȄǇŜƴǎƛǾŜΩΣ Ǉƻǎǎƛōƭȅ ŘǳŜ ǘƻ ǘƘŜƛǊ change from UK Government funded body to a 

commercial enterprise. 

 

4.23 Direct suppliers  

Upstream, within the supply network, there was a strong cluster of organisations closely 

linked to the construction process and site, with suppliers, wholesalers, consultants and 

sub-contractors featuring strongly in discussions with all decision-making levels of the 

team. At the pre-operational stage senior decision makers in the SC team worked 

directly with major raw material (primarily aggregates) and product manufacturers for 

key products such as concrete and steel. Such collaboration, however, appeared to be 

dependent on contract type and package structure. The final life stage of a built asset, 

demolition, was for many major inner-city building projects, the starting point of a new 

build for the main contractor. CŀǊƛƭƭƛƻƴΩǎ SC team frequently worked with demolition 

companies, land remediation and asbestos removal firms, identifying them as part of 

their upstream supply chain. There were no examples of engagement with demolition 

actors as part of building development to ensure more sustainable deconstruction. 

What was most apparent in the direct supplier structure was a reliance on sub-

contractors to deliver packages of work. Analysis of CarillionΩǎ //{ нлмр ŀƴŘ 2016 annual 

procurement spend identified that 81.9% of spend was with just 181 companies and 

that of the top 80% of spend 60% was procured directly with sub-contractors. This 

resulted in the SC team being disconnected from many product and service suppliers 

operating below Tier 1, a source of SC team frustration. One category manager noted 

Ψeven when we ask (the subcontractor) they wonΩǘ ǎŀȅ ǿƘƻ ǘƘŜȅΩǊŜ ǿƻǊƪƛƴƎ ǿƛǘƘΩ (CM-

4). The primary form of engagement with these suppliers was through tendered 
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contracts and contractually binding specifications, with risk passed to the main 

contractor by clients, and then transferred by them to sub-contractors.  

 

Despite this strong focus on sub-contracted packages, fragmentation, driven by asset 

variation and the need for flexibility, was reflected within /ŀǊƛƭƭƛƻƴΩǎ Tier 1 supplier base. 

Data extracted from the Carillion supplier database in September 2016 identified 16599 

suppliers on their internal άMy Registerέ8 ŘŀǘŀōŀǎŜΣ ƻŦ ǿƘƻƳ ртфл ǿŜǊŜ ΨŀŎǘƛǾŜΩΣ ƛ.e. 

approved for procurement. The balance of suppliers was either unaccredited or 

suspended due to lapsed insurance or accreditation.  This was primarily due to the 

requirement that all revisions to supplier information had to be, by the Carillion supplier 

team, before their details were amended on άMy Registerέ. Carillion had not selected a 

database structure that was directly editable by their supply network and due to the 

scale of the database supplier data was therefore only updated every two years. Carillion 

coded suppliers by construction phase, specialism, locality and size. This suggested that 

the company needed to be able to select from a wide range of function specific suppliers 

that were required to meet varied, often short term (episodic) and place based, project 

specific demands. This position was supported by an analysis of projects undertaken by 

CCS during 2015 (Figure 15). Here 702 separate projects (as defined by Carillion) were 

noted, ranging from small schools to infrastructure and major hospital developments. 

The projects were at all stages of construction, from start up to post completion, and 

included a number providing post build services. There was no direct relationship 

between the number of contractors and the value of the project, although as expected, 

multi-million-pound flagship projects were operating with a high numbers of suppliers 

on a site.  

 

 

 

                                                 
8 άaȅ wŜƎƛǎǘŜǊέ ǿŀǎ /ŀǊƛƭƭƛƻƴΩǎ ōŜǎǇƻƪŜ, but externally provided supplier record management system. It 

held financial information, regulatory and sustainability data. Each supplier uploaded their data and was 

required to review their information every two years. All procurement team members could access My 

Register to review supplier data. SPI supplier ratings created by project managers could be viewed by the 

Carillion SC Team.  
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Figure 15: Number of suppliers per Carillion project 2015 (Carillion procurement data CCS 
Jan-Dec 2015) 

 

 

To understand the scale of the procurement process Carillion purchasing data was 

analysed using CarƛƭƭƛƻƴΩǎ spend cube software. This provided information on spend by 

project and by supplier. The analysis identified that between January-December 2015, 

23,146 direct payments were made by Carillion CCS to 7,929 suppliers. Further analysis 

of this material using a pivot table, based on an excel extract of project specific 

procurement data, highlighted that 66.6% of suppliers Carillion procured during 2015 

only worked on a single site, i.e. they were highly project specific, with just 1.21% of 

suppliers working across 25 or more sites (Figure 16). Those who operated across the 

widest numbers of projects, i.e. 100-350, were primarily service providers, such as site 

equipment suppliers, office stationary providers, food retailers or construction 

wholesalers. This scale of project delivery, number of suppliers and the siloing of 

suppliers limited most engagement on sustainability issues to a transactional level and 

provided little basis for collaboration.   
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Figure 16: Percentage of Carillion CCS suppliers servicing multiple projects 2015 (Carillion 
procurement data CCS Jan-Dec 2015) 

 

 

The Carillion procurement data was not available over a longer time period due to a 

change in software and data capture processes. It is however not an unlikely assumption 

that whilst further analysis would have demonstrated a greater number of suppliers 

operating across more projects over time, it would remain a highly fragmented, site 

specific, supplier base.  

 

The review of the procurement process also highlighted that whilst Carillion did record 

spend at a category level, detailed procurement requirements were held at a project 

level. Carillion had no companywide database of products procured for the assets it 

constructed; this was identified as being Ψǘƻƻ ŎƻƳǇƭŜȄΩ ό/a-5) and the value of having 

this data was questioned (D10).  It was also difficult to manage, as a high proportion of 

spend was through packages, delivered by sub-contractors. Discussions with the SC 

team confirmed that ǘƘŜǊŜ ǿŀǎ Ψcurrently no real contact below Tier 2 (note: Carillion 

¢ƛŜǊ мύΩ (SC-P1). Details of Tier 2 and Tier 3 suppliers, including those suppliers whose 

products embodied a high proportion of the environmental and social impacts within an 

asset, were not held on the company database (SC-D). Only Category Managers, who 

were operating across project boundaries, and multiple supply tiers had their own, more 

detailed records of key Tier 2/3 companies; Ψto keep track of productǎ ŀƴŘ ǎǳǇǇƭƛŜǊǎΩ 
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(CM-5). Consequently, at a strategic level, the Carillion SC team did not have access to 

product procurement data.  

 

4.24 Designers and clients 

Downstream connections between the SC team and stakeholders were limited. The 

main contractor did not appear to have any direct connection to the built asset user, 

especially in the case of speculatively built assets. The range of engagements included 

examples such as Carillion mechanical and electrical engineering (M&E) staff working 

with facilities management teams at hand over phase. Others downstream 

collaborations were identified on major contracts, especially those linked to PFI or other 

assets where Carillion was managing the site post build. On these projects there 

appeared to be wider team involvement with clients, supporting build and facilities 

management decisions. Only SC team high level decision makers and one category 

manger had regular client (developer or quasi Government) engagement. Medium-level 

and high-level decision makers also cited engagement with designers and engineers. 

They also engaged with more specialised services such as legal organisations (D2, D5, 

D10).  

 

In summary. a broad supplier base, with limited multiple engagements is necessary to 

satisfy multiple, local project delivery. It is clear from the data, that supplier engagement 

was primarily a formal or transactional process, managed through contracts and 

specifications. However, the results of interviews and discussions would indicate that 

relationships did exist between different individuals or companies within the network 

and that these transcended project boundaries. These relational connections included 

individuals who had previously worked together, had developed buying relationships 

over many years, or met on pan-industry working groups. This type of connection 

appeared to present an opportunity for overcoming fragmentation and engendering 

increased collaboration.  This is explored further in chapter 6. 

 

4.25 The Intra-company networks 

From these discussions with Carillion teams it was clear that underlying this large, 

complex, external network was an equally complex intra-company network: that of the 
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intra-company actors. During interviews, open responses in surveys, meeting notes 

and observations a wide range of intra company groups were identified as having a 

function within sustainable build and procurement. All these sources were coded in 

MAXQDA and in Figure 17 this data has been represented in a pie chart. The chart 

illustrates the sixteen groups, noted by participants.   

 

Figure 17: Number of times a Carillion intra-company team was mentioned in connection 
with sustainable procurement (source: interviews, surveys and observations 2015-2017) 

 

Key: Labels indicate the intra company group and the number of mentions recorded in interviews, open 
responses in surveys, meeting notes and observations. 

 

Whilst the number of times a group has been referred has been presented in the figure 

above there are two flaws in the data. Firstly, the term άdesignέ is a very general term 

used by Carillion to denote architects, structural and mechanical engineers and other 

designers. Whilst coded as intra-company actors, it is in fact difficult to allocate between 

intra and inter-company organisations. Supply chain teams used the term 

indiscriminately to define anyone with that role.  Within Carillion the function 

ǊŜǎǇƻƴǎƛōƭŜ ŦƻǊ ǘƘŜ ΨǘǊŀƴǎŦŜǊ ƻŦ ǘƘŜ ŎƭƛŜƴǘ vision to operational delivery were described 

as ŘŜǎƛƎƴΩ (SC-RM2). It must also be accepted that the number of times designers are 
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referred to will have been impacted by the direction of interviews and further narrowing 

of research focus. However, the data does still offer several points of interest, some of 

which are explored in more detail within this chapter.  Firstly, that the design team has 

such a dominant position, even allowing for allocation issues. Design is repeatedly 

identified by the supply chain team as a point where Carillion should have the greatest 

impact on sustainable build. Internal design tŜŀƳǎ ŀǊŜ ŦǊǳǎǘǊŀǘŜŘ ōŜŎŀǳǎŜ ŀǘ Ψat the 

tender and construction phase very little can be changedΩ (D-HD). Category 

management was also flagged as key to sustainability. The team is comprised of experts 

in a variety of build elements and they work directly with manufacturers to support the 

supply chain team with supplier and product selection.   

 

Major suppliers are seen by the SC team as strongly advanced in their work on 

sustainable processes and products but often invisible, as they operate through sub-

contracted packages. Category management were unusual in operating as a cross-

company team, working across business units and project boundaries. They have also 

occasionally worked with clients directly to support building design, especially in areas 

such as building cladding (HCM-D). The role of category management, in supporting 

collaboration, is important and considered in greater depth in chapter 6. Both corporate 

and CCS business unit sustainability teams had relatively low level of mentions, which is 

surprising in the context of the discussions. They appear to be primarily viewed in 

connection with corporate KPIs, primarily FSC timber and SMEs.  Finally, in an industry 

where information flows are complex and risk laden it is notable that the supplier 

management team receives only a small mention, especially as the άMy Registerέ system 

they manage is the primary data capture method for supplier sustainability details.  

Building information management (BIM) was highlighted during discussions as a 

developing methodology for data management. 

 

4.2.6 A comparison to existing literature 

In the UK construction sector fragmentation is identified as the basis for poor 

productivity, limited innovation, wastefulness and inefficiency (Latham, 1994, London, 

Kenley, 2001, E.C Harris LLP, 2013).  This statement, or similar, appears uncritically 

questioned in the opening literature reviews of most papers written about the sector 
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and this structural facet has become regarded as a major problem in the development 

of the industry (Fernandez-Solis, 2008, Morledge, Knight & Grada, 2009). Fragmentation 

is also considered a feature created by the unique sectoral context of construction; a 

position questioned by Green et al (2005). Indeed, examination of literature beyond this 

industry suggests that fragmentation of a supply network is not unique to the 

construction sector but is seen to reflect a general change in ΨōǳǎƛƴŜǎǎ ǇǊƻŦƛƭŜΩ ǿƛǘƘ ŀ 

greater move to competitive global supply chains, generally comprised of specialist 

smaller operating units (Christopher, Martin, Ryals, 1999, Handfield, Nichols, 1999). 

Indeed, Cox and Wartenbe (2018) note that most Fortune 500 corporations have 

transformed their production over the last thirty years, moving away from producing a 

product, from start to finish, to subcontracting production to multiple firms.  Much of 

the research considering fragmentation in the construction sector,  has focused on 

understanding the deficiencies and identifying solutions that enhance the coordination 

of both contractors and suppliers, and designers and main contractors, in the supply 

chain (Dubois, Gadde, 2000, Vrijhoef, Koskela, 2000, Segerstedt, Olofsson, 2010). The 

research, whilst it has addressed many perspectives such as logistics, purchasing, 

transportation, operations management, marketing and R&D (Arlbjørn, Freytag & de 

Haas, 2011) has not focused specifically on sustainability.  

 

Whilst economic benefits are derived from this highly flexible operating model, adopted 

by the construction sector as a response to market demand (Usdiken, Szen & 

9ƴōƛȅŀƻƎɢƭǳΣ мфууΣ 5ǳōƻƛǎΣ DŀŘŘŜΣ нллнύ, fragmentation does create conflict when 

addressing major sustainability issues.  One example of this is the issues of climate 

change, which can only be addressed at a systems level (Pinkse, Kolke, 2010, Seuring, 

2013). It is surmised that individual companies, reliant on their supply network for goods 

and services cannot tackle sustainability on their own (Krause, Vachon & Klassen, 2009) 

and that they must meet the challenge through joint efforts (Seuring, 2013). Consistent 

with this position the literature identifies collaboration and governance as powerful 

tools for facilitating sustainability initiatives (Vurro, Russo & Perrrini, 2009) and effective 

supply chain strategies (Fawcett et al., 2012) (See chapter 2 for further context). 
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Considering the importance of fragmentation in construction there appears to be 

limited research on the sectoral structure of fragmentation.  Using search terms 

fragmentation, construction and supply chains, and fragmentation, building and supply 

chains only twenty papers were identified using the Scopus search engine. Of these, 

none specifically addressed the topic.  The majority of these papers focus on potential 

solutions to the problem of fragmentation, such as the use of BIM, or Industrialised 

Building Systems (IBS) or they provide further analysis of the barriers that limit 

collaboration and integration. The findings of the research presented here contribute to 

a more nuanced understanding of the sector-specific nature of fragmentation and its 

impact on sustainable build. Emerging from the analysis are the characteristics of 

construction fragmentation;  

1. A supply network in constant flux 

2. A numerous, changing, and occasional client base 

3. Episodic and unique product creation at a project level 

 

4.2.6.1 Complex and fluid networks  

Construction literature has previously, primarily, focused on linear supply chains but it 

is clear from the analysis of engaged stakeholders that the main contractor is operating 

amongst a highly complex, interconnected, network of actors. In considering networks 

from a global production perspective, Coe et al (2008) identify that networks are 

affected by space and time and are highly variable and that this contingent nature is 

integral to their operation. This research would concur with this perspective, and that 

construction networks also conform to the definition by Carter et al (2015) that the 

supply network operates as a dynamic system which is difficult to predict and control. 

They identify that these systems operate in a constant state of change and with multiple 

interconnections, both across tiers, and upstream and downstream. The research 

supports the assertions of Dubois (2000), confirming that suppliers shift tier position 

between projects, and boundaries are blurred, as companies flex their offers to meet 

project demands. For example, in some projects a supplier may incorporate logistics in 

the procured service, for others they provide just product and in others they may offer 

product and specialist installation labour. It is not surprising that supply chain 
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management has only poorly been implemented in the construction sector when faced 

with operating in such a dynamic network of networks. 

 

The complexity of actors within the construction supply network is frequently noted but 

analysis has primarily focused on two groups of project stakeholders: those that are 

primary participants and directly involved in the project e.g. designers, main contractor 

(inside), and secondary stakeholders, identified as communities and users (outside) 

(Newcombe, 2003). Emerging from SC team comments is the identification of not only 

commercial companies interacting to create a built asset, the insiders of NewcombeΩs 

definition, and those directly affected (the outsiders) but also two further key 

stakeholder groups; influential non-governmental and governmental organisations and 

those of intra-company actors, specifically in the context of this research, those of the 

main contractor. These groups are represented in Figure 18. 

 

Figure 18: The four construction stakeholder groups derived from Carilion team perspectives 

 

 

The SC teams position the intra-company network, which constantly re-forms around 

project demands, as a key element of the supply network. They recognise the 

importance oŦ ǘƘŜ ŎƻƳǇŀƴȅΩǎ ƻǿƴ Ƴǳƭǘƛ-functional internal structure, as a reflection of 

the industries wider differentiation of expertise. They accepted that functional 

departments of a firm must differ from one another because they differ in their tasks, 

goals and periods of operational focus.  Lawrence and Lorsch (1967) conceptualised an 
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ƻǊƎŀƴƛȊŀǘƛƻƴΩǎ ǎǘǊǳŎǘǳǊŜ in terms of both differentiation and integration believing there 

was a need for the intra-company actors to cooperate to ŀŎƘƛŜǾŜ ǘƘŜ ƻǊƎŀƴƛǎŀǘƛƻƴΩǎ ƎƻŀƭΦ 

However, within Carillion, tensions were observed between the need to meet corporate 

goals and those required to achieve project delivery. This misalignment extended to 

sustainability where corporate strategy and project implementation frequently failed to 

align.  The internal complexity of focal firms, and their multiple internal stakeholders is 

also recognised in the context of sustainable supply chain management (Andersson, 

Sweet 2002, de Bakker, Nijhof 2002). Government was also identified in this research as 

directly influencing network fragmentation. As a major construction client public 

procurement targets required 25% of public spend to be with SMEs, either directly or 

through supply chains (UK Government, 2018c). This affected supplier selection at both 

main contractor and Tier 1 levels and increased operational costs; requiring greater 

engagement, monitoring and reporting. The final non-commercial group identified by 

Carillion staff was the local community and the eventual asset user. Community was 

fragmented by time and place, often being associated with the project site and delivery 

of client requirements. It was most frequently managed by site specific engagement or 

at a corporate level, through organisations such as Business in the Community (BITC) 

and Hospice UKΦ ¢ƘŜǎŜ bDhΩǎ provided a focus for staff volunteering activity; a large 

element of the /ŀǊƛƭƭƛƻƴΩǎ social sustainability work.  Whilst this wider network was 

identified as a critical feature, in supply chain management literature, for the 

empowering sustainability action (Seuring, Muller, 2008b, Hassini, Surti & Searcy, 2012)  

it should be noted that the end user of the built asset or infrastructure was invisible to 

Carillion teams and more generally disconnected from the supply network.  

 

Despite operating within a network, the relationships between network actors 

continued to remain primarily dyadic, i.e., between the client and main contractor 

(Akintoye, McIntosh & Fitzgerald, 2000) or main contractor and Tier 1 supplier (King, 

Pitt, 2009). ¢Ƙƛǎ ǿƻǳƭŘ ŎƻƴŎǳǊ ǿƛǘƘ /ŀǊƛƭƭƛƻƴΩǎ ǇǊƛƳŀǊȅ ǎǳǇǇƭȅ ŎƘŀƛƴ ŜƴƎŀƎŜƳŜƴǘ 

structure.  The term SCM was recognised by Carillion, they operated a supply chain 

management policy, but there was little evidence of this resulting in wider management 

of the construction supply network. As highlighted in previous studies, managing this 

complex network through the application of supply chain management (SCM) 
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techniques has made only limited progress in improving strategic co-ordination and 

long-term network performance (Vrijhoef, Koskela, 2000). This research suggests that 

the strategic positioning of the category management team enabled expertise to be 

utilised to develop cross network engagement. Applying SSCM as a methodology to 

manage the supply network to achieve sustainable outcomes was not mentioned during 

any interview, survey or conversation. Management of upstream and downstream 

suppliers was primarily limited to Tier 1 suppliers, and designers. Strategic management 

of the network to support sustainability, by Carillion, was minimal. 

 

4.2.6.2 Numerous and occasional clients 

Whilst networks operate through inter-connected relationships between all engaged 

actors (Hoejmose, Brammer & Millington, 2012) they are frequently identified in 

academic literature as being ΨŘǊƛǾŜƴΩ ōȅ ƳŀƧƻǊ ŎƻǊǇƻrations, acting as the primary focal 

point (Segerstedt, Olofsson, 2010). Unlike a manufacturing sector, such as aerospace, 

where a small number of large, technically skilled, mature focal companies drive market 

requirements, the construction sector has more numerous and occasional clients 

(Green, S. D., Fernie & Weller, 2005). Clients may be highly knowledgeable, operating 

over long time scales or act as short term, speculators with little knowledge of the build 

process.  This creates variability within the sector and is a source of further 

fragmentation (Cherns, Bryant, 1984, Pries et al., 2004). In construction supply chains or 

networks the customer operates as the focal company, in preparing the design and 

specifications of a built asset. They appoint the main contractor and provide funding for 

the built asset. Indeed, there is strong evidence that meeting customer demands is 

prioritised over the many other stakeholder needs (Green, S. D., Fernie & Weller, 2005). 

Clients managing infrastructure developments appear to provide greater stability for the 

supply network in which they operate. They are primarily Government funded and 

operate on framework contracts or work on long term national programmes e.g. 

Crossrail. These projects offer suppliers the time to develop relationships and engage in 

greater collaborative working. Carillion teams contrasted the relative stability of public 

contracts with the short termism of private developers, where continuous competitive 

tendering limited long term corporate collaborative relationships. For the latter each 

project operated in isolation and, project learning remained confined to the experience 
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of individuals rather than shared across the network; a point also highlighted by 

Thompson (1998). Where short term or infrequent relationships occurred there 

appeared to be limited trust, high risk and a strong focus on lowest cost. This restricts, 

both the client and main contractor appetite for change to tested processes and 

approaches (Dubois, Gadde, 2000). 

 

4.2.6.3 Episodic supply 

There has been limited research on time fragmented or episodic construction work on 

the composition of main contractor supply networks. This is despite considerable 

literature considering the role of the construction project and its relationship to a supply 

chain structure (Cherns, Bryant, 1984, Dubois, Gadde, 2000). However, considering this 

episodic or time fragmented structure over multiple contiguous projects has received 

less attention. Main contractors rely on an ongoing flow of projects to generate income 

and this has led to multiple project-based supply networks, overlaid with longer term 

transactional networks. Each project demands a short-term supply network, created 

specifically to meet a unique client product. ¢ƘŜ ŀƴŀƭȅǎƛǎ ƻŦ /ŀǊƛƭƭƛƻƴΩǎ ǇǊƻŎǳǊŜƳŜƴǘ 

during 2015 (Figure 16) reinforces the view that that only a tiny proportion of suppliers 

operate across multiple contiguous projects. However, in the longitudinal evaluation of 

suppliers noted in Section 4.2.3, analysis of procurement data suggests that longer term 

relationships may exist and at a more strategic level. The supplier base may not be as 

fragmented as first assumed, when considered by key product or service. Access to 

procurement data at this level of granularity is highly unusual and offers an insight not 

seen within the existing literature. 

 

Another effect of fragmentation, or sector specialisation, has been the acceptance that 

a firm does not require to have all the knowledge necessary to undertake a task, but it 

may need to draw on stakeholder expertise (Grant, Baden-Fuller, 1995). Historically the 

supply network literature has focused on long-term relationships (Zacharia, Nix & Lusch, 

2011). Such longer-term collaboration is seen as a precursor to both effective supply 

chain management and more recently sustainable supply chain management (Gold, 

Seuring & Beske, 2010b). In construction episodic networks, all actors in the project are 

focused on the delivery of the built asset. This appears to create powerful, short term 
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relationships where problem solving is a key element of site activity. Based on a sample 

of 473 companies in construction, manufacturing, transportation, communication, 

wholesale and retail trade industries Zacharia, Nix et al (2011) identifies that 

collaboration did occur in episodic networks but this required companies to both 

absorptive capacity and collaborative process competence.  

 

4.3 NonςAlignment: multiple goals within a fragmented supply network  

Each organisation, each main actor type and even each professional body represented 

within the supply network appears to have their own sustainability goals and 

aspirations. Even within peers, operating at the same point within the network, different 

business drivers and market differentiators engender a range of sustainability focused 

actions. This proliferation of goals and associated metrics was raised as an issue by 

suppliers and featured in industry discussion. Main contractors, such as Carillion, were 

being forced to consider issues such as embodied carbon reporting for infrastructure 

clients and for many major Government led contracts provide data on SMEs and social 

value.  To understand the level of fragmentation an initial analysis of the Annual 

Sustainability reports (2014-2015) of Carillion and four of its peers was undertaken. (This 

work, and other comparative ASR analysis is available in full in Appendix 2 and the 

methodology is presented in chapter 3, Section 3.4.2.2.). The analysis identified multiple 

different actions and processes but for the purposes of clarity it was further simplified 

(see Table 16) to present the most common areas of sustainability engagement and 

reporting.  
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Table 16: Analysis of annual sustainability reports 2014/15 (Balfour Beatty plc 2014, Carillion plc 2016, Skanska 2016, Keir Group Plc 2016, Laing 
O'Rourke 2014) 

Company

GRI 

Reporting 

used

Signed up to 

UN Global 

Compact 

Promote 

buiding to 

Environmen

tal 

standards H&S Health Ethics

Community 

support

Environmen

tal

Staff and 

Skills

Indentifying 

value of 

sustainability 

to the 

business Materiality

Scarcity of 

resources

Sustainable 

supply chain

Natural 

capital

Balfour 

Beatty yes yes yes yes Limited yes

Carillion yes yes yes yes Limited yes yes yes yes yes yes yes

Skanska yes yes yes yes yes yes yes yes yes yes yes

Keir yes yes  yes yes yes yes yes yes yes

Laing 

O'Rouke yes yes yes yes yes yes yes yes

Reporting and Standards Primary areas of sustainability reporting Areas of developing interest
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Reporting is particularly strong for environmental issues, particularly those related to 

the construction site process and company operation. These issues include waste, 

carbon (scope 1 and 2 emissions) and to a lesser extent water. Skills and staff 

development also feature strongly. From a wider network perspective all organisations 

ŎƻƴŦƛǊƳ ǘƘŀǘ ǘƘŜȅ ŀǊŜ ŀōƭŜ ǘƻ ŎǊŜŀǘŜ ǎǘǊǳŎǘǳǊŜǎ ǘƻ ΨDǊŜŜƴ .ǳƛƭŘƛƴƎ ǎǘŀƴŘŀǊŘǎΩ ǎǳŎƘ ŀǎ 

BREEAM, CEEQUAL and all actively promote this to clients. However, the researcher also 

looked at the reports for issues which were of increasing concern to industry 

commentators and sustainability experts. Here a smaller number of main contractors 

were focusing on issues impacting beyond corporate boundaries, such as scarcity of 

resources, and natural capital as well as the economic value of sustainability to the 

company.  

 

Interestingly, in a sector which is noted in academic literature to be lagging on 

sustainable supply chain management all organisations offered commentary on their 

support for sustainable supply chains. At its most basic this was little more than an 

extension of their Health and Safety programme to suppliers but more frequently it was 

identified as increased communication with Tier 1 suppliers. Three of the five 

organisations mentioned working with local businesses and SMEs (a requirement of 

Government contracts), others had sustainability charters and were offering meet-the-

buyer events, workshops and toolbox talks. One contractor was working with cloud-

based suppliers Achilles and Constructionline to map and support their Tier 1 

procurement. Achilles construction database has 180 buyers and 8000 construction 

suppliers listed across North and West Europe (Achilles, 2018). It, and similar companies 

offered cloud-based software to reduce repetitive questions and improve information 

flows across networks. This was seen by ǘƘŜƛǊ ŎƭƛŜƴǘǎ ŀǎ Ψhelping create transparency 

through the supply bŀǎŜΩ (Heineken 2016). Carillion had elected to use an internal 

system, άMy Registerέ which relied on supplier self-declaration and where sustainability 

data was unaudited.  

 

Analysis of the main contractor peer group suggested that whilst there was developing 

work with the supply chain and with clients, main contractors were primarily focused on 

sustainability issues directly under their control; within their corporate boundaries. 
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Extension of their influence on sustainability issues beyond this controlled boundary 

comprised of limited upstream supply chain engagement, primarily through a sub-

contracted supplier audit function. They also offered some supplier upskilling, carried 

out limited mapping and minimal scope 3 carbon reporting. Downstream contractors 

were working with stakeholders (primarily customers) to understand their sustainability 

aspirations and ensure they were reflected back in bids and tenders.  Skanska had taken 

a stronger stance and created a rating system for all projects, άDeep Greenέ, which 

allowed them to present their performance and that of the client designed structures 

they created (Skanska, 2016). The variety of approaches, illustrated here at just one level 

of the supply network, is identified by Government as a barrier to more effective 

working across the supply network. At a meeting of industry main contractors and key 

suppliers, sustainability measurement requirements were discussed.  It quickly became 

clear from the group that everyone was using slightly different descriptors when talking 

about outputs, goals, indicators, and targets. This was confusing to those discussing the 

topic, all of whom had considerable expertise on sustainability reporting, but they 

agreed it was Ψeven more confusing for the suppliers that are being asked for such 

different informationΩ (D10). One major supplier summed this up succinctly during an 

interview:  

 Ψ¢ƘŜ ƛǎǎǳŜ ƻŦ ƎŜǘǘƛƴƎ Řŀǘŀ ƛǎ ǘƘŜ ǇǊƻōƭŜƳ L ǘƘƛƴƪ ς so how do we collect it? how do others 

collect it? Are the boundaries the same? etc etc. So therefore, can you add them all up 

directly or are them some issues and then once you get around to looking the supply 

chain, the merchants, the contractors. Unless everyone is doing it the same way then 

ƛǘΩǎ ǾŜǊȅ ŘƛŦŦƛŎǳƭǘ ǘƻ ŀŘŘ ǘƘŜǎŜ ǳǇΦΩ (SUP-10) 

He also pointed out that even if these problems could be overcome by the 

ƳŀƴǳŦŀŎǘǳǊŜǊǎΣ Ψevery project has a different client. Every client has a different wish listΩ 

(SUP-10).  

 

The analysis of the main contractor peer group highlighted multiple approaches to 

sustainability, albeit those that they selected to present to their stakeholders, but it 

failed to offer an insight into the KPIs operating across the whole supply network. To 

achieve this more holistic view, organisations were selected from across different life 

phases of a built asset within the UK. The rational for the selection of the organisations 
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presented in Figure 19, and the methodology, are considered in chapter 3, Section 

3.4.2.3. 

Figure 19: KPIs supported by Investors, Developers/Clients, Main Contractors and Product 
Manufacturers  (GRESB, 2016, M&S, 2015, Argent llp, 2016, Highways England, 2016, MOD, 
2013, Network Rail, 2015, SDU, 2016, Carillion plc, 2016a, Keir Group Plc, 2014, Skanska, 
2016, MPA, 2015, UK CARES, 2016) 
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Whilst this analysis cannot provide evidence of action and impact it does indicate that 

organisations have created key performance indicators (KPIs) and targets on a wide 

range of sustainability issues. This exercise, with a relatively small but representative 

sample of the network identified ninety-nine different indicators and sub indicators. It 

confirms that complexity and fragmentation of reporting increases across the supply 

network sector when upstream and downstream organisations are considered.   

 

Environmental issues are well represented, with waste, energy, CO2 and water KPIs 

being addressed by most of the supply network actors. It was relatively straightforward 

to group these indicators although metrics such as customers (measuring the number 

achieving sustainable builds) and building certificates, did not easily combine with more 

standard measures. Fewer social issues were identified and only employee wellbeing, 

fair treatment and skills were common across the network. The economic aspects of 

sustainability proved to be the most challenging to both identify and allocate. A 

separation by most organisations of financial and sustainability reporting appears to 

reduce, or most frequently fail, to offer sustainability indicators that link to economic 

issues. This is an interesting insight when one of the most common questions 

sustainability practitioners are asked is Ψdoes it mean more expenseΩ (SC-D).  

 

This analysis would suggest that network actors focus on indicators that they perceived 

were most relevant to their position in the network or were required by clients or 

regulators. There are several examples which appear to validate this view, and these 

have been marked A in Figure 19. Developers and Investors consider the health and 

wellbeing of those in the buildings they commission or fund; Main contractors have a 

large number of indicators linked to employees and skills. This makes sense as they 

provide a service that is primarily skills and expertise based. Product Associations, in this 

case directly linked to extractive industries, have multiple indicators for resource use 

and biodiversity impacts.   The growing number of investors that subscribe to GRESB are 

reporting on a sophisticated range of key and sub indicators around CO2 emissions; both 

sending out a buying signal across the supply network, but potentially reflecting a 

longer-term concern about asset values. There was however, less emphasis on the use 

building standards (marked C in the diagram above) within their indicator portfolio. This 
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was surprising as there is a strong focus by green building NGOs, UK planning regulation 

and standards bodies on the benefits of green building standards. The indicators marked 

B on Figure 19 highlight where there appear to be gaps in reporting. Developers and 

Investors see their impact on local communities primarily in terms of health and 

wellbeing of completed buildings but not in terms of the construction of assets and 

product manufacturing. They also fail to have metrics to measure social issues across 

the supply network, it appears that this responsibility falls to main contractors and 

product manufacturers. Surprisingly only product manufacturers are measuring the 

economic impacts of resource use and scarcity. At the time of this analysis it is notable 

that no network actors were testing Circular economy indicators other than those 

associated with traditional waste recycling.  

 

If the sectors self-developed indicators lead to multiple measurements, different 

emphasis and assumed responsibility by actors it was interesting to consider if an 

increased focus on standardised reporting was able to enhance cross-network goals. A 

small number of industry organisations were using global reporting frameworks such as 

the GRI index or the Carbon Disclosure Project (CDP) and social indices, for example, the 

UN Global Compact. There was also an increase in major UK construction companies 

committing to support the Sustainable Development Goals (SDGs), which had been 

agreed by the United Nations in 2015 (UNSD, 2017)Φ /ŀǊƛƭƭƛƻƴΩǎ ŎƻǊǇƻǊŀǘŜ ǎǳǎǘŀƛƴŀōƛƭƛǘȅ 

team had identified the {5Dǎ ŀǎ ΨǘƘŜ ǿƻǊƭŘΩǎ ŘŜǾŜƭƻǇƳŜƴǘ ǊƻŀŘƳŀǇ ŦƻǊ ǘƘŜ ƴŜȄǘ мп 

yearsΩ and saw the global goals as a framework that that recognised the relevance of a 

whole system approach (Picton, 2016). The adoption of the goals, a survey carried out 

by the company with key stakeholders in 2016 and their long-term commitment to FSC 

chain of custody, provided a case study to examine if the SDGs could unify the 

construction network.  

 

The analysis, represented in Table 17, considers how stakeholders in the FSC chain of 

custody perceive the importance of different SDGs based on their different perspectives 

with the supply network. These were derived from three sources, a materiality survey, 

/ŀǊƛƭƭƛƻƴΩǎ !ƴƴǳŀƭ {ǳstainability Report and an FSC publication on SDGs.  Carillion 

undertook a major materiality survey in 2016, asking staff, clients and other 
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stakeholders to identify the goals they felt Carillion could effectively support. 

Stakeholders identified five goals, all of which focused on social equality or business 

innovation. In 2017, Carillion published its Annual Sustainability Report identifying the 

companies support for nine SDGs. Additional goals had been incorporated by Carillion, 

recognizing that the board and corporate sustainability team identified additional goals 

addressing their supply network (SDG12) and environmental issues (especially SDG 15: 

Life on Land) (Carillion 2017). The Forest Stewardship Council carried out a similar 

assessment and identified that, for those within the supply network, FSC accreditation 

supports 11 SDG goals and 35 targets (FSC 2016). For FSC, Sustainable Consumption and 

Production, is one of the goals to which they aspire, closely aligned with the timber value 

chain, but, they do not see it as a primary focus. FSC believes that another goal, SDG 

15τLife on Landτis most relevant to their work, specifically target 15.2: progress 

towards sustainable forest management. The goals selected by each stakeholder are 

highlighted in Table 17. 
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Table 17 Analysis of SDGs across an FSC supply network (2016), (FSC 2016, Carillion 2017) 

 

Key: Dark panels represented SDGs selected by the groups   

 

This analysis offers a fascinating insight into how different network actors perceive roles 

and responsibilities within the network. Despite the SDGs offering a clearly defined set 

of goals and targets, and despite CarillionΩǎ twenty year relationship with FSC chain of 

custody, only two SDGs are common between all network partners, those of Gender 

Equality (SDG 5) and Decent Work and Economic Growth (SDG 8). Such variation in goal 

alignment would suggest that the position and role of an organisation within the supply 

network influences its view of how it can effect change and thus which goals are most 

relevant. It also questions the benefit of apply top down goals across the network. 

 

1. No Poverty FSC Additional Goals

2. Zero Hunger FSC Additional Goals

3. Good Health and 

Wellbeing

4. Quality 

Education

5. Gender Equality FSC Additional Goals

6. Clean water and 

sanitation
FSC Additional Goals

7. Affordable and 

clean energy
FSC Additional Goals

8. Decent work and 

economic growth
FSC Additional Goals

9. Industry, 

Innovation and 

Infrastructure

11. Sustainable 

Cities and 

Communities

12. Responsible 

Consumption and 

Production

FSC Additional Goals

13.Climate Action FSC Additional Goals

15. Life on Land FSC Primary Goal

16. Peace, Justice 

and Strong 

Institutions

FSC Additional Goals

17. Partnerships for 

the Goals
FSC Additional Goals

Carillion Stakeholders

Sustainable 

Development Goals 

2015

Forest Stewardship 

Council
Carillion plc
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4.31 A comparison with existing literature 

UK construction sector actors do not appear to have a holistic vision of sustainability 

that spans the whole life cycle of a built asset. At an industry level the UK Government 

has set high level environmental and social strategic goals for the sector, primarily 

focused on CO2 reduction, minimisation of waste to landfill and skills development (UK 

Government, 2013). The targets for CO2 ŀǊŜ Ƴƻǎǘ ŘŜǾŜƭƻǇŜŘΣ ƭƛƴƪŜŘ ǘƻ ǘƘŜ ¦YΩǎ ŎŀǊōƻƴ 

budget (UK Government, 2016a), and are implemented through legislation and policy 

tools. They focus on key emissions areas across the life of an asset; improved energy 

efficiency in buildings, greening of energy sources and reduction in carbon emissions 

from major product suppliers e.g. cement and steel. At the level of individual supply 

chain actors, a proliferation of independent goals, targets, KPIs and metrics was 

identified by the research. In the context of project delivery Love et al (1999) noted that 

companies appeared to develop their own goals and value systems without considering 

the impact on others or on overall project performance. These may be driven by 

legislation (Hillman, Keim, 2001), peer pressure, client demands, moral or ethical 

considerations, improved financial performance (Paulrai, Chenc & Blome, 2017) or a 

perceived competitive advantage (Porter, Kramer, 2006) identified by the network 

actor. Whilst not unique to this sector, many companies have also had to deal with a 

proliferation of sustainability standards which are increasingly required by clients to 

demonstrate good performance, (Henson, Humphrey, 2008). Carillion, and other actors 

within the network, set targets based on annual reductions in environmental impacts, 

and for social issues, incremental annual gains. There does not yet appear to be an 

attempt to consider targets that support the planetary boundary approach as advocated 

by Clift, Sims et al (2017).  SSCM literature focuses on the role of the company as the 

goal setter, aiming to achieve economic, environmental and social sustainability by 

integrating flows of products and services, information, capital and decisions, to provide 

maximum value to multiple stakeholder groups (Wolf, J., 2011).  Whilst each company 

may consider a wide range of stakeholder viewsΣ ŀǎ ŜǾƛŘŜƴŎŜŘ ōȅ /ŀǊƛƭƭƛƻƴΩǎ 

sustainability materiality survey (Carillion plc, 2016a), they appear to respond to 

stakeholder demands from their own corporate perspective. Schmidt et al. (2017) 

however note that, whilst stakeholders may advocate monolithic outcomes across the 

supply chain, very different issues are salient for different companies, which therefore 
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set different goals depending on their position within the supply network (Gualandris, 

Klassen et al. 2015). The findings of the research would support this latter view and it is 

especially demonstrated by the example of weak alignment of SDGs across the FSC value 

network; even where strong, long term relationships already exist.   

 

4.4 Inequality:  value creation across the network 

Observations at meetings and topic specific discussion identified that Carillion operated 

on very low margins, which were under constant pressure from highly competitive 

tendering and post-award risks. This put enormous strain on the supply chain team to 

look at material prices and seek cost reduction. As a senior supply chain manager stated 

Ψyou have to understand that the system ƛǎ ƭƛƪŜ ŀ Ǝƛŀƴǘ ǇǊŜǎǎǳǊŜ ŎƻƻƪŜǊΧΦΦŀƴŘ ŜǾŜǊȅƻƴŜ 

is judged by moneyΩ  (SC-RH2).  A review of company literature highlighted that Carillion 

operated on a maximum profit margin of approximately 2.5%, something that Carillion 

staff noted was not uncommon across their main contractor peers. In addition to the 

construction process major clients, especially public sector, were frequently looking for 

suppliers who would deliver additional social benefit; more SME suppliers, excellent 

local community engagement and local upskilling but as noted by a member of the 

sustainability team Ψthese targets are a real drain on resourcesΩ (S-SA). This puts pressure 

on members of the supply network especially those on narrow margins, such as the main 

contractor. To explore the financial ability of network actors to manage these demands 

industry data was utilised to undertake a supply network profit analysis (see Table 18). 

This was a small sample and for some categories, such as Architects, it was difficult to 

gather direct profit data and more industry generic research was used (RIBAJ, 2014). 

There was a strong perception that developers achieved much higher margins than the 

main contractors, exemplified by SC-JV who said that Ψwhere contracts were more 

transparent I have seen clients achieving much higher profit levels than the main 

contractorΧΧΦΦόǿŜ ƘŀŘ ŀƴύ open book approach with the client and asked them on the 

five million pound job how much they were making ς  one million (pounds, they saidύΩ. 

This analysis indicates that those operating within the centre of the network, primarily 

engaged in the construction process, achieve least margin. Within this central low 

margin zone most actors are selling labour, skills, knowledge and risk mitigation. The 
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Carillion SC-D reviewed the profit margin analysis and agreed that this was a fair 

reflection, in his experience, of margins achieved by each actor.   
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Table 18: Analysis of the net profit margin, after tax, within the UK construction supply network, 2016 (D8) 

Company

Reporting 

Year Source

% margin based on net profit 

after tax/turnover  (unless 

otherwise noted) R
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Lafarge 2016https://www.lafargeholcim.com/Q4-full-year-results-2016

Breedon Group (Aggregate 

Industries) 2016

https://www.breedongroup.com/images/uploads/articles/FULL-

YEAR_2016_RESULTS_FINAL.pdf

SIG 2016http://www.sigplc.com/investor-relations/financial-performance/ 4.20%

Travis Perkins 2016https://www.travisperkinsplc.co.uk/investor-relations/results- 4.25%

Mott MacDonald 2016www.mottmac.com/article/3430/report-and-accounts 3.60%

Atkins 2016

http://www.atkinsglobal.com/~/media/Files/A/Atkins-

Corporate/group/financial-news/2017/2017-06-15-results-for-the-year-

ended-31-march-2017.pdf 6.20%  

Top 100 UK contractors 2016 2016CN100 Construction News pre tax profit 1.50%

Carillion 2016 2.40%

Keir 2016

http://www.kier.co.uk/~/media/Files/K/Kier/documents/investor-

relation/reports-and-presentaions/prelims-statement-2016.pdf 0.16%

Laing O'Rourke 2016file:///C:/Users/User/Downloads/LOR%20Corporation%20Stats%202016.pdf -8.75%

RIBAJ 2014https://www.ribaj.com/intelligence/success-begins-at-home unknown +20%

Derwent 2016

https://webcasts.derwentlondon.com/derwent038/files/Derwent-London-

Annual-Results-2016-Prelim-Announcement.pdf 27.60%

Argent 2016 unknown unknown

Land Securities 2016https://landsec.com/sites/default/files/2017-06/AR_2016_Landsec_2.pdf

net profit after tax/turnover 

(note excludes capital gains 

from revaluation of property) 48.60%

Network Rail 2016

https://cdn.networkrail.co.uk/wp-content/uploads/2016/11/Network-Rail-

Annual-report-and-accounts-2016.pdf 11.80%

Highways England 2016

Fixed by 

Government

10.50%

8%
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Despite operating on low margins Carillion had a strong and long-standing commitment 

to the integration of sustainability into its business strategy. Yet, Carillion staff had 

mixed views on this position. They felt that clients often got a Ψwolls Royce 

(sustainability) ƧƻōΩ (S-BM) regardless of client spend. Whilst many environmental costs 

were built into contracts, primarily to meet legislative requirements, other sustainability 

spend was funded from business ƻǾŜǊƘŜŀŘǎ ŀǎ ǇŀǊǘ ƻŦ ǘƘŜ ŎƻƳǇŀƴȅΩǎ ŎƻǊǇƻǊŀǘŜ 

sustainability commitment. Carillion operated a small corporate team, funded an 

external annual audit of its sustainability data, and published an annual sustainability 

report. Other corporate commitments included a company spent of 1% of pre-tax profits 

on community issues and staff time to support industry innovations such as mapping 

and reducing embodied carbon, enhanced biodiversity management, and participation 

in industry bodies (Carillion plc, 2016a). Whilst community engagement, often referred 

ǘƻ ƛƴǘŜǊƴŀƭƭȅ ŀǎ άǘƘŜ ǎƻŎƛŀƭ ǎƛŘŜέ ǿŀǎ ŀ ƭƻƴƎ-standing element of corporate values it also 

supported client tender requirements. There was some disquiet at the balance between 

CSR and work winning activities:  

ΨCommunities are a different team to sǳǎǘŀƛƴŀōƛƭƛǘȅΧ..they are a business overhead. 

Clients are gaining these benefits often as ǇŀǊǘ ƻŦ /ŀǊƛƭƭƛƻƴΩǎ /{w ƻŦŦŜǊ ΧΧwe have really 

used the social side to get the job ς ƻǊ ǘƘŀǘΩǎ ǿƘŀǘ ƛǘ ŦŜŜƭǎ ƭƛƪŜΦ ¢ŀǊƎŜǘǎ ŀǊŜ ƘƛƎƘŜǊ ƻƴ ҈ 

local spend and local investmentς really elevated compared to NHS Project (A). I spoke 

to one of the guys up at NHS Project (B) and when he saw the targets he said  - who 

would agree those ς it was one-up-man-ship- to build up the bidΧΧΦ sustainability 

iƴŦƭŀǘƛƻƴΩ (S-SA).  

There was a concern that clients expected some major project costs to be absorbed by 

Carillion as part of their CSR programme. One senior decision maker ŎƻƳƳŜƴǘŜŘ Ψthere 

is still the big question - say for local spend ς how much of a premium will the company 

Ǉŀȅ ŦƻǊ ǘƘƛǎΧΦΦ о҈Κ р҈ΚΩ (SC-D). There were few benefits for Carillion for this work whilst 

at Ψleast when it is ΨBREEAM or CEEQUAL, ƛǘΩǎ ƳǳŎƘ ƭƻƴƎŜǊ term thinking and built into 

ǘƘŜ ǇǊƛŎŜΧΧand the sustainŀōƛƭƛǘȅ ƻŦ ǇǊƻƧŜŎǘǎ ƛǎ ŜƭŜǾŀǘŜŘΩ(S-SA).  

 

Low profit margin impacted strongly on the attitudes of the SC team members. Within 

each project the SC team were clear that there was a drive to cut all non-essential costs; 

ΨǿƘŀǘ ŎƭƛŜƴǘǎ ŘƻƴΩǘ ǎŜŜ ƛǎ ǘƘŀǘ ƛƴ ǘƘŜ ōŀŎƪƎǊƻǳƴŘ ƛǘΩǎ ƴƻǘ ǳƴŎƻƳƳƻƴ ŦƻǊ ǘƘŜ ŎƻƳǇŀƴȅ ǘƻ 
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put targets on the supply chain, say 7% reduction. We have to meet that challenge and 

sustainŀōƛƭƛǘȅ ƛǎ ƴƻǘ ǘƘŀǘ ƛƳǇƻǊǘŀƴǘΩ (SC-Anon). This approach frequently affected the 

selection of sustainable products (D2, D8, D10), either due to the time or cost of 

innovation, increased risk affecting costs on site or post build, or where smaller volumes 

offered less opportunity for bulk discount. The latter was seen as important in an 

industry where buyers were frequently procuring from a small range of standardised 

products which were combined to form non-standard structures (Stinchcombe, 1959). 

Cost cutting also included the costs associated with monitoring and reporting. Where 

possible this was passed down the supply chain (D5, D8).  

 

Elsewhere in the supply chain costs of managing sustainability information and 

performance were equally problematical, especially where major energy or process wins 

were limited. A major wholesaler, who managed 90,000 products, noted 

ΨFor someone like Carillion; they are probably drawing off 5000-6000 different stock 

ƭƛƴŜǎΦ ²Ŝ Ƨǳǎǘ ŎƻǳƭŘƴΩǘ ŀǳŘƛǘ ŀƭƭ ǘƘŜǎŜ ǇǊƻŘǳŎǘǎ ǿƛǘƘ ǎǳǎǘŀƛƴŀōƛƭƛǘȅ ƛƴŦƻǊƳŀǘƛƻƴ ǘƻƻΧΧΦƻǊ 

we could but the cost would be huge, we would have to bring a whole team to do it ς 

and we would have to see a big value in itΩ (D8: SUP-7).  

The position on sustainability was different within high energy using manufacturers. 

Here two drivers operated to improve their sustainability performance; efficiency 

programmes, and legislated targets such as those set by CRC (SUP-7, SUP-8, SUP-10)). 

Legislation created a άlevel playing fieldέ and forced companies to innovate. Monitoring 

and reporting was a key element of meeting legislation and improving efficiency and 

was supported by cost benefits to the organisation. The inequality across the supply 

network ǿŀǎ ƴŜŀǘƭȅ ǎǳƳƳŜŘ ǳǇ ōȅ ŀ ŎƻƳƳŜƴǘ ŦǊƻƳ ƻƴŜ ƻŦ /ŀǊƛƭƭƛƻƴΩǎ sustainability 

team,  

ΨThere are little pockets of people who see the bigger picture. Stuff happens the closer 

you get to the money. The further away you are it just starts to become tick boxes ς 

sustainability is part of the badge of operation: do the mŜŀǎǳǊŜƳŜƴǘǎΩ (D10: S-SA). 

 

4.41 A comparison with existing literature 

The findings indicate that actors within the network operate across a range of profit 

margins and that those operating downstream appear to gain the greatest profit from 
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the construction of assets. Whilst this research has not considered added value or GDP 

along the asset chain, due to data limitations, the profit positions of the different actors 

would suggest a similarity with the findings of Clift (2004). Using an Overall Business 

Impact Assessment (OBIA) he identified that for environmental and social issues impacts 

and benefit are were not distributed fairly across the supply chain. Indeed, those closest 

to the resource extraction incurred the highest environmental impacts but received the 

low economic gain. In the Carillion case study, the downstream actors, i.e. those who 

design, develop and invest in the asset appear to generate the greatest profits but, in 

most cases, do not incur the impacts linked to long term asset use. In a cross-sector 

study Schmidt et al (2017) identified that where firms located downstream invested 

more in Green Supply Chain Management practices, they gained decreasing 

performance benefits. However, they found that companies upstream gained more 

performance benefits, with lower investment. They describe this as the Supply Chain 

Position Paradox.  Reporting on sustainability issues are also seen by the SC team and 

several suppliers, as an additional expense which offers no direct economic benefit. The 

transaction costs of monitoring primarily fall on the upstream supply chain and clients 

appear reluctant to pay for sustainability attributes when ŀƴ ŀǎǎŜǘΩǎ ǎǳǎǘŀƛƴŀōƛƭƛǘȅ ǊŀǘƛƴƎΣ 

is expected to make virtually no contribution to achieving target returns or to risk 

mitigation (RICS, 2018). These additional costs, have been identified as barriers to the 

implementation of sustainable supply chain management  (Carter, Rogers, 2008b, 

Connelly et al., 2011, Connelly, Ketchen. D.J. Slater, 2011). In their work on green supply 

chains  Kersten et al (2010)and Mollenkopf et al (2010) suggest that long lasting 

competitive advantage for supply chains can only occur if there is a stable and fair 

distribution of burdens and benefits, something that is not evident in the construction 

sector. Such economic inequality makes meaningful change, where change in a dynamic, 

fragmented network is a difficult resource-intensive process, problematic without some 

form of collaboration (Choi, Dooley & Rungthusanstham, 2001, Carter, Rogers & Choi, 

2015).   Mapping the relationship between economic benefit and sustainability criteria 

across the construction network is poorly represented in the literature and a major gap 

in knowledge. 
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4.5 EvŜǊȅƻƴŜΩǎ responsibility, but who takes action?  

One impact of fragmentation, explored in section 4.4 above, indicates that actors within 

the network see the issue of sustainable build in terms of their own position, margin and 

competencies. This raises a question of responsibility. Do those within the supply chain 

only see themselves responsible for the impacts they create locally, or do they recognise 

they have wider responsibility across the supply network? To understand this, within 

the context of the main contractor node, the Carillion supply chain teams were asked to 

consider their own colleagues and key actors within the industry and to identify those 

actors responsible for sustainable procurement (D3, D6). They were asked to rate 

several intra and inter-company actors on a scale of 1-5 in terms of their responsibility 

ƭŜǾŜƭǎΦ ¢ƘŜ ǊŀƴƪƛƴƎ ƭƛǎǘŜŘ м ŀǎ ōŜƛƴƎ Ψƴƻǘ ŀǘ ŀƭƭΩ ŀƴŘ р ōŜƛƴƎ ΨƘƛƎƘΩΦ ¢ƘŜ ǊŜǎǇƻƴǎŜǎ ŦƻǊ each 

actor was weighted by multiplying each point on the scale by the number of responses 

per point. The total of these results was then divided by the total number of responses 

to provide a weighted average. In their response to this question, tested in both 2016 

and 2017, the supply chain team perceived their responsibility for sustainable 

procurement as high, greater than any of the other intra and inter network actors they 

were asked to rate (See Figure 20).  

 

Figure 20 illustrates that responsibility for sustainable procurement was shared by 

several intra and inter-company actors. The SC team identified they had the greatest 

responsibility. Whilst the main contractor had a leading role, they were reliant on others  
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Figure 20: In your opinion where does the responsibility for sustainable procurement lie  

(Surveys 23.6.16, 69 responses and 24.6.17, 72 responses ) 

 

in the network also taking responsibility. Analysis of the 2017 survey data by level of 

decision maker suggested that different points of consensus occurred at decision 

making level. High level decision makers (sample size 12) showed greatest consensus in 

selecting Carillion SC procurement teams and Carillion operational teams (both with a 

mean of 4.75 and a standard deviation (sd) of 0.433, with slightly weaker consensus on 

the role of designers (mean 4.58, sd 0.493). Medium level decision makers (sample size 

36) only showed similar consensus levels on the role of the Carillion SC team (mean 4.72, 

sd 0.448). Variability across responses existed in all other categories and in limited level 

decision makers (sample size 24). Whilst this appears to offer interesting insight into 

differences between decision making levels it should be noted that sample sizes are 

small and limit interpretation. Separate analysis of category managers was considered 

but with a sample size of 4 was seen as too small for valid statistical analysis. Small 

variations between years are likely to have occurred due to some variation in the 

respondents rather than changed perceptions. Participants were also asked to identify 

any other intra-company groups that had responsibility for sustainable procurement. 
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This was an open-ended question and received 33 comments. As Table 19 indicates 

many of the participants ŎƻƴǎƛŘŜǊŜŘ ǘƘŀǘ Ψeveryone should have responsibility for 

SǳǎǘŀƛƴŀōƛƭƛǘȅΩ ό{ǳǊǾŜȅ нлмсΣ ǊŜǎǇƻƴŘŜƴǘ-anon). For many participants this was 

unequivocal, but others wanted greater clarity, a more nuanced approach that would 

maximise their impact. As one survey participant noted ΨLǘ ƛǎ ŜǾŜǊȅƻƴŜΩǎ ǊŜǎǇƻƴǎƛōƛƭƛǘȅ 

providing the guidelines and targets are clear (Survey 2016, respondent-anon).  Another 

articulated the concern that this required greater understanding of individual roles; 

ΨEveryone needs to understand our commitments as a business and take direct 

ownership within their roles where they can influence the correct business drivers & 

objectivesΩ ό{ǳǊǾŜȅ нлмсΣ ǊŜǎǇƻƴŘŜƴǘ-anon).    

 

Table 19: Additional teams, identified by Carillion SC team, responsible for sustainability 
within the company (Supply Chain Survey 2016, 33 responses). 

Carillion team mentioned 

No of 

mentions %  

All teams ς everybody 15 39.5% 

Commercial 8 21.1% 

Estimating 3 7.9% 

Design 2 5.3% 

HR 2 5.3% 

Regional senior leadership team (SLT) 2 5.3% 

Work winning 2 5.3% 

Environmental 1 2.6% 

Finance 1 2.6% 

Legal 1 2.6% 

Planning 1 2.6% 

Total 38   

 

SC-teams, when asked a further question about the effectiveness of delivering 

sustainable procurement, saw a major gap between responsibility of teams and their 

current impact.  This is illustrated in Figure 21, where the SC team rated all actors with 

low scores (based on a 1-6 ranking, with 6 being highest). They were particularly 

negative about inter-company network actors, especially designers and clients. A similar 

analysis to that undertaken to assess any differences in views between high, medium 
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and limited level decision making and indeed intra decision level variation was 

undertaken. This identified that only high level decision makers (sample size 12) reached 

a level of consensus on the effectiveness of network actors, and then only for two 

groups, those of suppliers (mean 2.78, sd 0.552) and the Carillion SC team (mean 3.75, 

sd 0.595). High levels of variation existed within all other network groups across all levels 

of decision makers. It would appear that all levels of decision maker struggled not only 

to identify effective practices but also to have consensus as to who these actors were.  

 

Figure 21: Where does the responsibility lie for sustainable procurement and how effective 
are they in delivering this? (Carillion Supply Chain Survey 2017, 72 responses (D6)) 

 

This suggests a level of frustration between client, designer and the main contractors 

which affected their ability to procure sustainably. This theme continued to surface in 

multiple meetings and interviews. ΨCarillion can have almost no impact if the design brief 

and spec are really tight. Should it be our responsibility?Ω noted SC-D1. This was 

reinforced by D-HD who stated that Ψ(we) are generally involved at RIBA stage 3; and at 
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this point design changes are minimal ς mainly a case of value engineering onlyΩ. He 

noted that in his experience 80% of the contracts Carillion take on are at this design 

stage. Being able to influence at an early stage also offered commercial benefits. D-HD 

commented Ψbeing involved earlier in the design stage did have advantages for the main 

contractor. It allowed us more control over the materials and design which often gave 

us a better opportunity to have higher margins.Ω Time pressure within contracts also 

made sustainability improvements difficult. One sustainability team member felt that 

they were impotent to affect change; sustainability needed to be built in at the start of 

contract. He was clear that this had to be very early Ψwhen negotiations go on; ΧΧΦΦbut 

is there enough time for it to be done right? For contract X we have seen that we can 

Ƨǳǎǘ ǘƛƴƪŜǊ ŀōƻǳǘ ŀǘ ǘƘŜ ŜŘƎŜǎΦ  LǘΩǎ ŀƭƭ ōŜŜƴ ŘƻƴŜΣ ǿŜ ŀǊŜ Ƨǳǎǘ ǘƛƴƪŜǊƛƴƎΦΩ ό{-SA).  Making 

changes without being involved early enough in the process was hard to achieve but the 

category management team felt there was little that could be done if the designer and 

client were against environmental alternatives (D10).  

 

Inter-company actors also identified frustrations with other parts of the supply network. 

Several suppliers picked up on the theme of earlier engagement: ά²Ƙŀǘ ǇŜƻǇƭŜ ŘƻƴΩǘ 

realise is you can make real innovative changesΧΧΧΧ .ǳǘ ǿƘŀǘ ǿŜΩǾŜ found is to get 

this message across you have to collaborate and discuss much earlierΩ (SUP-3). Another 

noted ΨAt the point wŜ ƎŜǘ ƛƴǾƻƭǾŜŘΧΧΧōȅ ǘhe time it gets to us it has already been 

decided. Only when we can look the spec stage (can we change this) ΧΧΦΦǿŜΩǊŜ ǾŜǊȅ 

much at the end of the supply chainΩ (SUP-4). However, there was evidence that external 

designers saw the contractor and suppliers as a barrier to driving sustainability 

downstream. Presenting at the 6th APRES conference in 2016 architect Rory Bergin 

considered the professions ability ǘƻ ƛƴŦƭǳŜƴŎŜ ΨŜǘƘƛŎŀƭΩ ōǳƛƭŘΦ He considered in his 

experience that they had high influence over conception and design, medium to low 

influence over procurement and construction and low to none over materials sourcing 

and raw material extraction. He noted during his commentary that Ψthe designers work 

is often lost because of the procurement team. Cost is the key driverΩ (Bergin, 2016).  
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4.51 A comparison with existing literature 

The Carillion sustainability team accepted a high level of responsibility for sustainable 

procurement but identified this within the context of other network actors and 

collective responsibility. At first sight this suggests a positive basis for sustainability 

across the network, where a top down approach, based on a power position, has been 

found to be insufficient to drive meaningful change (Touboulic, Matthews & Marques, 

2018). However, it is important to question what different actors perceive sustainability 

ǘƻ ŜƴǘŀƛƭΦ CƻǊ ŜȄŀƳǇƭŜΣ ǘƘŜ ǎǳǎǘŀƛƴŀōƛƭƛǘȅ ǊŜǉǳƛǊŜƳŜƴǘ ƛƴ /ŀǊƛƭƭƛƻƴΩǎ internal project 

procurement plan was limited to: on-site reduction of materials to landfill and the use 

of FSC timber (Carillion plc, 2017c).  Carillion SC team members personally identified 

sustainability with a whole life approach (Carillion Survey 2016) but this was not 

observed in client contracts, corporate targets or Carillion business unit processes. 

Whilst this is explored in greater depth in chapter 7 it would suggest that how individuals 

and companies perceive their responsibilities changes with time, the influence of 

stakeholders, personal values and company position and role within the network.  Most 

crucially fragmentation affects the nexus between client, main contractor and designer 

where a circularity of passed responsibility occurs. The main contractor must work to 

client specifications, the designer is unable to take responsibility for sustainability as 

main contractors change plans due to cost pressure and clients frequently select main 

contractors on lowest cost basis. None of the network actors were identified by the SC 

team as being highly effective in implementing sustainable procurement practices.  

 

Frostenson et al (2015) highlighted that within networks the focal node is accountable 

for expanding the network boundaries that sustainability implies. From the analysis of 

main contractor sustainability reports and the interaction with Carillion teams it would 

suggest that the sustainability boundaries of main contractor responsibility is largely 

focused on the construction project site. Indeed, both the main contractor, and many 

clients demonstrated a reluctance to take responsibility, for example, for greenhouse 

gas emissions outside their direct influence. This was despite US research that suggested 

about 75% of US carbon emissions were found within upstream supply chains 

(Matthews, Hendrickson & Weber, 2008). In the most recent report by the Carbon 
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Disclosure project (CDP, 2018), 34% of suppliers within major global client supply chains 

are now reporting scope 3 carbon emissions.  

 

The final area worth highlighting is the ease with which misunderstanding of roles and 

functions could occur, even within an intra-company network. The example illustrated 

in the research is the expectation of the medium and limited-level decision makers 

within the Carillion SC teams that supplier accreditation by the Carillion supplier 

management system, άMy Registerέ, confirmed that sustainability credentials had been 

met. In fact, sustainability details for most suppliers were incomplete, many were out of 

date and they were not checked for validity by the administrative team. The 

administrative team primarily saw the site as one which monitored suppliers for valid 

insurance and financial stability.  The two teams had quite different understanding of 

what the system was supplying and who was responsible.  

 

4.6 Segregation: sustainability knowledge silos 

Interviews, survey outcomes and observations identified a third area where network 

fragmentation affected the role of the main contractor; that of άtrappedέ sustainability 

information and knowledge. Different aspects of sustainability knowledge and its role 

within the main contractor procurement process is explored in greater detail in chapter 

7. In this section we consider how fragmentation appears to restrict knowledge sharing 

within the supply network and how this affects the role of the main contractor.  Through 

interviews with SC team members, sustainability team members and industry meeting 

notes, inter and intra company sustainability knowledge was mapped. To present this in 

a manner to aid discussion, a simplified construction supply network was visualised, over 

which sustainability knowledge data has been overlaid.  As the main contractor, Carillion 

is positioned at the centre of the network and the figure includes intra-company teams 

within the company. Knowledge silos identified are illustrated. This material is 

presented in Figure 22. Three main sustainability knowledge silos were identified: 

Silo A: Carillion corporate sustainability team 

Silo B: Structural Engineers/Design  

Silo C: Manufacturers 

These are indicated on the figure below.  
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Figure 22: Mapping knowledge and Information flows across the supply network from a main contractor perspective 
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Silo A 

A small corporate sustainability team developed the companies long term Sustainability 

Strategy with engagement from senior business unit Directors, guidance from the 

corporate Sustainability board, feedback from stakeholders via a materiality survey and 

by reviewing KPI performance.  There was board support for the Chief Sustainability 

Officer (CS- CSO) and the company had approved a 10-year plan, the 2020 Sustainability 

strategy.  From the strategy, policies and charters were produced, which included the 

Sustainable Supplier Charter (Appendix 1, Figure 47) and Labour Charter (Appendix 1, 

Figure 50). Policies were available on the company intranet and on the company 

website. The corporate sustainability team were seen by intra-company actors as the 

ǇŜƻǇƭŜ ǿƘƻ ΨƭŜŘΩ ŎƻƳǇŀƴȅ ǎǳǎǘŀƛƴŀōƛƭƛǘȅ ό/ŀǊƛƭƭƛƻƴ {ǳǊǾŜȅΣ нлмсύ ŀƴŘ ǿŜǊŜ ǊŜǎǇƻƴǎƛōƭŜ 

for company sustainability KPIs. Sustainability was a complex agenda and S-CSO had 

ōŜŜƴ ΨŀŎŎǳǎŜŘ ƻŦ ōŜƛƴƎ ǘƘŜ ƻƴƭȅ ǇŜǊǎƻƴ ƛƴ ǘƘŜ ŎƻƳǇŀƴȅ ǿƘƻ ǳƴŘŜǊǎǘƻƻŘ ƛǘΩΦ ¢ƘŜ 

corporate team had the expertise and responsibility to monitor corporate KPIs, 

reporting GRI and CDP performance data, and for preparing and promoting the Annual 

Sustainability report; one of the main forms of communication with investors, 

customers and other stakeholders. They also led the management of all group-wide 

sustainability standards such as ISO14001, and ISO9001. However, the corporate team 

ŀŎƪƴƻǿƭŜŘƎŜŘ ǘƘŀǘ Ψŀǘ ŀ ǎǳǎǘŀƛƴŀōƛƭƛǘȅ ƭŜǾŜƭ όǿŜύ ŘƻƴΩǘ ǘŜƴŘ ǘƻ ƘŀǾŜ ǘƘŜ ǘŜŎƘƴƛŎŀƭ 

expertise or man hours in house ǘƻ ǿƻǊƪ ƻƴ ǾŜǊȅ ŎƻƳǇƭŜȄ ƛǎǎǳŜǎΩό{-CM). The corporate 

sustainability team relied on business units to fund and deliver the strategy. Specialist 

ŘŜǾŜƭƻǇƳŜƴǘ ǿƻǊƪΣ ǎǳŎƘ ŀǎ ΨƴŜǘ ǇƻǎƛǘƛǾŜ ōƛƻŘƛǾŜǊǎƛǘȅΩ ǇƛƭƻǘǎΣ ŎƻǳƭŘ ƻƴƭȅ ōŜ ǳƴŘŜǊǘŀƪŜƴ ƛŦ 

they could be incorporated into project costs.  This limited their ability to drive actions. 

To translate corporate aims into action they were supported by the Business Uni S-BM 

who produced a Business Unit sustainability strategy and a leadership plan with activity 

needed to ensure they met the KPIs. The first 1-2 actions in the plan were mandatory 

but using his knowledge and experience the S-BM offered multiple further actions that 

ǿƻǳƭŘ ŜƴƘŀƴŎŜ ǘƘŜ ŘŜƭƛǾŜǊȅ ƻŦ ǘƘŜ Ǝƻŀƭǎ ōǳǘ Ψƴƻ ƻƴŜ ŜǾŜǊ ŘƛŘ ǘƘŜƳΩ ό{-BM). With intense 

time and cost pressures Carillion business units were focused on delivering targets that 

were commercially important and which frequently entailed major cost penalties if not 

met. 
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In summary, within the corporate sustainability team resided the greatest level of intra 

company sustainability knowledge. Supported by a small number of business unit 

sustainability practitioners they used this knowledge to direct strategy and reporting 

requirements. To be effective they had to transmit the importance of sustainability 

issues through training and internal communications routes to drive local action. 

However, ǘƘŜ ƎƻƻŘ ƛƴǘŜƴǘƛƻƴǎ ƻŦ Ψǘop downΩ sustainability KPIs issues appeared to have 

limited integration into operational practise, a position endorsed by the comment 

ΨThere is a real disconnect between ǇƻƭƛŎȅ ŀƴŘ ƻǇŜǊŀǘƛƻƴŀƭ ƭŜǾŜƭΩ (D10:S-SA). The 

exceptions to this was where they were linked to a commercial driver such as a customer 

requirement or legal demands e.g. site waste management or where they had become 

embedded in business standard practise e.g. community engagement and FSC chain of 

custody.  Sustainability practitioners operating within the company project teams were 

fragmented by expertise, job role and levels of responsibility and ǿƘƻ Ψoften struggled 

to get teams to achieve even legal environmental requirementsΩ ό{-BM). 

 

Silo B 

Engineering consultancies such as Aitkins, ARUP, Mott McDonald and Walsh have built 

ǳǇ ŜȄǇŜǊǘƛǎŜ ƛƴ ǘƘŜ ƳŀƴŀƎŜƳŜƴǘ ƻŦ ŜƳōƻŘƛŜŘ ŎŀǊōƻƴΣ ǿƛǘƘ !ƛǘƪƛƴΩǎ ƘŀǾƛƴƎ ŘŜǾŜƭƻǇŜŘ ŀ 

carbon database (RICS 2014), Mott McDonald a suite of carbon tools (Mott MacDonald 

2018) and Walsh noting, during the development of a UKGBC publication (UKGBC 2017), 

over fifty case studies providing carbon benchmarks. They are also working to 

incorporate carbon metrics into Building Information Systems (BIM) to support 

sustainable design, especially in the infrastructure sector (S-I), as well as other materials 

and waste concerns. BIM has been identified by the UK Government as a technology 

which could improve information flow and greater collaboration (UK Government, 

2013). The expertise of the consultant engineers was understood by Carillion 

sustainability teams working on infrastructure projects, especially in ΨǊŀƛƭΣ ǘƘŜ ƪŜȅ ŀǊŜŀǎ 

of knowledge and expertise lie with consultants e.g.- !ǘƪƛƴǎΣ !ǊǳǇΩ ό{-I).  However, those 

working in other teams did not appear to be aware of this work. An excellent example 

of this knowledge gap between experts was witnessed during an intra-company 

conversation on the potential to use BIM to assess embodied carbon data during design. 
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/ŀǊƛƭƭƛƻƴΩǎ ƛƴǘŜǊƴŀƭ ŜȄǇŜǊǘ, O-BIM, stated that the most effective way to hold CO2 data 

would be in offline files; it would be too difficult to use directly in BIM project files. He 

flicked the screen to a live project and used an example of the concrete pad to illustrate 

his point. Looking at the information he saw CO2 data linked to the concrete and 

commented; 

 Ψwho put the data in on carbon?..... structural engineersΚ ΧΧ²Ŝ ŘƛŘƴΩǘ ŀǎƪ ŦƻǊ ǘƘŀǘΦ Lǘ 

must come from the manufacturerΩs website ς ƛǘΩǎ ŀ .La ƻōƧŜŎǘ ŦǊƻƳ ǘƘŜƛǊ website. We 

ŘƻƴΩǘ ƪƴƻǿ ǿƘo did it or how it got thereΩ.  

Consulting engineers viewed embodied carbon as a commercial opportunity, had 

invested heavily in developing skills and impact databases, and charged for access. This 

understandably created a barrier to knowledge flows and as few Carillion clients 

requested information on embodied environmental or social impacts at design stage 

there was little internal demand. For Carillion embodied carbon data was primarily a 

retrospective excel spreadsheet exercise for infrastructure clients, although the 

corporate sustainability team were considering Scope 3 carbon GRI reporting.   

 

Silo C 

Major manufacturers have gained sustainability knowledge through cost reduction 

programmes, emissions trading schemes (SUP-7), product development initiatives (SUP-

1, SUP-3, SUP-7, SUP-8) and resource constraints (SUP-1,3,7,8). They frequently had well 

informed sustainability or environmental teams (SUP-1,2, 3, 4, 7,8,10,11), were engaged 

with at least one industry body (SUP-1,7,8,10) and in many cases were owned by large 

parent companies with global perspectives that impacted on UK product specifications 

(SUP-1,2,6, 7,8, 11). Many of the larger companies offered lifecycle based environmental 

data for their main products through environmental performance declarations (EPDs), 

something poorly known or understood by Carillion SC team (Q14: Survey 2016).  There 

was a sense of frustration, from manufacturers that this knowledge, developed over 

time, ǿŀǎ ƴƻǘ ōŜƛƴƎ ǳǎŜŘ ǘƻ ǎǳǇǇƻǊǘ ŘŜŎƛǎƛƻƴ ƳŀƪƛƴƎΣ ƻǊ ŀǎ ƻƴŜ ƳŀƴǳŦŀŎǘǳǊŜǊ ƴƻǘŜŘ Ψŀ 

ƭƻǘ ƻŦ ǘƘŜ ǇǊƻŘǳŎǘ ǇŜƻǇƭŜ ƘŀǾŜ ōŜŜƴ ŎƻƭƭŜŎǘƛƴƎ ŀ ƭƻǘ ƻŦ ǘƘƛǎ Řŀǘŀ ŦƻǊ ŀ ƭƻƴƎ ǘƛƳŜΦ ²ŜΩǾŜ 

Ǝƻǘ ǎǘǳŦŦ ǘƘŀǘ Ŏŀƴ ōŜ ǎƘŀǊŜŘΧΧΦΦ ƛŦ ǇŜƻǇƭŜ ǿŀƴǘ ƛǘΩ ό{¦t-DM). At a Carillion Director level, 

ǘƘŜ ǎƛƭƻƛƴƎ ƻŦ ǘƘƛǎ ƪƴƻǿƭŜŘƎŜ ǿŀǎ ŀƭǎƻ ǊŜŎƻƎƴƛǎŜŘ ΨǘƘŜ ƳŀƧƻǊ ƳŀƴǳŦŀŎǘǳǊŜǎ ŀƴŘ ǘǊŀŘŜ 

associations are already working on some of these areas (sustainability impacts) but 



 

160 

 

/ŀǊƛƭƭƛƻƴ ƛǎ Ƨǳǎǘ ƴƻǘ ŀǎƪƛƴƎ ƻǊ ŎŀǇǘǳǊƛƴƎ ǘƘŜƛǊ ǿƻǊƪΩ ό{/-DB). Internally supplier 

ǎǳǎǘŀƛƴŀōƛƭƛǘȅ Řŀǘŀ ŎŀǇǘǳǊŜŘ ǘƘǊƻǳƎƘ /ŀǊƛƭƭƛƻƴΩǎ άMy Registerέ system was often difficult 

ǘƻ ŀŎŎŜǎǎ ŀƴŘ Ψthe (Carillion) supply chain team ŘƻƴΩǘ ǊŜŀƭƭȅ ƭƻƻƪ ŀǘ ǘƘŜ ƳƻǊŜ ŘŜǘŀƛƭŜŘ 

ƛƴŦƻǊƳŀǘƛƻƴΩ όcategory managers, D8). They identified this as being because of lack of 

demand (see chapter 5) and the high cost of developing specific reports from a third-

party data manager. The BIM team also saw this as a problem of information transfer 

ΨǾƛǘŀƭ ƛƴ ŦǳǘǳǊŜ ΧΦΦ hǇŜƴǎƻǳǊŎŜ όǎƻŦǘǿŀǊŜύ ƛǎ ŀǾŀƛƭŀōƭŜΧΦ ƻtherwise manufactures 

ƻǇŜǊŀǘƛƴƎ ǎȅǎǘŜƳǎ ǿƛƭƭ ǎǘƻǇ ŜǾŜǊȅǘƘƛƴƎ ǘŀƭƪƛƴƎ ŜŦŦŜŎǘƛǾŜƭȅ ǘƻ ŜŀŎƘ ƻǘƘŜǊΩ όh-BIM). 

However, he felt that knowledge also became institutionally trapped in manufacturer 

silos due to procurement legislation;  

Ψ/ŀǊƛƭƭƛƻƴ ǿƻǊƪ ǘƻ 9¦ ǇǊƻŎǳǊement guidelines so working closely with a manufacturer is 

also an issue at the design stage. At present designers tend to include a άgenericέ door 

ƛƴ ǘƘŜƛǊ ǎǇŜŎǎ ŀǎ ǘƘŜȅΩǊŜ ŎƻƴŎŜǊƴŜŘ ŀōƻǳǘ ōŜƛƴƎ ŀƴǘƛ-competitive if they named a 

ǎǳǇǇƭƛŜǊΩ όh-BIM). 

 

In summary this analysis highlights four major points. Firstly, that in nearly all cases 

studied the end user of the building had no relationship or engagement with those who 

were involved in the construction of the asset, and thus no influence on its sustainability. 

Sustainability knowledge was siloed within Carilion corporate team boundaries and 

failed to extend effectively into operational teams. Consulting engineers had increasing 

knowledge, supported by data analysis but this was identified as a commercial product 

and only available if the client was willing to pay for the service. Finally, manufacturers, 

who had products or services providing improved sustainability, were increasingly 

frustrated that they could not communicate this with decision makes in the supply 

network. For those suppliers who were solely responding to main contractor direction 

ǘƘŜȅ ƘŀŘ ƭƛǘǘƭŜ ŀǿŀǊŜƴŜǎǎ ƻŦ ǘƘŜ ŎƻƳǇŀƴȅΩǎ ŎƻǊǇƻǊŀǘŜ ǎǳǎǘŀƛƴŀōƛƭƛǘȅ ŀƛƳǎΦ   

 

4.61 A comparison with existing literature 

Knowledge is one of the most decisive factors capable of offering competitive 

advantages for supply chain partners (Crone, Roper, 2001, Cheng, J. H., Yeh & Tu, 2008), 

however, extensive outsourcing of non-core competencies has led to a fragmentation 

of knowledge across networks (Zacharia, Nix & Lusch, 2011). A review of supply chain 
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maturity in construction identified poor communications, due to internal and external 

(primarily contractor) compartmentalisation. Suppliers also suggest that main 

contractors lacked the specialist knowledge to fulfil a linking role (Broft, Badi & Pryke, 

2016). Whilst this appears to resonate with the findings of this research this has not 

been previously been tested in terms of sustainability knowledge and outcomes. The 

findings from the network mapping indicates that outsourcing expertise has 

exacerbated the situation of multiple, highly competent sources of knowledge trapped 

in siloes. Many manufacturers have knowledge and innovative potential to improve 

whole life sustainability, but they remain frustrated that they are unable to influence 

design. The Carillion sustainability team struggled to implement sustainability practices 

beyond corporate managed projects and major engineering firms are leading on many 

new, sophisticated commercially focused sustainability tools such as embodied carbon 

estimating. However, it appears that sustainability knowledge is not able to overcome 

primary barriers such as increased real or perceived cost, benefits to profit margins and 

the risk of introducing new products or processes.  In considering the management of 

the construction supply chain, Green et al (Green, S. D., Fernie & Weller, 2005), argue 

ǘƘŀǘ ŎƻƴǎǘǊǳŎǘƛƻƴ ǇǊŀŎǘƛǘƛƻƴŜǊǎ ŀǊŜ ƴƻǘ ΨǳƴƛƴŦƻǊƳŜŘ ƻǊ ŘŜŦƛŎƛŜƴǘΩ ōǳǘ ŀǊŜ ƘǳƳŀƴ ŀŎǘƻǊǎ 

able to think and take action. If, assuming this is correct, which would appear to be the 

case for Carillion high-level decision makers, it may suggest that knowledge also remains 

siloed and fragmented as it is not identified as a primary client need.    

 

4.2 Conclusions 

This more nuanced analysis of fragmentation supports the observations that the 

construction sector operates as a dynamic complex network rather than as a linear 

supply chain. Indeed, it is a continually shifting network of multiple sub-networks or as 

hypothesised by Fernando-Solis (2008) potentially a meta-industry; a conglomerate of 

industries. The flexibility required to manage short term projects, initiated by multiple 

clients and requiring unique end products creates an environment in which the main 

contractor has developed expertise in managing intensive, time pressured, high risk, 

operations. Whilst, at a corporate level, time horizons are longer, developing the 

capacity for a whole-life or the systems thinking necessary for sustainability across the 

supply network is highly challenging. This is exacerbated by the fragmented and 
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occasional nature of the client base where sustainability remains a relatively low 

specification requirement rather than the lens through which to view development. 

Only infrastructure, with its public funding sits outside of this norm. Unlike many 

construction developments it could be considered to have a branded identity, a clear 

requirement to meet a public good and it is contractually obliged to take note of 

Government policy aims. Whilst these pressures have provided the basis for many 

sustainability initiatives it is not clear if, major infrastructure projects on their own, can 

create the platform to develop industry consensus.  

 

There are major societal and intergenerational gains with greater sustainability of build 

such as reduced CO2 emissions, improved working conditions, and less waste of 

resources. However, these benefits are frequently identified as increased costs to the 

providers of a product or service, and where financial benefits do arise they are not 

equally distributed across the network. Main contractors operate at a central node 

within the network, but very low margins and few direct monetary benefits from 

sustainability actions, rŜǎǘǊƛŎǘ ǘƘŜ ŎƻƳǇŀƴȅΩǎ will or ability to be responsible for wider 

network sustainability goals. Carillion operated minimal management of the supply 

network beyond Tier 1 and where engagement did occur it was driven primarily by 

legislation, such as the Modern Slavery Act or by monetary benefits from major 

manufacturer discounts. Despite multiple Government reports, strategies and working 

groups there does not appear to be a clear vision of sustainability across the sector and 

certainly not one that offers operational guidance at a network level and made relevant 

to individual actors. The concept that everyone is responsible comes clearly from the 

research, but it remains unclear what this means to each actor within the supply 

network, a position highlighted by the multiplicity of goals and KPIs, each driven by self-

interest and supply chain position, rather than a systems-based approach to 

sustainability.  

 
Fragmentation has a major impact on the sector, affecting the main ŎƻƴǘǊŀŎǘƻǊΩǎ ability 

to manage or lead multiple complex networks. But fragmentation is not unique to 

construction; food, textiles and other major global supply networks experience similar 

issues. Inequality of benefits across the network, unclear boundaries of responsibility, 
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weak client demand where consumer pressure is limited, are identified as issues within 

many sectors. However, the construction industry does differ in its multiplicity of short-

term networks, which continually disperse and reform around each asset build. It is 

argued that this fragmentation of supply prevents the collaboration necessary to 

implement sustainable build. Yet, in this chapter as well as transactional, contract led, 

interactions we also observe relational engagement, indicating, at least at the site level, 

collaborative working. We also see, beyond thousands of site-specific suppliers a core 

of longer-term suppliers, primarily subcontractors and major manufacturers. This 

suggests greater pan-project stability than first suggested. These findings will be 

reviewed in greater depth in chapter 6, which focuses on the role of the main contractor 

in network collaboration.  

 

Sustainability is a complex issue; it has developed its own language, data, experts and 

ǎƛƭƻΩǎΦ Whilst many aspects of sustainability are being implemented by network actors a 

constantly shifting, constantly fragmenting and reforming network, appears to limit 

more effective network wide action. However, it could also be suggested that the 

construction industries very ability to manage complexity and constant change, 

although imperfectly, could provide the expertise needed to adapt sustainability as the 

lens through which building occurs.   
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Chapter 5:  Focal company influence in the supply network 

5.1 Introduction  

Operating within a highly fragmented supply network, two network actors are identified 

as playing focal roles in a project supply network; the client and the main contractor  

(Tennant, Fernie, 2011b). Both actors operate through detailed contracts, specifications 

and project KPIs which in turn drive similar transactions with other network actors. Their 

dyadic relationship is focused on the construction process, with risk passed from client 

to contractor. Legal challenges are common practise in the construction sector and the 

most frequent parties involved in litigation are clients and main contractors (Häkkinen, 

Belloni, 2011). Whilst there are examples of informal social interactions across the 

network, something that will be explored further in chapter 6, they do not have the 

reach or authority to activate whole network change. To manage network interactions 

effectively the industry operates control and reporting systems through which they 

structure their interactions with others (Formentini, Taticchi, 2016). Within this highly 

transactional and adversarial network, the role of the focal company in setting and 

driving effective sustainability goals is important.  

 

For the construction sector this raises an interesting question. Which supply network 

actor operates as the focal firm? Main contractors, positioned at this focal node, are 

highlighted in the literature as the most able to affect sustainable or responsible 

procurement, but who consistently fail to do so (Glass, Achour et al. 2011). However, at 

the wider construction network level the role of the client is seen as critical in defining 

the nature of the built asset. This chapter considers these two actors and the roles they 

play in leading sustainability across the supply network. In the following sections several 

major industry clients are examined to understand what is driving them to adopt 

sustainable practices and approaches. The role of client is examined in conjunction with 

legislative drivers and the position of the main contractor within the network is 

evaluated.  
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5.2 The client: focal company and sustainability  

As observed in chapter 2, an extensive literature on the drivers for sustainable products 

and services notes the importance of consumer pressure and risk to brand reputation in 

initiating changes to practises in a supply network. In the construction sector the end 

user or consumer is rarely engaged in the structure design and clients, except for public 

bodies, operate as unbranded entities.  Academic construction supply chain literature 

focuses on the importance of the role played by the client, primarily public-sector clients 

in driving forward sustainability. UK construction supply network actors, in a survey, 

agreed with this position where 53% thought Ψclients should take the leadΩ in specifying 

responsibly sourced product, followed by architects (12%), and selecting contractors 

(6%) (Glass, Achour, Parry et al., 2011a). To understand what drove clients to undertake 

sustainable build, in the absence of drivers more commonly associated with consumer 

products, five major Carillion clients were selected for assessment: The Ministry of 

Defence, Highways England, Network Rail, Argent llp and BT Openreach. They 

represented public and private sector contracts, and infrastructure and buildings. They 

also offered a mix of procurement formats; long term framework agreements and 

shorter project-based contracts. The assessment utilised a range of published materials 

which was reasonably straightforward to access for the public-sector organisations, or 

those wholly funded by public money, as strategy documents, performance data and 

evaluations were freely available online. Argent llp (Private Client A) and BT Openreach 

(Private Client B) did not publish an annual sustainability report, and the only 

information available was that published in annual reports, website content and online 

case studies.  

 

For each client their ownership structure and drivers were identified and tabulated to 

allow effective comparison between organisation types (Table 20). The construction 

type and procurement format the clients operated with Carillion were also incorporated 

into the information. ²Ƙƛƭǎǘ ǘƘŜ ǇǳōƭƛǎƘŜŘ ΨŀƛƳǎΩ ƻŦ ŜŀŎƘ ƻǊƎŀƴƛǎŀǘƛƻƴ ǿŜǊŜ ƴƻǘ 

guarantees of implementation they did provide insight into the clients motivations to 

act sustainably. The issues of policy and regulation, cost and risk identified in this table 

are reviewed as part of the discussion section, 5.2.1, below.  
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Table 20: Analysis of Client Sustainability Drivers 2015  (HM Government, 2015, Argent llp, 2015, BT Openreach, 2015, Office of Road and Rail, 2015, DfT, 
2014, MOD, 2011, ORR, 2014, MOD, 2015, Highways England, 2015, UKGBC, 2015) 

Line 
No.  

 Implementa
tion 

MOD Highways England Network Rail Private Client A Private Client B 

1 Construction 
Type 

 Infrastructure + Building Infrastructure Infrastructure  Building Infrastructure 

2 Ownership  UK Government 
Department 

As a Government owned 
company the HE is 
required to work to the 
UK Governments 
Sourcing Strategies. 

Not-for-dividend owner 
and operŀǘƻǊ ƻŦ .ǊƛǘŀƛƴΩǎ 
railway infrastructure. 
¢ƘŜȅ ŀǊŜ ŀƴ ŀǊƳΩǎ-length 
central Government 
body created in 2014. 

Owned by Private 
Pension Fund 

Private (includes 
major 
Government 
contracts) 

3 Procurement 
format with 
Carillion 

 Contract Framework Agreement Contract Contract Contract 

 Driver       

4 Policy Directly 
supporting 
Governmen
t Targets 

MOD are covered by the 
UK Governments 
ΨDǊŜŜƴƛƴƎ DƻǾŜǊƴƳŜƴǘΩ 
Commitments which are 
reported on annually 
and scrutinised by 
Parliamentary 
committee. (HM 
Government 2015) 

It is also likely that 
suppliers will be 
expected to contribute 
to the 25% Gov Target 
for SME spend, 
biodiversity plans, and 
efficiency savings. 
Highways England 
support PAS91 to help 
simplify SME 
engagement.  

Not Applicable ς See 
KPIs 

Not applicable Not applicable 

5 Policy  Policy 
Governance 
- KPIs  

wŜǇƻǊǘ ƻƴ мс YtLΩǎ Highways England 
reports publicly on a set 
of 15 KPIs and 
performance measures 
on a six monthly basis.  

TƘŜ {ŜŎǊŜǘŀǊȅ ƻŦ {ǘŀǘŜΩǎ 
High Level Output 
Specification: Ψindustry 
should also set out plans 
for embedding the rail 

Use BRE 
SMARTWASTE Tool 
utilised to manage 
waste- 7 KPIs 
reported (Argent 

CSR (Environment 
and Social): they 
support the key BT 
Plc KPIs (BT 
Openreach 2015). 
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Line 
No.  

 Implementa
tion 

MOD Highways England Network Rail Private Client A Private Client B 

ƛƴŘǳǎǘǊȅΩǎ {ǳǎǘŀƛƴŀōƭŜ 
Development Principles 
and measuring and 
reducing the carbon 
embedded in new 
infrastructure, 
throughout the lifecycle 
of programmes and 
projects. (DfT, 2014, 
Office of Road and Rail, 
2015).  
NR report on 41 KPIs 

llp 2015). 
Additional KPIs are 
available for 
individual projects 
e.g. Kings Cross (20 
KPIs) 

No unaggregated 
data available.  

6 Regulation Planning 
Requiremen
t 

Not identified as a major 
strategic driver 

National Planning Policy 
Framework (NPPF) clear 
presumption in favour 
of sustainable 
development but does 
not cover specific 
infrastructure policies 

National Planning Policy 
Framework (NPPF) clear 
presumption in favour of 
sustainable 
development but does 
not cover specific 
infrastructure policies 

Consideration of 
environmental 
performance is 
undertaken as a 
matter of course in 
our industry today 
thanks to 
regulations and 
industry 
benchmarks such 
as BREEAM (Argent 
llp 2015) 

No comment 

7 Regulation Other Legal 
requiremen
ts 

  Natural Environment 
and Rural Committees 
Act 2006,  

  

8 Cost / Value for 
money 

 The MOD also focus on 
the benefits derived 
from cost saving and 
provide a value for this. 

Quality and cost will 
continue to be assessed 
but most significant 
differentiators in 

ω Improved whole 
life cost analysis, 
particularly for new 
infrastructure, to 
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Line 
No.  

 Implementa
tion 

MOD Highways England Network Rail Private Client A Private Client B 

The financial benefits of 
SD are seen as an 
important element of 
future procurement 
decisions.   (MOD 2011) 
 
ωŘŜǾŜƭƻǇƛƴƎ ŀ ǊŜǾƛǎŜŘ 
whole life costs policy 

determining best value 
are defined as  
ωŜȄŜƳǇƭŀǊ ƛƴ IŜŀƭǘƘ ŀƴŘ 
Safety Performance  
ωŜȄŎŜƭƭŜƴŎŜ ƛƴ /ǳǎǘƻƳŜǊ 
Service Delivery  
ωǇŜǊŦƻǊƳŀƴŎŜ ǘƘŀǘ ƛǎ 
based on whole-life 
value  
ωŀŦŦƻǊŘŀōƛƭƛǘȅ Ҙ 
innovation 

optimise option 
selection for investment 
decisions;  
ω improved early 
estimating and 
improved analysis of 
changes in scheme costs 
through their lifecycle 
(ORR 2014)  
 

9 Whole-life 
Considerations 

Impact on 
long term 
Asset 
Manageme
nt 

Key focus areas for the 
MOD are risks affecting 
its supply chain, such as 
resource scarcity and 
climate change, and to 
develop the scope for 
mitigation and 
adaptation strategies. 
(MOD 2015c) 

Strategic long-term 
position is to require 
suppliers to take much 
greater control of 
activity across the life of 
an asset (Highways 
England 2015b). 

Vital that railway 
infrastructure is resilient 
to climate change and 
extreme weather (DfT 
2014) 
 

Guiding Principles: 
We think long term 
ΧΧΦΦ hƴƎƻƛƴƎΣ ƘƛƎƘ 
quality stewardship 
ƻŦ ōǳƛƭŘƛƴƎǎ ΧΦ 
delivering value 
over the long-term. 
ΧΦ ƭƻƴƎ-term 
commitments to 
ƻǳǊ ǇǊƻƧŜŎǘǎΧ ŀƴ 
involvement that 
often stretches 
more than 10 
years. (Argent llp 
2015) 
case study of 
sustainability at 
Kings Cross in 2015 
(UKGBC 2015)  
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5.2.1 Why clients build sustainably 

   

5.2.2.1 Policy and Regulation 

From the key client assessment (Table 20) Government policy emerges as a strong driver 

for public sector organisations and through its translation into regulatory interventions, 

the private sector. άGreening Governmentέ reporting requirements and other sector 

specific Government targets are incorporated in public sector planning and 

procurement and are transferred to wholly owned Government subsidiaries and arms-

length organisations through organisation targets (Highways England 2016) and 

contractual obligations (DFT 2014). For major infrastructure projects there is evidence 

that sustainability is being cascaded across the network, as noted by SC-tм ΨNetwork 

wŀƛƭΧΦΦǘhey are getting much stronger at pushing sustainabilityΩ. Main contractors are 

witnessing particularly strong requirements to support infrastructure clients with 

embodied carbon reduction and to support communities and meet SME targets. 

However, even where clients are more engaged in sustainability issues, and are 

attempting to drive this through the supply chain, the SC team identified a lack of client 

knowledge as a major barrier to change. As one CaǊƛƭƭƛƻƴ !ŎŎƻǳƴǘ 5ƛǊŜŎǘƻǊ ƴƻǘŜŘ Ψoften 

ŎƭƛŜƴǘǎ ŘƻƴΩǘ ƘŀǾŜ ǘƘŜ ƪƴƻǿƭŜŘƎŜ ǘƻ ŎƘŀƭƭŜƴƎŜ ŀǊŎƘƛǘŜŎǘǎ ƻǊ ŘŜǎƛƎƴŜǊ ǎǇŜŎǎΧΧŜǎǇŜŎƛŀƭƭȅ 

the smaller ŎƭƛŜƴǘǎΩ (SC-RM2).  

 

Publicly funded organisations operate within clear governance structures and their 

contribution to policy goals are reviewed through several mechanisms; Parliamentary 

Committees, independent reviews and public reporting. Private companies appear to be 

driven largely by compliance with regulations. Large private sector organisations are 

only required by law to report details of greenhouse gas emissions and more recently 

on their response to the UK Modern Slavery Act, although many choose to expand this 

reporting set, frequently using the Global Reporting Initiative.  In addition to meeting 

general environmental and social legislation such as waste management, pollution 

control, and diversity and equality the private sector clients reviewed appear to respond 

to more specific sustainable build requirements demanded by planning regulation. This 

was most frequently identified as a requirement to meet BREEAM standards. This 

position was supported by Carillion interviewees;  
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ΨFor the private clients, sustainability is not as high up on their agenda, but they need it 

to deliver against planning conditions ς often they have had to make these kind of 

commitments when they were bidding to develop the site ς part of how they beat of 

the competition to win itΩ (BD-D). 

Similar views on the impact of planning were expresseŘ ǎǳŎƘ ŀǎ Ψ(the client is) big on 

communities because ǘƘŜȅΩǊŜ ǇǳǎƘŜŘ ōȅ ǇƭŀƴƴƛƴƎΩΣ ŀƴŘ ΨŘǊƛǾŜƴ ōȅ ǇƭŀƴƴƛƴƎΩ (BD-B: SC-

D: D-HD). High-level decision makers clearly differentiated companies forced to act 

because of planning or regulation from those led by ethical or even resource and risk 

concerns. There was a sense from informed high-level decision makers that such 

companies wereƴΩǘ ǇǊŜǇŀǊŜŘ ǘƻ ǎǇŜƴŘ ǘƘŜ ƳƻƴŜȅ ǘƻ Řƻ ƛǘ ΨǇǊƻǇŜǊƭȅΩ or they weǊŜƴΩǘ Ŧǳƭƭȅ 

engaged in the concept or as one operations director noted ΨClient A just ŘƻƴΩǘ Řƻ ƛǘ ƭƛƪŜ 

DƻƻƎƭŜΩ (C-AD). Private Client B appeared to have limited sustainability aspirations and 

provided little pressure on their joint venture supplier (of which Carillion was a partner) 

which in turn was reflected in the main contractor approach across the supply network: 

ΨThere is no real discussion with suppliers about sustainability ς it is not something that 

Client B are pushing eitherΩ (SC-JV). Carillion attempted to implement their corporate 

position on FSC standards within the contract, but this was rejected by the client due to 

existing framework agreements with timber suppliers.  

 

As noted above clients were required to comply with regulation and this requirement 

was transmitted to main contractors and other direct suppliers within the network. The 

importance of this driver was flagged by clients within PQQ documentation where 

information on previous environmental prosecutions was frequently set as a pass-fail 

position. From a main contractor perspective, the client would Ψjust pass down to us the 

handling of hazardous waste and pollution control, which we had to meet by law 

ŀƴȅǿŀȅΩ (O-AD). It was also accepted that legal compliance was the baseline for waste 

aƴŘ Ǉƻƭƭǳǘƛƻƴ ƳŀƴŀƎŜƳŜƴǘ ǿƘŜǊŜ Ψwe aim for compliance, the successes of 

sustainability depends on what is specified, which we do not always lead onΩ όmedium-

level decision maker, Anon, Carillion Survey 2017). 
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5.2.2.2 Cost 

As noted in the analysis of key clients and identified during multiple interviews, surveys 

and conversations (D2, D3, D5, D8, D10) it was clear that άlow priceέ and άcost 

minimisationέ were a major focus for the supply chain team. Most clients signalled 

lowest cost as a major buying criterion, within their PQQ and Tender documents, with 

price most frequently given a weighting of between 40-80% (Carillion plc 2017b). The 

latter was especƛŀƭƭȅ ǘƘŜ ŎŀǎŜ ŦƻǊ Ψsingle stage tendering, where 20% is technical and 80% 

commercial (price). Here there is no collaboration (with the client)Σ ƛǘΩs all about best 

pricŜΩ (SC-H2). Sustainability weighting at PQQ stage ranged from 1% to 15% with a 

median range of 5-8% (Carillion plc 2017b). Increasingly clients, especially those in the 

public sector have framed cost as part of a άvalue for moneyέ requirement, which 

increasingly include sustainability measures (see Table 20, Line 8). Carillion supply chain 

teams regard the descriptor άvalue for moneȅέ, even when used by the public sector, as 

synonymous with lowest price. Carillion SC team viewed clients as the primary focal 

point, where their requirements were the main guide to action, and for most contracts 

this meant achieving low costs whilst meeting time and quality demands. For the 

Carillion sustainability team there was ƻƴƭȅ ƻƴŜ ƭŜǾŜǊ ǘƻ ŘŜƭƛǾŜǊ ŎƘŀƴƎŜΧΧΦΩHow do we 

get supply chain to buy sustainability? ς ultimately it comes down to moneyΩ (S-SA).  

 

The perception that lowest cost, at point of purchase, was the primary procurement 

priority, pervaded the supply network and was considered by Carillion, key 

manufacturers and designers, to have a major impact on sustainability. Whilst the supply 

chain team acknowledged that some clients had a more collaborative position on costs 

linked to innovation and sustainability, they were few. A high-level decision maker in the 

SC team identified most clients as ΨǿŀƴǘƛƴƎ ǘƻ ōǳƛƭŘ ŀ ŘǊŜŀƳ ōǳǘ ǘƘŜȅ ŘƻƴΩǘ ǿŀƴǘ ǘƻ ǇŀȅΩ. 

As noted in chapter 4 public sector clients did incorporate environmental and social 

sustainability into contract requirements whilst the private sector clients tended to 

focus on άcommercial competitivenessέ and frequently saw sustainability as a lower 

priority, and that much of it would be lost as it passed through design, operations and 

then into the Carillion procurement teams. Others working on bid development were 

even less convinced about private client interest: ΨThe private sector is not that bothered 

about sustainability, they are happy if you do it, but ǘƘŜȅ ǿƻƴΩǘ Ǉŀȅ ŀƴȅ ƳƻǊŜ ŦƻǊ ƛǘΩ 
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(WW-PM). This view was corroborated by SC-D, S-BM and O-ADO in separate in-depth 

interviews (D1, D5). 

 

As the contract requirements continue to flow through the network, they undergo 

multi-stage άlowest costέ ǇǊƻŎǳǊŜƳŜƴǘǎΣ ƛƴƛǘƛŀƭƭȅ ǿƛǘƘ /ŀǊƛƭƭƛƻƴΩǎ ǎǳō-contractors 

(Carillion Survey 2016), ǿƘƻ ŎƻƳǇǊƛǎŜŘ ŀǊƻǳƴŘ сл҈ ƻŦ ǘƘŜ ŎƻƳǇŀƴȅΩǎ ŀƴƴǳŀƭ 

procurement by value, and then with wholesalers and manufacturers. Upstream 

perceptions of cost as the dominant supply network driver are corroborated in 

interviews with Carillion suppliers. One wholesaler interviewed (SUP-4) confirmed that 

sub-contractors just do what the main contractor tells them to do and that this is 

completely cost led. Companies wanting to approach their suppliers with different 

criteria find the focus on cost so ingrained in the sector that they struggle to discuss 

other issues. This was exemplified by comment from SUP-10: ΨIn our sector, as we lead 

on this (sustainability), whenever we go into a new supply chain, they have a glazed look. 

First of all, itΩs usually about the price ς Ψȅƻǳ ǿŀƴǘ ǘƻ ōǳȅ ŦǊƻƳ ƳŜΣ LΩǾŜ ƎƛǾŜƴ ȅƻǳ ǘƘŜ 

right price, you will get the right quality so what do you want now? You want what?Ω The 

main issue is that you have to find people that are going to share or understand where 

ȅƻǳ ŀǊŜ ŎƻƳƛƴƎ ŦǊƻƳΩ. 

 

Both Highways England and Network rail are incorporating whole life costing into their 

procurement process (Table 20), although feedback from Carillion teams would suggest 

that this is not yet standard practise. More generally it was noted that clients with a 

whole life interest in built assets are primarily public service focused: utility companies, 

hospital trusts, infrastructure providers and Government. They have responsibility for 

build, operational and refurbishment costs and eventually decommissioning and 

typically the assets have long operational lives: 60-100+ years. From publicly presented 

materials and Carillion SC team perceptions it is clear that the public sector, primarily 

infrastructure, have a more holistic view of their long-term asset resilience to climate 

change and scarce material. On this basis it would be reasonable to assume that whole 

life costing would be integral to the design phase but discussions with Carillion design, 

supply chain and sustainability teams suggested this was only rarely occurring in 

practise.  Whilst some whole life costing examples did exist within the organisation, such 
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as the use of LED lights calculated to save 625t of CO2 and £37,000 for Network Rail over 

25 years (Carillion 2015) most projects, where whole life costing was considered, still 

appeared to be struggling to overcome initial higher costs. As noted by the S-I;  

ά²ŜΩǾŜ ǿƻǊƪŜŘ ǿƛǘƘ ǘƘŜ ŎƭƛŜƴǘ ǘƻ ƭƻƻƪ ŀǘ ƴŜǿ ǇǊƻŘǳŎǘ ŀƴŘ ƘŀŘ ƛǘ ƛƴŘŜǇŜƴŘŜƴǘƭȅ 

evaluated against the ŎǳǊǊŜƴǘ ƻǇǘƛƻƴΦ Lǘ ǎƘƻǿǎ ƘǳƎŜ ǿƘƻƭŜ ƭƛŦŜ Ŏƻǎǘ ǎŀǾƛƴƎǎΧΧ ƭŜǎǎ 

manpower to install - which aƭǎƻ ƳŜŀƴǎ ƭŜǎǎ Ǌƛǎƪ ǘƻ ǇŜƻǇƭŜΦ  .ǳǘΣ ƛǘΩǎ ƳƻǊŜ ŜȄǇŜƴǎƛǾŜ ǘƻ 

ōǳȅΦ L ƪƴƻǿ ǿƘŀǘΩǎ ƎƻƛƴƎ ǘƻ ƘŀǇǇŜƴ ς ǘƘŜȅΩƭƭ ōŜ ŀǎƪŜŘ ǘƻ ŦƛƴŘ ǿŀȅǎ ǘƻ ōǊƛƴƎ Řƻǿƴ ǇǊƻŘǳŎǘ 

ŎƻǎǘΧΧŀƴŘ ǘƘŜȅ ǇǊƻōŀōƭȅ ŎŀƴΩǘ ōŜŎŀǳǎŜ ƻŦ ƭƻǿ ǾƻƭǳƳŜǎΧΦ ǎƻ ƴƻǘƘƛƴƎ ǿƛƭƭ ƘŀǇǇŜƴΩ (S-I).   

A similar issue was identified by the category management team ΨhƴŜ Ƨƻō ǿŀǎƴΩǘ ƎƻƛƴƎ 

to pay more even if the longer-term benefit came to the company. How do we get 

around this? They jusǘ ŎƻǳƭŘƴΩǘ ǎŜŜ ƻǊ ǿŜǊŜƴΩǘ ǎǘǊǳŎǘǳǊŜŘ ǘƻ ƭƻƻƪ ŀǘ ǘƘŜ ǿƘƻƭŜ ƭƛŦŜ ŎƻǎǘǎΩ 

(D8). Internally the SC team faced a similar problem, CM-3 tried to offer more 

sustainable temporary accommodation on site. It was more expensive but could be used 

multi ς times. It failed to be utilised as each project operated as a separate cost centre.  

  

With private sector clients, especially speculative developers, there was little interest in 

how the building performed over the longer term. As S-BM noted ΨǿŜΩǊŜ Ƨǳǎǘ ƛƴ ŀƴŘ 

ƻǳǘΧΧ ƭƻwest costΩ. The SC team recognised that for current business models the 

importance of sustainability is Ψall about who owns the long-term assetΩ (SC-DB).  The 

SC-DB took the example of a developer;  

Ψthey will have spent most of their money on buying the site, and they just want it built 

as quickly and cheaply as possible. They will fill it with tenants and sell it on to a pension 

ŎƻƳǇŀƴȅ ŀǎ ǎƻƻƴ ŀǎ ǇƻǎǎƛōƭŜέ ό{/-DB).   

CM-5 felt that speculative building was the worst case of unstainable build. ΨYou created 

something not knowing what the user wanted and probably had to then make many 

changes to suit the new ownersΩ. 

 

5.2.2.3 Risk 

Risk flowing upstream across the network creates a major barrier to the implementation 

ƻŦ ΨƛƴƴƻǾŀǘƛƻƴΩ, including sustainability, that is increasingly being demanded in public 

and private sector contracts. The tensions created by a need for new methods of work 

or materials to meet sustainability criteria and risk was neatly summarised by SUP-10 
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Ψclients want innovation but not if its newΩ. This was also acknowledged in a presentation 

at the APRES conference where a project manager for Turner and Townsend queried if 

it was possible to be too sustainable for a client. He felt it was all based on the ŎƭƛŜƴǘΩǎ 

appetite for risk  (Healy, 2015). 

 

High Decision makers within the Carillion SC team had a negative perception of 

construction procurement across the supply network: ΨLǘΩǎ Ƨǳǎǘ ŀ ƘǳƎŜ Ǌƛǎƪ 

ǘǊŀƴǎŦŜǊΧΧΦŎƻƴǘǊŀŎǘƻǊǎ ƎŜǘ ƳƛƴƛƳǳƳ ǘƛƳŜ ǘƻ review, have to deal with poor design and 

take all then take all the risk Ψ(SC-D). They are fully conscious of savings that can be made 

with better product or design, but they see a Ψrisk aversion with designersΩ (BIM). In turn 

manufacturers find the same constraints with downstream supply actors. A major UK 

supplier highlighted this ΨWe are constantly looking at new materials ς an example is the 

new permeable concrete. It is really hard getting this through the design process and 

then into procurement. Everyone is worriŜŘ ŀōƻǳǘ ǊƛǎƪΧΧόǘƘŜȅύ ǿŀƴǘ ǇǊƻǾŜƴ ŜǾƛŘŜƴŎŜ 

ǘƘŀǘ ǘƘƛǎ ǿƛƭƭ ǿƻǊƪΦ ΧΧΧǿŜΩǊŜ ƛƴ ŀƴ ƛƴŘǳǎǘǊȅ ǿƘŜǊŜ Ƴƻǎǘ ǇŜƻǇƭŜ Ƨǳǎǘ Řƻ ǿƘŀǘ ǘƘey have 

always doneΩ. SUP-8. This is echoed by SUP-7 Ψone of the biggest barriers is that 

ǎǘŀƴŘŀǊŘǎ ŀǊŜƴΩǘ ǇŜǊŦƻǊƳŀƴŎŜ ƭŜŘΧΧ ƛŦ ǘƘŜȅ Ƨǳǎǘ ǳǎŜ ǎǘŀƴŘŀǊŘ ǎǇŜŎƛŦƛŎŀǘƛƻƴǎ ȅƻǳ ŎŀƴΩǘ 

ŘŜǾŜƭƻǇΧΦΦōǳǘ ƛŦ ǘƘŜȅ ŀǊŜ ǾŜǊȅ ǎŜǘ  ŀƴŘ ƴƻǘ ǾŀǊƛŜŘ ǘƘŜǊŜ ƛǎ ƴƻ Ǌƛǎƪ ŜƭŜƳŜƴǘΩ.  

 

5.3 Clients are less important than legislation in driving sustainability 

High-level decision makers within the Carillion supply chain team recognised that the 

sector had improved its appreciation of sustainability ƛǎǎǳŜǎΣ Ψwith more clients, and 

especially suppliers, being much more aware of the topicΧΧ. very different to 10 years 

ŀƎƻΩ (SC-D). However, it was not the client but legislation that the Carillion supply chain 

team identified as the primary motivation for Carillion to undertake sustainable 

practices (see Figure 23). High-level decision makers were quite clear that legislation 

was the only strong driver and indeed, when linked to costs it had been successful 

mechanism. As SC-D noted  

ΨI guess the one that has really worked is landfill tax ς 20 years ago we just dumped 

everything. The tax really had an effect ς it was punitive but applied to everyone. Now 

if you go on site we are working incredibly hard to reuse all the topsoil and crushed 

demolition waste. Every scrap of metal is recovered; we now pull a site apart. And, of 
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course, it helped fund more research like WRAP to look at waste and reuse of 

aggregates. Good use of taxΩ. 

Legislation also operated across the network and engaged multiple stakeholders. 

/ŀǊƛƭƭƛƻƴΩǎ /ƘƛŜŦ {ǳǎǘŀƛƴŀōƛƭƛǘȅ ƻŦŦƛŎŜǊ ό{-CSO) noted after the 2016 Annual General 

aŜŜǘƛƴƎΣ Ψfor the first time there were more questions about sustainability than any 

ƻǘƘŜǊ ǘƻǇƛŎΧΧƛƴŎƭǳŘƛƴƎ ǉǳŜǎǘƛƻƴǎ ƻƴ ŜǘƘƛŎŀƭ ǎƻǳǊŎƛƴƎΩ. This was driven primarily by 

increased operational and supply chain governance concerns from investors due to the 

newly passed UK Modern Slavery Act (UK Government, 2015b). Legal compliance was 

expensive but a cost that had to be met by all competitors and therefore incorporated 

into contracts. However, the failure to comply could result in large fines, a major concern 

amongst main contractors working on very low profit margins. 

 

The SC team believed that the Carillion were implementing sustainable procurement 

because there was a legal requirement to do so and that it was a response to client 

demands (Figure 23). In an industry which has a strong operational focus on meeting 

multiple legal demands, such as health and safety laws and planning regulation this does 

not appear to be an unsurprising finding. It does however suggest conflict with the 

corporate position of social responsibility, where the organisation aims to operationalise 

sustainability beyond legal requirements.   

 

Figure 23: Why do you think sustainable procurement matters to Carillion (Q4: Survey, 69 
responses) 
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When the supply chain team were asked to identify how they would judge sustainable 

products or services only 49.1% stated they would rely on client specifications, not 

dissimilar to those who would rely on common sense and well below the primary 

reference source; standards (73.8%).  Further analysis based on decision making levels 

within the Carillion team (Figure 24) identified a different approach between the high-

level decision makers and medium/limited-level decision makers.  The former thought 

it less likely they would work to a client specification or client guidance.  

 

Figure 24: How do you normally judge how sustainable a product or service is? Select all that 
apply (Q14: Survey, 61 responses) 

 

As indicated by the responses in Figure 24, members of the SC team were most likely to 

use a standard, or request information from a supplier when they needed to judge the 

sustainability of a product or service. Just under half of the team (47.9%) would expect 

clients to provide information which could support sustainable procurement. These 

findings are interesting and, in several cases, highly illuminating. Firstly, the role of the 

client in driving sustainability is not strong, and for senior SC team members weak. The 

SC team rely on standards as a simple method of verifying product sustainability but 

there is an unexpectedly low use of EPDs to support their decisions. Also, unexpectedly 

high in this set of responses is the importance of common sense, perhaps also better 

described as knowledge gained through experience, something that is explored further 

in chapter 7. 
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When the SC team were asked how often clients required them to buy sustainable 

materials, 41% noted this never occurred or only rarely (Figure 25).  

 

Figure 25: With the exception of responsibly sourced timber how often are you asked, as 
part of the client requirements, to make sure the products you buy have sustainable 
credentials? (Q17: Survey 2016, 61 responses) 

 

 

Whilst it appears encouraging that 31% of SC team members note that clients are 

ΨŦǊŜǉǳŜƴǘƭȅ ƻǊ ŀƭƭ ǘƘŜ ǘƛƳŜΩ ǊŜǉǳƛǊƛƴƎ them to procure products that are sustainable, this 

was interrogated further considering some of the more negative positions taken on 

client sustainability.  To cross check this response SC team members were asked to 

provide information on their engagement with BREEAM or CEEQUAL accreditation. This 

is the primary format for clients to signal the environmental standard required for the 

built asset. This also created a clear measure to respond to, rather than the more generic 

actions which could be standard site practise such as waste management.  Responses 

were received from 66 participants to this survey question and just over a third of the 

team (35.4%) stated their clients were increasingly requesting the standard or that there 

had been no change since 2016. However, 36.9% felt that fewer clients were now 

including it in contracts. Somewhat surprisingly this left 27.7% who had never been 

asked to work with the standards. The data was checked for the impact of decision-

making level and with a standard deviation of 1.115 for high level decision makers, 
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similar for limited level decision makers and 1.135 for medium level decision makers, 

similar variation from the norm occurred across all levels of decision making. This 

suggests that level of decision maker was not in itself significant in terms of their 

exposure to BREEAM or CEEQUAL. As discussed further in chapter 7 the industry has 

multiple definitions, encompassed within the sphere of sustainability, which may also 

affect response rates. For example, there is evidence that supply chain team members 

working with a client on ethical sourcing may view this as entirely separate from the 

concept of sustainability.   

 

The SC team agreed that clients had a responsibility for sustainable procurement, but 

this was equally the case for suppliers and even their own operations team (see Figure 

20, page 116). However, they believed that the ŎƭƛŜƴǘΩǎ stance would impact on the main 

ŎƻƴǘǊŀŎǘƻǊΩǎ ability to procure sustainably; as SC-RH1 noted Ψgenerally it depends very 

much on the client how much influence Carillion can have on the materials and 

design/operationΩ.  Whist there were positive examples of client engagement ΨǿŜΩǊŜ 

trying out a new local SME format on the Client C hospital project as it has been a key 

client criterionΧΧΦŀƴŘ ǘƘŜȅ όthe client) are testing out a new method of reviewing thisΩ 

not all clients were interested in the ƻǳǘŎƻƳŜǎΦ Ψhƴ ǎƻƳŜ Ƨƻōǎ ƛǘΩǎ ƛƴ ǘƘŜ ǎǇŜŎǎ ōǳǘ ǘƘŜ 

clients are not so bothered once it has been ŀƎǊŜŜŘ ŀƴŘ Ƴŀȅ ƴƻǘ ƳƻƴƛǘƻǊΩ (SC-RM1). 

Some of the supply chain team were highly sceptical Ψa lot of key clients I believe just 

pay it lip serviceΩ (Survey 2016) and others that saw the client as a blocker to 

ǎǳǎǘŀƛƴŀōƛƭƛǘȅ ΨWhy are we buying rubbish?! The disconnect is with designers and 

planners and client ς waste is άbaked inέ before ǿŜ ƎŜǘ ǘƻ ƛǘ ƻƴ ŀ ŎƻƴǘǊŀŎǘΩ. There were 

also examples where clients had specifically requested highly unsustainable materials. 

A Carillion category manager talked about Ψa job where the designer decided that some 

panels had to be finished in stingray ǎƪƛƴΩ. He had gone back to the client and said that 

he was not comfortable buying stingray but had been able to source a very good 

substitute. The client and designer said Ψno ς it had to be the real thingΩ. And in the end, 

they had to get it because that was what was ōŜƛƴƎ ŘŜƳŀƴŘŜŘΩ (D10).  High-level 

decision makers recognised that one of their roles was to completely align client aims 

ǿƛǘƘ Ψwhat we are askƛƴƎ ŦǊƻƳ ǎǳǇǇƭƛŜǊǎΩ (SC-P1). Manufacturers, or their representative 

groups, were much clearer in their viewsΤ ΨWhen people ask me who is the most 
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influential person in the supply chain you always ƘŀǾŜ ǘƻ ǎŀȅ ǘƘŜ ŎƭƛŜƴǘΩ (SUP-10) ƻǊ Ψonly 

when the client is demanding sustainability does it happen ς we really like working with 

a client like that. We know we can get up to a 30% reduction in carbon and ideally want 

to look at things from a whole life perspective - we know we can reuse and ǊŜŎȅŎƭŜΩ (SUP-

8). SUP-12 confirmed the clientsΩ role in driving sustainability in their business but also 

acknowledged the importance oŦ ƭŜƎŀƭ ǊŜǉǳƛǊŜƳŜƴǘǎ ŀƴŘ Ψa level of USP generated which 

offered them diffeǊŜƴǘƛŀǘƛƻƴ όŦƻǊ ǘƘŜƛǊ ƳŜƳōŜǊǎύΩΦ 

 

Only a few clients were identified as leaders in sustainability by both Carillion 

sustainability and SC teams. The clients were characterised as organisations who 

operated long term infrastructure procurement frameworks or were 

Government/quasi-Government organisations, where longer-term client-main 

contractor relationships existed.  Major examples of this type of leadership organisation 

were Highways England and Network Rail. They were developing methodologies for the 

implementation and measurement of embodied carbon, net biodiversity and leading 

research on social value (SC-P1, SC-I, S-I, S-BM). Sustainability goals are incorporated 

into their business strategy and all supply network actors are required to meet targets 

as part of contractual agreements. New initiatives moved down into the supply network 

through working groups, commissioned tools and reporting requirements. Government 

has acknowledged itǎ ǊƻƭŜ ŀǎ ǘƘŜ ¦YΩǎ ǎƛƴƎƭŜ ōƛƎƎŜǎǘ ŎƭƛŜƴǘ ǘƻ ƭŜǾŜǊŀƎŜ ƛǘǎ Ǉƻǎƛǘƛƻƴ ǘƻ 

drive collaboration and develoǇ ΨƛƴŦƻǊƳŜŘ ŎƭƛŜƴǘ ƭŜŀŘŜǊǎƘƛǇΩ (UK Government,2016). 

Except for these leaders, the SC team view of other clients was much more ambivalent. 

 

Whilst Carillion teams had generally limited confidence in the role of the client as a 

sustainability leader, they did reiterate the primacy of client demands. Several members 

of the team voiced this in connection with sustainability objectives: ΨQuite frankly if 

something is in the contract the teams will do their utmost to deliver this ς if it is in the 

2020 strategy, they would not make much effortΩ. This view was supported by a 

coƳƳŜƴǘ ǿƛǘƘƛƴ ǘƘŜ {ǳǊǾŜȅ όнлмсύ Ψ²ƘŜƴ ŀ ŎƭƛŜƴǘ ǎǘƛǇǳƭŀǘŜǎ ΧΧƻǳǊ ǇŜƻǇƭŜ Ǉŀȅ ƳǳŎƘ 

more attention to it tƘŀƴ ƛŦ ƛǘ ƛǎ ŀ /ŀǊƛƭƭƛƻƴ ǇƻƭƛŎȅΩ. This suggests that failure by a client to 

incorporate sustainability in the build requirement does not automatically result in a 
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default to the Carillion sustainability goals. In fact, it seems likely that procurement 

teams will have only minor engagement as it is not seen as a client interest.   

 

5.4 Is the main contractor operating as a focal company for sustainable build? 

Carillion, in their Annual Sustainability Report, provided stakeholders with examples of 

the positive role their sustainable approach played on both social and environmental 

issues. Attempting to align company and client requirements for cost reduction with 

sustainability, they also identified that sustainability generated cost benefits. Supported 

by case studies and audited data they demonstrated that the main contractor could 

make multi-million-pound sustainability led savings. An analysis of fifteen case studies 

collected in 2017 by the CCS sustainability team (Table 21) highlighted that most of the 

cost benefits came from reuse of materials on site, primarily during the groundworks 

phase. Savings were identified as reductions in cost based on the initial project plan.  

   
Table 21: 'Sustainability related' cost savings identified in 15 Carillion case studies (Carillion 
2017) 

 
 
Rather than being the outcome of planned sustainability activity most of the savings 

generated were a bi-product of ΨǎǘŀƴŘŀǊŘΩ cost saving measures. These were primarily 

in response to legislative drivers such as waste charges for landfill or the minimisation 

of costs as part of the client/main contractor contract process. Whilst we could question 

the validity of base lines and valuation, Carillion was the only major contractor within 

the sector attempting to offer an economic evaluation of sustainability (Carillion, 2017). 

This was critical in a sector where main contractor margins were extremely low and cost 

and risk minimisation, were the paramount business drivers. /ŀǊƛƭƭƛƻƴΩǎ Ψ.ŜǘǘŜǊ .ǳǎƛƴŜǎǎΩ 

programme was a strong offer to clients and a differentiator in the market (S-CSO). 

 Carillion 

Operations 

team led 

savings  

(£K) Total

reuse of materials/products £200 £63 £190 £600 £6 £200 £3 £1,262

reduce materials £550 £550

producing less waste £30 £200 £20 £300 £550

eco products £67 £200 £267

Offsite testing £200 £200

Total £303 £2,829

Carillion 

Design team 

led savings 

(£K)

Carillion Supply Chain team (including 

Category Management) led savings (£K)

£847 £1,679
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Considering the importance of this measure to the corporate sustainability team and its 

potential unique selling point (USP) with clients and other industry stakeholders, it was 

assumed that the supply chain team would have an aligned position. In the 2016 survey 

the SC team were asked to consider why sustainable procurement mattered to Carillion. 

To help frame their answers they were provided with several options (see Appendix: 3d 

Survey 1 Questions Q4 (D3)ύ ƻŦ ǿƘƛŎƘ ΨǊŜŘǳŎƛƴƎ ŎƻǎǘΩ ǿŀǎ ƛƴŎƭǳŘŜŘΦ The respondents 

were asked to score each option using a 1-5 scale, identifying them from most important 

to low importance.  As shown in Figure 26 the majority of respondents did not see cost 

reduction as a major reason for Carillion to undertake sustainable procurement. High 

and medium-level decision makers were least convinced, with both ranking cost 

reduction as being of Ψlimited to low importanceΩ, with the total of these two descriptors 

comprising 83.3% and 80.6% of respondent scores respectively. Many of the supply 

chain team were unaware that their actions supported a high-profile corporate 

sustainability KPI (D3). Whilst this finding is derived from the Carillion SC team, a high 

proportion of the high and medium-level decision makers had worked within other 

construction companies. It is unlikely that their views had been solely informed by 

Carillion and that this finding would be similar with other main contractor teams.   

 

Figure 26: Why do you think sustainable procurement matters to Carillion? Reduces Costs 
(ranked 1-5) (Survey 2016, responses 69 (D3)) 
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When asked if sustainable procurement mattered to Carillion because it offered value 

for money the SC team were even more sceptical ( 

Figure 27). The majority of the team rated this as Ψneither less or more important to low 

importanceΩ. The high-level decision makers were least convinced by this argument with 

91.3% of them concurring with this statement.  

 

Figure 27: Why do you think sustainable procurement matters to Carillion? Offers Value for 
Money (ranked 1-5) (Survey 2016, responses 69 (D3)) 

 

 

The prevailing view amongst the SC team was that sustainability costs more. This 

perception was both at a local level, (i.e. related to Carillion procurement) and at an 

industry level (i.e. a .w99!a ΨhǳǘǎǘŀƴŘƛƴƎΩ ōǳƛƭŘƛƴƎ costs much more than a similar non 

BREEAM asset (Lockie et al., 2004, BAM, 2014)). Companies are highly sensitive to 

additional costs placed upon products or services not required by or funded by the 

client. Some of these arose as part of work winning commitments, others to meet 

corporate aims. Supply chain teams were Ψunder huge pressure to deliver, often at less 

than the estimated costΩ (SC-RM2) and this pressure limited the role they played in 

sustainable procurement. The company faced demands on some projects to support 

community engagement, apprentices, and SME engagement but when extended to 
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corporate KtLΩǎ ǘƘƛǎ ŎǊŜŀǘŜŘ ǘŜƴǎƛƻƴǎ ōŜǘǿŜŜƴ ǘƘŜ ŎƻƳǇŀƴȅ ŀƴŘ ƛǘǎ ǇǊƻŎǳǊŜƳŜƴǘ ǘŜŀƳǎΤ 

for Carillion local spend targets a senior SC team member asked ΨΧ Ƙƻǿ ƳǳŎƘ ƻŦ ŀ 

premium will the company pay for this ς 3%-5%?Ω (SC-D).  

 

It was also clear that demanding more data, and increasingly detailed environmental 

and social reporting, increased costs across the network. There was also concern that 

burgeoning numbers of sustainability standards or certifications was placing a burden 

on suppliers.  Many accreditations were expensive or assumed to be expensive; a 

concern especially for smaller SME suppliers. One member of the team had been at a 

new accreditation launch and was Ψuncomfortable that suppliers had to pay for the 

service and membŜǊǎ ϻмллл ǇŜǊ Řŀȅ ŦƻǊ ŀǳŘƛǘƛƴƎΩ ό{/-PM). Accreditation/certification 

and standards, if mandatory, could ƭƛƳƛǘ /ŀǊƛƭƭƛƻƴΩǎ supplier base. Except for ISO14001, 

there was little client demand for sustainability certification (S-BM). The SC team noted 

that products labelled environmental or sustainable frequently came at a higher cost 

with some suppliers asking premium prices for sustainable products. The SC-RM2 had 

found he was being quoted a much higher price for FSC timber from Eastern Europe than 

the prices they were offering for PEFC. Whilst he accepted FSC, committed to chain of 

custody, incurred higher administrative costs than PEFC he found that the timber was 

coming from the same forest and the same sawmill. Where cost seemed 

disproportionate to benefit it generated negative perceptions that extended beyond the 

specific procurement. One of the most striking examples of this was the observation 

ΨOne site had had a major issue with newts. In end they found 4. The work cost £800,000: 

£200,000 per newt!Ω (SC-DB). This type of short, pithy comment was highly memorable 

ŀƴŘ ŜƴƘŀƴŎŜŘ ǘƘŜ Ψǎǳǎǘŀƛƴŀōƛƭƛǘȅ Ŏƻǎǘǎ ƳƻǊŜΩ ǎǘƻǊȅΦ  

 

Whilst the Corporate Sustainability team presented sustainability as an opportunity for 

cost savings, the Carillion supply chain team identified sustainability with higher costs. 

Sourcing new and innovative products was time consuming, it conflicted with highly 

time and cost pressured roles and appeared to offer the company little short-term 

benefit. Taking on a focal role within the network was not seen as benefit by the SC 

team, and could indeed increase risk.  
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5.5 Comparison to literature 

Theoretical approaches to global supply chains, global value chain analysis (GVC) and 

Supply Chain Management (SCM), and Global Production Networks (GPN) all 

acknowledge the importance of the focal company within a supply chain. The company 

centric approach of GVC identifies leading companies as the core actors in global 

economic governance (Gibbon, Bair & Ponte, 2008). They are supported by firm 

relationships and institutional mechanisms to co-ordinate non-market activity. This is 

achieved across the network through the setting and enforcement of product and 

process parameters (Humphrey, Schmitz, 2001). Buyer-led global commodity chains, 

where the focal company could leverage greater power over suppliers, led to the rise of 

the ΨƳƛƎƘǘȅ ōǳȅŜǊΩ concept. To drive non-market led activity, it was suggested, that 

appropriate regulation or pressure on a specific focal actor, could effectively drive 

change  (Kogg, Mont, 2012). However, this has been challenged by Gibbon and Ponte 

(2008, p.385) who state that political actors have grossly overestimated the validity of 

ǘƘŜ ΨƳƛƎƘǘȅ ōǳȅŜǊ storyΩ. This supports the view that whilst focal companies indeed exert 

influence over the chain, change is not driven by a strategic push down the chain but 

rather through the co-ordination between companies at certain lifecycle stages and by 

addressing structural barriers encountered (Gereffi, Humphrey & Sturgeon, 2005). The 

field of SCM, also supports the importance of increased collaboration, usually with a 

limited number of key suppliers with whom long term relationships are developed. It is 

also concerned with the ability of firms to exercise influence over actors in their supply 

chain (Kogg, Mont, 2012). GPN theory acknowledges the role of transnational 

corporates in driving complex networks of actors but they identify a much more 

relational set of linkages. Networks operate as dynamic interconnected systems in which 

functions, operations and transactions occur and where multiple focal points may exist 

(Scott, 2008).  

 

Whilst multiple studies have demonstrated the role of clients, Government and other 

stakeholders in SCM (Nawrocka 2008, Seuring, Muller 2008) this research has 

highlighted the importance of Government acting as both major client and policy-setter 

in driving sustainability issues into the construction supply chain. In GVC frameworks 

non-market bodies ŀǊŜ ŜȄǘŜǊƴŀƭ ǘƻ ǘƘŜ ΨǎǳǇǇƭȅ ŎƘŀƛƴΩ ōǳǘ ǿƛǘƘƛƴ Dtb ǘheory these 
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organisations are incorporated into the network as key actors. This increases complexity 

and potentially undermines the concept of the purposeful management of a supply 

chain by a άmighty buyerέ but it accepts that actions by one party in the system may 

have significant impacts throughout the supply chain (Kogg, Mont, 2012). The supply 

model observed within the Carillion case study supports the position that construction 

projects are most aligned to the concept of global value chain with highly dominant 

clientΩs organisations. However, the findings suggest that when sustainability is 

considered there is greater alignment with global production networks where the 

ƛƳǇƻǊǘŀƴŎŜ ƻŦ Ψƴƻƴ-ƳŀǊƪŜǘΩ ŀŎǘƻǊǎ ŀǊŜ ŀŎƪƴƻǿƭŜŘƎŜd and incorporated into the 

network. This would appear to be especially relevant for Government policy and 

regulation where market forces driving sustainable behaviour are weak.  

 

The client focal role, in the UK construction sector, is noted by several researchers, with 

Briscoe et al. (2004) viewing the client as the most significant actor in achieving 

integration in the supply chain. The client can wield control over the process from 

physical structure to logistics. This may include the selection of designers, contractors 

and frequently material suppliers, which can lead to the disruption of established supply 

chains (Kornelius, Wamelink, 1998). The findings of this research concur with the 

importance of the client in appointing suppliers downstream, including the main 

contractor. However, whilst there are examples of materials procurement by the client, 

most frequently in the infrastructure sector, the majority of this responsibly is deferred 

to the main contractor. Both the client and the main contractor primarily engaged with 

Tier 1 suppliers, creating two major procurement points within the network. One bought 

design, project management and risk mitigation, the second materials, and services 

required to construct a built structure. London and Kenley (2001) also observed inter-

company structural dominance within the client-contractor relationship and identified 

a similar position within the ŎƻƴǘǊŀŎǘƻǊΩǎ ƴŜǘǿƻǊƪ ƻŦ ǎǳōŎƻƴǘǊŀŎǘƻǊǎ ŀƴŘ ǎǳǇǇƭƛŜǊǎΩ 

relationships. Within the generic supply chain, the construction firm plays the major 

'integrating' role for all upstream supply chains (Cox, A., Ireland, 2002). This concurred 

with the premise that two distinct supply chains are operating within construction, 

client-led and contractor led (Tennant, Fernie, 2011b). It is worth noting that when 

Vachon and Klassen (2008) examined environmental issues from the perspective of both 
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the supplier and buyer perspectives, collaboration with suppliers contributed to a 

relatively broad range of competitive benefits for the buyer, whilst supplier 

collaboration with the client offered a comparably narrower set. 

 

This structure identified conflicts with arguments made by Preuss (2005) who argues 

that Ψseen from a life-cycle perspective, environmental initiatives are impossible without 

involvement of the supply chain management functionΩ. Several contributors to the field 

of environmental supply chain management have also noted that this requires closer 

collaboration and integration between actors in the supply chain (Bowen, Cousins, 

Lamming & Farukt, 2001, Seuring, Muller, 2008b, Vachon, Klassen, 2008, Gold, Seuring 

& Beske, 2010a). Within the construction sector clients are certainly understood to be 

leading the formalising alliances through frameworks, but Tennant and Fernie (2011b) 

ŎƻǳƭŘ ŦƛƴŘ ƴƻ ǎƛƎƴƛŬŎŀƴǘ ŜƳǇƘŀǎis on the same approach to the ƳŀƴŀƎŜƳŜƴǘ ƻŦ ŀ ΨŎƘŀƛƴΩ 

of organizations. This contrasts with the suggestion that an effective supplier 

management strategy is critical in maximising the business value of procured products 

and services (Healy, 2015). The Carillion case study confirms that clients primarily only 

managed Tier 1 relationships and that there was no evidence of the widespread 

adoption of supply chain management. Only large public sector led infrastructure 

projects offered any evidence of structured multi-relational network management. Here 

the findings suggest that lowest cost price, at each stage of procurement, remains the 

primary value defining process in this sector. Indeed, demonstrating competitive market 

prices remains a dominant legitimizing institution within framework agreements (Scott, 

2008). As noted in section 4, main contractors are expected to meet social targets even 

though issues such as SME procurement will add costs that may not be recovered. Client 

transfer of risk, linked to potential increases in cost and liability, were highlighted by 

Carillion as major limiters on product and process innovation. Similar findings were 

highlighted by Adetunji (2008) where industry interviewees noted a low-risk culture 

where clients are unwilling to take or share risks and opt for tried and tested materials 

and construction processes. Even where longer term benefits, including sustainability 

issues, would be accrued to the client, public sector organisations were found to struggle 

with higher capital costs due to restrictions on funding; a finding substantiated by this 

research. This issue was exacerbated if sustainability-oriented procurement strategies 
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required more investment without bringing financial benefits to the client. Similarly, a 

contractor who did not benefit from implementing sustainable solutions would be 

reluctant to invest in these solutions (Sourani, Sohail, 2011). Both points were reinforced 

by survey and interview data where the supply chain team associated sustainability with 

increased cost, a position endorsed in the literature, especially if seen as an add-on (Kats 

et al., 2003, Yates, 2003, Parker, 2012) and where developers, especially speculative 

developers, derived no financial benefit from taking a whole life perspective of building 

operations. Only where the client was prepared to directly engage with and fund more 

sustainable alternatives was this overcome, and in the PFI example provided this was 

supplemented by publicly funded research. Financial incentives were found to operate 

as drivers for sustainable build Hakkinen et al. 2011).  

 

Briscoe et al. (2004) noted that wƛǘƘƻǳǘ ǘƘŜ ŎƭƛŜƴǘΩǎ ǿƛƭƭƛƴƎƴess to develop supply chain 

relationships integration could not occur in the  construction industry, a view supported 

by Sourani (2011) and Upstill-Goddard et al (2012) who identified a passive culture 

where no change was initiated unless required by the client. Within the Carillion case-

study a leadership role in sustainability was most strongly developed in public sector 

clients, especially infrastructure projects, where longer term client-main contractor 

relationships existed.  The SC team witnessed increased supply chain integration and 

non-regulatory sustainability led KPIs that required them to co-operate with Tier 1 

suppliers to deliver (primarily community and no. of SMEs).  However, for other ŎƭƛŜƴǘǎΩ 

lack of sustainability demand stimulated minimal sustainable procurement from the SC 

team, despite Carillion Corporate sustainability team targets. The only exception, where 

Carillion procurement had primacy over client demand, was in the use of FSC timber, a 

position explored further in chapter 6.  

 

5.6 Conclusions  

The role of the client, as the focal point, within the UK construction supply network has 

been extensively covered in the supply chain and SCM literature. The findings of this 

research concur that for major projects clients remain the primary lead and that their 

requirements are formalised in contracts and framework agreements which then flow 

across the supplier network. The research suggests that this primacy has two major 
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effects on sustainable procurement processes within the main contractor studied. 

Firstly, weak signalling of sustainability by the client through contracts limits the 

potential for sustainable build especially when it is not supported by client funding. 

Secondly, and more surprisingly, the primacy of the client specifications appears to 

outweigh the main contractor corporate sustainability objectives; in effect if the client 

is not asking for it tƘŜƴ ΨƛǘΩs ƴƻǘ ƛƳǇƻǊǘŀƴǘΩΦ ²ƘŜƴ ǘƘŜ ŎƭƛŜƴǘ ƛǎ considered through the 

lens of sustainable build their leadership role is weak. Instead the role of Government, 

as both policy maker and client become more prominent. Policy objectives drive non-

market conditions into public contracts which require management, in collaboration 

with the main contractor, to at least two upstream tiers. In the research findings this 

was exemplified by the requirement to ensure a percentage of work was achieved by 

SMEs within the public-sector supply chain. Legislation created the basis for network 

collaboration with the main contractor identifying client demand for BREEAM and 

CEEQUAL standards, primarily a requirement of planning legislation. Whilst still new to 

industry, the UK Modern Slavery Act also required multiple-tier supplier engagement to 

meet corporate reporting requirements.   

 

Supply chain teams were quite clear that procuring sustainable product and service cost 

more. Whilst we could argue that suppliers have sustainable products that are not being 

utilised and potentially could be offered at the same price it does not account for issues 

of enhanced risk, increased time to develop and potentially new supplier engagement.   

Sustainable build may offer long term cost benefits and other non-financial value, but it 

is difficult to understand how the main contractor could commercially justify increased 

cost with little economic or sustainability return under existing client procurement 

demands. The company had supported sustainability issues for many years but with 

extremely low profit margins was unlikely to be able to fund major sustainability 

projects.   hƴƭȅ /ŀǊƛƭƭƛƻƴΩǎ ǇǳōƭƛŎ-sector clients, with long term responsibility for built 

assets, were more aligned with the whole life of the structure. They were considering 

whole life costing, but still faced barriers related to best value in implementing change.    
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Chapter 6: Collaboration 

6.1 Introduction 

Chapters 4 and 5 illustrated the nature and effects of a fragmented construction market 

in the UK. Sustainability operates at a systems level and Bankvall et al (2010) suggest 

that to achieve a more holistic approach construction requires some form of 

management or co-ordination between different elements of the network. Indeed, this 

is seen as requiring a the management of the supply chain base on a systemwide 

perspective  (Turban, McLean & Wetherbe, 2005, Bankvall et al., 2010). For this to occur, 

collaboration, standardisation of information and an element of trust are seen as 

fundamental to successful outcomes (Bankvall et al., 2010). In response to this challenge 

supply chain management (SCM) theory and practise has developed. In construction this 

has primarily been adapted, with limited success, from the approaches used within the 

manufacturing and aerospace industries. The concept has been further developed to 

encompass sustainable supply chain management (SSCM). The latter requires supply 

chain co-ordination, integration of sustainability information across industry business 

systems to manage material capital, and information flows to meet stakeholder 

requirements over the short and long term (Ahi, Searcy, 2013). Fearne and Fowler (2006) 

argue that in order ǘƻ ƛƳǇǊƻǾŜ ǘƘŜ ŜŦŬŎƛŜƴŎȅ ŀƴŘ ŜŦŦŜŎǘƛǾŜƴŜǎǎ ƻŦ ŎƻƴǎǘǊǳŎǘƛƻƴ ǎǳǇǇƭȅ 

chains, a fundamental change in the management of relationships between clients, 

contractors and sub-contractors is required; a point generally accepted in supply chain 

integration literature.   

This research has identified relational ties that extend beyond projects and beyond 

directly linked network actors. This Chapter builds on these findings and considers the 

current approach to collaboration by the main contractor. It examines how they co-

operate with upstream and downstream network actors to which they are directly 

linked, and with those more remotely connected. Collaboration was rarely referred to 

by the Carillion SC team and examples relating to sustainability issues are minimal. It 

was, however, a major element in the development of industry-wide sustainability 

knowledge and peer networking. This research has also highlighted two different types 

of collaborative forms operating within the sector; collaboration based on personal 

relationships (relational), which often transcend project or even corporate boundaries, 
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and corporate or industry initiatives, which are primarily transactional.  The chapter 

initially considers the value of collaboration from the perspective of the main contractor 

and other network actors. Both the nature of transactional approaches and relational 

perspectives, such as values, trust, influence and control are examined and concerns 

about the capacity of network actors to undertake collaboration are explored. Drawing 

these elements together, the last part of the chapter presents three case studies that 

illustrate general network collaboration and sustainability initiatives undertaken by 

Carillion:  

a) Category managed 

b) Goal setting 

c) Industry led 

 

6.2 The nature of collaboration 

Network actors do not appear to have an agreed definition of collaboration and indeed, 

like sustainability, the research suggests it is a term adapted to meet the need of the 

actor or participant. Whilst collaboration was used at Carillion to indicate άworking 

togetherέ this could represent a wide spectrum of engagement. Most frequently this 

remained at a transactional, contractual level, where it was used to ensure main 

ŎƻƴǘǊŀŎǘƻǊΩǎ requirements were met, rather than a truly collaborative dialogue with 

shared benefit. An example of this type of meaning can be seen by the language used 

ǿƛǘƘƛƴ /ŀǊƛƭƭƛƻƴΩǎ {ǳǎǘŀƛƴable Supplier Charter (Appendix 1, Figure 47). Created by the 

corporate sustainability team, together with the supply chain team, the company 

offered an operational approach to assist suppliers meet the coƳǇŀƴȅΩǎ ǎǳǎǘŀƛƴŀōƛƭƛǘȅ 

aspirations. It attempted to demonstrate collective responsibility, making it clear that 

Carillion, as well as suppliers need to commit to actions. Three actions in the document 

specifically noted the need to collaborate and these are considered in Table 22.  
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Table 22 An analysis of the use of the term collaboration within the Carillion Sustainable 
Supplier Charter (2014) 

Item Topic Carillion Commits to: Researcher 
Note 

1 Health and 
Safety 

Engage and collaborate with our supply chain 
to provide a safe environment and a safe 
supply chain 

No reciprocal 
requirement of 
suppliers.  

2 Sustainability  Collaborate with our suppliers on the 
development of enhanced sustainable 
products and services 

Ask suppliers to 
buy ethically, 
FSC timber, and 
reduce own 
resource use 

3 Sustainability Collaborate with our supply chain to develop 
inclusive community engagement strategies 
that involve their employees working on our   
projects 

Helping to meet 
Carillion CSR 
and customer 
targets 

 

There was no supplier led action that incorporated the term άcollaborateέ. This omission 

and the language and framing of the actions highlighted offers an insight into the 

perception of collaboration held by the main contractor. In Item 1 the suppliers are 

informed that Carillion will collaborate with them. No action is placed upon suppliers to 

engage in a reciprocal dialogue or delivery. For Item 2, suppliers offering wood products 

were mandated to supply FSC timber with full chain of custody. Even where suppliers 

were asked to meet collaborative commitment through ethical procurement and 

resource efficiency, it was unclear how much collaboration the SC team had with 

suppliers, other than offering guidance from the Supply Chain School. Item 3 required 

suppliers to support CarillionΩǎ CSR strategies. Whilst this may appear to be a collective 

process it should be noted that this type of community engagement was frequently part 

of a client contract, as they in turn had to meet planning requirements driven by the 

Social Value Act (UK Government, 2012b). An example of this was highlighted in chapter 

4 where an offer of social benefits was used to support a major NHS PFI bid. Many of 

the targets agreed required supplier delivery and formed part of the tender process.  

Collaboration was represented at an even more formal and transactional level by the 

ŎƻƳǇŀƴȅΩǎ ŀŎƘƛŜǾŜƳŜƴǘ ƻŦ .{ммллл certification, Collaborative Business Relationships, 

in 2013 (Carillion plc, 2016b). Carillion Business Units and projects, where appropriate, 

had to complete a Relationship Management Plan which defined the basic Collaborative 

Business Relationship Management System. Sustainability and CSR could be included in 
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the plan if they supported Carillion business objectives but only wheǊŜ ΨŎƻƭƭŀōƻǊŀǘƛƻƴ 

ŎƻǳƭŘ ōŜ ǳǎŜŘ ǘƻ ōŜƴŜŦƛǘ ǘƘŜ ōǳǎƛƴŜǎǎΩ (Carillion plc, 2014a). In 2017 the company 

formalised its interpretation of collaboration through a new policy (Appendix 1, Figure 

48) available to stakeholders. They identified collaboration as  

ΨLƴ ƳŜŜǘƛƴƎ ƻǳǊ ŎƻǊǇƻǊŀǘŜ ǎǘǊŀǘegy, our collaborative objective is the implementation of 

a collaborative approach with our clients, supply chain partners and other stakeholders 

that will encourage greater levels of innovation and through our commitment to 

continuous improvement will deliver better value. It is through collaborative working 

methods that sound, cost efficient solutions will be found. Working together with our 

clients and supply chain partners from the early stages, will enable us to apportion and 

coordinate our efforts to ōŜǘǘŜǊ ƳŀƴŀƎŜ ǊƛǎƪΩΦ  

Whilst this sees collaboration as offering network wide innovation and highlights the 

importance of early engagement in a project, in this main contractor vision, it is 

ambiguous for whom better value and reduced costs, or improved risk will offer 

benefits. As noted in chapter 5 better value was seen as synonymous by SC team 

members with lower cost, and the concept of collaborative working to reduce price 

would be an attractive, positive message for many clients.  

 

The supply chain team, who sought to operationalise these views were clear that 

ŎƻƭƭŀōƻǊŀǘƛǾŜ ǿƻǊƪƛƴƎ ǿŀǎ ǎȅƴƻƴȅƳƻǳǎ ǿƛǘƘ ΨŎƭƻǎŜǊ ǿƻǊƪƛƴƎ ǊŜƭŀǘƛƻƴǎƘƛǇǎΣ ǿƛǘƘ ŦŜǿŜǊ 

ǘǊǳǎǘŜŘ ǎǳǇǇƭƛŜǊǎΩ ό{/-D). At this level collaboration, whilst often set within the confines 

of contractual processes, appeared to be driven by relationships which required trust 

and shared values. This understanding was tested with the supply chain team in 2017, 

when team members were required to consider four key groups of stakeholders across 

the supply network; Carillion colleagues, suppliers, clients and end users. For each 

category of stakeholder, they were asked to identify what they believed these actors 

valued. Responses were made on post-it notes and participants were asked place these 

on four different stakeholder boards. Final responses were not attributable to any one 

individual and multiple responses were encouraged. The comments were collated for 

each stakeholder and categorised by Carillion core values (Carillion plc, 2016c), see 

Figure 28.  
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Figure 28 Question: What do our ǎǘŀƪŜƘƻƭŘŜǊǎΩ value? Total of supply chain team responses 
analysed by Carillion values:  Carillion Supply Chain conference 27th April 2017 (42 
participants, 183 comments) 

 

The results indicate two distinct groups. There is a clear alignment of Carillion suppliers 

and colleagues (group 1) core values and a similar link between clients and end users 

(group2). The SC team perceive that Group 1 are most strongly correlated in the 

attributes we care, and we achieve together. Group 2 however are extremely weak in 

ΨǿŜ ŎŀǊŜΩ ŀƴŘ ǾŜǊȅ ǎǘǊƻƴƎ ƛƴ ǾŀƭǳŜǎ ǊŜƭŀǘƛƴƎ ǘƻ ΨǿŜ ŘŜƭƛǾŜǊΩΦ ¢ƘŜ ŎƻǊŜ ǾŀƭǳŜΣ ΨǿŜ ƛƳǇǊƻǾŜΩ 

is not identified by the SC team as a strong feature of any one stakeholder but is seen as 

weakest amongst colleagues and clients. Whilst this is a simple representation of 

stakeholder values it does suggest that the supply chain team view colleagues and 

suppliers as being more engaged with values linked to more relational positions, such as 

working together and caring about people, product or service. It is not surprising that 

clients and users were primarily seen as only valuing delivery, as the delivery of an asset 

is the essence of the main-contractors project role. This group of actors, especially users 

are also more remote from the SC team. Only the most senior members of the supply 

chain team were engaged with clients and then only on a very few contracts, such as a 

PFI building, was there any contact with the final asset user. 

 

Using the same set of responses (Appendix 6) the SC team value comments were then 

reviewed to consider if they identified a relational or transactional position. Relational 
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positions are associated with personal values such as trust, openness and opportunity. 

Transactional values related to practical aspects of project delivery e.g. cost, timely 

payment and quality.  Whilst open to researcher bias, allocation, for the majority of 

comments, was relatively straightforward. However, two client attributes, innovation 

and defining brand design and two colleague comments, brand and image were 

problematic. After some deliberation the former were allocated to transactional 

positions as they were practical actions and the latter to relational attributes; whilst 

business focused, they encompassed personal attributes. The analysis, presented in 

Figure 29, reinforces the perceived division between Group 1 and Group 2.  

 

Figure 29 Relational vs transactional values: Carillion Supply Chain Conference 2017 (42 
respondents) 

 

The values allocated to suppliers and colleagues by the supply chain team have a much 

stronger relational basis whilst the client and end user are seen to be driven by much 

more transactional values. Engagement with clients elicited a high number of 

transactional responses relating to cost and price, whilst relational values include 

openness and trust. For end users cost and quality matter but the SC team felt they also 

value engagement and trust.  

 

This analysis suggests that the maƛƴ ŎƻƴǘǊŀŎǘƻǊΩǎ ǇǊƻŎǳǊŜƳŜƴǘ ǘŜŀƳ ƘŀǾŜ ǾŜǊȅ ŘƛŦŦŜǊŜƴǘ 

relationships with upstream and downstream suppliers. They consider upstream and 

intra-company engagement to be with organisations aligned with more relational 
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values, whilst downstream they see network actors operating with a greater 

transactional value set. Trust, an important element in collaboration, was valued by all 

stakeholder groups and it features as a comment in several interviews and meeting 

notes. Interestingly, for the supply chain team, this ƭƛƴƪǎ ŎƭƻǎŜƭȅ ǘƻ ŀ Ǉƻǎƛǘƛƻƴ ƻŦ ΨƎǊŜŀǘŜǊ 

ŎƻƴǘǊƻƭΩ ό/a-1, CM-2). An example of this was highlighted where category managers 

were increasing collaboration with preferred suppliers. This was identified by CM-1 as;   

Ψaȅ ǊƻƭŜ ƛǎ ǘƻ ōǳƛƭŘ ǊŜƭŀǘƛƻƴǎƘƛǇǎ ŀƴŘ ǘƻ Řo deals with the suppliers, such as getting 

manufactures who work with Carillion to provide volume discounts. In return Carillion 

work to specify their materials. This give the company more control.Ω  

Whilst this statement has a major price and transactional element it does indicate that 

Carillion was offering a benefit back to the supplier; the opportunity for ongoing work. 

The result of this collaboration was reinforced by a comment at one of the category 

managersΩ meeting;  

Ψ²ŜΩǊŜ ŀǎƪƛƴƎ ¢ƛŜǊ о ƳŀƴǳŦŀŎǘǳrers to understand where they are supplying Tier 1 sub-

contractors, so we can have much greater visibility of the materials and product quality 

being used. Tier 3 are gradually co-operating as they are finding that Carillion are 

nominating them to sub-contǊŀŎǘƻǊǎΦΩ (D10) 

Here, greater levels of trust are beginning to develop as the category manager provides 

the basis for longer term and ongoing relationships with the manufacturer.  

There appeared to be a very different level of trust with Tier 1 contractors. When 

discussing their relationship with sub-contractors and how they could support 

sustainability a category manager commented that ΨƳŀƴȅ ǘƛŜǊ м ǎǳǇǇƭƛŜǊǎ όǎǳō-

contractors) do not want to engage with Carillion on what materials they are buying or 

who from ς ǘƘŜȅΩƭƭ ƻƴƭȅ Řƻ ǘƘƛǎ ƛŦ ǎǇŜŎƛŦƛŜŘΣ ŀƴŘ ƴƻǘ ŀƭǿŀȅǎ ǘƘŜƴΩ ό/a-4). Many sub-

contractors did not trust Carillion and Carillion did not feel in control of the procurement 

process.  

 

More surprisingly there was a high level of mistrust between internal colleagues, a point 

raised during several interviews and discussions. One supply chain team member 

commented that Ψin my opinion the current status provides too much power for the 

(Carillion) operations ǘŜŀƳ ǘƻ ŎƘŀƴƎŜ ŀƎǊŜŜŘ ǎǘǊŀǘŜƎȅ ŀǘ ŎǊƛǘƛŎŀƭ ǇƻƛƴǘǎΩ ό!ƴƻƴΥ /ŀǊƛƭƭƛƻƴ 

Supply Chain Survey 2016). Issues of transparency also resulted in frustration and 
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lowered trust between colleagues. This was demonstrated when the researcher probed 

further into specifications and the D-HD confirmed that all designers work with a bill of 

materials commenting;  

Ψ¦ǎǳŀƭƭȅ ǘƘƛǎ ƛǎ ǇǊƻŘǳŎŜŘ ōȅ ǘƘŜ ŎƭƛŜƴǘ ōǳǘ ǿƘŜǊŜ ƛǘ ƛǎƴΩǘ ǘƘŜȅ όǘƘŜ /ŀǊƛƭƭƛƻƴ ŜǎǘƛƳŀǘƻǊǎύ 

will create one. They are created in an excel format. It is where the profit is really made 

ς there might be twelve windows costed but if you walked round the final build you 

ǿƻǳƭŘ ƻƴƭȅ ǎŜŜ ŜƭŜǾŜƴΦ ¢ƘŜ ŜǎǘƛƳŀǘƻǊǎ ŘƻƴΩǘ ǊŜƭŜŀǎŜ ǘƘƛǎ ǎƻǊǘ ƻŦ ƛƴŦƻǊƳŀǘƛƻƴΩΦ 

It was clear that whilst the company might put collaborative policies in place, personal 

relationships between individuals within the network were important. Multiple project 

working allowed Carillion team members to build up an informal personal network of 

colleagues in different teams. Similarly, it was clear from interviews, meeting notes and 

internal biographies that two thirds of SC team members had experience working for 

other construction network actors.  Of these nearly 15% had worked for other main 

contractors and had personal relationships with people working in competitor 

companies. The category management team appeared to be more unique as many of 

them had key manufacturer or supplier backgrounds. The relationships mattered as a 

comment from SC-waо ƛƴŘƛŎŀǘŜŘ ΨǿŜ ƘŀǾŜ ŀ ŎƭƻǎŜ ǊŜƭŀǘƛƻƴǎƘƛǇ ōŜŎŀǳǎŜ ǿŜ ǿŀƴǘ ǘƻ ǿƻǊƪ 

with themΦ ¸ƻǳ ƴŜŜŘ ǘƻ ƘŀǾŜ ƘƻƴŜǎǘȅ ōŜǘǿŜŜƴ ǘƘŜ ǘǿƻ ŎƻƳǇŀƴƛŜǎ ΧΧΧΦΦȅƻǳ ƘŀǾŜ ǘƻ 

do tƘŀǘ ŦŀŎŜ ǘƻ ŦŀŎŜΩΦ {ǳǇǇƭȅ ŎƘŀƛƴ ǘŜŀƳ ƳŜƳōŜǊǎ ŀŎŎŜǇǘŜŘ ǘƘŀǘ ƛǘΩǎ difficult to build 

relationships (with suppliers) but these are key to bringing in new materials and ways of 

ǿƻǊƪƛƴƎΩ (SC-RM2).  

 

6.2.1 Comparison to literature 

In chapter 2 research materials on collaboration within construction supply networks 

were reviewed. This identified only a limited number of academic and industry 

publications which either looked to assess collaboration practices in the sector, identify 

barriers to application or consider the application of collaborative tools, such as supply 

chain management. As with industry more broadly, the definition of collaboration varies 

by situation. It could be described as the involvement and joint effort of clients, 

contractors and subcontractors to efficiently complete a shared object (Bishop, Felstead 

et al. 2009), or as a description of partnerships, joint ventures or even networking 

(Hughes, Williams & Ren, 2012). It could also be applied as a more generic term; Carillion 
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identified collaboration within their supply network as άworking togetherέ, a similar 

definition to that used by Hibbert et al (2008). Hughes et al (2012) also suggested that 

collaboration may have different meanings, dependent on the position of the actor 

within the construction network, and that the meaning of collaboration changed over 

time. Lambert et al (1999) also noted that collaboration is an evolving process rather 

just occupying a position between adversarial relationships and joint ventures. There 

may also be different shades of collaboration (Hall, 2000; Matopoulos et al., 2007). The 

findings of this research suggest that the definition of collaboration differs not only at a 

network level between inter-company actors but also between intra-company teams, 

individuals within teams and even between projects.  

 

Collaboration was identified as a means of ensuring greater integration within 

construction supply chains, thus a key means to solve the problems caused by 

fragmentation (Latham, 1994, Egan, 1998, Dainty, Briscoe & Millett, 2001). Research by 

Murray, Langford et al (1999) suggested that long-term strategic partnerships held the 

key to integration and that these relationships could overcome the temporary nature of 

one-off projects and so provide a measure of continuity in the supply chain. Industry 

research suggested collaborative relationships could help firms share risks (Kogut, 

1988), enhance profit performance over time (Mentzer, Foggin & Golicic, 2000), reduce 

transaction costs and enhance productivity (Kalwani, Narayandas, 1995), and access 

complementary resources (Park, Mezias & Song, 2004). Collaboration was also identified 

as building and maintaining SC relationships in order to create competitive advantages 

(Simatupang, Sridharan, 2002, Brockhaus, Kersten & Knemeyer, 2013, CIPS, 2018b). 

However, Akintoye, McIntosh & Fitzgerald (2000) stated that the objective of the 

collaborating and managed supply chain was to create value for the whole supply 

network, not just one specific company. There was no evidence that this was an 

aspiration for Carillion, although shared cost savings between the client, Carillion and a 

manufacturer had occurred on some projects. This type of collaborative behaviour is 

often described as informal interactions or embedded relationships (Pusha, Mathew, 

2010) and is associated with a commitment to win-win outcomes (Eriksson, 2008). In 

the construction sector collaborative behaviour has been described as primarily 

unstructured and occurring in both inter-company and intra-company relationships 
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(Dike, Kapogiannis, 2014). However, Dainty et al (2001) note, collaboration assumes that 

those involved in the construction process have an inherent preference to be integrated 

within the supply chain. Developing closer relationships and achieving integration of 

ǇǊƻŎŜǎǎŜǎ ǿŜǊŜ ǎŜŜƴ ǘƻ ōŜ ŘƛŦŬŎǳƭǘ ǘƻ ǊŜŀƭƛǎŜ ƛƴ ǇǊŀŎǘƛŎŜΣ (Briscoe, G., Dainty, 2005, 

Green, S. D., Fernie & Weller, 2005). Indeed, it appeared that most firms within the 

ŎƻƴǎǘǊǳŎǘƛƻƴ ǎŜŎǘƻǊ ǿŜǊŜ ΨƭƻŎƪŜŘ ƛƴ ŀ ƳƛƴŘǎŜǘ ƻŦ Ƴǳǘǳŀƭ ŎƻƳǇŜǘƛǘƛƻƴΩ (Green, S. D., 

Fernie & Weller, 2005). 

 

Whilst the construction sector has been highlighted as slow to adopt collaborative 

practices (Latham 1994, Egan 1998), exploration of the literature beyond the sector 

finds similar issues and concerns arising. For example, Fawcett et al (Fawcett, McCarter 

et al. 2015) working with retailerǎΣ ŦƛƴƛǎƘŜŘπƎƻƻŘǎ ŀǎǎŜƳōƭŜǊǎΣ ŘƛǊŜŎǘ ƳŀǘŜǊƛŀƭǎ ǎuppliers, 

and service providers, identified that decision-makers struggled to reap the 

performance benefits of developing collaborative relationships with supply chain 

partners, and few firms had succeeded in collaborating to achieve a distinctive 

competitive advantage (Fawcett et al., 2015). Indeed, research suggested that only two 

out of ten collaboration efforts delivered significant results (Benavides et al., 2012). 

Within the construction sector, even in the absence of a conflict of goals and objectives, 

ΨǊŜŀƭΩ ŎƻƭƭŀōƻǊŀǘƛƻƴ ŀƴŘ ƛƴǘŜƎǊŀǘƛƻƴ ōŜǘǿŜŜƴ ƴŜǘǿƻǊƪ ŀŎǘƻǊǎ ǿƛǘƘƛƴ ǘƘŜ ŎƻƴǎǘǊǳŎǘƛƻƴ 

sector required significant effort (Udom, 2013). Akintan (2013) found a general lack of 

enthusiasm about the idea of adopting collaborative principles within traditional 

construction procurement environment.  There was also evidence that the rhetoric 

surrounding collaborative approaches in construction hid a slightly less favourable 

reality (Bishop et al., 2009). 

 

The concept of supply chain collaboration was extended further by Vachon and Klassen 

όнллсύ ŦǊƻƳ Ƨǳǎǘ ŎƻƴǎƛŘŜǊƛƴƎ ŀ ǎǳǇǇƭȅ ŎƘŀƛƴΩǎ ŎƻǊŜ ƻǇŜǊations to its environmental 

performance. Indeed, Kruase et al (2009) argued that an organisation is no more 

ǎǳǎǘŀƛƴŀōƭŜ ǘƘŀǘ ƛǘΩǎ ǎǳǇǇƭȅ ōŀǎŜΦ CǳǊǘƘŜǊ ǊŜǎŜŀǊŎƘ Ƙŀǎ ŘŜǾŜƭƻǇŜŘ ǘƘƛǎ Ǉƻǎƛǘƛƻƴ 

suggesting that environmental or sustainability issues can only be addressed with buy-

in across the entire supply chain (Paulraj, 2011).  This demands direct involvement of an 

organisation with its suppliers and customers to jointly develop solutions; to collaborate 
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across organisational boundaries (Rao, 2002, Seuring, Muller, 2008a, Gold, Seuring & 

Beske, 2010a). To achieve effective management of sustainability issues (Power, 2005) 

argues that it requires taking a holistic and systemic view of the supply chain. This 

requires a strategic approach; one where inter-firm collaboration takes on strategic 

importance (Sharfman, Shaft & Anex Jr, 2009, Luzzini et al., 2015). Carillion had not 

undertaken a strategic or holistic consideration of their supply network; they did not 

have formal sustainable supply chain or sustainable procurement strategies.  

 

Several papers highlight the importance of relational capital such as trust and a shared 

history in creating commitment across the network to  support collaborative efforts for 

sustainability (Simpson, Power, 2005, Sharfman, Shaft & Anex Jr, 2009, Touboulic, 

Walker, 2015). Simpson and Power (2005) show that a relational approach is more 

powerful than coercion when considering environmental performance and collaborative 

relationships are more effective when not contractually defined (Briscoe, G., Dainty, 

2005). However, sector literature on collaboration suggests that relationships upstream 

are highly transaction driven by the main contractor, who creates a list of preferred sub-

contractors and suppliers (Tennant, Fernie, 2011a). Carillion primarily worked with Tier 

1 suppliers on sustainability issues, which resonates with Tennant and Fernie (2011a) 

who found limited construction supply chain relations with second, third and fourth tier  

suppliers and manufacturers although  there were signs of supply chain collaboration 

and interdependency extending beyond the traditional boundaries of supply networks 

(Tennant, Fernie, 2012).  Tennant and Fernie saw the primary supply chain relationship 

as the client and main contractor which was highly client centric, a view supported by 

Akintoye (2000) who found more arrangements with clients than suppliers and most of 

these were contractual. Traditional procurement creates a more transitional rather than 

relational work relationship as network actors continue to pursue self-interest  (Hughes, 

Williams & Ren, 2012, Akintan, Morledge, 2013).  

 

6.3 The value of collaboration  

As noted in Section 6.1.1, collaboration has multiple meanings to different actors within 

the supply network, and indeed within Carillion teams and individuals. This affects not 
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only how collaboration is implemented but how it is valued. Carillion defined 

collaboration, one of their four core valuŜǎΣ ŀǎ ΨǿŜ ŀŎƘƛŜǾŜ ǘƻƎŜǘƘŜǊΩΦ ¢ƘŜȅ ƛŘŜƴǘƛŦƛŜŘ 

ǘƘƛǎ ŀǎ ǘƘŜ ŀōƛƭƛǘȅ Ψǘƻ ōǳƛƭŘ ǎǘǊƻƴƎΣ ƻǇŜƴ ŀƴŘ ǘǊǳǎǘƛƴƎ ǇŀǊǘƴŜǊǎƘƛǇǎΩ (Carillion plc, 2016c). 

In their 2014 annual sustainability report (Carillion, 2015) they expanded on the role of 

ŎƻƭƭŀōƻǊŀǘƛƻƴΣ ǎǘŀǘƛƴƎ ǘƘŀǘ Ψƛƴ ǎŜŎǘƻǊǎ ƭƛƪŜ ŎƻƴǎǘǊǳŎǘƛƻƴ ŀƴŘ ǎŜǊǾƛŎŜǎΣ ǿƘƛŎƘ ǊŜƭȅ 

ŦǳƴŘŀƳŜƴǘŀƭƭȅ ƻƴ ǿƻǊƪƛƴƎ ǿƛǘƘ ǇŀǊǘƴŜǊǎΣ ƛǘΩǎ ƛƳǇƻǊǘŀƴǘ ǘƻ ǊŜŎƻƎƴƛǎŜ ǘƘŀǘ Ŏƻƭƭŀboration 

ƛǎ ƪŜȅ ǘƻ ǎǳŎŎŜǎǎΩΦ ¢ƘŜȅ ŀƭǎƻ ƴƻǘed that it was critical to the implementation of 

sustainable outcomes. The value of collaborative working was echoed by major clients, 

ŜǎǇŜŎƛŀƭƭȅ ǿƛǘƘƛƴ ǘƘŜ ǇǳōƭƛŎ ǎŜŎǘƻǊΦ !ǎ ŀ ƳŜƳōŜǊ ƻŦ ǘƘŜ {/ ǘŜŀƳ ƴƻǘŜŘΣ ΨbŜǘǿƻǊƪ Rail 

during their 2016 supplier conference, identified that they were looking for suppliers 

ǿƘƻ ŎƻǳƭŘ ƻŦŦŜǊ ƛƴƴƻǾŀǘƛƻƴΣ ŎƻƭƭŀōƻǊŀǘƛƻƴ ŀƴŘ ǎǳǎǘŀƛƴŀōƛƭƛǘȅΩ ό{/-P1). However, others 

within the company were more sceptical about collaborative working, seeing only 

minimal evidence of client support, and that it could conflict with the primary focus in 

construction procurement; lowest cost. Many of the SC team did not identify it with 

ǎǳŎŎŜǎǎΣ ǊŀǘƘŜǊ ƛŘŜƴǘƛŦȅƛƴƎ ŎƻƭƭŀōƻǊŀǘƛƻƴ ƛƴǎǘŜŀŘ Ψŀǎ ǘƘŜ ƴŜǿ ōǳȊȊǿƻǊŘΩ (McKolsky, 

2014)Φ LƴŘŜŜŘΣ /ŀǊƛƭƭƛƻƴ ǘƘŜƳǎŜƭǾŜǎ ƴƻǘŜŘ ǘƘŀǘ ΨŎƻƭƭŀōƻǊŀǘƛƻƴ Ŏŀƴ ƻŦǘŜƴ ōŜ ŀ ŎƭƛŎƘŞΩ 

(Carillion, 2015).  

 

¢ƘŜ ŎƻƳǇŀƴȅΩǎ ŎƻǊǇƻǊŀǘŜ ǎǳǎǘŀƛƴŀōƛƭƛǘȅ ǎǘǊŀǘŜƎȅ όнлнл {ǘǊŀǘŜƎȅΥ [ŜŀŘƛƴƎ ǘƘŜ ²ŀȅύ 

primarily focused on affectinƎ ŀƴŘ ǊŜǇƻǊǘƛƴƎ ŀŎǘƛǾƛǘƛŜǎ ŘƛǊŜŎǘƭȅ ǳƴŘŜǊ /ŀǊƛƭƭƛƻƴΩǎ ŎƻƴǘǊƻƭΣ 

such as their own estate and the construction site; the boundaries tightly drawn around 

the company.  Within the Annual Sustainability reports (2014-2016) the sustainability 

team attempted to demonstrate the value of sustainability, both qualitatively, using 

case studies, and through quantitative methods; recorded cost savings.  Carillion 

.ǳǎƛƴŜǎǎ ¦ƴƛǘΩǎ ƘŀŘ ŀƴƴǳŀƭ ǘŀǊƎŜǘǎ ǘƻ ƳŜŜǘ ōƻǘƘ ƪŜȅ ŎƻǊǇƻǊŀǘŜ YtLǎΦ DŜƴŜǊŀƭƭȅΣ ǎǳǇǇƭȅ 

chain sustainability initiatives were seen to add value to the company as they helped 

meet legal requirements, and the expectations of clients and investors at a corporate 

level, even if this did not always convert into action at project delivery. This balance 

between rhetoric and delivery was exemplified by a statement on the Carillion intra-net. 

It claimed that  

ΨǇǊƻŎǳǊŜƳŜƴǘ ƛǎ ŀǘ ǘƘŜ ƘŜŀǊǘ ƻŦ /ŀǊƛƭƭƛƻƴΩǎ нлнл ǎǘǊŀǘŜƎȅ, Leading the Way. Sustainable 

ǇǊƻŎǳǊŜƳŜƴǘ ƳŜŀƴǎ ƳŜŜǘƛƴƎ ƻǳǊ ƻǿƴ ŀƴŘ ƻǳǊ ŎǳǎǘƻƳŜǊǎΩ ƴŜŜŘ ŦƻǊ ƎƻƻŘǎ ŀƴŘ ǎŜǊǾƛŎŜs, 
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which achieve value for money on a whole life basis, taking into account the community 

ŀƴŘ ƳƛƴƛƳƛǎƛƴƎ ǘƘŜ ƛƳǇŀŎǘ ƻƴ ǘƘŜ ŜƴǾƛǊƻƴƳŜƴǘΩ. 

There was some truth in all the elements of this statement but how this was applied 

varied by client need, the supplier offer, price and the knowledge and expertise of the 

procurement team. Sustainable supply network initiatives remained primarily reactive 

responses, developed as new client requirements or issues arose; the company had no 

foresighting capability. As will be seen in Chapter 7, most of the senior team, both within 

sustainability and Supply chain, had only a limited knowledge of life cycle approaches 

and how this mapped across supply chains and built assets.  

 

6.3.1. Increased value 

Beyond the corporate sustainability team and sustainability champions, references to 

the non-monetary value of sustainability were limited. As discussed in earlier chapters 

sustainability was not a major issue for most intra-company teams unless it was 

specified by the client or if team members had a personal interest. Teams were, 

ƘƻǿŜǾŜǊΣ ŀǿŀǊŜ ƻŦ ǘƘŜ ŎƻƳǇŀƴȅΩǎ ǎǘǊƻƴƎ ǊŜǇǳǘŀǘƛƻƴ ŦƻǊ ǎǳǎǘŀƛƴŀōƛƭƛǘȅΣ ōǳǘ ǘƘƛǎ ǿŀǎ 

frequently identified as a corporate issue. There was a strong perception from many of 

the medium-level decision makers that sustainability was something that you had to be 

seen to support. However as noted by one supplier it only had limited value, 

Ψǎǳǎǘŀƛƴŀōƛƭƛǘȅ Ƙŀǎ ǘƻ ōŜ ŀ ŘǊƛǾŜǊ ǳǇ ŦǊƻƴǘ ōǳǘ ƛǘΩǎ ƻƴŜ ƻŦ ǘƘŜ ŦƛǊǎǘ ǘƘƛƴƎǎ ǘƻ ƎŜǘ ǇǳǎƘŜŘ ƻǳǘ 

of the way (when costs have to be ŎǳǘύΩΦ hƴƭȅ ǿƛǘƘ ƛǘǎ ǎǳǇǇƻǊǘ ƻŦ C{/ ǘƛƳōŜǊ did Carillion 

lead a sustainability focused collaboration that successfully operated across supplier 

boundaries. Clearly FSC had reputational and assured network compliance value to 

Carillion but more surprisingly it persisted as part of the SC Team procurement process 

even though it was associated with increased cost. It was strongly associated with the 

ŎƻƳǇŀƴȅΩǎ ethical stance and 67.7% of those that responded to the 2017 online survey 

(66 participants), believed that that the most important reason for the company 

supporting responsible sourcing of timber was to ensure that forests remained alive for 

future generations (Supply Chain Survey 2017). The confidence level for this result was 

84.7%) 
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Carillion procurement teams and several suppliers did provide positive examples of 

tangible value that was derived from collaborative working. The SC team offered a 

practical illustration where collaborative working was impacting on environmental 

issues:  

ΨΧΧΦΦ5Ǌȅǿŀƭƭ ǿƻǊƪ ǿe are doing. We now only work with one supplier and have a 

number of high quality, reliable companies who fit out. We can work with the supplier 

ǘƻ ƳƛƴƛƳƛǎŜ ǿŀǎǘŜ ǇǊƛƻǊ ǘƻ Ŧƛǘ ΧΦΦǎǳŎƘ ŀǎ ƳŀƪƛƴƎ ǎǳǊŜ ǘƘŀǘ ǇŀƴŜƭ ǎƛȊŜǎ ǿƻǊƪ ŦƻǊ ǎƛǘŜΦ ¢ƘŜȅ 

(the supplier) also offers a takeback scheme for any offcuts. It does cost money, but 

then you would have to pay to have it taken away anyway. This opens up the possibility 

for much greater transparency in the supply chain and the opportunity to develop new 

products or procesǎŜǎΦΩ ό{/-D CD).  

This collaboration provided positive environmental benefits, but it also identified a 

tension that was regularly noted by participants, that of potential trade-offs between 

sustainability improvements and cost. This was vividly articulated by a sustainability 

expert in one of the main manufacturers when the Sustainability Director of SUP 

commented:   

ΨΧΧΧƛŦ ȅƻǳ ŀǊŜ ǎǿƻǇǇƛƴƎ ǎǳǇǇƭƛŜǊǎ ŀƭƭ ǘƘŜ ǘƛƳŜ ŀƴŘ ƛŦ ȅƻǳΩǊŜ ŀƭǿŀȅǎ ƎƻƛƴƎ ƻƴ ŀōƻǳǘ ŀ 

ǇǊƛŎŜ ΧΧǘƘŀǘΩǎ ƴƻǘ ǘƘŜ ǿŀȅ ǘƻ ŀŦŦŜŎǘ ŎƘŀƴƎŜΦ {ƻ ƛƴ ǉǳƛǘŜ ŀ ŦŜǿ ƻŦ ƻǳǊ ǎǳǇǇƭȅ ŎƘŀƛƴǎ ǿŜΩǾŜ 

collapsed the supply chain ς in the Indian example we only have one supplier, which 

from a procurement point of view is probably horrendous,ΧΧ Ƙƻǿ Řƻ ǿŜ ƪƴƻǿ ǿŜ ŀǊŜ 

ƎŜǘǘƛƴƎ ǘƘŜ ōŜǎǘ ǇǊƛŎŜǎΦ ΧΧΧǿŜ ŎŀƴΩǘ ƭƛǾŜ ǿƛǘƘƻǳǘ ƘƛƳ ŀƴŘ ƘŜ ŎŀƴΩǘ ƭƛǾŜ ǿƛǘƘƻǳǘ ǳǎΦ {ƻ 

ǘƘŀǘΩǎ ŜƛǘƘŜǊ ǾŜǊȅ ƘŜŀƭǘƘȅ ƻǊ ǾŜǊȅ ǳƴƘŜŀƭǘƘȅ ŘŜǇŜƴŘƛƴƎ ƻƴ ǿƘŀǘ ȅƻǳǊ ǾƛŜǿǇƻƛƴǘ ƛǎΦ ²Ƙŀǘ 

it does mean is that the supplier is now fully engaged with the social agenda that we 

have, as well as the business, the pure economics of supply.  

This underlying level of uncertainty is not merely a concern for sustainability initiatives 

but as an approach collaboration itself may be problematical:  

 Ψwŀƛƭ ǎǳǇǇƭƛŜǊǎ ǘŜƴŘ ǘƻ ŎƻƳŜ ŦǊƻƳ ŀ ǎƳŀƭƭ ǇƻƻƭΣ ŀǊŜ ǊŜŀǎƻƴŀōƭŜ ǎǘŀōƭŜ ŀƴŘ ǎƳŀƭƭŜǊ ƛƴ 

numbeǊΦ ¢Ƙƛǎ Ŏŀƴ ŎǊŜŀǘŜ ŀ ǇƻǎƛǘƛǾŜ ōŀǎŜ ŦƻǊ ŎƻƭƭŀōƻǊŀǘƛƻƴΧΧ ƭƻƴƎŜǊ ǘŜǊƳ ǊŜƭŀǘƛƻƴǎƘƛǇǎ 

with experienced suppliers interested in longer term developments. However, it also 

ǊŜŘǳŎŜŘ ǘƘŜ ƭŜǾŜǊŀƎŜ ǘƘŀǘ Ŏŀƴ ōŜ ōǊƻǳƎƘǘ ŘǳǊƛƴƎ ƴŜƎƻǘƛŀǘƛƻƴ ŀƴŘ ǇǊƻŎǳǊŜƳŜƴǘΩ ό{/-P1). 

Despite identifying value from collaboration, especially where there were more stable 

long-term relationships, procurement professionals were cautious when considering 

sustainability, noting that frequently there was a balance between positive outcomes 
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such as sustainability, quality and innovation and potentially higher costs, reduced 

leverage and increased risk. There was also a concern that collaboration associated with 

fewer suppliers could limited competition and without strong industry or external 

pressure, reduce the pressure for innovation and, of course affect the ability to achieve 

lower costs. This was understood and acknowledged by sustainability professionals such 

as SUP-10 who reflectively commented  

ΨōǊƻŀŘƭȅ ŦƻǊ ǎǳǎǘŀƛƴŀōƛƭƛǘȅ ƛǘ ǿƻǊƪǎ ōǳǘ ǎƻƳŜ ƻŦ it gets a bit murky. You get into 

ŜŎƻƴƻƳƛŎǎ ŀƴŘ ǿƘŀǘ ȅƻǳΩǊŜ ŘƻƛƴƎ ƻƴ ǘƘŜ ǎƻŎƛŀƭ ǎƛŘŜǎ ŀƴŘ ŀƭƭ ǘƘŜ ǊŜǎǘ ƻŦ ƛǘΣ ΧΧōǳǘ 

ƎŜƴŜǊŀƭƭȅ ǿƻǊƪƛƴƎ ǘƻƎŜǘƘŜǊΧΦΦ ǘƘŜ ŎƻƭƭŜŎǘƛǾŜ ōŜƴŜŦƛǘΣ ƛǘΩǎ ōŜing ƳƻǊŜ ǘƘŀƴ ǘƘŜ ƛƴŘƛǾƛŘǳŀƭΦΩ  

 

6.3.2. Increased costs 

Collaboration across the network to improve sustainability such as the FSC ΨChain of 

CustodyΩ, was seen to increase costs. For the main contractor this included guidance and 

training material for Carillion procurement and operations staff and ongoing, intensive 

engagement with suppliers and subcontractors bringing timber onto site as part of 

contract works packages. It also required extensive labour to input site data and manage 

internal monthly reporting of timber usage (SC-DH2).  FSC timber could often be more 

expensive because these some of these costs were also incurred by multiple network 

actors. The company did not monetarise the additional costs associated with FSC.   

 

With FSC Carillion SC team had corporate support and an embedded process for FSC 

ǘƛƳōŜǊΥ ΨǘƘŀǘΩǎ Ƨǳǎǘ ǿƘŀǘ ǿŜ ƘŀǾŜ ǘƻ ŘƻΩ ό{/-RM1).  However, when CM-3 tried to offer 

ΨƳƻǊŜ ǎǳǎǘŀƛƴŀōƭŜ ǘŜƳǇƻǊŀǊȅ ƻƴ-ǎƛǘŜ ŀŎŎƻƳƳƻŘŀǘƛƻƴΩ ƘŜ ŦƻǳƴŘ ƛǘ ŘƛŦŦƛŎǳƭǘ ǘƻ ƛƳǇƭŜƳŜƴǘΦ 

The units were more expensive but could be used multi ς ǘƛƳŜǎΩΦ Lǘ ǿŀǎ ǉǳƛŎƪƭȅ ŎƭŜŀǊ ǘƘŀǘ 

the problem was who was responsible for the cost. 

 ΨhƴŜ Ƨƻō όǇǊƻƧŜŎǘύ ǿŀǎƴΩǘ ƎƻƛƴƎ ǘƻ Ǉŀȅ ƳƻǊŜ όŦƻǊ ǘƘŜ ǎǳǎǘŀƛnable unit) even if the longer-

ǘŜǊƳ ōŜƴŜŦƛǘ ŎŀƳŜ ǘƻ ǘƘŜ ŎƻƳǇŀƴȅΦ Iƻǿ Řƻ ǿŜ ƎŜǘ ŀǊƻǳƴŘ ǘƘƛǎΚ ¢ƘŜȅ Ƨǳǎǘ ŎƻǳƭŘƴΩǘ ǎŜŜΣ 

ƻǊ ǿŜǊŜƴΩǘ ǎǘǊǳŎǘǳǊŜŘΣ ǘƻ ƭƻƻƪ ŀǘ ǘƘŜ ǿƘƻƭŜ ƭƛŦŜ ŎƻǎǘǎΩ ό/a-3). 

Supply chain team members were also concerned about the costs of sustainability 

standards to their suppliers, especially SMEs and were reluctant to mandate standards 

such as ISO14001, unless demanded by the client. They felt standards could both 

increase costs to the Carillion but would also limit the pool of suppliers they could draw 
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from, a major issue when the industry was expanding.  There were also examples where 

the cost of standards or accreditation also constrained the sustainability team.  SC-PM 

noted that  

Ψ/ŀǊƛƭƭƛƻƴ ƘŀŘ ǊŜŎŜƛǾŜŘ ŀ ǾŜǊȅ ǇƻǎƛǘƛǾŜ ŀǎǎŜǎǎƳŜƴǘ ƻŦ ƻǳǊ ǇǊƻŎǳǊŜƳent approach by CIPS, 

they had been impressed by our work on sustainability. Carillion were logged at 

Ψ{ǘŀƴŘŀǊŘΩ ƭŜǾŜƭ όǊŜǎŜŀǊŎƘŜǊ ƴƻǘŜΥ ǘƘƛǎ ǿŀǎ ǘƘŜ /ƘŀǊǘŜǊŜŘ Lƴǎǘitute of Procurement & 

{ǳǇǇƭȅ ό/Lt{ύ /ƻǊǇƻǊŀǘŜ /ŜǊǘƛŦƛŎŀǘƛƻƴ {ǘŀƴŘŀǊŘύΦ ¢ƘŜǊŜΩǎ ŀ ǎŜǇŀǊŀǘŜ ǎustainability level 

όǊŜǎŜŀǊŎƘŜǊ ƴƻǘŜΥ ǘƘŜ /Lt{ {ǳǎǘŀƛƴŀōƛƭƛǘȅ LƴŘŜȄύ ōǳǘ ƛǘΩǎ ŜȄǇŜƴǎƛǾŜΩΦ  

The company understood that working with the Sustainability Index would incur the 

company with additional expense but were reluctant to proceed as it would add costs 

to suppliers (SC-PM). Those working on site could be even more blunt about 

sustainability and added costs. As noted S-SA saw the operations team approach as one 

where they saw sustainability as adding cost and complexity; Ψthey just have to do 

ƛǘΧΧΦΦŀƴŘ ƳŀƪŜ ǎǳǊŜ ƛǘ ŘƻŜǎƴΩǘ get in the way of buildingΩ. 

 

6.3.3. The value of early engagement  

One final aspect that is alluded to but not fully explored in the examples above is that 

network actors believe that collaborative engagement, early in the project 

development, can enhance value. Repeatedly network actors stated they could have 

done so much more if only they had been involved earlier (D2, D3, D4, D8, D10). This 

was enthusiastically illustrated by one of /ŀǊƛƭƭƛƻƴΩǎ ǎǳǇǇƭƛŜǊǎΥ  

Ψ²Ƙŀǘ ǇŜƻǇƭŜ ŘƻƴΩǘ ǊŜŀƭƛǎŜ ƛǎ ȅƻǳ Ŏŀƴ ƳŀƪŜ ǊŜŀƭ ƛƴƴƻǾŀǘƛǾŜ ŎƘŀƴƎŜǎ ς using SUDs you 

can take out huge tanks usually put into basements and free up space ς at £2000sqm 

that really makes a difference - you can use it for gyms or retaiƭΦ .ǳǘ ǿƘŀǘ ǿŜΩǾŜ ŦƻǳƴŘ 

ƛǎ ǘƻ ƎŜǘ ǘƘƛǎ ƳŜǎǎŀƎŜ ŀŎǊƻǎǎ ȅƻǳ ƘŀǾŜ ǘƻ ŎƻƭƭŀōƻǊŀǘŜ ŀƴŘ ŘƛǎŎǳǎǎ ƳǳŎƘ ŜŀǊƭƛŜǊΦΩ ό{¦t-3) 

Another supplier also commented that failure to engage early on sustainability creates 

an impression that it is expensive. ²ƘŜƴ ƛƳǇƭŜƳŜƴǘƛƴƎ Ψ.w99!a 9ȄŎŜƭƭŜƴǘΧΧǇŜƻǇƭŜ 

come at it too late they end up trying to retrofit answers/solutions and of course it costs 

ƳƻǊŜΩ ό{¦t-8). Again, there are examples of tensions between the perceived benefits of 

early engagement with clients and designers and commercial value. As the Carillion 

ŘŜǎƛƎƴ ǘŜŀƳ ƴƻǘŜŘΣ ΨLǘΩǎ ŀ ōƛƎ ƛǎǎǳŜ ŦƻǊ ŎƭƛŜƴǘǎΦ LŦ ǘƘŜȅ ŀǇǇƻƛƴǘ ŜŀǊƭƛŜǊ ƛƴ ǘƘŜ ǇǊƻŎŜǎǎ όwL.! 
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ǎǘŀƎŜ нύ ǘƘŜȅ Ƴŀȅ ƴƻǘ ōŜ ƎŜǘǘƛƴƎ ǘƘŜ ōŜǎǘ ǾŀƭǳŜ ŦƻǊ ƳƻƴŜȅΧΧōǳǘ ǊŀǘƘŜǊ ŀ ǊŜŀǎƻƴŀōƭŜ 

ǇǊƛŎŜΩ (D-HD). 

 

Collaborative value was not however confined to corporate benefit but for several of 

the supply chain team, and indeed suppliers, it offered a more personal meaning. 

Collaboration between network actors could offer a less adversarial and creative space 

in which to work, such as the experience of SC-JV. He had worked on a PFI hospital where 

the commissioning trust had a vision to be the most sustainable hospital yet built. This 

clear goal and the collaborative approach of the client had remained vivid in his memory, 

ten years later.  

ΨL ǊŜŀƭƭȅ ŜƴƧƻȅŜŘ ǘƘŜ ŎƘŀƭƭŜƴƎŜΧΧΦΦŀōƭŜ ǘƻ Ǉǳǘ ŀƴȅǘƘƛƴƎ ƻƴ ǘƘŜ ǘŀōƭŜΧŀƭƭ ƛŘŜŀǎ ǿŜǊŜ ƻƪΦ 

We all (clients, main contractor and key suppliers) then worked through them (the ideas) 

ς only taking them out when they proved unfeŀǎƛōƭŜΩΦ  

Equally, the failure to collaborate could also be professionally frustrating as D-HD 

ǇƻƛƴǘŜŘ ƻǳǘ ΨŎƻƴŎŜǇǘ ŘŜǎƛƎƴ ƛǎ ƻŦǘŜƴ ōŜǘǘŜǊ ς here the contractors are much more 

involved ς probably the closest to collaborative work ς more than anywhere else. But it 

ƛǎ ǎǘƛƭƭ ǾŜǊȅ ŎƻƴǎǘǊŀƛƴŜŘΦΩ  

 

6.3.4. Comparison to literature  

Whilst there is a considerable range of literature on collaboration across supply chains, 

there remains debate as to the value of collaboration to the construction network, and 

more specifically, individual actors. The research on the value of supply network and 

collaboration within this sector is limited. Value is presented in two forms, intangible 

value such as reputation and innovation and these directly related to monetary benefit. 

Studies that have focused on project level collaboration within the construction sector 

have identified improved project performance due to supply chain integration (Dainty, 

Briscoe & Millett, 2001, Briscoe, G., Dainty & Millett, 2001, Eriksson, 2006, Kadefors, 

Bjo¨rlingson & Karlsson, 2007). Bresnen and Marshall (2000)and Constructing Excellence 

(2015) note that collaboration on construction projects can deliver a number of cost 

based benefits such as lower building costs, higher profits for the contractor, shorter 

project time and a reduction in the severity of disputes. The industry also believes that 

collaboration can create an environment for innovation and encourage continuous 
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improvement (CE). Industry wide research into the sustainable management of supply 

chains has also identified more relational value in collaboration such as increased trust 

(Simpson, Power, 2005, Alvarez, Pilbeam & Wilding, 2010), better communication 

(Cheng, J. -H, Yeh & Tu, 2008), commitment (Simpson, Power, 2005), learning (Carter, 

2005, Carter, Rogers, 2008a) and less tangible, informal relational safeguards 

(Touboulic, Walker, 2015, Alvarez, Pilbeam & Wilding, 2010). However, there is also 

concern that proofs supporting the claimed successes of collaborative projects is limited 

(Bresnen, Marshall, 2000, Briscoe, G., Dainty & Millett, 2001, Beach, Webster & 

Campbell, 2005) and it is argued that collaboration may have no direct impact on project 

performance (Nystrom, 2007).  

 

The willingness of clients to consider a wider definition of value rather than using cost 

minimisation to achieve effective and efficient means of meeting a projects goals affects 

network behaviour (Beach, Webster & Campbell, 2005). UK Government research 

suggests that construction clients struggle to articulate what value means to them, and 

too few projects develop a clear brief that defines their business, social and 

environmental requirements. Indeed, several papers note that main contractor-led 

supply chain membership is typically based on a number of performance criteria of 

which lowest price remains first among equals (Eccles, 1981, Hartmann, Caerteling, 

2010)Φ {ǳǎǘŀƛƴŀōƛƭƛǘȅ ŎƻǳƭŘ ōŜ ǎŜŜƴ ŀǎ ŀ ΨŎƻŘŜ ǿƻǊŘΩ ŦƻǊ ǇǊƛŎƛƴƎ ƴŜƎƻǘƛŀǘƛƻƴǎΦ LƴŘŜŜŘΣ ƛƴ 

other sectors sustainability initiatives that led to lower operating costs which were often 

hidden from the client to prevent demands for price reductions (Brockhaus, Kersten & 

Knemeyer, 2013).   Dainty et al. (2001) identified that subcontractors, often operated 

within a low trust relationship with main contractors, were unconvinced that 

collaboration offered them value. They believed instead, that collaboration offered 

main contractors the opportunity to improve their cash flow and survive the volatility of 

the construction business (Tommelein, Ballard, 1998). When collaborating the balance 

ōŜǘǿŜŜƴ Ŏƻǎǘǎ ŀƴŘ ǉǳŀƭƛǘȅ Ŏŀƴ ōŜ ǾŀƭǳŜŘ ŘƛŦŦŜǊŜƴǘƭȅ ŘŜǇŜƴŘƛƴƎ ƻƴ ǿƘƛŎƘ ΨǎƛŘŜΩ ƻŦ ǘƘŜ 

project a party operates from (Udom, 2013). 

 

Collaboration on environmental and social issues also increased costs, it was not free. 

Indeed, substantial investments had to be made by the firms beforehand, compelling 
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managers to answer the crucial question what value they were willing to allot to eco- 

logical and societal concerns (Gold, Seuring & Beske, 2010a). This is echoed in work by 

Touboulic (2015) who highlights a need to increase resources to change practices. When 

considering the demands of greening the supply chain it was clear that for many 

suppliers, especially SMEs, the innovation required to achieve greater resource 

efficiency required a high level of investment in knowledge, people, IPR, technology and 

equipment. These often offered limited or unknown return and the risk of other 

suppliers following suit with much lower investment costs (UNEP, 2014). Brockhaus 

(2013) also identified a reluctance by focal companies to incorporate sustainability 

criteria in supplier selection. He believed this was either due to a perception that 

monitoring costs for assessment would be high or because they were lacking the tools 

to qualify the sustainability requirements from their supply network (Wolf, C., Seuring, 

2010, Brockhaus, Kersten & Knemeyer, 2013).  There were also indications that many 

suppliers placed only limited value on sustainability demands as the main motivation 

was not to improve their own performance but to meet focal company demands. Many 

of them saw limited or no internal benefit (Brockhaus, Kersten & Knemeyer, 2013).  

 

The literature has only limited focus on early engagement, but UNEP (2014) do note that 

integrated intervention at an early stage has a large impact on building performance at 

relatively low financial cost. However, this point of engagement remains problematical 

and there is an increasing move to try and compress the construction supply network, 

focusing on modern methods of construction, for example offsite building techniques 

(Fernie, Tennant, 2013). From a supply chain management perspective this approach 

will become more aligned with manufacturing supply chain management. Upstream 

construction providers will benefit from a near continuous stream of work which will 

limit excessive fluctuations in demand and supply (Hartmann, Caerteling, 2010). It is 

anticipated that offsite manufacturing will reduce the need for flexibility and thus 

fragmentation upstream and will enhance the opportunities for collaborative value.  
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6.4 Case studies 

Whilst it was clear that collaboration remained limited, difficult and often counter to 

contractual requirements, examples of cross network collaboration did emerge from 

interviews, surveys and meetings. Many of these were product or issue specific, often 

linked to project activity and frequently only encompassing a limited number of network 

actors. This research does not attempt to map all collaborative activity across the supply 

network but is rather trying to draw from the industry conversations the types of 

collaboration that they see as useful or effective, and to draw from these examples 

common approaches that support a successful collaborative process. Several examples 

of extensive network collaboration were identified during the early phases of the 

research (D2, D3) and these were probed further through survey questions, additional 

interviews, attendance at meetings and the review of Carillion documents.  From this 

work three different collaboration formats, all of which were either highly focused on 

sustainability or incorporated some elements within their remit, were identified; 

Category Managed, Goal Driven and Industry led. Key features of the case studies were 

reviewed (Table 23) and it was clear that they represented cases initiated by a range of 

drivers, they operated beyond the project level, had multiple network stakeholders 

involved in their delivery and met a range of Carillion aims. In the short studies that 

follow the researcher draws out the main features of these collaborative actions, 

considers how successful they are in supporting wider systems-based sustainability 

issues and the ability of the main contractor to lead this process. Using insights derived 

from interviews, observations at internal Carillion meetings and external workshops and 

conferences the researcher has also attempted to identify those areas that had a high 

or low focus on sustainability. This is incorporated into Table 23 below. 

 

 

 

 

 



 

209 

 

Table 23: Examples of supply network collaboration identified by Carillion supply chain team 2015-2017 (D2, D3, D4, D5, D6, D7, D8, D10) 

Driver

Carillion 

Project/comp

any based

Carillion 

Initiatve 

Launched

Carillion  

lead Carillion Primary Aims

Intra-company Inter-company

Supply Chain Manufacturers Bulk Discounts

Operations Specialist suppliers

lower price based on increased corporate 

level volumes

Commerical client - limited improved knowledge

Work Winning engineers/designersrelationship building with key clients

Design

supply chain

producer 

communities Values based concern over deforestation

operations

raw material 

suppliers Legal compliance

manufacturers Corporate Sustainability credentials

wholesalers
Tier 1 

Other suppliers

clients - limited

supply chain

Tier 1 sub 

contractors Legal Compliance

HR Labour contractors Risk mitigation

Operations other suppliers

Values based improvement to workers 

conditions

manufacturers Corporate Reputation 

supply chain see Table 14 Corporate status

sustainability Knowledge acquisition

Reduced cost - joint development High

relationship building High

Researcher 

assessment of level 

of focus on  

sustainability issues

Companywide various 

Head of 

Supply 

Chain - 

CCS

stakeholders involved in deliveryCase Study

Specific 

Goal 

Oriented

Category 

Management

FSC

Modern 

Slavery

Companywide 2012

Head of 

Supply 

Chain - 

Corporate

High

High

Low

Low

Carillion 

Primary: 

NGO and 

corporates 

Secondary: 

EU 

Legislation 

UK 

Government - 

Legislation

UK 

Government - 

Policy: NGOs,

Contruction 

Corporates

Industry Forums

Companywide 1997

Head of 

Supply 

Chain - 

CCS

Companywide 2015

Head of 

Supply 

Chain - 

Corporate
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6.4.1 Carillion category management 

Carillion began to develop a category management system to support procurement 

ǇǊƛƻǊ ǘƻ нлмм Ψōǳǘ ƛǘ ǿŀǎ ǊŜŦǊŜǎƘŜŘ ƛƴ нлмоΩ ό{/-D1). It was an approach that they knew, 

ŦǊƻƳ ŘƛǎŎǳǎǎƛƻƴǎ ǿƛǘƘ ǘƘŜƛǊ ǇŜŜǊǎ ƛƴ ǘƘŜ ƛƴŘǳǎǘǊȅΣ ǿŀǎ Ψƴƻǘ ǿƛŘŜƭȅ ǳǎŜŘ ƛƴ ŎƻƴǎǘǊǳŎǘƛƻƴΩ 

(CM-D). The company had defined the benefits of category management and how it 

would be operated;   

 Ψ¢ƘŜ ŎŀǘŜƎƻǊȅ ƳŀƴŀƎŜƳŜƴǘ ŀǇǇǊƻŀŎƘ ƛǎ ƻƴŜ ǿƘŜǊŜ /ŀǊƛƭƭƛƻƴΩǎ ŜȄǘŜǊƴŀƭ ǎǇŜƴŘ Ƙŀǎ ōŜŜƴ 

analysed and segmented into άcategoriesέ. Each category in turn has been allocated to 

a supply chain professional to manage with the objective being to deliver the business 

and functional requirements of reducing cost, improving performance and driving 

innovation year on year. It is not an approach that is confined to the supply chain 

function but requires the active participation of and engagement with stakeholders, 

ŦǳƴŎǘƛƻƴǎ ŀƴŘ ƛƴŘƛǾƛŘǳŀƭǎ ŀŎǊƻǎǎ ǘƘŜ ōǳǎƛƴŜǎǎ ǘƻ ƳŀƪŜ ƛǘ ǎǳŎŎŜǎǎŦǳƭΧΧΧ!ƭƻƴƎ ǿƛǘƘ ŎƻǎǘǎΣ 

capability, cultural fit, flexibility and partnering ability will be evaluated when selecting 

preferred supplƛŜǊǎΦΩ ό/ŀǊƛƭƭƛƻƴ LƴǘǊŀƴŜǘ нлмрύ  

In the definition provided above Carillion stressed the importance of collaborative 

working across business teams and indeed they identified the importance of category 

management to work winning teams. Here they looked to utilise supplier relationships, 

developed by the category management team, in tender content which would 

ΨƳŀȄƛƳƛǎŜ ƻǳǊ ŎƻƳǇŜǘƛǘƛǾŜ ŀŘǾŀƴǘŀƎŜ ŀƴŘ ŜƴǎǳǊŜ ǾŀƭǳŜ ŜƴƎƛƴŜŜǊƛƴƎ ǘƘǊƻǳƎƘ ŜƴƘŀƴŎŜŘ 

expŜǊǘƛǎŜ ŀƴŘ ƪƴƻǿƭŜŘƎŜΩΦ /arillion Supply Chain Policy (D8). Category management 

allowed Carillion earlier engagement with their strategic subcontract partners and 

suppliers to ensure they worked with them to meet the requirements of the Client and 

ΨƻŦŦŜǊ ƛƴnovaǘƛǾŜ Ŏƻǎǘ ǎŀǾƛƴƎ ŀŘǾŀƴǘŀƎŜǎΩ ό5у). The category managers also worked 

closely with the supply chain team and operational teams at a project level. It is also 

important to note that the company had also identified the importance of aligning key 

preferred suppliers, not just on lowest cost, but also in terms of their ability to align with 

other Carillion values and needs, including the ability to partner. To help support the 

category management team with decision making they had adopted, and adapted, The 

Seven Step process (Figure 30), based on a procurement method developed by A.T. 

Kearney in 2001 (Dolan, Fedele, 2004).  
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Figure 30 Carillion άSeven Stepέ strategic category management process 

 

Senior Carillion supply chain members saw category management as a strategic tool 

which would achieve the best supplier selection for operational needs; identify 

additional value; create opportunities for better processes and evaluate the 

performance of suppliers (D8). An analysis of Carillion procurement areas had identified 

5 key categories that would support supply chain procurement. These were described 

as;   

1. M&E (mechanical and engineering) 

2. Building and Finish, which means fit out  

оΦ 9ƴǾŜƭƻǇŜΧΧ ōǊƛŎƪΣ ōƭƻŎƪΣ ōƛƎ glazing and so on  

пΦ 9ȄǘŜǊƴŀƭǎ ΧΧΦ ƭŀƴŘǎŎŀǇƛƴƎΣ ŘǊŀƛƴŀƎŜ ΧΧǘƘƛǎ Ƴŀȅ ƛƴŎƭǳŘŜ ƎǊƻǳƴŘǿƻǊƪΤ  

5. Pre-ƭƛƳǎ όtǊŜƭƛƳƛƴŀǊƛŜǎύΧΦ ǘƘŀǘΩǎ ƻƴǎƛǘŜ ǎǳǇǇƻǊǘΣ ǿƘƛŎƘ ǿƻǳƭŘ ƛƴŎƭǳŘŜ ŎŀōƛƴǎΣ ǿŜƭŦŀǊŜΣ 

tt9Σ ŀƴŘ ǎŎŀŦŦƻƭŘƛƴƎΩ ό/a-D). 

 

New team members, recruited in 2013/14, were originally delineated as Category 

Managers but by 2017, acknowledging the increasing importance and value of the roles, 

they were re-rated as Head of Category posts. The senior supply chain team members 

acknowledged this growing importance as they recognised the skills the category 
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management team were bringing to the business. By 2016 the CM-5 ƴƻǘŜŘ ǘƘŀǘ ǘƘŜ ΨƪŜȅ 

aim is to allow experts to be able to work in areas of high knowledge and have oversight 

over all projects to enable specific work to be bundled ǘƻƎŜǘƘŜǊΦΩ ¢ƘŜ /ŀǊƛƭƭƛƻƴ ǎǳǇǇƭȅ 

chain team valued the category approach in breaking down project and team silos. 

However this was not only happening internally, the category team were quite clear that 

ǘƘŜȅ ΨŘƛŘƴΩǘ Ƨǳǎǘ ǿƻǊƪ ǿƛǘƘ ¢ƛŜǊ мΧΦΦ ǿŜ ǘŀƭƪ ǘƻ ǘƛŜǊ н ŀƴŘ оΩΦ ! ƘƛƎƘ-level decision maker 

explained this in more detail.  

Ψ¢ƘǊƻǳƎƘ ǘƘŜƛǊ όŎŀǘŜƎƻǊȅ ƳŀƴŀƎŜǊύ ƪƴƻǿƭŜŘƎŜ ƻŦ ŎŜǊǘŀƛƴ ǇǊƻŘǳŎǘǎΣ ǘƘŜȅ Ŏŀƴ ƛŘŜƴǘƛŦȅ 

that, whilst the company might be buying through a number oŦ ¢ƛŜǊ мΩǎ ǿƘƻ ǘƘŜƴ ƳƛƎƘǘ 

have up to 50 Tier 2s, for some product areas, say curb stones, there are actually only a 

few manufacturers. In some cases, Carillion may be buying from them direct, on some 

projects, as well as through other Tiers so by looking at this, as a whole, we can 

influence. Here the supply chain looks more like ŀ ŘƛŀƳƻƴŘ ǘƘŀƴ ŀ ǇȅǊŀƳƛŘ ǎƘŀǇŜΩ (SC-

D). 

Undoubtedly procurement by category continued to be driven by a strong cost saving 

motive and the Category team were responsible for managing volume-based discounts 

with Tier 2 and Tier 3 suppliers. This point was reinforced by CM-м ΨƳȅ ǊƻƭŜ ƛǎ ǘƻ ōǳƛƭŘ 

relationships and to do deals with the suppliers, including manufactures, who ultimately 

work with Carillion. They provide volume discounts and Carillion work to specify their 

ƳŀǘŜǊƛŀƭǎΩ. Rather than asking subcontractors for product information the Category 

Managers were asking Tier 3 manufacturers when they supplied to Tier 1 subcontractors 

and therefore, they gained much greater visibility of the materials and product quality 

being useŘΩ ό/a-5ύΩΦ ¢Ƙƛǎ ǿŀǎ ƴƻǘ ŀƭǿŀȅǎ ǎƛƳǇƭŜ ŀǎΣ ŦǊŜǉǳŜƴǘƭȅΣ ǇǊƻŘǳŎǘ ƳŀƴǳŦŀŎǘǳǊŜǊǎ 

could not find any sales data for Carillion as they were not listed as customers in their 

accounts systems. CM-D candidly noted that greater engagement was linked to rebate 

system ōǳǘ ƛǘ Ψǿŀǎ ŀƭǎƻ ƎƛǾƛƴƎ ǘƘŜ ŎŀǘŜƎƻǊȅ ƳŀƴŀƎŜǊǎ ƳǳŎƘ ƎǊŜŀǘŜǊ ƛƴǎƛƎƘǘ ƛƴǘƻ ǇǊƻŘǳŎǘ 

sales to subcontractors and increasingly they were using it to require subcontractors to 

use ǘƘŜ ǇǊƻŘǳŎǘǎ ǘƘŜȅ ǎŜƭŜŎǘŜŘΩΦ Ω¢Ƙƛǎ ƎƛǾŜǎ ǘƘŜ ŎƻƳǇŀƴȅ ƳƻǊŜ ŎƻƴǘǊƻƭΩ ό/a-1). Trust 

was also building in these relationships. As Tier 3 suppliers (manufacturers) were 

gradually co-ƻǇŜǊŀǘƛƴƎ ŀǎ ǘƘŜȅ ŦƻǳƴŘ ǘƘŀǘ Ψ/ŀǊƛƭƭƛƻƴ ƴƻƳƛƴŀǘŜŘ ǘƘŜƳ ǘƻ ǎǳō ŎƻƴǘǊŀŎǘƻǊǎΩ 

(CM-1). This was witnessed by the researcher in a category management review meeting 

where CM-н ǇǊƻǾƛŘŜŘ ƻƴŜ ƻŦ /ŀǊƛƭƭƛƻƴΩǎ ǘƘǊŜŜ ǇǊŜŦŜǊǊŜŘ ŎŜǊŀƳƛŎǎ ƳŀƴǳŦŀŎǘǳǊŜǊǎ ŘŜǘŀƛƭǎ 
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of upcoming client tenders and discussed how to work with them on these. He was clear 

that the same review would be held with the two other Carillion preferred suppliers of 

this product group.  

Category management was seen to have several benefits by Carillion senior managers. 

Firstly, it reduced costs by bundling work and giving key contractors a greater proportion 

of Carillion spend. Secondly it engendered greater relationship building with suppliers 

which led to opportunities to co-operate on innovation. The example used was working 

with Tarmac to utilise their low energy Asphalt on a new contract. Finally, it was seen as 

an opportunity to require Tier 1 suppliers (subcontractors) to work with nominated 

manufacturers or wholesalers. Carillion increasingly nominated three preferred 

ǎǳǇǇƭƛŜǊǎ ǿƛǘƘƛƴ ǎǳōŎƻƴǘǊŀŎǘƻǊΩǎ ŎƻƴǘǊŀŎǘǎΦ ¢Ƙƛǎ ŀƭƭƻǿŜŘ ǘƘŜ Tier 1 to tender the work, 

but the SC team know that Carillion would get the right quality of work and at the right 

price. (CM-D). This level of control brought greater transparency to the supply process 

and improved the main contractors risk management profile. (CM-1). Whilst this did 

bring benefits it also created some operational issues. The category management 

system appeared to generate issues of internal responsibility. A good example of this 

was SC-{aо ǿƘƻ ǎǘŀǘŜŘ ǘƘŀǘ ΨǘƘŜǊŜ ŀǊŜ ƭƻǘǎ ƻŦ ƻƭŘ ǿƛǾŜǎΩ ǘŀles and legends. I found when 

I came here (to work for Carillion) that if Company X and Company Y did a rubbish job 

on site no one included it in their SPI (supplier rating) because they were category 

ƳŀƴŀƎŜŘΦΩ ¢Ƙƛǎ ǊŜǎǳƭǘŜŘ ƛƴ ƻƴƎƻƛƴƎ ǇƻƻǊ ǎŜǊǾƛŎŜ ŀǎ ƴƻƴŜ of the senior supply chain or 

category team were aware of the issues.  

 

It was also clear that the category managers only managed relationships upstream to 

the manufacturer level. They had limited links with component manufactures or raw 

material suppliers and had undertaken no formal hotspot analysis. Relationships with 

clients, designers and engineers appeared to operate on a project basis, usually 

supporting standard contract processes. There was one example of category manager 

pre-tender engagement with a potential client, the outcome of which was unknown at 

ǘƘŜ Ǉƻƛƴǘ ƻŦ /ŀǊƛƭƭƛƻƴΩǎ demise. It was therefore not possible to evaluate if the spent staff 

time and knowledge transfer was effective. Internal systems also restricted the intra-

company benefits of category manager multi-tier engagement. The Carillion supplier 
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system, άMy Registerέ, had only been developed to manage direct suppliers, which left 

information on major manufacturer engagement in category manager files and excel 

spreadsheets.  

 

6.4.1.1 Category management and sustainability 

The diagram below (Figure 31) is part of a wider presentation on sustainable 

procurement which was launched in 2011 by the Carillion corporate sustainability team. 

This diagram, created by Carillion, recognised the importance of the category 

management team and identified that they were responsible for identifying their 

categories key sustainability impacts, incorporating them in the procurement process 

and ensuring tracking of KPIs. 

.   
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Figure 31 Carillion sustainable procurement guidance for category managers 
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Whilst this was a reasonable approach, in practise the category management team, by 

2017, only comprised nine team members, and much of their time was spent co-

ordinating preferred supplier discounts and cross project procurement. During the 

period of the research, May 2015- December 2017, category managers did not follow 

the processes outlined in Figure 31 and they had no personal sustainability targets (CM-

D).  However, this did not mean that the category team were personally uninterested or 

unknowledgeable about sustainability issues. Indeed, their specialist roles allowed them 

to keep up to date with technical developments and construction issues within their 

field of knowledge. They were familiar with examples of new sustainable products and 

were comfortable articulating the sustainability benefits. Examples of this were Knauff 

ƻŦŦŜǊƛƴƎ ŀ ƴŜǿ ǇƭŀǎǘŜǊōƻŀǊŘ ǘƘŀǘ Ψȅƻǳ Ŏŀƴ ŀŘŘ ŎƻƭƻǳǊ ǘƻ ǎǇǊŀȅ ŦƛƴƛǎƘΦ ¢Ƙƛǎ ǊŜƳƻǾŜǎ ǘƘŜ 

need for one whole coat of paint. Also, the board is using low levels of water compared 

ǘƻ ƴƻǊƳŀƭ ǇƭŀǎǘŜǊΩ ƻǊ ŦǊƻƳ ŀ ǿƘƻƭŜ ǘŜŀƳ Ǿƛǎƛǘ ǘƻ ¢ŀǊƳŀŎ ǘƘŜȅ ƘŀŘ ΨǎŜŜƴ ŀ ƴŜǿ ƭƻǿ ŎŀǊōƻƴ 

ŀǎǇƘŀƭǘΩΦ ¢ƘŜȅ ŀƭǎƻ ŜƴƎŀƎŜŘ ǿƛǘƘ ƻǘƘŜǊ /ŀǊƛƭƭƛƻƴ ǘŜŀƳ ƳŜƳōŜǊǎ ǿƘŜƴ ǾƛǎƛǘƛƴƎ ƪŜȅ 

manufacturers as exemplified by: 

ΨǿŜΩǾŜ ōŜŜƴ ǘƻ ŀ {LKA plant recently. They produce flooring and panels and have a huge 

R&D programme. We went with the Carillion SE Design manager (D-HD) who is looking 

ŀǘ ŜƳōƻŘƛŜŘ ŎŀǊōƻƴ ΧΧŎƭƛŜƴǘǎ ŀǊŜ ǎǘŀǊǘƛƴƎ ǘƻ ŀǎƪ ŦƻǊ ƛƴŦƻǊƳŀǘƛƻƴΩ ό/a-D).   

However, the team often found articulating sustainability to smaller or less 

knowledgeable suppliers difficult as CM-3 noted Ψŀƭƭ ƻŦ ǳǎ ƘŀǾŜ ŦƻǳƴŘ ƛǘ ƘŀǊŘ ǘƻ ŜȄǇǊŜǎǎ 

this (sustainability) sometimes at a project or supplier level.  If you say sustainability, 

they all say carbon or wasteΩΦ 

 

The category management team were very aware that many of the largest 

manufacturers were doing a great deal of work on sustainability, especially on waste, 

ǿŀǘŜǊ ŀƴŘ ŎŀǊōƻƴΦ .ǳǘ ŜǾŜƴ ƛŦ ǘƘŜȅ ŘƛŘ ōǳȅ ΨǎǳǎǘŀƛƴŀōƛƭƛǘȅΩ ǘƘŜȅ ǿŜǊŜ ǳƴŎƭŜŀǊ ΨƘƻǿ Řƻ 

you record ŀƭƭ ǘƘƛǎ ƎƻƻŘ ǎǘǳŦŦΦ ²Ŝ ŘƻƴΩǘ ǊŜŎƻǊŘ ǿƘŀǘ ǿŜ ōǳȅ ŀƴŘ ŎŜǊǘŀƛƴƭȅ ƴƻǘ ǘƘǊƻǳƎƘ 

ǎǳōŎƻƴǘǊŀŎǘƻǊǎΩ όcategory management meeting 2016 (D10)). Indeed, they believed that 

many suppliers were already offering recycled, lower carbon products which Carillion 

may be buying but are not aware of, and certainly not recording. In a Category such as 

groundworks management of large-scale excavation waste had always been a major 

issue and finding alternative uses, which removed ƛǘ ŦǊƻƳ ƭŀƴŘŦƛƭƭΩΣ ǿŀǎ ŀ ƳŀƧƻǊ Ŏƻǎǘ 
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benefit to the company. The category manager, CM-4, provided several examples of 

where this had successfully occurred. It was just a normal part of project management. 

In addition to working across projects the category team were also approached by senior 

corporate members to look at group wide initiatives. CM-2 had been tasked by the 

Carillion board to look at the opportunities for άGreen M&Eέ, an area felt to have 

commercial potential (CM-2). Another άenvironmentalέ project had recently been 

initiated by increasing pressure on urban sites due to air quality concerns. Led by the 

CEO of the CCS Business Unit, CM-2 and CM-3 were starting to look at emissions from 

small tools/equipment. They were assessing the top 10 value/emissions products and 

asking the supplier to traffic light rate them. Green for least emissions, red for worst. 

Green rated products would be recommended as preferred with Carillion SC buyers. 

They would also look to develop new products with suppliers.  

 

The category team considered how category management could support sustainability 

more effectively. CM-р ŦŜƭǘ ƛǘ ƴŜŜŘŜŘ ǘƻ ōŜ ΨǎƘƻŜ ƘƻǊƴŜŘ ƛƴ ΧΧ ǿŜ ƴŜŜŘ ǘƻ ƳŀƪŜ ǎǳǊŜ 

ǘƘŀǘ ƛǘ ƛǎ ǳƴŘŜǊǎǘƻƻŘ ŀƴŘ ƛƴŎƭǳŘŜŘ ŀǘ ǘŜƴŘŜǊ ǎǘŀƎŜΩ ŀ Ǉƻǎƛǘƛƻƴ ŀƎǊŜŜŘ ōȅ /a-6.  The team 

agreed that  

ΨƘaving sustainability in the strategy was important but to ensure it is operationalised it 

needed to be included as part of the delivery schedule. The delivery schedule is shared 

with suppliers of materials as well as going to the sub-contractors who may be buying 

the product. This makes everything run more smoothlyΩ ό/a-5).  

CM-1 and CM-2 offered to support a pilot to test this approach on a single issue that was 

currently an area of concern for the corporate sustainability team, that of recycled 

content. For the pilot they considered a selected range of sanitary ware, pipes, cabling, 

and insulation, a group which comprised approximately 15% of by value of spend of all 

materials within the M&E cŀǘŜƎƻǊȅΦ ¦ƴƭƛƪŜ ŜƭŜŎǘǊƛŎŀƭ ǇǊƻŘǳŎǘǎ ǘƘŜȅ ƘŀŘ ΨǊŜŀsonably 

manageable component parts and all had at least one preferred supplƛŜǊ ǘƻ ǘŀƭƪ ǘƻΩΦ Lǘ 

was also important to the category team to ask the suppliers how they would approach 

ǘƘƛǎ ǘȅǇŜ ƻŦ ƛǎǎǳŜΤ ΨƛǘΩǎ ƎƻƻŘ ǘƻ ƎŜǘ ǎǳǇǇƭƛŜǊǎ ƛƴǾƻƭǾŜŘΧΧΦΦǘƻ ƎŜǘ ǘƘŜƛǊ ōǳȅ ƛƴΩ ό/a-нύΩΦ /a-

2 invited the researcher to attend the next review meeting with one of their preferred 

ceramic suppliers and to listen to their work on sustainability. The sales team of SUP-1 

brought their sustainability manager to provide information which was clearly focused 
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on their own production facility. Due partly to the issue of subcontracting discussed 

earlier but also due to data being company focused it was not possible to provide 

Carillion with CO2 or recycled data for the products they were using.  CM-2 was surprised 

that they were not much more engaged in sustainability. The sales team did not know 

about the sustainability work or that it had a value to some of their clients. Equally the 

sustainability manager did not have a strong relationship with the sales team and CM-1 

felt that all the data they were recording was just wasted. He felt the meeting had 

ΨƻǇŜƴŜŘ ǳǇ Ƙƛǎ ŜȅŜǎ ǘƻ ǎƻƳŜ ƻŦ ǘƘŜ ǊƛǎƪǎΩ ό/a-2). None of the SUP-1 team had looked at 

/ŀǊƛƭƭƛƻƴΩǎ !ƴƴǳŀƭ {ǳǎǘŀƛƴŀōƛƭƛǘȅ wŜǇƻǊǘ ōŜŦƻǊŜ ǘƘŜ ƳŜŜǘƛƴƎΦ ¢ƘŜȅ ǿŜǊŜ Ψƴƻǘ ŀǿŀǊŜ ǘƘŀǘ 

it was a major issue for CarilliƻƴΩ ό{¦tмύΦ 

 

Further supplier interviews were carried out, and these are referred to throughout this 

thesis, providing further illuminating insights into key manufacturer knowledge and 

capabilities and their perception of the main contractor. However, the demise of 

Carillion prevented this specific pilot project being completed.  

 

6.4.1.2. Observations 

Category management, as part of a wider supply chain management process did have 

the capacity to operate beyond Tier 1 suppliers and build trusting relationships. They 

were able to function across multiple internal teams and work with both upstream and 

downstream network actors, albeit downstream engagement was more limited. They 

were able to overcome the project based siloed working within Carillion yet whilst many 

of the examples they provided were positive they also acknowledged great frustration 

with supply chain and operational colleagues who would ignore recommendations as 

they focused on loǿŜǎǘ ǇǊƛŎŜΣ ŜŀǎŜ ŀƴŘ ƴƻǘ ƛƴŦǊŜǉǳŜƴǘƭȅ ΨōǳȅƛƴƎ ŦǊƻƳ ǎƻƳŜƻƴŜ ǘƘŜȅ 

ƪƴŜǿΩ /a-4. They still struggled to overcome inter-company fragmentation, especially 

at the sub-contractor level but had combined relational approaches with the more 

transactional use of delivery schedules. The category management approach at Carillion 

offered many of the pre-requisites of collaboration that have been identified as 

necessary to support sustainable build. However, they were not being utilised to achieve 

this goal. The company still maintained a siloed approach to supply chain strategies and 
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corporate sustainability strategies linked only by a small number of sustainability KPIs 

that the supply chain was tasked to meet. These are highlighted in Table 24.  

 

Table 24: Carillion 2020 sustainability KPI's requiring supply chain delivery (2013-14) 

Carillion 
Team 

Schedule of Reporting 
- 2020 Key 
Performance 
Indicator (KPI) 

Responsibility of Researcher Notes 

Supply 
Chain 

100% of purchased 
products and 
materials are 
responsibly & ethically 
sourced by 2020 

Category 
Managers/Performance 
Mgr sust. Team 

KPI based on 3 questions 
in My Register. Many 
suppliers simply did not 
answer them or smaller 
companies, many 
organisations struggled 
to understand the 
questions and smaller 
companies had little 
capacity to comply. No 
audit of responses 

Supply 
Chain 

Sourced timber will 
meet FSC or 
equivalent standards  

Contracts/SC-D1 approver Implemented and 
strongly monitored. 
Reported annually. 
Highly time-consuming 
process - major 
commitment for Carillion 

Supply 
Chain 

We will target our top 
250 suppliers to 
collaborate on the 
development of 
enhanced sustainable 
products and services 
by 2013 

Category 
Managers/Performance 
Mgr sust. Team 

 Category managers 
working with key or 
preferred suppliers. 
Development of 
enhanced sustainable 
products driven primarily 
by manufacturer. Some 
collaboration with main 
contractor to improve 
process e.g. Knauff 
panels. Limited demand 
from clients  



 

220 

 

Carillion 
Team 

Schedule of Reporting 
- 2020 Key 
Performance 
Indicator (KPI) 

Responsibility of Researcher Notes 

Supply 
Chain 

100% of our suppliers 
will be benchmarked 
ǘƘǊƻǳƎƘ /ŀǊƛƭƭƛƻƴΩǎ 
accreditation process 
by 2013 and we will 
provide guidance to 
those who only meet 
our basic requirement  

Category 
Managers/Performance 
Mgr sust. Team 

By 2015 all suppliers had 
to be on My Register to 
be awarded contracts. 
However, the 
benchmarking had 
proved to be weak and 
no guidance was 
provided to suppliers  

Supply 
Chain 

Maximise local spend 
including SME, 
measured as a % of 
supply chain spend 

Not identified No. of SME's and local 
spend standard 
requirement for all 
government contracts. 
Managed primarily by 
the supply chain working 
with Tier 1 suppliers. 
Definitions varied by 
contract, time consuming 
to manage 

 

Whilst the notes provide an observation on the status of each KPI the main point of this 

illustration is to demonstrate that the company had no holistic approach to 

sustainability across the supply network, rather responding in an ad hoc fashion to 

client, risk or legal pressures. Except for FSC timber, Carillion was not leading the way.  

6.4.2 Goal Setting 

In the two examples selected for this study the researcher explores situations where a 

shared goal reaches across the entire network and requires collaboration at a global 

level. In both examples Carillion have been actively engaged in the goals during the 

research period and they highlight two different approaches to goal setting at a network 

ƭŜǾŜƭΤ ǘƘŀǘ ƻŦ ά.ƻǘǘƻƳ-ǳǇ ŀƴŘ ά¢ƻǇ -ŘƻǿƴέΦ  

6.4.2.1 άBottom-upέ goal setting: Forest Stewardship Certification  

The Forest Stewardship Council (FSC) Chain of Custody represents an attempt to frame 

objectives, targets and requirements that can be shared throughout the supply network 
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for forest products. The FSC originated in the early 1990s through discussions between 

the World Wildlife Fund (WWF, now Worldwide Fund for Nature) and several major UK 

DIY chains, concerned about the impact their procurement of wood was having on 

rainforests and the risks this entailed (Murphy, D. F., Bendell, 1998). The group, 

WWF95+, wanted an industry-wide approach to ensure that the timber they purchased 

ŎƻǳƭŘ ōŜ άƎǳŀǊŀƴǘŜŜŘέ ŀǎ ŜǘƘƛŎŀƭƭȅ ǎƻǳǊŎŜŘΦ CǊƻƳ ǘƘŜ ƻǳǘǎŜǘΣ C{/ ǘƻƻƪ ŀ ƴƻƴ-

governmental approach, harnessing commercial drivers to effect change. FSC has striven 

for, and increasingly achieved, a membership-based approach to forest management 

and governance is overseen by a board elected by the membership. Decisions on forest 

management include indigenous people through local consultation and local workers 

are prioritized for employment (FSC, 2017). The social and environmental benefits and 

the associated reduction in risks resulting from this local, ethical approach to forest 

management are then propagated through the supply network, with thŜ ά/Ƙŀƛƴ ƻŦ 

/ǳǎǘƻŘȅέ ŀǎǎǳǊŜŘ ōȅ ǊŜŎƻǊŘƛƴƎ ŜŀŎƘ ǎǘŜǇ ƛƴ ǘƘŜ ǇǊƻŎŜǎǎΦ 9ǾƛŘŜƴŎŜ ŦǊƻƳ ²²C ƛƴŘƛŎŀǘŜǎ 

that many smaller producers have benefited financially from FSC [48]. Since its inception 

in 1993, FSC has grown to be a significant market mechanism to promote responsible 

forest management, now covering 180 million hectares of forest in 112 countries. 

 

Carillion, driven primarily by corporate environmental values and reputational risk 

management, published a Sustainable Timber Policy, ratified by the Carillion board, to 

purchase only timber and wood-derived products with FSC Chain of Custody certification 

or, where this could not be achieved, to use sources that were independently verified 

as legal and sustainable. Carillion accepted that, without a certified standard, it could 

not guarantee it was not colluding with or procuring timber from illegal logging 

operations; FSC provided a way for Carillion to ensure that its supply network did not 

contribute to illegal and destructive deforestation and thereby to avoid potential 

ǊŜǇǳǘŀǘƛƻƴŀƭ ǊƛǎƪΦ IƻǿŜǾŜǊΣ ƛǘ ǿŀǎ ŀƭǎƻ ƳŀŘŜ ŎƭŜŀǊ ǘƘŀǘ /ŀǊƛƭƭƛƻƴΩǎ ŀƛƳ ǊŜŀŎƘŜŘ ōŜȅond 

ƛǘǎ ƻǿƴ ƴŜǘǿƻǊƪΣ Ψǘƻ ǇǊƻƳƻǘŜ ŘŜƳŀƴŘ ŀƴŘ ƛƳǇǊƻǾŜ ŎƻƳǇŜǘƛǘƛǾŜ ǇǊƛŎƛƴƎ ŦƻǊ C{/ ǘƛƳōŜǊ 

within the construction industry as a ǿƘƻƭŜΩ (Carillion, 2000, p.31). 

 

Requiring procurement teams to source only certified sustainable timber represented a 

major commitment, and it is clear from interview comments that this continued 
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ƛǊǊŜǎǇŜŎǘƛǾŜ ƻŦ ŎƭƛŜƴǘ ŘŜƳŀƴŘΥ Ψno client ever rŜǉǳŜǎǘŜŘ C{/ ŀǇŀǊǘ ŦǊƻƳ ƻŎŎŀǎƛƻƴŀƭƭȅΩ ό{/-

RM2). The principle was communicated to clients, sub-contractors and other suppliers. 

hǇŜǊŀǘƛƴƎ ǘƘŜ C{/ ά/Ƙŀƛƴ ƻŦ /ǳǎǘƻŘȅέ ŘŜƳŀƴŘŜŘ ŀŘŘƛǘƛƻƴŀƭ ŎƻƳƳƛǘƳŜƴǘ ōȅ ǘƘŜ Ƴŀƛƴ 

contractor. This included guidance and training material for Carillion procurement and 

operations staff and ongoing, intensive engagement with suppliers and subcontractors 

bringing timber onto site as part of contract works packages. As noted by SC-5мΣ ΨǿƘƛƭǎǘ 

it remains outside the industry norm you just have to continuously communicate it. 

PeopƭŜ ǎǘƛƭƭ ŘƻƴΩǘ ǊŜŀƭƭȅ ƪƴƻǿ ǿƘŀǘ ǘƘŜȅ ŀǊŜ ōǳȅƛƴƎΦ ¢ƘŜȅ ŘƻƴΩǘ ƪƴƻǿ Ƙƻǿ ǘƻ Ƴŀƛƴǘŀƛƴ 

ŎƘŀƛƴ ƻŦ ŎǳǎǘƻŘȅΩΦ ¢ƘŜ ŎƻƳǇŀƴȅ ŀƭǎƻ ƘŀŘ ǘƻ ǎŜǘ ǳǇ ƛƴǘŜǊƴŀƭ ǎȅǎǘŜƳǎ ǘƻ ƳŀƴŀƎŜ ǘƘŜ 

monthly reporting of timber usage. High-level decision makers within the SC team 

regularly worked with WWF on certification queries and developed long term 

relationships with the NGO, as well as considerable knowledge on FSC. Medium and 

limited-level decision makers in the SC team were highly informed about the ethical 

issues but appeared to struggle with commitment when price was such a key feature of 

ǇǊƻŎǳǊŜƳŜƴǘΦ  9ƴƎŀƎŜƳŜƴǘ ǿŀǎ ƳƻǊŜ ƭƛƳƛǘŜŘ ƛƴ ǘƘŜ ǎŜŎǘƻǊΩǎ ŘƻǿƴǎǘǊŜŀƳ ǾŀƭǳŜ ŎƘŀƛƴΥ 

whilst certified timber does gain credits within building standards such as BREEAM, few 

clients directly specified FSC or other responsibly sourced timber materials. 

Furthermore, unlike companies supplying the consumer market, there little direct 

communication between main contractors in the construction sector and the end users 

of the structures, most of whom would buy assets unaware of timber sources. By 2009, 

ǘƛƳōŜǊ ǿƛǘƘ ƴƻ ŎŜǊǘƛŦƛŎŀǘƛƻƴ ǊŜǇǊŜǎŜƴǘŜŘ ƻƴƭȅ тΦф҈ ƻŦ /ŀǊƛƭƭƛƻƴΩǎ ǘƻǘŀƭ ǇǳǊŎƘŀǎŜǎ ŀƴŘ 

continued to reduce, with annual fluctuations, to 5% during 2015 (GFTN, 2016, Carillion, 

2017) Carillion was committed to 100% purchases of certified sustainable timber and 

wood by 2020.  

 

6.4.2.2 άTop-downέ goal setting: modern slavery  

As noted in chapter 2 the social dimension of corporate sustainability can be positive, 

such as the provision of jobs, engagement with local communities and increased skills. 

In the UK it is also associated with improved standards of employee health and safety. 

However, many negative social aspects continue to exist within the construction sector, 

not least of which is  issue of forced labour, employed directly or more remotely through 

supply networks. This has for some time been addressed through voluntary codes of 
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conduct such as that promoted by the International Labour Organisation (ILO) or the UN 

Global Compact. However, the UK Government, in 2015, passed the Modern Slavery Act 

(UK Government, 2015b), requiring all UK companies to address the issue of modern 

slavery in their own businesses and their supply networks. Today UK companies, and 

their subsidiaries with a turnover of more than £36m must demonstrate the action they 

are taking and publicly report this on an annual basis. Modern slavery is considered to 

be delineated by bonded labour, poor wages, working and living conditions, intimidation 

and violence or human trafficking. It is estimated that 45 million people globally (Walk 

Free Foundation, 2016) endure modern slavery, with construction identified as a major 

area of concern because of its high reliance on flexible, temporary labour and highly 

diverse global supply networks. Companies primarily manage labour issues as part of 

their product supply networks but the high numbers of products and components, often 

originating from unknown global sources, makes it difficult to ensure transparency in 

employment practices. Even in relatively short supply networks, such as within the UK, 

mapping labour practices can become complex. Complexity can make the different 

forms of modern slavery, which are frequently informal and transient in nature, hard to 

detect and therefore persistent (Allain et al., 2013, Gold, Trautrims & Trodd, 2015, New, 

2015). In setting this legislation, the Government has imposed values and specified the 

process by which all UK companies must engage with this issue, in marked contrast to 

the way FSC certification has developed more organically.  

 

Carillion first used assessment tools in 1999 to review the environmental performance 

of suppliers. From this work, they identified that only 50% of suppliers broadly met 

requirements. As a result, Carillion began to address the social ŀǎǇŜŎǘǎ ƻŦ ƛǘǎ ǎǳǇǇƭƛŜǊǎΩ 

services and products by engaging with suppliers to promote sustainable sourcing of 

ǇǊƻŘǳŎǘǎ ŀƴŘ ƳŀǘŜǊƛŀƭǎΣ ΨǿƛǘƘ ƘƛƎƘ Ǌƛǎƪ ǎǳǇǇƭƛŜǊǎ ōŜƛƴƎ ŜƴŎƻǳǊŀƎŜŘ ǘƻ ŎƘŀƴƎŜ ǇǊŀŎǘƛŎŜǎ 

rather than being ŘŜƭƛǎǘŜŘΩ (Carillion, 2000, p.31). The company made it clear that 

ensuring human rights was a key company principle and that they had Ψan ongoing 

ŎƻƳƳƛǘƳŜƴǘ ǘƻ ƛƳǇǊƻǾŜ ǘƘŜ ƭƛǾƛƴƎ ŀƴŘ ǿƻǊƪƛƴƎ ŎƻƴŘƛǘƛƻƴǎ Χ ƴƻǘ Ƨǳǎǘ ŦƻǊ ŘƛǊŜŎǘ 

employees but also for our subcontractor teamsΩ (Carillion, 2000, p.31). Along with many 

of its peers, Carillion included questions on their supplier registration system relating to 

human rights, asking for confirmation that companies had employment practices in line 
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with the ILO or UN Global Compact on human rights, i.e., that they ensured fair wages 

and freedom of association, with no forced labour. They also asked companies if they 

engaged in responsible sourcing within their own supply networks.  

 

A senior-level working group within Carillion reviewed existing company approaches and 

risks and, as a result, accepted that for many smaller suppliers, the Act and the concept 

of modern slavery represented a little-known issue. This was reiterated by the supply 

chain team with one member stating, of suppliers, Ψ¢ƘŜǊŜ ƛǎ ƭimited knowledge out there 

ŀƴŘ ŜǾŜƴ ƭŜǎǎ ƻƴ Ƙƻǿ ƛǘ ǿƛƭƭ ōŜ ƛƳǇƭŜƳŜƴǘŜŘΩ ό!ƴƻƴΥ /ŀǊƛƭƭƛƻƴ ǎǳǇǇƭȅ ŎƘŀƛƴ ǎǳǊǾŜȅ нлмсύΦ 

! ƭŀǊƎŜ ǇŀǊǘ ƻŦ ǘƘŜ ŎƻƳǇŀƴȅΩǎ ŜŦŦƻǊǘǎ ǿŀǎ ǘƘŜǊŜŦƻǊŜ ŘƛǊŜcted at engagement and 

awareness raising. At a company level this was achieved by direct communication with 

Tier 1 suppliers, changes to the supplier registration process, information and awareness 

ǊŀƛǎƛƴƎ Ǿƛŀ /ŀǊƛƭƭƛƻƴΩǎ ƻǿƴ ǿŜōǎƛǘŜ ŀƴŘ /ŀǊƛƭƭƛƻƴΩǎ ƻǿƴ ŜȄternally facing supply chain 

teams and operational staff. Questions on the internal supplier registration system were 

ŜȄǇŀƴŘŜŘ ǘƻ ƛƴŎƭǳŘŜ ǘƘŜ ǘŜǊƳ ΨƳƻŘŜǊƴ ǎƭŀǾŜǊȅΩ ŀƴŘΣ ǘƻ support smaller companies, and 

ƛƴ нлмс /ŀǊƛƭƭƛƻƴΩǎ [ŀōƻǳǊ {ǘŀƴŘŀǊŘǎ /ƘŀǊǘŜǊ ǿŀǎ ŘŜǾŜloped (Appendix 1, Figure 47) 

which suppliers could sign and adopt if they did not have their own processes in place.  

 

However, Carillion also identified that slavery was an industry-wide concern which, 

whilst highlighted by legislation, strongly resonated with the values of their peers and 

would benefit from collaborative efforts. In 2012, to meet gaps in sub-sector specific 

sustainability skills, Carillion, other main contractors, clients and major manufacturers 

worked collaboratively, through a SSCS working group (see section 6.4.3.2) to create 

new slavery guidance directed specifically at the construction industry. Skills modules 

on Modern Slavery and the Act, along with video materials and written information, 

were developed and promoted by main contractors and clients to organisations in their 

supply networks (Action Sustainability, 2016). However, progress of awareness across 

the network remains slow, with 21% of Carillion supply chain team identifying, in 2017, 

that most or many of the Tier 1 suppliers they worked with did not know about the 

Modern Slavery Act (Carillion Supply Chain Team Survey 2017). 

 



 

225 

 

In 2009, Carillion established a business subsidiary in Qatar to provide construction, 

infrastructure and facilities management services; it grew to employ approximately 

1100 people directly, with a further 6000 employed through subcontractors (Carillion 

plc, 2016a). Carillion entered into a commitment that employees would be paid in 

accordance with Qatar Labour law but, in addition, that employees would also receive 

flights home, holiday pay, health insurance and accommodation and food. They set 

standards for accommodation that landlords had to meet prior to contracting and 

required accommodation to be audited to ensure the standards continued to be met. 

Carillion put in place processes to ensure that employees had freedom of association, 

routes to express grievances and worked to the same Health and Safety standards as in 

ǘƘŜ ¦YΣ ǊŜǇƭƛŎŀǘƛƴƎ ǘƘŜ ά5ƻƴΩǘ ²ŀƭƪ .ȅέ ŎǳƭǘǳǊŜ ǳǎŜŘ ƻƴ ŀƭƭ ¦Y ŎƻƴǎǘǊǳŎǘƛƻƴ ǎƛǘŜǎΦ  

 

However, in 2014, they were publicly accused of having subcontractor labour on site 

who had been forced to surrender their passports and were living in poor 

accommodation and receiving only a small part of the promised wages (Lloyd-Roberts, 

2014). In response, Carillion implemented a similar approach for workers employed 

through sub-contractors. In one of the most contentious areas, that of recruitment, 

/ŀǊƛƭƭƛƻƴ ǿƻǊƪŜŘ ǿƛǘƘ άǇǊŜŦŜǊǊŜŘ ǎǳǇǇƭƛŜǊǎέ ǿƘƻ ƘŀŘ ōŜŜƴ ǊŜǾƛŜǿŜŘ ŦƻǊ ŦƛƴŀƴŎƛŀƭΣ ŜǘƘƛŎŀƭ 

and professional conduct. It also carried out spot checks and terminated contracts with 

companies that charged excessive fees or had been unethical in their approach. A 

company like Carillion does not have direct control over its subcontractors; however, 

they were expected, as a minimum, to comply with Qatari labour laws. Carillion 

proactively reviewed and monitored the employment practices and accommodation of 

ƛǘǎ ǎǳǇǇƭƛŜǊǎ ŀƴŘ ǘƘŜƛǊ ǎǳōŎƻƴǘǊŀŎǘƻǊǎΤ ƻƴƭȅ ǘƘƻǎŜ ǘƘŀǘ ƳŜǘ /ŀǊƛƭƭƛƻƴΩǎ ǎǘŀƴŘŀǊŘǎ ǿŜǊŜ 

included in the preferred supplier list. When the Business and Human Rights Resource 

Centre approached the top 100 construction companies working in Qatar and UAE 

Carillion responded publicly to their questions (BHRSC, 2016).  

 
6.4.2.3. Observations 

Based on the studies reported here, we suggest that the bottom-up approach is 

ultimately more likely to be successful because it promotes alignment of goals and/or 

principles between the different actors in the supply network, so that all actors can gain 
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benefit from the relationship and have the flexibility to focus on the goals that are most 

relevant to them. The FSC multi-stakeholder approach highlights the practical value of 

shared goals and principles as the basis for long-term supply network relationships and 

collaboration. NGO oversight and certification creates transparency and ensures 

compliance even by actors in the supply network whose commitment to the goals may 

be weaker. FSC appears to operate most effectively at a sector level rather than just a 

ǎƛƴƎƭŜ ǎǳǇǇƭȅ ƴŜǘǿƻǊƪΥ ǿƘŀǘ ǎǘŀǊǘŜŘ ŀǎ ŀ άōƻǘǘƻƳ-ǳǇέ ŀǇǇǊƻŀŎƘ has developed into a 

shared position of network power. Interestingly, whilst aligned goals support a shared 

vision, the complementarity between the roles of FSC and Carillion in the supply network 

could ensure the achievement of sustainable outcomes: FSC represents those directly 

involved in forestry, working to overcome environmental and social issues associated 

with illegal logging, whilst Carillion offered the economic driver to deliver change. The 

Modern Slavery approach demonstrates less well-developed collaboration within the 

supply network: collaboration may reach beyond the first tier of contractors but lacks 

the clarity and consistency provided by a Chain of Custody process. Collaboration on 

slavery may also be nascent as The Act, confirmed in 2015, has only recently placed 

these requirements upon industry.  FSC has been operating for more than 20 years. This 

study has confirmed how construction companies, such as Carillion, with strong social 

and ethical stances will implement policies, undertake audits, and work collaboratively 

with employees and local groups in an attempt to prevent slavery. 

 

6.4.3. Industry Led 

As noted in Chapter 4 section 4.2.2, construction professional bodies, product 

manufacturers and network actor representative groups all drew together members to 

develop CPD, training, guidance and in some cases agree technical specifications. 

Furthermore, several suppliers highlighted product specific sustainability groups that 

extended beyond their own peers. An excellent example of this was:   

Ψƭƻƻƪ ŀǘ ǎƻƳŜ ƻŦ ǘƘŜ ǿƻǊƪ ŘƻƴŜ ōȅ ǘƘŜ {ǳǎǘŀƛƴŀōƭŜ /ƻƴŎǊŜǘŜ ŦƻǊǳƳ ΧΧΧƛǘǎΩ ǉǳƛǘŜ ōƛȊŀǊǊŜ 

ǊŜŀƭƭȅ ŀǎ ǿŜΩǊŜ ŀ ƳŜƳōŜǊ ƻŦ ƛǘ ōǳǘ ǎƻ ŀǊŜ ǎƻƳŜ ƻŦ ƻǳǊ ǎǳǇǇƭƛŜǊǎ ǘƻƻΤ ƻǳǊ ŀggregate 

suppliers and our cement suppliers. So effectively everything upstream in our supply 

chain are actually in those meetings and collectively we are setting targets for driving 
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change on this whole bunch of sustainable issues. So, all of us work on them but we all 

Ǝƻ ŀǿŀȅ ŀƴŘ ǿƻǊƪ ƻǳǘ Ƙƻǿ ǿŜ ŘǊƛǾŜ ƛǘΩ ό{¦t-10). 

This level of collaboration was seen to exist because  

ΨŦƻǊ ǘƘƛƴƎǎ ƭƛƪŜ ƘŜŀƭǘƘ ŀƴŘ ǎŀŦŜǘȅ ǘƘŜ ǘǊŀŘŜ ōƻŘȅ ŘŜŎƛŘŜŘ ŀ ƴǳƳōŜǊ ƻŦ ȅŜŀǊǎ ŀƎƻ ƛǘ ǿŀǎ ŀ 

non-ŎƻƳǇŜǘƛǘƛǾŜ ŀƎŜƴŘŀ ƛǘŜƳΩ ŀƴŘ ΨƛǘΩǎ όǎǳǎǘŀƛƴŀōility) completely off the competitive 

ǊŀŘŀǊΧΧƛǘΩǎ ǿƻǊƪƛƴƎ ǘƻƎŜǘƘŜǊΣ ǎƘŀǊƛƴƎ ƎƻƻŘ ǘƘƛƴƎǎΩ (SUP-10).  

Other suppliers noted they had created non-competitive forums to support 

collaboration during pre-tender discussions. They achieved this by organising thematic 

workshops, but which importantly, they appointed a high-profile independent chair to 

facilitated discussions:   

Ψ ǿŜ ƘŀǾŜ Ƨǳǎǘ ŘƻƴŜ ǘƘƛǎ ǿƛǘƘ ǘƘŜ DǊŜŀǘŜǊ [ƻƴŘƻƴ !ǳǘƘƻǊƛǘȅΦ ²Ŝ ǇǳƭƭŜŘ ǘƻƎŜǘƘŜǊ ǘƘŜ 

Structural Engineer, designer, pre-tender team and the Local Authority to look at water 

ƳŀƴŀƎŜƳŜƴǘ ΧΧǘƘŜȅ ǿŜǊŜ ǊŜŀƭƭȅ ƛƴǘŜǊŜǎǘŜŘ ǘƻ ƪƴƻǿ ƳƻǊŜΦ .ǳǘ we needed an 

ƛƴŘŜǇŜƴŘŜƴǘ ŎƘŀƛǊΧΧΦǿŜ ƘŀŘ ƻƴŜ ƻŦ {ŀŘƛǉ YƘŀƴǎ ŎƻƳƳƛǎǎƛƻƴŜǊǎ ǘƻ ŎƘŀƛǊΦ ¢ƘŜ ŘƛǎŎǳǎǎƛƻƴ 

ǿŀǎ ǾŜǊȅ ŦƻŎǳǎŜŘΣ ŀƴŘ ƘŜ ǿŀǎ ŎƘŀƭƭŜƴƎƛƴƎ ǘƻ ōƻǘƘ ǘƘŜ ΨŜȄǇŜǊǘǎΩ ŀƴŘ ǘhe GLA team. Really 

ƎƻƻŘΧΧǳǎŜŦǳƭ ǘƻ ƘŀǾŜ ŀƴ ŜȄǘŜǊƴŀƭ ǇŜǊǎƻƴΩ ό{¦tоύΦ  

Whilst this work was undoubtedly supporting improvements within major product 

groups the work remained focused on the manufacturer and materials suppliers. It did 

not offer collaboration at a network level.  

 

Accepting that sustainability is a system issue the research was also interested to 

identify forums which provided a platform for collaboration on sustainability issues 

across the network.  The Carillion supply chain and sustainability teams identified five 

formally constituted groups that met these criteria. They also highlighted the more 

episodic and informal work of standards and guidance bodies, which will be discussed 

later in this section. The formal groups are listed in Table 25, which also provides 

information on the breadth of network actors involved in each organisation and which 

type of actor led the group (CLC, 2018, Green Construction Board, 2018, SCSS, 2018a, 

UKGBC, 2018a, FSC, 2018). 
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Table 25 Review of Pan Network Collaborative Groups 
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All groups are both engaged in implementing some element of sustainability across the 

entire network and are supported in this by multiple network actors. The UK Green 

Building Council (UKGBC) and the Green Construction Board (GCB) are focused primarily 

on environmental issues, whilst the Supply Chain School (SCSS), FSC and the 

Construction Leadership Council (CLC) address environmental, social and economic 

impacts. It should also be noted that the GCB is a sub group of the CLC.  

These organisations can also be grouped into three types, based upon their function: 

Group 1: Supporting Government Strategy and Policy Implementation 

Group 2: Industry Funded Sustainability Knowledge Development Forums 

Group 3: Commercial Chain of Custody 

 

6.4.3.1 Group 1: Government led  

Whilst the CLC was referred to by Carillion staff they were not particularly engaged with 

its work but recognised it affected industry targets. The GCB had been created to 

ΨǇǊƻǾƛŘŜ ƭŜŀŘŜǊǎƘƛǇ ŀƴŘ ŀŎǘƛƻƴ ǘƻ ŜƴŀōƭŜ ǘƘŜ ǿƘƻƭŜ ǾŀƭǳŜ ŎƘŀƛƴ ǘƻ ōŜŎƻƳŜ ƳƻǊŜ 

environmentally sustainable, more productive and better placed to exploit the growing 

Ǝƭƻōŀƭ ƳŀǊƪŜǘΩΦ ¢ƘŜ /ŀǊƛƭƭƛƻƴ нлмр //{ {ǳǎǘŀƛƴŀbility Strategy identified the GCB as one 

of the industry groups the company would support (Carillion, 2017). The GCB identified 

specific, practical, environmentally focused, industry-wide projects and had supported 

the Infrastructure Carbon Review, published by HM Treasury (2013). They had a remit 

to work across industry, at an asset level and commissioned strategic cross network 

research. This had included a roadmap identifying the levels of carbon reduction 

different network actors would need to achieve to meet Government targets of an 80% 

carbon reduction by 2050 (Ove Arup and Partners Ltd, The Climate Centre & WRAP, 

2013).  

One of the key outputs of the Review was to develop a new publicly available 

specification (PAS 2080) Carbon Standard for low- carbon road and rail infrastructure. 

Whilst the GCB and the British Standards Institute (BSI) oversaw the project and 

appointed Ove Arup and Mott MacDonald to manage the process, network actors, 

including Carillion, were part of the working group providing expertise and funding. 

Meetings were hosted by the UK Department for Business Industry and Skills (BIS), and 
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chaired by a major non-governmental infrastructure client. The meetings were well 

attended and included infrastructure clients, main contractors, manufacturers, 

professional and standards bodies and designers (D9). The resulting standard developed 

ƻŦŦŜǊŜŘ ŀ ΨŎƻƳƳƻƴ ŦǊŀƳŜǿƻǊƪ for all infrastructure sectors and value chain members 

ƻƴ Ƙƻǿ ǘƻ ƳŀƴŀƎŜ ǿƘƻƭŜ ƭƛŦŜ ŎŀǊōƻƴΩ (BSI, 2017b). The standard took a holistic view of 

the construction process, accepting that different network actors had different impacts 

relevant to their role. PAS2080:2016 guidance and standard was published in 2016 (BSI, 

2017b)and was freely available for any member of the supply network to download and 

utilise, although in reality few smaller organisations were likely to have the capacity to 

undertake the work needed to achieve the standard.  

 

6.4.3.2 Group 2 Industry funded sustainability forums 

1. The UK Green Building Council (UKGBC) 

UKGBC has an agenda setting role; looking to achieve green building through pan 

industry collaboration. It was set up in 2007 by 36 leading companies, including British 

[ŀƴŘΣ IŀƴǎƻƴΣ !ǊǳǇΣ aŀŎ!ƭǇƛƴŜ ŀƴŘ .ŀǊǊŀǘǘ IƻƳŜǎ ǿƛǘƘ ǘƘŜ ΨŀƛƳ ǘƻ ōǊƛƴƎ ǘƻƎŜǘƘŜǊ ŀ 

highlȅ ŦǊŀƎƳŜƴǘŜŘ ƛƴŘǳǎǘǊȅ ŀƴŘ ǳƴƛǘŜ ƛǘ ŀǊƻǳƴŘ ŀ ŎƻǊŜ ǎŜǘ ƻŦ ǇǳǊǇƻǎŜǎΩ (Seagar, 2007). It 

has a strong focus on research and innovation, policy and advocacy and education, 

supported by the membership and its networks. UKGBC is a charity, funded by a 

membership base, and is not aligned to any specific type of network actor or 

Government (UKGBC 2018b). It also affiliated to the World Green Council (WGBC) which 

has representation across the majority of South America, Asia (including China and 

India), North America, Europe, Australasia and increasingly in Africa. The WGBC 

secretariat operates in London, alongside the UKGBC team.  Carillion were gold standard 

members of the organisation and had engaged in several working groups and expert 

panels. This included the UKGBC Innovation Lab, which looked at systemic challenges in 

the built environment and attempted to find solutions through collaborative and 

sustainable innovation (UKGBC, 2018b). They had also supported more specific work, 

such as the development of a client guide on embodied carbon. The researcher was 

invited to attend several of these meetings. The group comprised of primarily 

downstream network actors, a main contractor, client, engineering firm supported by a 

standards body and was chaired by the UKGBC who were also acting as secretariat and 
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primary author. The voice of the client was important as it provided insight into how the 

process of specification was undertaken and brought experience of similar activity. The 

consulting engineer and main contractor both identified the issues arising from 

responding to client briefs. Technical lifecycle and standards knowledge was provided 

by industry experts including the UKGBC. Drafts were taken to several industry 

workshops for review and comment and the final publication was peer reviewed by two 

academics, identified by the standards body as experts in the field of embodied carbon 

in buildings. Whilst containing a high level of technical material the guide was designed 

to support clients to write a low carbon brief. The publication was practical, 

authoritative and freely available.  

 

2. The Supply Chain Sustainability School 

Initially founded and funded by UK main contractors, The Supply Chain Sustainability 

School was set up as a learning platform for their subcontractors and suppliers. It has a 

strong focus on sustainable procurement practises and provides e-learning modules, 

training and networking days, CPD points and self-assessments and action plans to 

support implementation. Primarily targeted at SMEs, its materials offer simple 

introductions on sustainability topics through to more advanced technical information. 

All learning is free to the user and has been written by industry participants. Over the 

last 2-3 years the School had expanded its remit and the scope of its funding partners to 

include clients, designers, engineers and manufacturers. The board now sets 

development topics, funds working groups to examine complex topics and recently 

completed a member and partner-wide review to agree the values which underpin its 

ǿƻǊƪΦ Lǘǎ Ǿƛǎƛƻƴ ǎǘŀǘŜƳŜƴǘ ƛǎ Ψ¢ƘŜ ǿƻǊƭŘ Ŏƭŀǎǎ ŎƻƭƭŀōƻǊŀǘƛƻƴ ŜƴŀōƭƛƴƎ ŀ ǎǳǎǘŀƛƴŀōƭŜ ōǳƛƭǘ 

ŜƴǾƛǊƻƴƳŜƴǘΩ ό{/{{ нлмуŎύΦ  

 

The working groups and special interest groups, to which any partner or member can 

contribute, provided a collaborative platform for highly specialised sector focused work. 

Recent topics have included Social Value, Modern Slavery and Sustainability Metrics. 

The school had recently (2017/18) begun to consider the role of category management 

and are now piloting several key product areas. Materials generated by these special 

interest groups are developed into sector relevant online learning. The groups and 



 

232 

 

networking events provided network actors with a forum in which to meet and learn 

without being excluded due to high costs or size of company. Engagement between 

different groups facilitated network actor exchanges and increased understanding of 

actor perspectives. An excellent example of this was highlighted by SC-RM3;  

ΨI went to an SCSS meeting last year which was specifically for rail. Surprisingly there 

were a large number of SMEs in the room. For them lots of this stuff (sustainability) was 

a given. Naïve of us to sit in the grand chair and talk down ǘƻ {a9ǎΦΩ 

Others accepted that drivers could differ between network actors ΨǿŜ ŦƛƴŘ ǘƘŀǘ ŀ ƭƛǘǘƭŜ 

bit with the supply chain sustainability school - you sit around the table and the 

contractor issues might not be our issues. I guess we have to work with fixŜŘ ŀǎǎŜǘǎΩ 

SUP-8. However, this discussion platform was seen as a positive step  

ΨI think the issue for Carillion, as a main contractor, is getting all the contractors working 

together to have a shared view. This would help up as suppliers. It would also be great 

if this could provide us with opportunity to collaborate with UK contractors group or 

ŎƭƛŜƴǘǎ ƻǊ ǎǇŜŎƛŦƛŜǊǎ ǘƻ ŜƴǎǳǊŜ ǘƘŀǘ ǿƘŀǘ ǿŜΩǊŜ ŘƻƛƴƎ ƛǎ ǿƘŀǘ ƛǎ ǊƛƎƘǘΩ ό{¦t-8).   

The SCSS was increasingly performing the function of a non-governmental (state) 

market driven structure, albeit one only comprising UK members at present. Whilst 

Carillion supported SCSS they had not initiated either group; the SCSS had, however, 

been the idea of one of its main competitors, Skanska (Carillion Supply Chain Survey 

2016).  

 

3. Standards and Certification Groups 

Commercial bodies such as BRE, BSI and ISO created collaborative sector groups to 

develop or review standards.  Not-for-profit organisations, such as CIRIA, would work 

with stakeholders to identify areas of construction requiring guidance and then engage 

with larger sector actors, including universities, to fund and provide guidance content. 

A recent example, and one which the researcher was able to observe, was the 

ǇǊƻŘǳŎǘƛƻƴ ƻŦ ŀ ƘŀƴŘōƻƻƪ ŦƻǊ ǇǊƻŎǳǊŜƳŜƴǘ ǘŜŀƳǎ ǘƛǘƭŜŘ ΨaƛƴƛƳƛǎƛƴƎ wƛǎƪ ǘƘǊƻǳƎƘ 

wŜǎǇƻƴǎƛōƭŜ {ƻǳǊŎƛƴƎΩΦ /ƘŀƛǊŜŘ ōȅ ŀƴ ŀŎŀŘŜƳƛŎΣ well respected in the industry, CIRIA 

provided the administrative and technical support. They asked key stakeholders to fund 

and steer the project and in total 65 contributors, from across the network, were 

actively engaged in the project. This was achieved through workshops, online and offline 
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meetings, content development, workgroup reviews of material and feedback. The 

resulting guide provided information on key product supply chains, it was designed to 

ǎǳǇǇƻǊǘ ǎǳǇǇƭȅ ŎƘŀƛƴ ǘŜŀƳǎ ΨǳƴŘŜǊǎǘŀƴŘ ǘƘŜ ŎƻƳǇƭŜȄ social and environmental impacts 

within the supply chains of product and labour purchased within the iƴŘǳǎǘǊȅΩ 

(Nicholson et al., 2017). Those personally engaged in this type of contribution and 

engagement expanded their knowledge and often developed new contacts. The guide, 

as with most developed standards, was a commercial offer and not available to the 

industry without a fee. This limited wider dissemination. 

 

Whilst facilitating discussion and collaboration across the sector, standards and 

certification had proliferated, as commercial bodies looked to develop the market and 

meet industry gaps. This created further fragmentation and confusion in the market and 

through competing offers. An example of this was:  

ΨL was asked to attend a meeting on PAS91 last week. I found it really confusing. 

Company X were pushing hard to ensure that everyone works to PAS91. I could see the 

value of a standard set of questions but uncomfortable that suppliers had to pay for the 

service and members £1000 per day for auditing. Really being pushed hard to agree to 

ǘƘŜ ǎǘŀƴŘŀǊŘΧΧ/9h ǎƛƎƴ ƻŦŦ ƭŜǾŜƭΦ L ŦŜƭǘ L ǿŀǎ ōŜƛƴƎ ōƻǳƴŎŜŘ ƛƴǘƻ ƘŀǾƛƴƎ ǘƻ ŎƻƳƳƛǘΧΦΦ 

feels could just be putting other grƻǳǇǎ ƻǳǘ ƻŦ ōǳǎƛƴŜǎǎΦ vǳƛǘŜ ƘŜŀǾȅΦΩ {/-PM 

 

6.4.3.3 Group 3: FSC product chain of custody 

Whilst FSC has been covered in some detail in section 6.4.2.1 above there is an 

additional point to be made about its role as an industry forum. All other forums 

highlighted by the Carillion teams generated strategic information, supported policy, 

created guidance or developed standards. They were also primarily funded or supported 

by major UK corporate companies associated with the sector. Whilst this work was 

valuable at an industry level, and indeed increased sustainability knowledge amongst 

those participating, it appeared to remain relatively siloed with Carillion senior 

managers or corporate sustainability reporting. It was possible to engage and yet 

implement little. FSC, and to a lesser extent PEFC, was the only example where industry 

collaboration was directly linked to a commercial output; that of delivering a sustainable 

product, offering end users traceability to source.   
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6.4.4. Comparison to literature 

There is minimal literature on the role of non-competitive pan-network sustainability 

forums within the construction sector. However, it seems clear from comments by 

Carillion team members that those, especially driven by industry, have a useful role to 

play in setting a sector relevant agenda, to increase sustainability knowledge and shape 

standards or industry approaches. With the exception of FSC, there appears to be little 

link between such groups and monetary gain, although members of the supply chain 

school have identified using knowledge to win new contracts (SCSS, 2018b).These types 

of private governance or non-state market driven (NSMD) structures, have grown in 

number over the last three decades (Schouton, Gasbergen, 2011). Such NSMDs are 

increasingly used to address sustainability issues, where it is recognised that, to be 

successful, a global network or supply chain approach must be undertaken. These 

sustainability forums, bring together network actors, including direct competitors, to 

focus on specific sector issues. Recent examples are the multi-stakeholder Sustainability 

Consortium, comprising retailers, manufacturers, research institutes, and NGOs 

(Sustainability Consortium, 2011) and the Round Table on Sustainable Palm Oil (RSPO) 

which is comprised of global multi-stakeholders operating through agreed governance 

structures (RSPO, 2018). Creation of such groups are frequently a response to a lack of 

data and traceability, increasing resource pressures, and the potential for efficiency and 

value-added (Sustainability Consortium, 2011). Schouton et al (2011) identified, in their 

work on RSPO, their position in setting agendas and the importance of working groups 

to engage multiple actors. These not only supported group legitimacy but provided the 

platform to examine complex and difficult challenges (RSPO, 2018). They also identified 

that it was important, for legitimacy, that the roundtable had a moral justification for its 

work, even though implementation was frequently led by member self-interest. As with 

FSC the role of the NGO, operating as an integrator (Elkington, Fennell, 1997) has 

become increasingly important in offering oversight and legitimisation of global industry 

led forums.    

 

As the research identified, the UK Government is one of the few organisations that has 

an interest spanning all life stages of an asset and that can affect sustainable 

consumption and production by setting fiscal and sustainability policy frameworks that 
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support greater transparency (Gold, Seuring & Beske, 2010a, Tennant, Fernie & Murray, 

2014). They could also assert sustainability pressure on supply chains through legal 

demands, regulation and by shaping public opinion (Reefke, Sundaram, 2017). Whilst 

industry do lobby on regulation, it may be that industry interest is more closely aligned 

with Governments secondary role, that of major client. The Government had a clear 

agenda setting role, which was to drive industry improvement. They identified this as 

reductions in cost, project time, carbon emissions and the trade gap (CLC, 2018).  

However there still appears to remain a gap between intention and practical application 

as, in the examples given by Carillion team members, the Governments best value 

continued to be strongly linked to low cost.  

 

6.5 Conclusions 

The ability to have a holistic view of sustainability, across the span of the entire supply 

network, and to be able to implement key actions through collaborative working, is seen 

as critical to reducing negative sustainability impacts associated with a built asset. This 

conflicts with doubts, or at best, limited proof, of the benefits of collaboration across a 

network. This is unsurprising when at an industry level numerous Government reports 

have highlighted the importance of collaboration in reducing industry fragmentation, 

yet fragmentation offers clients the low cost, flexible supply network that everyone is 

prepared to pay for. Such conflicting demands are not specific to the construction 

sector. An interesting analogy is seen in the work of Locke (2013) looking at modern 

slavery in the electronics sector. Hewlett Packard spent millions of dollars auditing 

companies and educating suppliers to prevent employee abuse. However, whilst 

instructing their suppliers to ΨŘƻ ōŜǘǘŜǊΩ ǘƘŜȅ Ǉǳǘ ŎƻƳƳŜǊŎƛŀƭ ǇǊŜǎǎǳǊŜ ƻƴ ǘƘŜƳ ǘƻ 

support just-in-time, short run products that demanded long working hours and agency 

labour. Carillion teams and suppliers recognised that these types of tensions existed 

between sustainability and commercial demands.  

 

There is limited material on collaboration and sustainability within the construction 

sector and this research expands the understanding of how network actors perceive 

collaboration. For Carillion supply chain staff collaboration primarily remains something 

that they demand of suppliers and may be required to do by clients. Like sustainability, 
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the term collaboration has multiple meanings with different network actors and is 

frequently identified as an output rather than a management process. There is no 

holistic management of the supply network by Carillion, with the supply chain team 

rarely working beyond Tier 1 suppliers, although the category management function 

provides a structure to increase reach to manufactures, where sustainability knowledge 

and innovation exists. Only occasionally does the other main focal point in the network, 

the client, take on the role of network manager, primarily in major infrastructure 

contracts. There was no evidence that the supply network was being managed to 

support sustainability at a whole life asset level, although there were many examples of 

ad hoc activity, undertaken through dyadic relationships.   

 

Whilst the literature suggests that sustainability is most effectively implemented 

through relational and non-contractual practices the focus on transactional led, risk-

based contracting appears unlikely to provide the basis for this at a network scale. The 

examples of personal relationships beyond the boundaries of the firm, where trust has 

been built, do offer opportunities for collaboration but they primarily support local and 

often ad hoc sustainability interventions. The case studies illustrate that collaboration 

can occur, across multiple network tiers but this appears to be most effective when 

ƴŜǘǿƻǊƪ ŀŎǘƻǊǎ ŀǘ ǘƘŜ ǘƻǇ ŀƴŘ ōƻǘǘƻƳ ƻŦ ǘƘŜ ΨŎƘŀƛƴΩ ƘŀǾŜ ŀƎǊŜŜŘ ƎƻŀƭǎΦ  Lƴ ǘƘŜ ŎŀǎŜ ƻŦ 

FSC chain of custody it is also clear that the main contractor and other network actors 

have outsourced the sustainability expertise and audit function to FSC and WWF; they 

ŎƻƴǘƛƴǳŜ ǘƻ ƻǇŜǊŀǘŜ ǿƛǘƘƛƴ ΨƘƻƭƭƻǿŜŘ ƻǳǘ ŎƻƴƎƭƻƳŜǊŀǘŜΩ ƳƻŘŜƭΦ LƴŘǳǎǘǊȅ ŦƻǊǳƳǎ ǇǊƻǾƛŘŜ 

valuable knowledge development and exchange platforms, but the resulting work only 

has value if it can be incorporated into client demands. Of the three studies presented 

only category management offers a route for the main contractor to lead collaborative 

working. Category managers, as industry experts, did not manage supplier contracts.  

This removed a major adversarial issue from network relationships, but, they were seen 

ǘƻ ƘŀǾŜ ǘƘŜ ŀǳǘƘƻǊƛǘȅ ǘƻ ƛƴŎƭǳŘŜ ƪŜȅ ǎǳǇǇƭƛŜǊǎ ƛƴ /ŀǊƛƭƭƛƻƴΩǎ ǎǳō-contractor contracts. This 

drove collaborative working with key manufacturers and suppliers and increased the 

category managers knowledge and value. This was identified as an asset for some clients 

and their designers, as they could benefit from a relatively impartial view of the category 

sector and product selection. There was not, at the time of this research, any major 



 

237 

 

strategic engagement by category managers with sustainability issues but the approach 

could be adapted to incorporate this function. However, such collaboration would be 

unlikely to have major impact as Carillion remained unable to address the issue of a 

network level, holistic approach to sustainability.   
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Chapter 7: Knowledge    

 
7.0 Introduction 

In chapter 6 the literature suggested that for sustainability to be successfully 

implemented across a supply network, not only must network actors have a holistic or 

whole system-based approach, but also the capacity to collaborate As noted by Stewart 

(1997), ŀƴ ƻǊƎŀƴƛǎŀǘƛƻƴǎ ŀōƛƭƛǘȅ ǘƻ ƛƴƴƻǾŀǘŜ ƛǎ ŘŜǇŜƴŘŜƴǘ ƛǘΩǎ ŎǳǎǘƻƳŜǊ ǊŜƭŀǘƛƻƴǎΣ ǘƘŜ 

knowledge it has been able to embed within business processes and the knowledge of 

its staff. 9ŀŎƘ ƴŜǘǿƻǊƪ ŀŎǘƻǊΩǎ ƪƴƻǿƭŜŘƎŜ ƻŦ ǎǳǎǘŀƛƴŀōƛƭity underpins this 

implementation. In this chapter one of the key issues to emerge from interviews, 

surveys and meeting notes was the different levels of knowledge on sustainability 

impacts held by team members and the knowledge silos that exist within the network 

(see chapter 4, Section 4.6).  This final chapter explores the SC team knowledge of 

sustainability and their perception of sustainability knowledge upstream and 

downstream within the supply network. Building on the sources of sustainability 

information identified in chapter 4, Section 4.22 the nature of knowledge acquisition is 

examined. Finally, the Carillion team, and many key suppliers, highlighted concerns on 

how knowledge was shared, both in terms of the materials and also the tools used to 

enable increased business capacity.  This chapter considers if Carillion teams have the 

necessary knowledge to engage with a whole life approach and thus their ability to lead 

the network in a whole life sustainable approach to construction.  

 

In each section the findings from the research are compared to the existing literature 

base. It should be noted that knowledge of sustainability in construction as a research 

topic is limited, with only twelve relevant papers being identified in this field, and of 

these just three focused on the wider role of supply chains. For the purposes of this 

research the more extensive literature on the role of education and sustainability has 

been excluded as this thesis focuses on knowledge within a wider business context.  
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7.1 Who knows what 

At a philosophical level there is considerable debate about the definition of knowledge 

but to engage in this is beyond the scope of this paper (Fernie et al., 2003). For the 

purposes of this discussion the three most widely accepted, although still contested, 

epistemological types of knowledge (Joyce, 2014) are used as the basis for defining 

knowledge held by people within the supply network: that of  

1. knowledge by acquaintance, which we acquire by having some experience of 

whatever it is we have knowledge of 

2. practical knowledge or knowledge-how (in philosophy) or know-how (in ordinary 

English). We acquire knowledge when we acquire skills or abilities. 

3. knowledge-that, or propositional knowledge, which we acquire by learning facts. 

In examining the breadth of sustainability knowledge within Carillion teams it appeared 

to be motivated by two main drivers; values and functional demands.  Sustainability was 

reinforced by values, with many individuals across the company having strong personal 

beliefs often relating to specific social or environmental issues. These values had 

consciously or unconsciously led them to acquire knowledge and enabled them to talk 

thoughtfully about their interests. The company too had clearly articulated corporate 

values which were applied to economic, environmental and social issues ςΨǿŜ ŎŀǊŜΤ ǿŜ 

achieve together; we improve ŀƴŘ ǿŜ ŘŜƭƛǾŜǊΩ (Carillion, 2017). These were recognised 

by senior and middle management team members, were communicated to suppliers 

and clients and were strongly linked to corporate sustainability reporting.   

 

7.1.м ¢ƘŜ Ƴŀƛƴ ŎƻƴǘǊŀŎǘƻǊΩǎ ƪƴƻǿƭŜŘƎŜ ōƻǳƴŘŀǊƛŜǎ  

Whilst the commitment to take a grounded theory approach precluded a major 

literature review as the starting point of the research, one area of academic literature 

was considered at the commencement of the PhD study.  This was the context in which 

the main contractor operated; the impact of the construction sector on environmental, 

social and economic issues. This initial analysis provided insight into the scale and nature 

of the issues generated by the UK construction supply network. (See chapter 1). From 

this work it was clear that academic studies, were limited in providing insight into key 

impacts by life stage on a sector basis. Although, like most of the work by industry 
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bodies, they were primarily focused on carbon emissions, this was difficult to fully 

explore as some of the most sophisticated mapping was derived from commercial 

databases and project data records. These were not publicly available.  Few studies 

considered sector-wide social issues and as was noted in chapter 1, Social Life Cycle 

Assessment is still in its early stages of development. 

 

Early interviews with Carillion high level decision makers (D2) indicated that there was 

very limited knowledge of impacts across the whole life of an asset, even those of carbon 

emissions, one of the most developed areas. As noted in chapter 6 it was clear that 

reporting boundaries primarily operated at the limits of direct corporate control and 

only a few sustainability issues extended beyond this such as FSC, modern slavery and 

some minor corporate scope 3 carbon emissions reporting.  To further understand the 

limits of the knowledge of Carillion SC team members to supply network-wide impacts 

ŀ ǿƻǊƪǎƘƻǇ ŜȄŜǊŎƛǎŜ ǿŀǎ ƛƴŎƭǳŘŜŘ ƛƴ ǘƘŜ ŎƻƳǇŀƴȅΩǎ ŀƴƴǳŀƭ ǎǳǇǇƭȅ ŎƘŀin conference 

(D4). SC team members were asked to estimate the percentage of carbon emitted and 

ǿŀǘŜǊ ǳǎŜŘ ŘǳǊƛƴƎ ǘƘǊŜŜ ǇƘŀǎŜǎ ƻŦ ŀ ōǳƛƭŘƛƴƎΩǎ ƭƛŦŜ ŎȅŎƭŜΤ ǇǊŜ-operational (materials 

production and logistics to site), construction and in-use. A similar exercise was carried 

out on a bridge but due to lack of LCA water use examples, solely for embodied carbon. 

For this exercise participants were told that the three phases represented 100% of total 

emissions. Anticipated lifetime of each asset was provided (See Appendix 3h, Figure 58) 

for materials presented). The methodology for this process is described in chapter 3, 

section 3.1.3, Action 2 and the visual material provided is presented in Appendix 3h 

Figure 58. 

 

From the team responses the average emissions for each stage were calculated 

όǊŜǇǊŜǎŜƴǘŜŘ ōȅ ΨǇŜƻǇƭŜΩ ƎǊŀǇƘƛŎύ ŀƴŘ ǇƭƻǘǘŜŘ ŀƎŀƛƴǎǘ ŀŎŀŘŜƳƛŎ ŀƴŘ ƛƴŘǳǎǘǊȅ ŘŀǘŀΦ 

Variation within academic and industrial studies, frequently based on the nature of the 

built asset, was illustrated with minimum and maximum portions to each bar. Only one 

representative study was found to illustrate carbon emissions during the lifecycle of a 

concrete road bridge. The data was provided in a format designed to engage the SC team 

and embed their perspective within a topic they found confusing and remote (see Figure 

32).  
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Figure 32: Direct and Embodied Carbon and water estimated by Carilion's supply chain team 
in three life stages of a building and a bridge (Supply Chain Workshop, 2016 (D4)) 

 

        

The results were mapped against the findings of research identified in chapter 2: for 

embodied carbon in buildings (Levine et al., 2007, Acquaye, Duffy, 2010, BIS, 2010b, Ove 

Arup and Partners Ltd, The Climate Centre & WRAP, 2013, RICS, 2014), carbon embodied 

in infrastructure and water embodied in buildings (Crawford, Treloar, 2005, WRAP, 

2012).  High levels of variation in the data, due to different scales of buildings or 

infrastructure, and methodologies, were represented in the chart by minimum and 

maximum levels. No data was available for the comparison to embodied water in a 

bridge, therefore it was excluded from Figure 32. It is immediately clear that the SC team 

over-estimated the importance of the construction phase in carbon emissions. For 

buildings, the asset type most of the SC team were engaged with, participants had 

estimated impacts within lifecycle variation at the pre-operational and in-use stages. 

However, the participants were much less accurate when considering the bridge, both 

overestimating the pre-operational phase and offering a low in-use phase. Water use in 

buildings showed a similar pattern to carbon estimates but whilst SC team members 

were accurate on direct water use, they were less aware of pre-operational water. 

Following the workshop these results were discussed with several team members. They 
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were all aware, from corporate communications, that reducing CO2 and saving water 

were major issues for the company, and that project teams were required to record data 

on ά/ŀǇǘǳǊŜέ9 to support publicly reported KPIs. They were completely surprised by the 

low level of carbon and water use during construction. This raised questions about 

corporate focus. They also felt that the graphs made clearer why the management of 

the supply chain had a major impact on the whole life emissions of carbon, something 

they had not appreciated prior to the exercise. Whilst high-level decision makers 

accepted that building longevity was important in calculating the proportion of impacts 

by life stage and planning for long life could change the design and materials, this felt 

disconnected from the procurement function. As one team member commented 

ΨƭƻƴƎŜǾƛǘȅ ƻŦ ōǳƛƭŘƛƴƎǎ Χ ƛǎ ǘƘƛǎ ǊŜƭŜǾŀƴǘ ς ǘƘŜȅ ŘƻƴΩǘ ōŜƭƻƴƎ ǘƻ /ŀǊƛƭƭƛƻƴΩ ό{/-PM). 

Lifecycle analysis was not a concept most SC team were familiar with but there was a 

ƎŜƴŜǊŀƭ ŀŎŎŜǇǘŀƴŎŜ ōȅ ǇŀǊǘƛŎƛǇŀƴǘǎ ǘƘŀǘ ǘƘŜ Ψƛƴ-ǳǎŜΩ ǇƘŀǎŜ ƻŦ ŀ ōǳƛƭŘƛƴƎ ƛƴŎƭǳŘŜŘ 

occupier generated emissions or water use. These had been factored into their 

estimates. However, in the example of the bridge they did not consider user emissions, 

ƛƴŘŜŜŘΣ ǘƘŜȅ ōŜƭƛŜǾŜŘ Ψƛǘ ǿŀǎ ΨŎƘŜŀǘƛƴƎ ǘƻ ƛƴŎƭǳŘŜ ǘƘŜ ŎŀǊǎΩ όmedium-level decision maker 

ς SC team). They did not have the same perception of the use phase being included in 

infrastructure. This simple experiment suggests a disjuncture between supply chain 

team knowledge of life cycle thinking, and the life stages at which environmental 

impacts occurred.  

 

To further explore how SC teams perceived sustainability in relation to procurement 

ǘƘŜȅ ǿŜǊŜ ŀǎƪŜŘ ŘǳǊƛƴƎ ǘƘŜ ƻƴƭƛƴŜ ǎǳǊǾŜȅ ƛƴ нлмс ό5оύ ǘƻ ƛŘŜƴǘƛŦȅ ΨǿƘƛŎƘ ƻŦ ǘƘŜǎŜ ǇƘǊŀǎŜǎ 

fit best with your thinking on sustainable procurement? Participants were asked to 

select one answer. The five phrases were drawn from comments made, primarily by 

high-level decision makers, in the supply chain and sustainability teams during the 

process of purposeful sampling (D2).  

 

                                                 
9 /ŀǊƛƭƭƛƻƴΩǎ Řŀǘŀ ŎŀǇǘǳǊŜ ǎȅǎǘŜƳΣ ŎŀƭƭŜŘ ά/ŀǇǘǳǊŜέΣ ǿŀǎ ǳǎŜŘ ǘƻ ǊŜŎƻǊŘ ƛƴŦƻǊƳŀǘƛƻƴ ŦǊƻƳ ŜŀŎƘ ǇǊƻƧŜŎǘ 

site. All information had to be entered manually by site staff. To support corporate sustainability metrics 

this included waste data and FSC timber details.  



 

243 

 

The phrases were:  

¶ purchase from SMEs and local companies where possible 

¶ that companies we purchase from comply with human rights 

¶ expect suppliers to commit to resource efficiency and waste reduction goals 

¶ ensure that we buy products with lowest embodied carbon  

¶ ǿƘŜƴ ŀǎǎŜǎǎƛƴƎ ǇǊƻŘǳŎǘǎ ǳǎŜ ŀ ΨǿƘƻƭŜ ƭƛŦŜΩ όŦǊƻƳ Ǌŀǿ ƳŀǘŜǊƛŀƭǎ ǳǎŜŘ ǘƻ 

demolition) approach  

The results are illustrated in Figure 33 and the most striking outcome of the responses 

was the strong correlation between sustainable procurement and that of a whole life 

approach to products and their impacts, with 59.4% of recipients selecting this option. 

This was thought provoking as it was clear from the building and bridge life cycle analysis 

that the SC team had limited knowledge of impacts by life stage, and indeed a restricted 

view of sustainability and its implementation. Yet they recognised that sustainability 

needed to operate across the whole life of the asset, something that surprised SC-DB 

when responses were evaluated.   

Figure 33: Which of these phrases fit best with your thinking on sustainable procurement? 
(please select one). (Supply Chain Survey 2016, 69 responses (D3) 

 

The second most common response related to resource efficiency, which was primarily 

related to the management of onsite waste. This topic has been a focus within the 
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industry for more than 20 years, and it was likely that many SC team members would 

have experienced projects or programmes where this had been implemented. 

Embodied carbon, despite it being a major element of Government climate policy, had 

little resonance. It did not relate to their operational roles or experience.  In contrast the 

medium ranking of procuring from SMEs may at first appear surprising, but all contacts 

funded through Government demanded that the main contractor ensured a percentage 

of all project suppliers were SMEs, and often local SMEs. This was a difficult target for 

the procurement team who frequently worked with large sub-contractors, and, to 

maximise efficiency, were streamlining their supply base. It was a target they frequently 

had to address and front of mind.  Human rights were not strongly linked to sustainable 

procurement, although senior decision makers, many of whom were engaged in defining 

/ŀǊƛƭƭƛƻƴΩs response to modern slavery identified a stronger alignment.  

 

The graph illustrates that even within one team in one company there were multiple 

views on what sustainability meant in the context of procurement. There was also a 

major issue that phrases, or descriptions were themselves siloed, as new standards, or 

topics or client demands changed. An example of this was a discussion with SC-PM 

where it was clear that he was working to update long-standing ethics questions on the 

άMy Registerέ database and at the same time introduce a question on Modern Slavery. 

He had no perception that the two were related, and that indeed that their existing 

ethics questions included forced labour. In another example a high-level decision maker 

was asked by Carillion to sǳǇǇƻǊǘ ǎǳǎǘŀƛƴŀōƛƭƛǘȅ ŀƴŘ ƘŜ ƴƻǘŜŘ Ψƛǘ ǿŀǎ couched just as 

ōŜƛƴƎ ŀōƻǳǘ ŎƻƳƳǳƴƛǘȅΦ ¢Ƙƛǎ ŘƛŘƴΩǘ ŦŜŜƭ ǊƛƎƘǘ ŀǎ ƛǘ ǿŀǎƴΩǘ ǘƘŜ ƻƴƭȅ ŀǊŜŀ ǘƘŀǘ /ŀǊƛƭƭƛƻƴ 

ŀŦŦŜŎǘŜŘΩ ό5-HD). Similarly, there was only limited understanding amongst the SC team 

that ethical procurement, sustainable procurement and responsible sourcing were 

addressing related issues.  

 

From academic sources identified in chapter 2, and from knowledge provided by the 

Carillion supply team, a simplified schematic of the UK construction network was 

devised to support built asset and supply network discussion. This provided information 

not only on the structure of the industry but attempted to indicate the level of influence 

the main contractor (in this case Carillion) had on different actors within the network 
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and the impact each actor had on environmental issues. Overlaid on this outline was a 

simplified graphic demonstrating environmental impacts by each life stage. This was 

derived from multiple academic, Government and industry research and was intended 

to only offer a broad guide as to impact by life stage. No similar data could be provided, 

even at this very generalised level, for social issues.  The figure indicates the level of 

impacts embodied within the materials and those created in the use phase of the built 

asset; the direct impacts. In the schematic below (Figure 34) increasing environmental 

impacts are represented by peaks above and below the line. The Figure also indicates 

whether these impacts occur upstream or downstream (GRI, 2015) within the supply 

network, with the main contractor operating as the central node within the network.
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Figure 34: Simplified Construction supply network and life stage sustainability impacts (derived from D2, D4, D8, D10) 
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This diagram was presented to high-level decision makers in several Carillion teams (SC, 

design, health, safety and sustainability, and corporate sustainability). It was refined 

with feedback from participants. The diagram offered teams a strategic view of the 

supply network and the impacts that it created; it also provided the basis for discussion. 

It was clear that for many of those reviewing the diagram, they were acquiring a 

different, more holistic perspective of sustainability. One participant commented, ΨǘƘŀǘ 

has been excellent ςƛǘΩǎ ǘƘŜ ŦƛǊǎǘ ǘƛƳŜ L ƘŀǾŜ ǊŜŀƭƭȅ ōŜŜƴ ƎƛǾŜƴ ŀƴ ƻǾŜǊǾƛŜǿ ƻŦ Ƙƻǿ ǘƘƛǎ 

ǎǳǎǘŀƛƴŀōƛƭƛǘȅ ǎǘǳŦŦ ŀƭƭ Ŧƛǘǎ ǘƻƎŜǘƘŜǊΩ όI{{-H). It also provided senior team members the 

opportunity to consider sustainability at a more strategic level, rather than purely 

meeting unconnected client or corporate KPIs.  

 

This would indicate that many senior decision makers did not have a holistic view of 

sustainability and that this would prevent them from considering the implications of a 

built asset life cycle when making strategic decisions. Corporate sustainability had had 

ǎŜǾŜǊŀƭ ŎƻƳǇŀƴƛŜǎ ΨƻŦŦŜǊ ŀ ǎŜǊǾƛŎŜ ǘƻ ŎŀǊǊȅ ƻǳǘ ΨƘƻǘǎǇƻǘΩ ǿƻǊƪΩ ŀŎǊƻǎǎ ǘƘŜƛǊ ǎǳǇǇƭȅ ŎƘŀƛƴ 

but were unaware this was based on environmentally extended input output modelling 

(EEIO)Φ ¢ƘŜȅ ŀƭǎƻ ŦŜƭǘ ƛǘ ǿŀǎ ƳƻǊŜ ΨŀǇǇƭƛŎŀōƭŜ ŦƻǊ ǊŜǘŀƛƭŜǊǎ ǘƘŀƴ ŦƻǊ /ŀǊƛƭƭƛƻƴΩ ό{-CM). There 

was a knowledge of life-cycle approaches and a senior director noted that Carillion had 

ōŜŜƴ ΨƭƻƻƪƛƴƎ ŦƻǊ ȅŜŀǊǎΩ ŀǘ Ƙƻǿ ǘƻ ǊŜŘǳŎŜ ŀƴŘ ŎŀǇǘǳǊŜ ŜƳōƻŘƛŜŘ ŎŀǊōƻƴ Řŀǘŀ ƛƴ ǘƘŜ 

context of long-life projects (SC-5мύ ŀƴŘ ǎƛƳƛƭŀǊƭȅ Ψall too often we are procuring for the 

"now" whereas full life cycle would be ōŜǘǘŜǊΩ ό!ƴƻƴ Supply Chain survey 2016).  

 Several team members also understood that lifecycle thinking could increase 

complexity or uncertainty in decision making:   

Ψ! ƎƻƻŘ ŜȄŀƳǇƭŜ ƛǎ ǿƘŜƴ ǿŜ ƻǇŜƴŜŘ ŀ ōǳȅƛƴƎ ƻŦŦƛŎŜ ƛƴ /ƘƛƴŀΦ ¢Ƙƛǎ ǿŀǎ ǎŜŜƴ ŀǎ ƴŜƎŀǘƛǾŜ 

by some Carillion staff as they talked about carbon cost of delivery to the UK. Several of 

ǘƘŜƳ ŀǊƎǳŜŘ ǘƘŀǘ ǘƘŜ ōǳȅƛƴƎ ǘŜŀƳǎ ǎƘƻǳƭŘ ōŜ ōǳȅƛƴƎ ƭƻŎŀƭΤ ŀ ŦŀƛǊ ǇƻƛƴǘΧΧ ōǳǘ ŦƻǊ ǘƘŜ 

Supply Chain team many of the goods being bought locally, especially tools, had been 

made, or had components made in China ς ǎƻ ǿƘŀǘ ǿŀǎ ōŜǘǘŜǊΚΩ(SC-D1). 

Another thoughtful example was recorded during a discussion between the researcher 

and SC-DR and SC-D when they were asked to name the most sustainable main 

contractor in the sector. They picked out Skanska as leaders in the industry.  
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SC-DB noted ǘƘŀǘ ΨǘƘŜȅ ƘŀŘ Ƨǳǎǘ ŦƛƴƛǎƘŜŘ ōǳƛƭŘƛƴƎ ǘƘŜƛǊ ƴŜǿ Iv ǿƘƛŎƘ ƛŦ ǘƘŜȅ ŎƻǳƭŘ ƘŀǾŜ 

built it from recycled toilet rolls, ǘƘŜȅ ǿƻǳƭŘ ƘŀǾŜΧΧƛǘ Ƙŀǎ ŜǾŜǊȅ ƻǘƘŜǊ ǎǳǎǘainable 

ŦŜŀǘǳǊŜ ǇƻǎǎƛōƭŜΩΦ {/-5м ŎƻƳƳŜƴǘŜŘ ΨǘƘŀǘ ǘƘƛǎ ǿŀǎ ƴƻ Řƻǳōǘ ŀ ƎǊŜŀǘ ƛƳǇǊƻǾŜƳŜƴǘ ŦǊƻƳ 

their last Iv ǿƘƛŎƘ ǿŀǎ ƳƻŘŜǊƴƛǎǘƛŎ ŀƴŘ ƘŀŘ ǾŜǊȅ ƭƛǘǘƭŜ ǎǳǎǘŀƛƴŀōƭŜ ŀōƻǳǘ ƛǘΩΦ ¢ƘŜȅ ǘƘŜƴ 

ǊŜŦƭŜŎǘŜŘ ƻƴ /ŀǊƛƭƭƛƻƴΩǎ ǊŜŎŜƴǘ ƻŦŦƛŎŜ ǳǇŘŀǘŜΦ Ψ/ŀǊƛƭƭƛƻƴ ƘŀǾŜ ǊŜŦǳǊōŜŘ όǊŜŦǳǊōƛǎƘed) an 

ƻƭŘ слΩǎ ōǳƛƭŘƛƴƎ ōȅ ǊŜǇŀƛƴǘƛƴƎ ƛǘ ŀƴŘ ǳǇŘŀǘƛƴƎ ƛƴǘŜǊƴŀƭ ŦƛǘƳŜƴǘǎΦ bƻǘ ŀǎ ƎƭŀƳƻǳǊƻǳǎ όŀǎ 

{ƪŀƴǎƪŀύ ōǳǘ ƛǘ ǎŀǾŜŘ ŀ ƎǊŜŀǘ ŘŜŀƭ ƻŦ ŘŜƳƻƭƛǘƛƻƴ Ŏƻǎǘ ŀƴŘ ǿŀǎǘŜΧΧǎƻ ǿƘƛŎƘ ƻƴŜ ƛǎ 

ōŜǘǘŜǊΚΩ ό{/-DB)  

It should also be noted that knowledge of life cycle impacts at the product level were 

also generally restricted to sustainability experts. This appeared to be the position not 

only with the main contractor, but also with many manufacturers and consulting 

engineers. This was despite many manufacturers producing environmental product 

declarations (EPDs). As SUP-мн ŎƻƳƳŜƴǘŜŘ ΨǿŜ ƘŀǾŜ ōŜŜƴ ǘǊȅƛƴƎ ǘƻ ƘŜƭǇ ŎƻƳǇŀƴƛes 

understand how to use EPDs and have a training process for all the member companies 

ǘƻ ōŜ ŀōƭŜ ǘƻ ƭŜŀǊƴ ƳƻǊŜΩΦ 

 

7.1.2 The sustainability knowledge of other network actors 

In chapter 4 Section 4.2 the role that the fragmentation of the sector played in creating 

trapped sustainability knowledge was considered.  This section illustrates how the 

Carillion SC team perceived the sustainability knowledge of upstream and downstream 

network actors.   

 

7.1.2.1 The sustainability of upstream network actors 

The Carillion Supply Chain team members were clear that the size of the supplier 

affected the level of sustainability they were able to expect. As highlighted by SC-RM1 

ǘƘŜȅ ΨƎƻǘ ƳƻǊŜ ŎƻƭƭŀōƻǊŀǘƛƻƴ ŀƴŘ ōŜǘǘŜǊ ǎǳǇǇƻǊǘ ŦƻǊ ǎǳǎǘŀƛƴŀōƛƭƛǘȅ ŀƴŘ ŜƴǾƛǊƻƴƳŜƴǘŀƭ 

accreditation from the larger companies, and smaller specialist contǊŀŎǘƻǊǎΦΩ ¢ƘŜ {/ 

team identified problems that smaller companies experienced with capacity; 

overstretched staff struggling to manage their time, a lack of linking technology, and a 

lack of willingness.  They also believed that that SMEs had a limited ability to take on 

new knowledge; the absorptive capacity of a firm. There was a strong sense amongst SC 

and Sustainability teams that currently for most businesses  
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Ψǎǳǎǘŀƛƴŀōƛƭƛǘȅ ƛǎ ŀōƻǳǘ ǎǘǳŦŦ ǘƘŜȅ ƘŀǾŜ ǘƻ ŘƻΦ ΧΦƛǘΩǎ ƴƻǘ ǊŜŀƭƭȅ ƘƛƎƘ ǇǊƛƻǊƛǘȅΧΧΦƳƻǊŜ 

ǇǊƻŘǳŎǘƛǾƛǘȅ ǊŜƭŀǘŜŘ ΧΦΦ Řƻ ǎƻƳŜǘƘƛƴƎ ƻƴ ŎŀǊōƻƴΣ ƎǊŜŜƴ ǘǊŀǾŜƭΦ LǘΩǎ ŀƭǎƻ ŀōƻǳǘ ǿƘŀǘ Řƻ L 

ƴŜŜŘ ǘƻ Řƻ ǘƻ ƳŜŜǘ ǘŀǊƎŜǘΩό{-SA). 

This was reinforced by SC-JV who was working directly with many small labour 

contraŎǘƻǊǎΤ Ψ[ƻǘǎ ƻŦ ǘƘŜ ǎǳǇǇƭƛŜǊǎ L ǿƻǊƪ ǿƛǘƘ ǿƻǳƭŘ ƘŀǾŜ ǾŜǊȅ ƭƛǘǘƭŜ ƛƴǘŜǊŜǎǘ ƻǊ ŎŀǇŀŎƛǘȅ 

to think about sustŀƛƴŀōƛƭƛǘȅΩ ŀƴŘ ŀƴƻǘƘŜǊ ǘŜŀƳ ƳŜƳōŜǊ ƴƻǘŜŘ ǘƘŀǘ ƛǘǎ ΨǾŜǊȅ ŘƛŦŦƛŎǳƭǘ ǘƻ 

ƎŜǘ {a9Ωǎ ŀƴŘ ǎƻŎƛŀƭ ŜƴǘŜǊǇǊƛǎŜǎ ƛƴǘƻ ǘƘŜ ǎǳǎǘŀƛƴŀōƛƭƛǘȅ ŀƎŜƴŘŀΣ ǘƘŜȅΩǊŜ ǾŜǊȅ ƳǳŎh the 

ōǊŜŀŘ ŀƴŘ ōǳǘǘŜǊ ƎǳȅǎΩ ό{/-RM1). One of the SC team ŀƭǎƻ ƴƻǘŜŘ ΨǘƘŜǊŜ ƛǎ ƭƛƳƛǘŜŘ 

knowledge out there and even less on how it will be implemented above what is stated 

within the sub-ŎƻƴǘǊŀŎǘǎΩ όSC Survey 2017). Here the participant links two important 

issues. Firstly, it highlights the transactional nature of workflow up the supply network 

but also that smaller companies have not invested in knowledge unless it is required to 

meet contractual demands.   Indeed, the capacity of SMEs to undertake sustainability 

initiatives was an industry wide concern, and one that was addressed by the Supply 

Chain Sustainability School. Carillion was an early member of the school, which provided 

free online content, funded by industry partners, to support increased sustainability 

knowledge and operational capacity within the sectors SMEs. Carillion noted that their 

engagemeƴǘ ǿƛǘƘ ǘƘŜ {ŎƘƻƻƭ ǿŀǎ Ψŀ ŎƭŜŀǊ ŎƻƳƳƛǘƳŜƴǘ ǘƻ ǊŀƛǎƛƴƎ ǎǳǎǘŀƛƴŀōƛƭƛǘȅ skills and 

ǿƻǊƪƛƴƎ ǿƛǘƘ ƻǳǊ ǎǳǇǇƭƛŜǊǎ ŀŎǊƻǎǎ ǘƘŜ ōǳƛƭǘ ŜƴǾƛǊƻƴƳŜƴǘΩ(Carillion, 2015).  

 

Whilst this created a positive signal to the industry and was a valuable resource available 

to all sizes of companies, it was interesting that Carillion did not appear to place similar 

focus on developing sustainability capacity in their Tier 1 subcontracting partners. They 

acknowledged, within their sub-ŎƻƴǘǊŀŎǘƻǊΩǎ Ƴŀƴǳŀƭ ǘƘŀǘΣ ΨhǳǊ ǎǳŎŎŜǎǎ ƛƴ ŀŎƘƛŜǾƛƴƎ ǘƘƛǎ 

(a reduction in negative environmental impacts) is dependent on the cooperation of our 

subcontractors who undertake a significant part of our businesǎΩ ό/ŀǊƛƭƭƛƻƴ ǇƭŎ нлмрύΦ 

Category Managers noted their frustration when trying to engage with sub-contractors 

and one of the responses from the Carillion supply chain survey highlighted the 

importance of this intŜǊŦŀŎŜ ŀǎ ΨǿŜ ōǳȅ ǎǳō-contracts not products direct, so much (is) 

left with sub-ŎƻƴǘǊŀŎǘƻǊΩ ό/ŀǊƛƭƭƛƻƴ {ǳǊǾŜȅ нлмсύΦ ¢ƘŜ ǊŜƭŀǘƛƻƴǎƘƛǇ ōŜǘǿŜŜƴ ŎƻƴǘǊŀŎǘƻǊǎ 

and sub- contractors was limited and transactional. SUP-лп ŎƻƳƳŜƴǘŜŘ Ψǎǳō-
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contractors will just do what them main contractor tells them to do ς itΩǎ ŀƭƭ ŀōƻǳǘ ŎƻǎǘΩΦ 

At this crucial point in the supply network, a highly adversarial and competitive interface 

still exists.  

ΨLƴ ƎƻƻŘ ǘƛƳŜǎΣ ǎǳŎƘ ŀǎ ŎƻƴǎǘǊǳŎǘƛƻƴ ƛƴ [ƻƴŘƻƴ ŀǘ ǘƘŜ ƳƻƳŜƴǘ όнлмсύΣ ōŀǘŎƘƛƴƎ ǳǇ 

contracts (for subcontractors) is fine but in bad times main contractors try to cut out the 

sub-contractors and deal with the producers directly. This cut cost and builds up greater 

ǇǊƻŘǳŎǘ ƪƴƻǿƭŜŘƎŜΣ ōǳǘ ƛǘ ƛƴŎǊŜŀǎŜǎ ǘƘŜ ǊƛǎƪΩ όh-BIM).   

This increased risk occurs as the main contractor can no longer pass down to the sub-

contractor the risks assumed by them under the client contract.  

 

A different, and often more arms-length relationship existed with large and specialist 

manufacturers. These firms could contigǳƻǳǎƭȅ ƻŎŎǳǇȅ ƳǳƭǘƛǇƭŜ Ǉƻƛƴǘǎ ǿƛǘƘƛƴ /ŀǊƛƭƭƛƻƴΩǎ 

supply network but most frequently operated at Tier 2 or Tier 3. Whilst sustainability 

expertise was not universal across manufacturing, many of the companies with the 

greatest environmental impacts, such as the aggregate, cement and steel sectors, had 

highly knowledgeable teams of staff, and expertise in product development. In a rare 

insight into the tender process the researcher was given access to the scoring of four 

ŀƴƻƴȅƳƛǎŜŘ tvvǎ ǿƛǘƘƛƴ /ŀǊƛƭƭƛƻƴΩǎ ƛƴŦrastructure programme. The PQQs were not for 

primary manufactured items such as aggregates, steel and concrete, although these may 

have been included as components in the supplier offer. The company were piloting a 

20% weighting at the PQQ stage based on key client and Carillion sustainability criteria 

and which had been selected and framed by S-I. The sustainability element of the PQQ 

comprised of six questions relating to environmental issues and six on social issues. In 

total 33 large and specialist SME companies responded to the 4 PQQs and 32 of these 

completed the sustainability questions. The question set, with issues categories, is 

available for review in Appendix 7. Each suppliŜǊΩǎ ǊŜǎǇƻƴǎŜΣ ƛƴŎƭǳŘƛƴƎ ǎǳǇǇƻǊǘƛƴƎ 

evidence, was fully evaluated and scored by S-I, a highly experienced and qualified 

sustainability expert in this sector. The responses provided a unique opportunity to 

identify the existing state of supplier knowledge and its implementation across a range 

of sustainability issues.   
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The analysis first considered the overall average scores achieved for each question 

(Figure 35) to provide a general overview of supplier capabilities. This identified a low 

level of capability within for all but two of the PQQ questions, with the response to 

modern slavery, workforce diversity and the employment of SMEs being the least 

engaged.  In contrast the number of companies able to evidence their implementation 

of an EMS system was high and of those that responded positively, most were certified 

to ISO14001. It should be noted, however, that the % scores for the latter two points 

ŀǊŜ ΨŀǊǘƛŦƛŎƛŀƭƭȅΩ ƘƛƎƘ ƛƴ ŎƻƳǇŀǊƛǎƻƴ ǘƻ ŀƭƭ ƻǘƘŜǊ ǉǳŜǎǘƛƻƴǎΦ .ƻǘƘ ƻŦ ǘƘŜǎŜ ǉǳŜǎǘƛƻƴǎ ǿŜǊŜ 

treated as binary with scoring either being 0 for no or 10 for yes. All other responses 

were graded out of 10.   

Figure 35: Average scores for each sustainability question (base 32 companies) (D6) 

 

This data was then further analysed to understand if there was variation by supplier or 

by category of data.  In Figure 36, social and environmental responses were rated as a 

percentage of each issue category. It is immediately clear that there is a wide variation 

in the environmental and social competencies of suppliers. Environmental issues have 

been an operational consideration for many years and it is unsurprising that most 

companies achieve their highest score in this category, driven by EMS and ISO14001 

accreditation (see note above on binary scoring). In each case where companies 
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exhibited higher social scores than environmental it was due to failing on one or both of 

these questions.  The exception to this was SP-S12 who failed to provide any 

environmental responses and has been removed from the mean scores.  
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Figure 36: Four PQQ tenders and the scores of 33 respondent companies (2017) (D7) 
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Social issues have had less focus within the sector and it is possible that the gap between 

the two categories is due to a time lag. This was especially notable in the response by 

suppliers on evidencing and monitoring labour within their supply chains, a request 

linked to the Modern Slavery Act reporting requirements (UK Government, 2015b). For 

this question 52% of all PQQ respondents scored no marks. All the large companies did 

respond and achieved the highest responses of those who scored marks on this 

question. Variation not only occurred between individual suppliers but variation in 

sustainability capabilities was seen to occur between each of the infrastructure product 

groups represented by the four PQQs (Figure 37).  
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Figure 37: Total scores by PQQ by supplier illustrating size of company and tender winning company (D7) 

 

Key:     specialist SME       large supplier,       company selected after tender to supply 

       average score per PQQ  

PQQ 1 PQQ 3 PQQ 4PQQ 2
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In this sample of suppliers, whilst the largest companies scored relatively highly, they 

did not perform better than many of the specialist SMEs in the product groups 

represented by PQQ1 and PQQ3. However, the highest scores achieved in the remaining 

PQQs demonstrated strong leadership from the larger companies. Clearly different 

product sectors have attained different levels of knowledge and implementation. 

Overall PQQ2 suppliers achieved only an average of 22% compared to the PQQ3 

suppliers where the average was 43%. Despite financial stability, price and examples of 

previous similar work accounting for 80% of the PQQ scoring, it is interesting to note 

that the companies who were then invited to tender all achieved sustainability scores 

above the average for the product sector. The large, and highly respected supplier, who 

failed to submit a respoƴǎŜ ǘƻ ŜƴǾƛǊƻƴƳŜƴǘŀƭ ǎŜŎǘƛƻƴ ƻŦ ǘƘŜ tvvΣ ŜȄǇƭŀƛƴŜŘ ǘƘŀǘ ΨǘƘŜȅ 

ŘƛŘƴΩǘ ǘƘƛƴƪ ŀƴȅƻƴŜ ǿŀǎ ƎƻƛƴƎ ǘƻ ōƻǘƘŜǊ ǘƻ ƭƻƻƪ ŀǘ ǘƘŜ ƛƴŦƻǊƳŀǘƛƻƴΩ ό{-I), in other-words 

that previous experience suggested that the invitation to tender would be based on 

lowest cost and financial stability.  This pilot provided a much more rigorous review of 

supplier sustainability knowledge, and its implementation, than standard project 

procurement. The results of the analysis were shared with senior SC and Sustainability 

team members and there was surprise at the low average scores. It was felt that the 

high scores for EMS systems, a long standing and regular demand in PQQs, was masking 

a poor performance on other environmental and social issues. There was interest in 

developing this scoring and analysis into a benchmarking offer to enhance supplier 

awareness and knowledge.  

The importance the of Modern Slavery Act (UK Government, 2015b) was gradually being 

integrated into supplier discussions. However, Carillion found an unexpected 

consequence of increased supplier knowledge; their suppliers became less ethical. 

Carillion had included, within άMy Registerέ, three questions which required suppliers 

to confirm if they complied with global ethical initiatives, such as the UN global compact 

ƻǊ L[h {ǘŀƴŘŀǊŘǎΦ ¢ƘŜ ŎƻƳǇŀƴȅ ŀƛƳ ǿŀǎ ǘƻ ƘŀǾŜ млл҈ ƻŦ ǘƘŜƛǊ ǎǳǇǇƭƛŜǊǎ ΨŜǘƘƛŎŀƭΩ ōȅ нлнл 

i.e. that they all answered positively to these questions, with an annual target in 2013 

of 45%. Initially they had an encouraging response, 52% of companies answered 

positively to the questions, but over time the number decreased, and by 2016 only 25% 

of suppliers conformed. This was a confusing position as training courses and 
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publications within the industry were promoting ethical sourcing and the Modern 

Slavery Act had been implemented. To understand this change SC and sustainability 

team members talked with suppliers. It appeared that many suppliers, who had initially 

ticked the ethical section without much thought, had become less confident in their 

responses as they gained greater awareness of some of the issues. The questions were 

complex and as one S-{!/ ƴƻǘŜŘ ǘƘŜǊŜ ǿŀǎ ΨŎƻƴŦǳǎƛƻƴ ŀǊƻǳƴŘ how to answer the 

questions. Suppliers were not sure they were doing everything they could, especially 

ǊŜƭŀǘƛƴƎ ǘƻ ǎǳǎǘŀƛƴŀōƭŜ ǎƻǳǊŎƛƴƎΦ LŦ ǘƘŜȅ ǿŜǊŜƴΩǘ ŘƻƛƴƎ ŜǾŜǊȅǘƘƛƴƎ ǘƘŜȅ ŎƻǳƭŘƴΩǘ ŀƴǎǿŜǊ 

ȅŜǎΩΦ    

 

7.1.2.2. The perceptions of Carillion ǎǳǇǇƭƛŜǊǎ ƻŦ ǘƘŜ Ƴŀƛƴ ŎƻƴǘǊŀŎǘƻǊΩǎ ƪƴƻǿƭŜŘƎŜ 

As highlighted in the section above the SC team primarily saw manufacturers and 

specialist SMEs as having the capability to address sustainability issues, and in many 

product sectors to lead the industry. To sample larger, key suppliers the Category 

Managers were asked to provide the details of companies they identified as 

ΨǎǳǎǘŀƛƴŀōƭŜΩΦ {ǳǇǇƭƛŜǊǎ ǿŜǊŜ ƛŘŜƴǘƛŦƛŜŘ ƛƴ ŦƻǳǊ ŎŀǘŜƎƻǊƛŜǎΣ aϧ9Σ DǊƻǳƴŘǿƻǊƪǎκ9ȄǘŜǊƴŀƭ 

Works, Envelope and Finishes, but due to the Grenfell fire tragedy those within the 

Ψ9ƴǾŜƭƻǇŜΩ /ŀǘŜƎƻǊȅ ǿŜǊŜ ƴƻǘ ŎƻƴǘŀŎǘŜŘΥ ǘƘŜ ǎŜŎǘƻǊ ƘŀŘ ƻǘƘŜǊ ƛǎǎǳŜǎ ǘƻ ŀŘŘǊŜǎǎΦ  From 

the interviews carried out it was clear it appeared that network actors in the steel, 

aggregate and cement sectors indeed met the SC team perception of sustainability.   

Many of these companies had for some time been required to reduce energy and 

improve environmental performance due to legislation and, as one supplier noted of 

their drivers:  

Ψ ȅƻǳ ŀǊŜ ƛƴ ŀƴ ŜȄǘǊŀŎǘƛǾŜ ǎŜŎǘƻǊ ΧΦΦƛǘΩǎ ǇƭŀƴƴƛƴƎΦ  If we are wanting to extend a quarry, 

we have to do the environmental, biodiversity and habitat. We have to do all of these 

ǎǳǊǾŜȅǎ ŀƴŘ ȅƻǳ ƪƴƻǿ ŀǘ ƻƴŜ ǘƛƳŜ ƴƻ ƻƴŜ ǿŀǎ ƛƴǘŜǊŜǎǘŜŘ ƛƴ ƭƛǎǘŜƴƛƴƎ ǘƻ ƛǘΧΧ ƴƻǿ ƭƻǘǎ 

ƻŦ ǇŜƻǇƭŜ ŀǊŜ ƛƴǘŜǊŜǎǘŜŘΩ ό{¦t-10). 

Response to legislation and European CO2 reduction targets, backed by financial 

penalties, had impacted major extractive, polluting and high energy using network 

actors. Legislation had provided a level playing field with European peers and advanced 

knowledge and implementation practice. Many of the issues were also identified at a 

sector level and competitor collaboration seen to be powerful amongst 
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cement/aggregates/concrete and steel network actors. This frequently required both 

financial and long-term strategic thinking, exemplified by nascent cement industry 

collaboration on carbon capture and storage. Key extractive and manufacturing 

industries were working to longer time scales as exemplified by a comment from SUP-

12; 

Ψƛƴ Ƴŀƴȅ ŎŀǎŜǎ ǘƘƛǎ ŎŀǇŀŎƛǘȅ ƘŀŘ ōŜŜƴ ōǳƛƭǘ ǳǇ ƻǾŜǊ ŀ ǇŜǊƛƻŘ ƻŦ Ƴŀƴȅ ȅŜŀǊǎ and had 

expanded to meet growing industry needs. We initially started to bring together the 

industry to work on quality. We wanted to be able to offer customers a guaranteed 

ǉǳŀƭƛǘȅ ǿƘƛŎƘ ǊŜƳƻǾŜŘ ǘƘŜ ƴŜŜŘ ŦƻǊ ŀŘŘƛǘƛƻƴŀƭ ǘŜǎǘƛƴƎΩΦ 

However, it was equally clear that not all suppliers, especially those removed from direct 

product manuŦŀŎǘǳǊŜ ƘŀŘ ǊŜŀŎƘŜŘ ǘƘƛǎ ǎǘŀƎŜΥ Ψ²Ŝ ƘŀǾŜ ŀ ǎǳǎǘŀƛƴŀōƛƭƛǘȅ ǇƻƭƛŎȅ ŀǘ ŀ ƎǊƻǳǇ 

level. But when it comes to products it is much more basic. Our baseline is that 

everything in stock wƛƭƭ ōŜ ƭŜƎŀƭΩ ό{¦t-4). 

 

For the suppliers, especially those in product sectors who were leading research and 

development in sustainable products, downstream actors continued to be a great 

source of frustration, something also noted in chapter 4. An excellent example of this 

was a large energy consuming company who had carried out extensive energy reduction 

programmes and had detailed information on product CO2 data. They were frustrated 

that many clients and main contractors were not working with them to improve building 

performance. Rather, as one senior Sustainability manger noted, ΨŜƳōƻŘƛŜŘ ŎŀǊōƻƴΧΦΦ 

фл҈ ƻŦ ǘƘŜ ǊŜǉǳŜǎǘǎ ǿŜ ƎŜǘ ŦƻǊ ŎŀǊōƻƴ Řŀǘŀ ƛǎ ǊŜǘǊƻǎǇŜŎǘƛǾŜΦ LǘΩǎ ŦƻǊ ǊŜǇƻǊǘƛƴƎΣ ƴƻǘ ŦƻǊ 

ŘŜǎƛƎƴƛƴƎ ƻǳǘ ŎŀǊōƻƴ ƻǊ ŎƘŀƴƎƛƴƎ ǇǊƻŎŜǎǎŜǎΦΩ LƴŘŜŜŘΣ ǘƘƛǎ ǿŀǎ ŀŎƪƴƻǿƭŜŘƎŜŘ ōȅ ŀ ǎŜƴƛƻǊ 

member of the Carillion Supply Chain team who commented that  

ΨƳŀƧƻǊ ƳŀƴǳŦŀŎǘǳǊŜǎ ŀƴŘ ǘǊŀŘŜ ŀǎǎƻŎƛŀǘƛƻƴǎ ŀǊŜ ŀƭǊŜŀŘȅ ǿƻǊƪƛƴƎ ƻƴ ǎƻƳŜ ƻŦ ǘƘŜǎŜ ŀǊŜŀǎ 

(sustainability), for example UK CARES, but Carillion is not asking about it or capturing 

the work. There is some real frustration (amongst manufacturers) about doing the work 

ŀƴŘ ƛǘ ƴƻǘ ōŜƛƴƎ ǳǎŜŘΦΩό{/-D) 

Major manufacturers were developing and implementing eco-design processes (SUP-2), 

improved logistics (SUP-4), developing closed loop water management systems (SUP-3), 

trialling natural capital valuation and biodiversity (SUP-8), circular economy (SUP-8, SUP-

11), recycling (SUP-8, SUP-12) and even working on carbon capture and storage (SUP-7). 
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However, many of them struggled to get this information translated into useful 

knowledge within the industry. It was also difficult to find out what end users were 

wanting:  

ΨǿƘŀǘ ǿŜΩǊŜ ƴƻǘ ŀǿŀǊŜ ƻŦ ƛǎ Ƙƻǿ ǎǳǎǘŀƛƴŀōƛƭƛǘȅ ƛǎ ǘǊŀƴǎƭŀǘŜŘ ǘƻ ǘƘŜ Ca (facilities 

management) world. Our theory is the FM companies are still expecting a shelf full of 

manuals to operate the new structure, and as a result, new buildings are not operated 

ǘƻ Ŧǳƭƭ ŜŦŦƛŎƛŜƴŎȅΦ {ƻΣ ǿŜ ŎƻǳƭŘ ōŜ ƛƴǾŜǎǘƛƴƎ ƛƴ ǘƘƛƴƎǎ ŦƻǊ ƴƻ ƎƻƻŘ ǊŜŀǎƻƴΩ {¦t-1. 

They frequently found there was little demand for their sustainable products or services 

they could offer. For the wholesaler sustainability had limited resonance, indeed they 

ƴƻǘŜŘ ǘƘŀǘ ǘƘŜ Ψƻƴƭȅ ǘƛƳŜ ǿŜ ŜǾŜǊ ƎŜǘ ŀǎƪŜŘ ŀōƻǳǘ ǎǳǎǘŀƛƴŀōƛƭƛǘȅ ƛǎ ǘƻ Ƙƛǘ .w99!a ǇƻƛƴǘǎΗΩ 

(SUP-4). One of the suppliers also accepted that their sales teams were not particularly 

knowledgeable about the sustainability benefits of the products they were selling. As 

SUP-уΩǎ {ǳǎǘŀƛƴŀōƛƭƛǘȅ 5ƛǊŜŎǘƻǊ ŎƻƳƳŜƴǘŜŘ ΨǘƘŜȅ ƘŀǾŜ ǘƻ ōǳƛƭŘ ǳǇ ǘƘŜƛǊ ŎƻƴŦƛŘŜƴŎŜ ƛƴ ǘƘŜ 

product. It does also reflect how many cusǘƻƳŜǊǎ ŀǊŜ ŀǎƪƛƴƎ ǘƘŜǎŜ ǉǳŜǎǘƛƻƴǎΩΦ  

Suppliers also admitted that the lack of demand could lead them to be less 

comprehensive in their provision of product information. As SUP-у ƴƻǘŜŘ ΨŀŎǘǳŀƭƭȅ Ƴƻǎǘ 

ƻŦ ƻǳǊ ǇǊƻŘǳŎǘǎ ƘŀǾŜ ǊŜŎȅŎƭŜŘ ŎƻƴǘŜƴǘΧΦōǳǘ ǿŜ ǇǊƻōŀōƭȅ ŘƻƴΩǘ ƳŀƪŜ ǘƘŀǘ ŎƭŜŀǊ ƛƴ ǘƘŜ 

product description that goes on specs ς only if the client asks. We should think about 

ǘƘŀǘΩΦ ¢Ƙƛǎ Ǉƻƛƴǘ ǿŀǎ ŀƭǎƻ ƘƛƎƘƭƛƎƘǘŜŘ ƛƴ ǘƘŜ ŜȄŜǊŎƛǎŜ ŎŀǊǊƛŜŘ ƻǳǘ ōȅ /ŀrillion SC teams 

where they were asked to evaluate the sustainability of selected products. They were 

frustrated by the poor quality of sustainability information provided by the 

manufacturer.  

 

These preferred, or key suppliers interviewed, found the intermediary role of the main 

contractor equally difficult. Despite occupying a major focal node, they did not observe 

main contractors to have an understanding the role of the whole network in delivering 

sustainability or to be prepared to take on the role of managing this. As one noted 

ΨƻǳǊ ōƛƎƎŜǎǘ ǇǊƻōƭŜƳ ƛǎ Ƙƻǿ ǘƻ ŀǾƻƛŘ Ǿŀƭue engineering. Product just gets replaced to 

save cost. Ψwe have to try a different way of workingΩΦ LǘΩǎ ƴƻǘ Ƨǳǎǘ ƭƻƻƪƛƴƎ ŀǘ ƻƴŜ Ŏƻǎǘ ƻǊ 

a product ς ƛǘΩǎ Ƙƻǿ Řƻ ǿŜ ƭƻƻƪ ŀǘ ǘƘŜ ǿƘƻƭŜ ŜŎƻǎȅǎǘŜƳΩ {¦t-8.  

There was a strong impression that suppliers, engaged strongly with sustainability, were 

searching for a more holistic approach. As a supplier acknowledgŜŘ ΨǿŜ ƴŜŜŘ ǘƻ ŎƻƴǎƛŘŜǊ 
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ǘƘŜ ǿƘƻƭŜ ǇǊƻŎŜǎǎ ǊŀǘƘŜǊ ǘƘŀƴ ǘƘŜ ōƛǘǎ ǿŜ ǎŜŜ ΧΧΦƻǊ ǿŀƴǘ ǘƻ ǎŜŜΗΩ ό{¦t-8). One major 

supplier, wanted this led by one of the main focal points in the network, stating that it 

would be valuable to unŘŜǊǎǘŀƴŘ ΨŦǊƻƳ ǘƘŜ ǇŜǊǎǇŜŎǘƛǾŜ ƻŦ the main contractor, the 

capacity and capabilities of other network actors and their ability to respond to these 

ƛǎǎǳŜǎΩ ό{¦t-10).  

 

As part of the semi-structured interviews with preferred suppliers (D8) participants were 

asked to rate the sustainability knowledge and implementation of their own supply 

chain. The rating was on a scale of 1-5, with one being least aware and five fully aware 

and implementing action (Figure 38). Biodiversity was seen to be the area of least 

knowledge and implementation at all levels of the supply chain. As the graph illustrates 

all Tier 2 and Tier 3 suppliers interviewed were much less confident that their suppliers 

had the same level of knowledge and capability as themselves. This included 

considerable lack of confidence in the supply chains ability to support all environmental 

issues, especially CO2 reduction.  

 

Figure 38: Self-Sustainability rating of selected Carillion preferred suppliers and their 
perception of their own supply chain (D8) 
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What was not clear, and which offers a further point of research, would be to 

understand the different attributions that supply chain actors place on their attainment 

of sustainaōƛƭƛǘȅΦ !ǎ ƻƴŜ ǎǳǇǇƭƛŜǊ ƴƻǘŜŘΤ ΨƛǘΩǎ ǘǊƛŎƪȅΣ ǿƘŀǘ ŘƻŜǎ ǎǳǎǘŀƛƴŀōƛƭƛǘȅ ƳŜŀƴΣ ƛǘΩǎ 

ŘƛŦŦŜǊŜƴǘ ǘƻ Ƴŀƴȅ ǇŜƻǇƭŜΩΦ 

 

7.1.2.3. Sustainability knowledge in downstream network actors 

Downstream within the commercial supply network, Carillion teams also believed 

clients, and designers were struggling to identify the rationale for many sustainability 

actions, and this limited their ability to engage the wider network on sustainability 

issues:   

 Ψ{ǳǎǘŀƛƴŀōƛƭƛǘȅ ƛǎ Ƨǳǎǘ ƻƴŜ ƻŦ ǘƘŜ ŦŀŎǘƻǊǎ ǘƘŀǘ ŎƻƳŜ ƛƴǘƻ ŀƴȅ ōƛŘ ŀƴŘ ǘƘŜ ƛndustry is still 

buying very much on cost rather than value. They (the clients) are very focused on 

material costs rather than necessarily working with people that understand ς have the 

capabilities ς ŀƴŘ ǘƘƛǎ ŦŜŜŘǎ Řƻǿƴ ǘƘǊƻǳƎƘ ǘƘŜ ǎǳǇǇƭȅ ŎƘŀƛƴΩ ό{/-RM2).  

Carillion teams remained sceptical that sustainability, especially environmental 

sustainability had value to a client, ΨǘƘŜ ŎƭƛŜƴǘ ƛǎƴΩǘ ōƻǘƘŜǊŜŘ ŀōƻǳǘ ǘƘŜ ǊǳƴƴƛƴƎ Ŏƻǎǘǎ ς 

ǘƘŜȅΩǊŜ ƴƻǘ ƪŜŜǇƛƴƎ ǘƘŜ ōǳƛƭŘƛƴƎ ŀƴȅǿŀȅΩΦ ¢Ƙƛǎ ƛƳǇŀŎǘŜŘ ƻƴ ǘƘŜ ǎŜƭŜŎǘƛƻƴ ƻŦ ǎȅǎǘŜƳs and 

ǎǇŜŎƛŦƛŎŀǘƛƻƴǎ ǿƘƛŎƘ ǿŜǊŜ ΨǾŜǊȅ ƳǳŎƘ ŎƭƛŜƴǘ ƭŜŘΦ .ǳǘ ƻŦǘŜƴ ŎƭƛŜƴǘǎ ŘƻƴΩǘ ƘŀǾŜ ǘƘŜ 

knowledge to challenge architects/ŘŜǎƛƎƴŜǊǎΩ specs ς ŜǎǇŜŎƛŀƭƭȅ ǘƘŜ ǎƳŀƭƭŜǊ ŎƭƛŜƴǘǎΩ 

(Anon ς Carillion Supply Chain Survey 2016). This failure to incorporate sustainability 

into assets was echoed by S-.a ǿƘƻ ǎǘŀǘŜŘ ǘƘŀǘ ΨƳǳŎƘΣ ƛŦ ƴƻǘ ŀƭƭ ƻŦ ǘƘƛǎ ǎǘŜƳǎ ŦǊƻƳ ŎƭƛŜƴǘ 

instruction and requirements. Do they understand what is required, and what they 

shoǳƭŘΣ ƻǊ ŎƻǳƭŘΣ ōŜ ǎǇŜŎƛŦȅƛƴƎ ǘƻ ŀŎƘƛŜǾŜ ŜȄŎŜƭƭŜƴŎŜΚΩ 

When asked how frequently clients asked the SC team to make sure the products 

procured had sustainable credentials 41% of all supply chain team members had never 

or only rarely been asked. The response to this question was then further analysed by 

decision making level. Those who worked frequently or all the time to meet client 

sustainability credentials (31%) were most likely to be high-level decision makers (Figure 

39). This offers several possible scenarios. Senior supply chain members, with direct 

access to clients, may have been more aware of client requirements, especially those 

working on infrastructure projects. It is also possible that their wider knowledge of 
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sustainability could have been used to identify sustainability issues with clients. There 

is, however, no direct information to support either point.  

Figure 39: With the exception of responsibly sourced timber, how often are you asked as 
part of the client requirements to make sure the products you buy have sustainable 
credentials? (tick one answer) (61 responses, Supply Chain Survey 2016) (D3) 

 

Whilst the SC team made a clear distinction between the private sector and Government 

ŦǳƴŘŜŘ ǇǊƻƧŜŎǘǎ ƛǘ ǿŀǎ ŦŜƭǘ ǘƘŀǘ ΨŜǾŜƴ ǇǳōƭƛŎ ōƻŘƛŜǎ Ǉǳǘ όǎǳǎǘainability) questions into 

tvvǎ ŀƴŘ ǘƘŜȅ ǊŜŀƭƭȅ ŘƻƴΩǘ ǳƴŘŜǊǎǘŀƴŘ ǿƘŀǘ ǘƘŜȅ ŀǊŜ ŀǎƪƛƴƎΩ ό{-SA). Many clients 

struggled to apply lifecycle knowledge to their asset developments. As one senior 

ǇǊƻŎǳǊŜƳŜƴǘ 5ƛǊŜŎǘƻǊ ŦǊƻƳ ŀ ¦Y [ƻƴŘƻƴ ŎƻǳƴŎƛƭ ŎƻƳƳŜƴǘŜŘ ΨLΩǾŜ no idea how much 

ŎŀǊōƻƴ ŀǇǇŜŀǊǎ ŀǘ ŘƛŦŦŜǊŜƴǘ ƭƛŦŜ ǎǘŀƎŜǎΧΦ ƛǘΩǎ ǇǊƻōŀōƭȅ ŀƭƭ ƻǇŜǊŀǘƛƻƴǎΦΦΦΦ ŎƻǳƭŘ ōŜ фф҈ΩΦ 

This gap in knowledge was identified by industry bodies such as the UKGBC and was the 

driver for the Embodied Carbon Brief initiative (Ford et al., 2017). The category 

management team identified speculative building by developers as the worst case of 

ǳƴǎǘŀƛƴŀōƭŜ ōǳƛƭŘΦ Ψ¸ƻǳ ŎǊŜŀǘŜŘ ǎƻƳŜǘƘƛƴƎ ƴƻǘ ƪƴƻǿƛƴƎ ǿƘŀǘ ǘƘŜ ǳǎŜǊ ǿŀƴǘŜŘ ŀƴŘ 

probably had to then make many changes to sǳƛǘ ǘƘŜ ƴŜǿ ƻǿƴŜǊǎΩ ό/a-4). There was 

also a strong impression with the SC team that social issues had a much stronger 

resonance with clients, especially Government funded projects. As the S-SA highlighted 

ΨǘƘŜ real input for them (the work winning team) is when they are working on the social 

side e.g. someone in prison now working on site ς ǘƘŀǘΩǎ ƳǳŎƘ ŜŀǎƛŜǊ ǘƻ ǎŜƭƭΩΦ /ŀǊƛƭƭƛƻƴ 
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focused strongly on these social areas, often to the frustration of Business Unit 

sustainability managers who felt that environmental issues, were neglected.  

In a thoughtful exchange the issue of client specifications and sustainability were 

discussed by the senior SC team. They questioned the main ŎƻƴǘǊŀŎǘƻǊΩǎ role, asking 

Ψ{ƘƻǳƭŘ ƛǘ ōŜ ƻǳǊ ǊŜǎǇƻƴǎƛōƛƭƛǘȅΚ {ƘƻǳƭŘ ǿŜ ǎŜǘ ǘƘŜ ǎǘŀƴŘŀrds and make sure the clients 

are working to these regardless of whether they specify them? (SC-DB).  SC-RM2 was 

ŎƻƴŎŜǊƴŜŘΦ  IŜ ǎǘŀǘŜŘ ǘƘŀǘ Ψ/ŀǊƛƭƭƛƻƴ ōǳȅƛƴƎ ǘŜŀƳǎ ǿŜǊŜ ŦƻŎǳǎŜŘ ƻƴ ƳŜŜǘƛƴƎ ŎƭƛŜƴǘ 

needs, changing this to a corporate position would create a tŜƴǎƛƻƴΦΩ ¢ƘŜǊŜ ŀǇǇŜŀǊŜŘ ǘƻ 

be little appetite to initiate such a radical move and concern that it could be a high cost 

to the company.  

 

7.1.3 Comparison to literature  

One of the difficulties in taking a systematic approach to sustainability across the supply 

network are the multi meanings ascribed to sustainability. This is considered in greater 

detail in chapter 2 but can at its most expansive, encompass economic, environmental 

and social impacts or take a narrow approach such as energy management or waste. 

There is no agreed industry definition, or operationalisation; sustainability in the 

construction sector remains novel and a contestable concept (Kibert, 1999, Venters, 

Cushman & Cornford, 2002). This position is exacerbated as new concepts are 

introduced to the sector, as noted by Glass (2011a), responsible sourcing, was ascribed 

multiple meanings by industry practitioners; supply chain management and ethics and 

corporate social responsibility.  As a result, Demaid et al (2006) identified, in their work 

ƻƴ ǘƘŜ ŎƻƴǎǘǊǳŎǘƛƻƴ ƛƴŘǳǎǘǊȅΣ ŀ ΨƘǳƎŜ ǎŎƻǇŜ ŦƻǊ ƳƛǎǳƴŘŜǊǎǘŀƴŘƛƴƎΩΦ ¢ƘŜȅ ŀƭǎƻ ƴƻǘŜŘ ŀ 

high risk of misinformation, ƳƛǎƛƴǘŜǊǇǊŜǘŀǘƛƻƴ ŀƴŘ ΨŦŀƛǘƘΩ ǿƘƛŎƘ ƻǇŜǊŀǘŜŘ ƛƴ ǇƭŀŎŜ ƻŦ 

ƪƴƻǿƭŜŘƎŜΦ ¢ƘŜ ƭƛǘŜǊŀǘǳǊŜ ǎǳƎƎŜǎǘǎ ǘƘŀǘ ŀ ŎƻƳǇŀƴȅΩǎ ŎƻǊǇƻǊŀǘŜ ǎǳǎǘŀƛƴŀōƛƭƛǘȅ ŦǳƴŎǘƛƻƴ 

plays a major role in overcoming this confusion, through strategy implementation 

(Schnieder, Wallenburg, 2012).  Within the Carillion case study, extending corporate 

knowledge into operational teams appears to be limited to construction site metrics. 

There is also no construction sector body of literature that suggests which actors are 

responsible in taking on this role at the network level.  
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Considerable research has been undertaken, using lifecycle approaches, to analyse the 

impacts of specific construction products, and to identify CO2 emissions during the life 

stages of a structure. However, there is no literature embedding this thinking with the 

construction supply network and associated procurement processes. Demaid et al 

(2006) highlights that there is no consensus in the sector on which are the important 

issues, and whilst there are many checklist and assessment tools a structured approach 

is still required (Shelbourn et al., 2006). Rather sustainability is seen as a risk to be 

managed (Cushman et al., 2009), and indeed, innovation such as adopting practises to 

ŎƻƴǘǊƛōǳǘŜ ǘƻ ǎǳǎǘŀƛƴŀōƭŜ ŎƻƴǎǘǊǳŎǘƛƻƴ Ƴŀȅ ƴƻǘ ōŜ ƛƴ ǘƘŜ ŎƻƳǇŀƴȅΩǎ ōŜǎǘ ƛƴǘŜǊŜǎǘ ƛŦ ƛǘ 

added to risk and up-front costs (Demaid, Quintas, 2006). These concerns are 

corroborated by seǾŜǊŀƭ ƻŦ /ŀǊƛƭƭƛƻƴΩǎ ǎŜƴƛƻǊ {/ team members. Others identify actioning 

sustainability knowledge as a response to multi-stakeholder expectations (Schnieder, 

Wallenburg, 2012). They note that these views may also be myopic; grounded in their 

own agendas, commercial positions within the network and positions of knowledge. This 

was identified in chapter 6 where key stakeholder materiality assessment reflected 

ǎǘŀƪŜƘƻƭŘŜǊ ƛƴǘŜǊŜǎǘǎΣ ƛƴ ǘƘƛǎ ŎŀǎŜ ǊŜǇǊŜǎŜƴǘŜŘ ōȅ ǘƘŜ {5DΩǎ ǘƘŜȅ ōŜƭƛŜǾŜŘ /ŀǊƛƭƭƛƻƴ ǿŜǊŜ 

able to support.  Indeed, Cushman et al (2009) suggested most sustainability innovation 

appeared to be due tƻ Ψquirky clients seeking (usually) prestige projects, or as a response 

ǘƻ ŀ ƳƻǊŜ ǎǘǊŜƴǳƻǳǎ ǊŜƎǳƭŀǘƻǊȅ ŜƴǾƛǊƻƴƳŜƴǘ όōǳƛƭŘƛƴƎ ŎƻŘŜǎύΩΦ  Failure to take a systems 

approach to sustainability could result in the unintended consequences identified by 

Demaid et al (2004)when they demonstrated that glass bottle collection and recycling 

ǿŀǎ ƴƻǘ ŀƴ ƛƴŜǾƛǘŀōƭŜ ΨƎƻƻŘ ŦƻǊ ǘƘŜ ǇƭŀƴŜǘΩ ōǳǘ ǿŀǎ ǇǊƻƳƻǘŜŘ ƘŜŀǾƛƭȅ ōȅ ŀƴ ƛƴŘǳǎǘǊȅ 

wishing to remove the need to bear the cost of disposal.  

 

Rather than the supply network having access to shared sustainability knowledge, silos 

were identified across the network (see chapter 4, Section 4.6). For sustainable sourcing 

to be successful, however, the literature suggests that knowledge flows between intra 

and intercompany actors needs to be undertaken in a systematic manner (Schnieder, 

Wallenburg, 2012). Siloing of expertise was seen to be detrimental to project 

sustainability and cost and led to an unstable knowledge base (Demaid, Quintas, 1999). 

The construction sector, comprised of fragmented expertise, required focal companies 

who did not possess internal knowledge, to breach corporate boundaries and leverage 
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supplier capability (Pagell, Wu & Wasserman, 2010).  There is evidence that early 

integration of suppliers in the construction sector can reduce a ŦƻŎŀƭ ŎƻƳǇŀƴȅΩǎ 

exposure to social issues (Saunders L.W. et al., 2015). They suggest that where suppliers 

have high technical capabilities, large companies should transition them to strategic 

partnerships. Similar findings have been  have been identified for improved 

environmental performance benefits (Lee, 2008, Pagell, Wu & Wasserman, 2010).  

7.2 The Acquisition of Knowledge 

The way in which knowledge was acquired emerged as a strong narrative from the 

research. Using the epistemology of knowledge proposed by Joyce (2014) the MAXQDA 

knowledge-coded sections of text were further analysed, utilising the framing of 

knowledge acquisition highlighted in section 7.1. The three types of knowledge were 

coded as  

1. knowledge by experience  

2. practical knowledge acquired with skills or abilities 

3. propositional knowledge acquired by learning facts.   

Sustainability knowledge was acquired through a wide range of sources and as these 

were mapped within the Carillion SC team it became evident that these were driven by 

both values, which included a strong emphasis on personal experience and skills 

development, and functional demands, with a greater focus on factual knowledge 

acquisition. Values exhibited were primarily personal, and often deeply held, but 

additionally all Carillion staff worked within a clear set of corporate values that were 

regularly reiterated. The information derived from the multiple interviews and 

discussions (D2, D4, D5, D8, D10) was used to develop the matrix presented in Figure 

40.  
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Figure 40: Knowledge Acquisition Matrix - Carillion Supply Chain team (D2, D4, D5, D8, D10) 

Knowledge 
Acquired through: 

Knowledge 
type 

Driver Nature 

Previous work 
experience 

1 Values  Personal 
Values 

Moral/ethical 
position on 
social and 
environmental 
issues 

Professional CPD 2,3 

Personal experience 
and learning 

1,2,3 

Each value offered 
guidance on the 
behaviours 
expected from 
staff.  

2,3 Corporate 
Values 

Set by board, 
defined within 
corporate 
literature and 
promoted to 
organisation 

Planning 
specifications, 
industry standards 
e.g. BREEAM,  

2,3 Functional 
demands 

  Client demands, 
external 
reporting, peer 
pressure and 
risk 
management 

Reporting Bodies  3 

Transactional KPI's 3 

Industry groups and 
professions, 
Government led 
groups e.g. Green 
Construction Board 

2,3 

Supply Chain School 2,3 

Ψ{ǳǎǘŀƛƴŀōƛƭƛǘȅ 
Experts ς internal 
ŀƴŘ ŜȄǘŜǊƴŀƭΩ  

1,2,3 

Case Studies 2 

Technical product 
reports 

3 

 

In sections 7.2.1 ς 7.2.3 the types of knowledge acquisition driven by values and 

functional demand within the Carillion SC team, are examined in more detail.  

 

7.2.1 Knowledge underpinned by personal values 

Whilst participants most frequently focused on transactional knowledge transfer such 

as contractual requirements, targets, and standards, there was also evidence of more 
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deeply held personal beliefs and knowledge, frequently associated with senior team 

members who championed sustainability initiatives. 

 

Many of those most engaged in the topic area had developed their knowledge through 

work experience, and where they were exposed to sustainability issues. For example, 

SC-RM1 worked for Carillion in the Middle East and was very animated about the work 

he had done on sustainability. One of his major achievements had been on-site water 

ŎƻƭƭŜŎǘƛƻƴΦ  !ǎ ƘŜ ƴƻǘŜŘ ΨǿŀǘŜǊ ǳǎŜ ǿŀǎ ŀ ƳŀƧƻǊ ƛǎǎǳŜ ŀƴŘ ƛǘ ǊŜŀƭƭȅ ƳŀŘŜ ǎŜƴǎŜΩΦ Lƴ ŀ 

similar situation D-HD had first started looking at CO2 when working on the XXXX site. 

He had no training in LCA but had built up a reasonable level of understanding through 

his own reading and research. It was clear he had continued to have a personal interest 

in CO2. He had continued this work because he felt it was right to do this even though 

ƘŜ ŎƻǳƭŘ ƴƻǘ ŜƴǾƛǎŀƎŜ Ƙƛǎ ǿƻǊƪ ƘŀǾƛƴƎ Ψŀƴ ŜƴŘ Ǝƻŀƭ ōŜȅƻƴŘ ŎŀǇǘǳǊƛƴƎ ǘƘŜ Řŀǘŀ ŀƴŘ ǎŜŜ 

ǿƘŜǊŜ ƛǘ ƭŜŘΧΧΦ ŀǘ ǘƘŜ ƳƻƳŜƴǘ L ŘƻƴΩǘ ǊŜŀƭƭȅ ŘƛŘƴΩǘ ǎŜŜ ƛǘ ƘŀǾƛƴƎ ŀ ŘƛǊŜŎǘ ǾŀƭǳŜ ǘƻ ŎƭƛŜƴǘǎ 

ƻǊ ǘƘŜ ŎƻƳǇŀƴȅΩΦ  {/-D1, responsible for the FSC timber programme had regular contact 

with WWF, and from this had developed considerable knowledge on the topic area. 

There was also an awareness that knowledge derived from projects was not being 

embedded in industry practice. SC-P1 was ŘƛǊŜŎǘƭȅ ƛƴǾƻƭǾŜŘ ƛƴ ƳŀƴŀƎƛƴƎ /ŀǊƛƭƭƛƻƴΩǎ 

Olympic work and he talked knowledgeably about the sustainability programmes they 

ƘŀŘ ŘŜǾŜƭƻǇŜŘΦ IƻǿŜǾŜǊΣ ΨƘŜ ŦŜƭǘ ŘƛǎƛƭƭǳǎƛƻƴŜŘ ǘƘŀǘ ŀƭƭ ǘƘŀǘ ƭŜŀǊƴƛƴƎ ǿŀǎ ƴƻǘ ōŜƛƴƎ 

ŀǇǇƭƛŜŘΩΦ Those who had strong personal values, frequently underpinned by experience, 

self-directed continued knowledge development appeared to have the greatest 

influence on sustainability actions with Carillion. However, all of those individuals who 

met these criteria were also operating as high-level decision makers, which was in turn 

more likely to influence a sustainability outcome. It was not possible, during this 

research to separate these two interactions. 

 

As presented in Figure 24 (chapter 5, Section 5.3), SC team members highlighted how 

they would judge whether a product or service was sustainable. For medium and 

limited-level decision makers, engagement with propositional knowledge acquisition, 

was primarily based on their relationship with suppliers. The SC team would turn to their 

product suppliers and ask them to identify their most sustainable product or service. As 
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one team member noted the SC team needed ǘƻ ΨƭŜŀǊƴ ŦǊƻƳ ƻǳǊ ǎǳǇǇƭȅ ŎƘŀƛƴΦ ¢ƘŜȅ ŀǊŜ 

the experts in what they deliver and are always looking for ways to improve, very much 

ƭƛƪŜ ǳǎΩ ό!ƴƻƴΣ {ǳǇǇƭȅ /Ƙŀƛƴ {ǳǊǾŜȅ нлмсύΦ ¢ƘŜȅ ǎǳƎƎŜǎǘŜŘ ǘƘŀǘ ǊǳƴƴƛƴƎ .н. ŜǾŜƴǘǎ ŀƴŘ 

external meetings were a good way to achieve this as it temporarily moved the main 

contractor-supplier relationship into a less commercial position. From the participants 

comments it was clear that for several major manufacturers this knowledge exchange 

had developed, over time, into a strong position of trust with main contractor and 

manufacturer working closely to meet a client need. Surprisingly a high proportion of 

ǘƘŜ ǘŜŀƳ ŎƻƴǎƛŘŜǊŜŘ ǘƘŀǘ ΨŎƻƳƳƻƴ ǎŜƴǎŜ ƛǎ ŀ ƎƻƻŘ ƳŀǊƪŜǊ ŦƻǊ ǿƘŀǘ ƛǎ ƻǊ ƛǎƴϥǘ 

ǎǳǎǘŀƛƴŀōƭŜΩ ό!ƴƻƴΣ /ŀǊƛƭƭƛƻƴ {ǳǇǇƭȅ /Ƙŀƛƴ {ǳǊǾŜȅ нл16). Indeed, common sense was 

seen by the SC team as more important than working to client specifications. Only one 

team member noted the use of trade journals for guidance and there was no reference 

to the role of professional bodies. Using records from previous project records was 

noted by only one participant. Interestingly senior decision makers were less 

comfortable with the supplier or common sense as a method for acquiring knowledge 

and were more focused on independent, technical data, such as EPDs or the Green 

Guide. No explanation was provided by high-level decision makers for this difference of 

approach, but it is possible that more of the senior team had a greater exposure to 

sustainability through previous experience or involvement with industry groups and 

recognised the importance of independent product data. It may also be that they were 

more sceptical of the ability of many suppliers to support enhanced sustainable practise.  

When SC team members were asked to select from a list of options about how they 

would embed sustainability in the supply chain (Figure 41), the two options linked to 

changing behaviour (highlighted in yellow) ranked highly; these were leadership and 

education of the supply chain. They wanted to see senior individuals in key supply 

network focal companies offering direction and guidance, utilising their sustainability 

knowledge and ethical stance to drive change. They believed that a propositional 

knowledge approach was the most effective method to support sustainability across the 

supply network. Part of the leadership role was identified as well-informed senior 

decision makers communicating sustainability effectively to other network actors. As 

highlighted by SC-D1  
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Ψǎƻ ƳǳŎƘ ƻŦ ƛǘ ƛǎ ŀōƻǳǘ ŎƻƳƳǳƴƛŎŀǘƛƻƴ ς ǇŜƻǇƭŜ ŘƻƴΩǘ ǎŜŜ Ƙƻǿ ǘƘey can really contribute 

to some of this but actually when you talk to them they come up with ideas and they 

ǎŜŜ ǿƘȅ ŀƴŘ Ƙƻǿ ƛǘ ƛǎ ƛƳǇƻǊǘŀƴǘΩΦ  

It was also notable that four of the most senior supply chain directors were all involved 

with Supply Chain Sustainability School boards or working groups.  Whilst this was 

ŜƴŎƻǳǊŀƎŜŘ ōȅ /ŀǊƛƭƭƛƻƴΩǎ ŎƻǊǇƻǊŀǘŜ ǎǳǎǘŀƛƴŀōƛƭƛǘȅ team, they all felt a personal 

responsibility to offer their experience to support, industry development and SME 

supplier engagement with the topic, but it was notable that they also gained 

considerable satisfaction from these roles.  

 

Figure 41: What do you think is the best way to embed sustainability throughout the supply 
chain? (Carillion Supply Chain survey 2016, 67 responses) (D3) 

 

However, examples of effective sustainability actions were frequently identified as the 

transfer of knowledge applied in a practical situation. A striking illustration that 

challenged existing experience-based knowledge was provided by D-HD;  

Ψ!ǘ ŀ Ƨƻō ǿŜ ŘƛŘ ŀǘ ǘƘŜ ··XX I told the project team that they were allowed just one skip 

per week ǘƻ ǊŜƳƻǾŜ ǿŀǎǘŜΣ ōŀǎŜŘ ƻƴ ǘƘŜ ŘŜǎƛƎƴΦ ¢ƘŜȅ ǿŜǊŜ ƘƻǊǊƛŦƛŜŘΧΦƧǳǎǘ ƻƴŜ 

ǎƪƛǇΧΧΦƛƳǇƻǎǎƛōƭŜΦ L ǘƘŜƴ ǇƻƛƴǘŜŘ ƻǳǘ ǘƘŀǘ ōŀǎŜŘ ƻƴ ǿƘŀǘ ǿŜ ƘŀŘ ŘŜǎƛƎƴŜŘ ƛƴ ŀǎ 

expected waste they would still be throwing away the equivalent of the whole of the 

ground floor of Carillion ƘŜŀŘ ƻŦŦƛŎŜΦ Lǘ ƳŀŘŜ ǘƘŜƳ ǘƘƛƴƪ ŘƛŦŦŜǊŜƴǘƭȅΩΦ 
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Knowledge based on experience was valued within the sector and an asset for team 

members such as the category managers who were appointed based on their extensive 

category experience. However, as noted in the example above, experience-based 

ƪƴƻǿƭŜŘƎŜ ŎƻǳƭŘ ŀƭǎƻ ŦƻǊƳ ǘƘŜ ōŀǎƛǎ ƻŦ ΨǘǊŀŘƛǘƛƻƴŀƭ ǾƛŜǿǎΩ ŀƴŘ ǊŜǎǘǊƛŎǘ ǘƘŜ ŀŎǉǳƛǎƛǘƛƻƴ ƻf 

new knowledge. A more thought-provoking example of this, at a Carillion corporate 

level, was the comment from SC-DB on the requirement he set a Carillion project team 

who had the responsibility to manage site waste. He stated that 

 ΨǿŜ ƘŀǾŜ ōŜŜƴ ƭƻƻƪƛƴƎ ŀǘ ǘƘŜ ǎǳǎǘŀƛƴŀōƭŜ ŘŜǾŜƭƻǇƳŜƴǘ ƎƻŀƭǎΧΦΦ ǘƻ ŦƻǊƳ ŀ ƴŜǿ 

frameworƪ ŦƻǊ ǘŀǊƎŜǘǎΧΧΧΦ.ǳǘ ŀǎ ŀ ƎǊƻǳǇ ǘƘŜȅ ŘƻƴΩǘ ƘŀǾŜ ŜȄǇŜǊǘ ƪƴƻǿƭŜŘƎŜ ƛƴ ǘƘŜ ŀrea 

and this makes discussion more open, everyone is prepared to look at ideas as they are 

new, and no one has a strong stance based on previous experience. In fact, this is how 

sustainability feels compared to say purchasing where there is much more of a push 

ōŀŎƪ ŦǊƻƳ ǇŜƻǇƭŜ ǿƘŜǊŜ ƛŘŜŀǎ ŀǊŜ ƳǳŎƘ ƳƻǊŜ ŦƛȄŜŘ ōŀǎŜŘ ƻƴ ŜȄǇŜǊƛŜƴŎŜΩΦ  

 

The contrary argument to this was that without understanding the interrelated nature 

of sustainability impacts it was difficult to manage effective change. Indeed, what did 

good look like? This was seen most clearly when the life cycle thinking, presented by the 

researcher, was discussed at board level. Board members were unaware that, albeit 

based on a limited number of case studies undertaken, the construction process only 

accounted for 1-3% of the water associated with the whole life performance of a 

building or infrastructure asset. Carillion had spent considerable effort and cost to 

reduce on-site water wastage. There was a realisation that, whilst they should continue 

to minimise water wastage on site, there were other major water issues that were 

embodied within the products they procured. This newly acquired lifecycle-based 

knowledge prompted the ManagiƴƎ 5ƛǊŜŎǘƻǊ ƻŦ //{ ǘƻ ǎǳƎƎŜǎǘ ǘƘŀǘ ΨƛŦ ǿŀǘŜǊ ǎŎŀǊŎƛǘȅ ƛǎ 

ǎǳŎƘ ŀƴ ƛǎǎǳŜ ǘƘŜƴ ǿŜ ǎƘƻǳƭŘ ŎƻƴǎƛŘŜǊ ǊŜǎǘǊƛŎǘƛƴƎ ƻǳǊ ǇǳǊŎƘŀǎŜǎ ŦǊƻƳ ǘƘƻǎŜ ŎƻǳƴǘǊƛŜǎΩΦ 

This concept had been incorporated into the sustainable procurement strategy which 

was at final stages of approval when the company went into liquidation in 2018. Whilst 

there were many hurdles to implement this effectively this was a strong visionary 

challenge to the SC team to address issues beyond traditional corporate boundaries. It 

raised questions about the value of communities and ecosystems outside the UK in a 

different way to that managed through FSC. There, the responsibility for the supply 
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chain and end producers had been sub-contracted to the FSC chain of custody and was 

a bottom-up process. Carillion taking issues directly to the raw material stage of the 

supply chain was a strong values-based application initiated by increased knowledge.  

 

7.2.2 Knowledge underpinned by corporate values 

!ǘ ŀ ŎƻǊǇƻǊŀǘŜ ƭŜǾŜƭ ǘƘŜ ŎƻƳǇŀƴȅ ƛŘŜƴǘƛŦƛŜŘ ǘƘŀǘ ΨƻƴŜ ƻŦ ǘƘŜ Ǉŀǎǘ Ŧŀilings was that the 

corporate team presented their annual sustainability report and assumed that everyone 

in the company knew all this stuff, that it ǿŀǎ ƛƴǎǘƛƴŎǘƛǾŜΧΦΦōǳǘ ǘƘŜȅ ǊŜŀƭƛǎŜ ǘƘŀǘ ǘƘƛǎ ƛǎ 

ƴƻǘ ǘƘŜ ŎŀǎŜΩ ό{-CSO).  Carillion offered staff internal online, internal and external 

training courses and supported them with time for continuous professional 

development (CPD). Carillion CCS sustainability team offered their colleagues 10 online 

training modules with additional corporate modules on ethics, modern slavery and 

ōǊƛōŜǊȅ ŀƴŘ ŎƻǊǊǳǇǘƛƻƴΦ ¢ƘŜ ƻǇǇƻǊǘǳƴƛǘȅ ǘƻ ΨƭŜŀǊƴ ŀƴŘ ŀŘŀǇǘ ƻǳǊ ƛŘŜŀǎ ŀƴŘ ŜȄǇŜǊƛŜƴŎŜΩ 

ǊŜǇǊŜǎŜƴǘŜŘ ǘƘŜ ŎƻƳǇŀƴȅΩǎ response to one of theƛǊ ŦƻǳǊ ŎƻǊŜ ǾŀƭǳŜǎΣ ΨǿŜ ƛƳǇǊƻǾŜΩ 

(Carillion, 2017). However, the take up for sustainability training was not high, even 

when this was a mandatory requirement. This was highlighted by SC-RM3 who said  

ΨƳƻŘŜǊƴ ǎƭŀǾŜǊȅ ςƛǘΩǎ ƴƻǘ Ƨǳǎǘ ǎǳǇǇƭƛŜǊǎ ǿƘƻ ŘƻƴΩǘ ƪƴƻǿ ς ƛǘΩǎ ǎƻƳŜǘƘƛƴƎ ƻǳǊ ƻǿƴ ǇŜƻǇƭŜ 

ŀǊŜƴΩǘ ƎƻƻŘ ŀǘ ǎǳǇporting either. IΩǾŜ ōŜŜƴ ƎŜǘǘƛƴƎ ǊŜǇƻǊǘǎ ƻƴ ǿƘƻ Ƙŀǎ ŎƻƳǇƭŜǘŜŘ ǘƘŜ 

ƳƻŘŜǊƴ ǎƭŀǾŜǊȅ ŜǇƻŘ ό/ŀǊƛƭƭƛƻƴ ƻƴƭƛƴŜ ǘǊŀƛƴƛƴƎ ƳƻŘǳƭŜύΦ мрл ǇŜƻǇƭŜ ǎǘƛƭƭ ƘŀǾŜƴΩǘ ŘƻƴŜ ƛǘΦ 

LΩǾŜ ŎƘŀǎŜŘ ǘƘŜƳΣ (colleague X) has also been pestering them ς so even our own people 

ŀǊŜƴΩǘ ŘƻƛƴƎ it ς ƛǘΩǎ ǾŜǊȅ ǇƻƻǊΩΦ    

Whilst this may seem surprising it was useful to view this alongside the requirements 

that CCS placed on their procurement teams in terms of general personal competencies. 

This was not a matrix designed to assess sustainability, but rather sustainability was 

included as part of the overall Health, Safety and Sustainability agenda (HS&S). For those 

at the limited and medium decision-making level they were only expected to have basic 

awareness or awareness of sustainability (see Figure 42). Senior level decision makers 

were required to be capable in dealing with more complex issues and have knowledge 

of the topic.  It is worth highlighting that not only did Health and Safety have a much 

higher profile, both within the industry and the company but incorporating sustainability 

within this team identified it with a more traditional approach, primarily based on 
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managing and auditing on-site environmental performance. In this competency model, 

sustainability is quite separate to procurement practice.    
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Figure 42: Adapted from Carillion Competency Matrix - Supply Chain team 2014 (D9) 
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This example reinforces the siloed nature of sustainability. Here corporate teams, 

working within Carillion values required SC team members to undertake training, 

acquiring propositional knowledge, on sustainability topics, yet sustainability was not 

identified as a major competency for SC team members. Team members did not have a 

strong driver to incorporate sustainability into procurement practices and some senior 

ǎǘŀŦŦ ƳŜƳōŜǊǎ ǎŀǿ ƛǘ ŀǎ ΨŀǎƪƛƴƎ ǇŜƻǇƭŜ ǘƻ Řƻ ŀ ƘǳƎŜ ǊŀƴƎŜ ƻŦ ǎǘǳŦŦ ƻƴ ǘƻǇ ƻŦ ŜǾŜǊȅǘƘƛƴƎ 

else and that theȅ ǿŜǊŜ ōŜƛƴƎ ōƻƳōŀǊŘŜŘ ǿƛǘƘ ǘƻƻ ƳǳŎƘΩ όI{{-H). This was confirmed 

by a senior SC team ƳŜƳōŜǊ ǿƘƻ ǿŀǎ ǾŜǊȅ ǇƻǎƛǘƛǾŜ ŀōƻǳǘ ǎǳǎǘŀƛƴŀōƛƭƛǘȅ Ψōǳǘ ǘƘŜ 

company is continually developing new initiatives ς there seem to be new ones every 

month and sustainability is Ƨǳǎǘ ƻƴŜ ƻŦ ǘƘŜǎŜΩ όSC-RM1). 

 

7.2.3 Knowledge underpinned by functional demand  

Whilst the previous sections considered how knowledge acquisition was underpinned 

by personal and corporate values a high proportion of knowledge was highly in practical 

nature and functional in its acquisition. From the interviews and discussions, it was clear 

that for many participants sustainability knowledge was primarily acquired in response 

to external information required through client demands. This appeared to differ from 

values-based knowledge in that it frequently had a project specific application and did 

not inform wider SC team thinking. It was primarily process driven and SC team 

members, under huge time and cost pressure would know only that portion of a topic 

that was required to fulfil a business need.  

For the majority of SC team members, only a limited number of sustainability issues 

impacted their procurement activity. Indeed, Carillion project procurement plans only 

included FSC and waste targets. From interviews and meetings, the sustainability topics 

with which SC team members directly and regularly engaged were identified. These 

were mapped against the Carillion corporate 2020 strategy (Table 26) issue categories. 

The requirement to engage with SMEs and local companies was most difficult to fit into 

ǘƘŜ ŎƻƳǇŀƴȅΩǎ ǎǳǎǘŀƛƴŀōƛƭƛǘȅ ŎŀǘŜƎƻǊƛŜǎΦ  
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Table 26: An assessment of the sustainability demands reaching Carillion procurement team 2017 (D2, D3, D6, D8, D10) 

 

 

BREEAM, 

CEEQUAL, LEED
FSC Waste

Community 

relations - site

Direct community 

involvement
SME and Local

Modern 

Slavery

Climate Change/Carbon   

Environment

Biodivesity

Resource Use

Fair Employment

Health and Wellbeing

1. Time consuming

2. Contentious/Difficult

3. Fits normal 'buying' 

processes

4. Additional cost should be in price'

Carillion corporate 

sustainability issues

Impact on SC team:

Sustainability topics reaching SC team

Key 

 identified as difficut by SC team, outside percieved normal roles

 can be achieved but adds time and complexity 

generally accepted as part of SC role
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The researcher then used SC team comments to describe aspects of these sustainability 

demands e.g. time consuming or additional cost. From interviews and SC team meeting 

notes a simple traffic light approach was applied to each requirement identifying how 

they saw these topics in relatioƴ ǘƻ ǘƘŜƛǊ ΨƴƻǊƳŀƭΩ ǇǊƻŎǳrement work. Whilst these traffic 

light allocations were reviewed by S-BM and a senior SC team member there was not an 

opportunity to test them with a larger group of SC team members. Most of the demands 

aligned with standard buying practices although Community involvement, SMEs and FSC 

were more complex to incorporate. All the approaches were seen as adding time and 

difficulty to procurement, with the exception of community relations on site which were 

frequently sub-contracted to the Considerate Contractors scheme and the Modern 

Slavery Act, which was primarily handled at a corporate level through άMy Registerέ. 

Waste, whilst a major topic area and one in with the SC team were repeatedly engaged 

ǿƛǘƘ ǎǳǇǇƭƛŜǊǎΣ ǿŀǎ ΨōǳǎƛƴŜǎǎ ŀǎ ǳǎǳŀƭΩΤ ŀ ǇŀǊǘ ƻŦ ŀƭƭ ŎƻƴǘǊŀcts. It was recorded as part of 

sustainability but internally was identified as a separate issue. It should also be noted 

that it was defined as the management of waste, primarily maximising recycling rates to 

minimise landfill costs. There was no internal knowledge on wasted procured materials.  

 

BREEAM and other building standards could result in unexpected work for the SC team 

if value engineering created a shortfall of points. This frequently resulted in additional 

costs.  Only FSC and the Environmental Building Standards covered multiple Impact 

categories. The list of sustainability issues noted in Table 26 were the topics that supply 

chain team staff regularly encountered and would be required embed within their work. 

This could be a minor inclusion in a tender, such requiring the sub-contractor to be a 

ƳŜƳōŜǊ ƻŦ ǘƘŜ /ƻƴǎƛŘŜǊŀǘŜ /ƻƴǘǊŀŎǘƻǊΩǎ ǎŎƘŜƳŜ ǘƻ ǿƻǊƪƛƴƎ ǿƛǘƘ ŀ major wholesaler to 

ask them to identify products that supported a BREEAM level. Crucially in many 

instances the SC team member would only know if the supplier had met these criteria 

through feedback from project sites. An interesting example of this was highlighted by 

CM-D when considering setting sustainability case studies as personal targets for 

Category Managers. CM-D saw one of the key problems to this approach as; 

Ψǘƻ Řƻ ŀ ƎƻƻŘ ŎŀǎŜ ǎǘǳŘȅ ǘƘŜ ǎǳǇǇƭƛŜǊ ǿƻǳƭŘ ƴŜŜŘ ǘƻ ƪƴƻǿ ǿƘŀǘ ǿŜ ǿŀƴǘŜŘ ǘƻ ƪƴƻǿΦ 

The category management ǘŜŀƳ ŘƛŘ ƴƻǘ ŦŜŜƭ ǘƘŜȅ ǿŜǊŜ ŀōƭŜ ǘƻ ǘŜŎƘƴƛŎŀƭƭȅ Řƻ ǘƘƛǎΧΦŜǾŜƴ 

though thŜȅ ǿŜǊŜ ŘŜǾŜƭƻǇƛƴƎ ŀ ōŜǘǘŜǊ ǳƴŘŜǊǎǘŀƴŘƛƴƎ ƻŦ ǘƘŜ ƛǎǎǳŜǎΩΦ   
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It appeared that the need to develop fact based or propositional sustainability 

knowledge was quite low for medium and limited decision-makers, but senior team 

members were increasingly being required to expand their knowledge. This was seen in 

connection with a powerful external driver, new legislation. In 2015 senior SC team 

members were provided with a summary of the Modern Slavery Act (UK Government, 

2015b). They had to translate the legal requirements with their experience of supply 

chain risk management and implementation processes to develop an internal strategy 

and implementation plan for /ŀǊƛƭƭƛƻƴΩǎ supply network.  Here legislation required the 

development of new sustainability knowledge which was viewed as critical to managing 

increased business risk. This was acknowledged by SC-DB who noted that  

ΨǊŜŎŜƴǘƭȅ there has been the modern-day slavery act which is sort of raising the 

awareness, and therefore the need to do something, (about modern slavery in the 

ǎǳǇǇƭȅ ŎƘŀƛƴύ ƘƛƎƘŜǊ ǳǇ ǘƘŜ ŎƘŀƛƴ όƛƴǘŜǊƴŀƭ /ŀǊƛƭƭƛƻƴ ƘƛŜǊŀǊŎƘȅύΣ ƛƴǘƻ ǘƘŜ ōƻŀǊŘǊƻƻƳΩΦ   

 

Whilst the legislation drove action it was highly focused and such initiatives remained 

siloed, with no one connecting different strands of information. As noted in section 7.1.1 

a member of the SC team (medium-level decision maker), managing the implementation 

of CarilƭƛƻƴΩǎ ƳƻŘŜǊƴ ǎƭŀǾŜǊȅ ŀǇǇǊƻŀŎƘΣ ƘŀŘ ƻƴƭȅ ŀŎǉǳƛǊŜŘ ǘƘŜ ǾŜǊȅ ǎǇŜŎƛŦƛŎ ƪƴƻǿƭŜŘƎŜ 

required to complete his task. He saw his work in complete isolation to other Carillion 

ƛƴƛǘƛŀǘƛǾŜǎΤ ǳƴŀōƭŜ ǘƻ ŀǇǇǊŜŎƛŀǘŜ ƛǘǎ ŦǳƴŎǘƛƻƴ ǿƛǘƘƛƴ /ŀǊƛƭƭƛƻƴΩǎ ǿƛŘŜǊ ŎƻƳƳƛǘƳŜƴǘ ǘƻ ǘƘŜ 

UN Global Compact, existing ethical questions and labour policies. There was also a 

surprising lack of foresight on forthcoming regulation, which was not specific to the SC 

team. When discussing client PQQ requirements WW-t/ ǎǘŀǘŜŘ Ψ¸Ŝǎ ǿŜ ƎŜǘ ŀǎƪŜŘ ǎƻ 

manȅ ǉǳŜǎǘƛƻƴǎ ƴƻǿ όƻƴ ǘƘŜ aƻŘŜǊƴ {ƭŀǾŜǊȅ !ŎǘύΧΧΦ ƛǘ Ƨǳǎǘ ŎŀƳŜ ƻǳǘ ƻŦ ǘƘŜ ōƭǳŜΩΦ hǘƘŜǊ 

examples wŜǊŜ ǘƘŜ 9ǳǊƻǇŜŀƴ ¦ƴƛƻƴΩǎ ǿƻǊƪ ƻƴ ŎƻƴŦƭƛŎǘ ƳƛƴŜǊŀƭǎΣ ǿƘƛŎƘ ŎŀƳŜ ƛƴǘƻ ƭŀǿ ƛƴ 

May 2017 (The European Parliament and the Council of the European Union, 2017). This 

was highly releǾŀƴǘ ǘƻ ŎƻƴǎƛŘŜǊ ŀǎ ǇŀǊǘ ƻŦ ǘƘŜ ŎƻƳǇŀƴȅΩǎ ŀǇǇǊƻŀŎƘ ǘƻ ƳƻŘŜǊƴ ǎƭŀǾŜǊȅ 

and, in 2016 went raised at the conference workshop had very low awareness amongst 

both sustainability and supply chain teams.  

 

A similar, narrow approach applied to building certification schemes such as BREEAM, 

or quality standards like ISO14001 or responsible sourcing; BES6001. BREEAM and other 
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similar green building schemes were the only industry-wide method that both 

implemented and offered a strong demonstration of a built assets environmental 

credentials. BREEAM was frequently a requirement of planning applications and was 

noted as a major tool for enhancing sustainability in Government contracts. Whilst this 

should have provided a strong focus for SC team knowledge building surprisingly 29.7% 

had never worked on a project requiring them to support the standard (supply chain 

survey 2017). Many of the supply chain and sustainability teams felt they were getting 

less demand from clients, with 36.9% of the SC team identifying a decline over the last 

five years. Internally, responsibility for the management of BREEAM was transferred to 

an internal design expert who reviewed BREEAM specified building plans. They ensured 

that the correct number of BREEAM points were achieved, even as materials and build 

design were value engineered to save costs. This specialisation of roles required only 

limited knowledge within SC teams, a point reinforced by one supply chain team 

member, 

ΨL ƘŀǾŜ ƻƴƭȅ ŀ ƭƻƻǎŜ ǳƴŘŜǊǎǘŀƴŘƛƴƎ ƻŦ .w99!aΦ  L ƘŀǾŜ ƴƻǘ ŜƴŎƻǳƴǘŜǊŜd CEEQUAL or 

[995 ōŜŦƻǊŜ ŀƴŘ Řƻ ƴƻǘ ƪƴƻǿ ǿƘŀǘ ǘƘŜǎŜ ǘŜǊƳǎ ƳŜŀƴΩ ό!ƴƻƴΣ {ǳǇǇƭȅ /Ƙŀƛƴ 

Sustainability Survey 2017). 

 

Similarly, there was a surprisingly low level of knowledge about standards such as 

ISO14001 which was regularly used as a proxy for a supplier ōŜƛƴƎ ΨŜƴǾƛǊƻƴƳŜƴǘŀƭΩΦ The 

SC team did not understand this in any detail and consequently were not aware that 

products provided by these companies may not be sustainable. Knowledge of new 

standards appeared to take time to reach the SC team, unless they were alerted by client 

requests or peer pressure. An example of this was the standard for Responsible Souring, 

BES6001, which had first been introduced by BRE in 2008 specifically for the 

construction sector (Upstill-Goddard et al., 2015). However, it was not specified by 

clients and in a Carillion meeting in 2015 only two members of the team were aware of 

ƛǘ ŀƴŘ ǘƘŜȅ ƘŀŘ Ψƻƴƭȅ Ƨǳǎǘ ŎƻƳŜ ŀŎǊƻǎǎ ¢ŀǘŀ {ǘŜŜƭ ǿƛǘƘ ǘƘŜ ǎǘŀƴŘŀǊŘΩ ό{/-D1, SC-RM2).  

Most frequently sustŀƛƴŀōƛƭƛǘȅ ǿŀǎ ŀƴ ΨŀŘŘ-ƻƴΩΣ ǎƻƳŜǘƘƛƴƎ ŜȄǘǊŀ ǘƻ ōŜ ƴŀǾƛƎŀǘŜŘ ǿƘƛƭǎǘ 

trying to meet low cost targets. Spending time acquiring knowledge was often seen as 

ǳƴƴŜŎŜǎǎŀǊȅ ŀƴŘ ŀǎ ƻƴŜ ōǳǎȅ ǎŜƴƛƻǊ ƳŀƴŀƎŜǊ ǎŀƛŘ ƻŦ ǎǳǎǘŀƛƴŀōƛƭƛǘȅ ΨƧǳǎǘ ǘŜƭƭ ƳŜ ǘƘŜ ǘƘǊŜŜ 

things I need ǘƻ ŘƻΩ ό{/-RM2).  Whilst this section has focused on knowledge acquisition 
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by Carillion teams one of the Senior SC team offered an interesting insight into how they 

found, in some of their suppliers, the very issues that frustrated their own internal 

sustainability team and the fragility of the knowledge;  

ΨLǘΩǎ ƴƻǘ Ƨǳǎǘ ŀƴ ƛǎǎǳŜ ƻŦ ŎƻƴǘǊƻƭ ƻŦ ǎǘƻŎƪ ōǳǘ ŀƭǎƻ ƻŦ ƪƴƻǿƭŜdge ς more understandable 

at branch level but Carillion are still getting problems even though have run numerous 

training sessions. He cited the case of one plywood supplier where the buyer had 

attended more than one training session and yet they were still bringing PEFC onto 

ǇǊƻƧŜŎǘǎΦ bƻǿ ǘƘŜȅ ƘŀǾŜ Ŧƛƴŀƭƭȅ ΨƎƻǘ ƛǘΩ ŀƴŘ ŀǊŜ Ƨǳǎǘ ǎǳǇǇƭȅƛƴƎ C{/Φ .ǳǘ ƛǘ Ƨǳǎǘ ǘŀƪŜǎ ŀ 

change in buyer and it could all ŎƘŀƴƎŜΧΧΦΦǘƘŜ ƪƴƻǿƭŜŘƎŜ Ƴŀȅ ƴƻǘ ǊŜƳŀƛƴ ƛƴ ǘƘŜ 

ŎƻƭƭŜŎǘƛǾŜ ƳŜƳƻǊȅΩ ό{/-RM1). 

 

7.2.4 Comparison to literature 

! ŎƻƳǇŀƴȅΩǎ ŀōƛƭƛǘȅ ǘƻ ŀŎǉǳƛǊŜ ƪƴƻǿƭŜŘƎŜ ŀƴŘ ǘƻ ōŜ ŀōƭŜ ǘƻ ǎƘŀǊŜ ǘƘƛǎ ƛƴǘŜǊƴŀƭƭȅ ŀƴŘ ǿƛǘƘ 

other stakeholders is acknowledged as a major competitive advantage for a business 

(Spender, 1996, Argote, Ingram, 2000, Dyer, Hatch, 2006). Within the construction 

sector professional knowledge is derived primarily from experience at a project level. 

This type of knowledge is identified by Lave et al (1991) ŀǎ ΨǎƛǘǳŀǘŜŘΩ ŀƴŘ ǘƘƛǎ ǘȅǇŜ ƻŦ 

tacit knowledge is seen as difficult to acquire through other forms of learning (Quintas, 

2002). The industry is seen to be adept at capturing explicit project knowledge but has 

not yet developed systems to manage tacit learnings (Grover, Froese, 2016) and indeed 

they conclude that personal networks rather than technology are more effective in 

supporting this process. It is suggested that individuals who acquire knowledge are not 

ƳŜǊŜƭȅ ŘǊƛǾŜƴ ōȅ ΨǇŜǊǎƻƴŀƭ ŜȄǇƭƻǊŀǘƛƻƴΩ ōǳǘ ŀƭǎƻ ǘƘŜ Ψŀōƛƭƛǘȅ ǘƻ ŎƻƴǾƛƴŎŜ όƻǊ ōŜ ŎƻƴǾƛƴŎŜŘ 

ōȅύ ƻǘƘŜǊǎΩ (Cushman et al., 2009). Demarest (1997) suggests that knowledge can not 

only be embedded within individuals and but through social interchange within the 

company itself. The view of knowledge and its management being a consequence of 

social interaction is supported by Venters (2002) and indeed Nirmala and Vemuri (2009) 

indicate that companies should focus not on individuals but their relationships within a 

wider knowledge network (Brass, 1995). Others consider that knowledge results in a 

change of the perceptions of individuals who institute change in practises that can alter 

group behaviour and increase understanding (Shelbourn et al., 2006). However, 
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acquisition of knowledge has a cost for the individual and may not have short term 

application or benefit for the company (Demaid, Quintas, 2006). 

 

From the Carillion data, suppliers are a primary source of knowledge, especially where 

trust has built up between SC team members and supplier companies. Dyer and Hatch 

(2004) noted that the supply chain was an effective external source of knowledge and 

technological innovation. This was also observed by Caniels et al (2007) where long term 

strategic partnerships existed or where there was a strong reliance on the focal firm. 

The ǎǳǇǇƭƛŜǊΩs relative size was also seen to have an impact on the implementation of 

sustainable sourcing (Sharma, Henriques, 2005). It is suggested that smaller companies 

see themselves as knowledge consumers whilst larger companies acquire knowledge to 

improve their reputation for innovation (Cushman et al., 2009). However it is 

questionable that without sustainability-orientated norms and values or professional 

capabilities, either within an individual, or driven by a senior member of the 

procurement team, that procurers would initiate sustainability knowledge exchange 

with suppliers (Bowen, Cousins, Lamming & Farukt, 2001, Paulraj, 2011). Instead, best 

quality and lowest cost would be their primary focus (Bowen, Cousins, Lamming & Faruk, 

2001). Whilst suppliers are acknowledged as an important source of knowledge 

concerns arose if a supply chain team focused solely on this source of knowledge, failing 

to identify other stakeholders importance in the context of sustainability (Schnieder, 

Wallenburg, 2012). For example bDhΩǎ ŀǊŜ ƛŘŜƴǘƛŦƛŜŘ ŀǎ trustworthy sources of 

knowledge across the supply network (Schnieder, Wallenburg, 2012) but also have role 

from a position of expertise to challenge and critically assess company performance 

(Reuter et al., 2010).  

It is suggested that this unifying stakeholder and directing role is fulfilled by corporate 

management, providing a either strategic direction or acting as role model and enforcing 

corporate values in decision making (Schnieder, Wallenburg, 2012). Within the 

construction sector these business ethics are most frequently driven by compliance 

(Glass, Achour, Parry et al., 2011a). Some large corporations, who are identified as 

adopting leading sustainable practisesΣ ŀǇǇŜŀǊ ǘƻ ƘŀǾŜ ǘƘŜ ƴŜŎŜǎǎŀǊȅ Ψshared, 
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organisation-wide long-ǘŜǊƳ ǾƛǎƛƻƴΩ ŀƴŘ ŜȄƘƛōƛǘ Ψcore values and cultures and a sense of 

purpose ōŜȅƻƴŘ ǘƘŜ ŜŎƻƴƻƳƛŎ ōƻǘǘƻƳ ƭƛƴŜΩ (Carter, Rogers, 2008a, p. 368). 

 

In a traditional view of supply networks this is demonstrated by the focal company acting 

as the driving force for implementing CSR through selective commercial pressures on 

organisations in its upstream supply network. It operates on the implicit assumption that 

the principles of the corporation have precedence over those of other organisations 

within the network (Spence, Bourlakis, 2009). This is echoed by Jorgensen and Knudsen 

(2006) who note that larger buyers, acting as change agents, exert pressure on their 

supplier tiers to comply with their environmental and social requirements.  

 

Whilst knowledge can be derived from good practice and standards the contextual 

appreciation of sustainability goals and their application across organisational 

ōƻǳƴŘŀǊƛŜǎ ƛǎ Ŝǉǳŀƭƭȅ ƛƳǇƻǊǘŀƴǘ ǘƻ ǘƘŜ ŘŜǾŜƭƻǇƳŜƴǘ ƻŦ ΨƴŜǿ ǊŜǎƻǳǊŎŜǎ ŀƴŘ ŜȄǇŜǊǘƛǎŜΩ 

(Shelbourn et al., 2006). Venters highlights that new understanding can come through 

innovation and dialogue but dismisses the concept of adapting learnings from high 

profile sustainability projects to general construction. It is suggested that formal rather 

than experiential learning may be effective in acquiring knowledge, such as training 

programmes that can expand purchasing managers perception of stakeholder positions, 

improve their communication and networking skills (Schnieder, Wallenburg, 2012) or by 

companies participating in academic research projects (Cushman et al., 2009). Indeed, 

Hay et al (2014) identified that strategic education could be used to reframe 

sustainability thinking, offering a more holistic understanding. However, there remains 

in construction the constraint that client demands retain the highest priority and their 

standards have primacy (Carter, Jennings, 2004), even, as we have seen in chapter 5 

when these are unsustainable.  

 

7.3 The trapping of sustainability knowledge 

As highlighted in chapter 4 the number of internal stakeholders engaged with the SC 

team is extensive. Yet, visualisation of the most numerically dominant knowledge codes, 

drawn from sustainability and senior SC team documents, indicates that both teams had 
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proportionately similar positions on several key knowledge issues. Sustainability 

knowledge, of both inter and/or intra company actors, information management and 

knowledge transfer (Figure 43).  

 

Figure 43: Differences in team approaches to elements of sustainability knowledge 
(Interview and meeting notes ς Carillion sustainability team and SC team executive members 
(D2, D4, D5, D10)) visualised using matrix browser; MAXQDA 

 

This provides confirmation that the SC executive team, as evidenced through both 

interview commentary and meeting notes (11 documents), were engaged with 

sustainability issues. The coding intensity highlights the importance of network actor 

sustainability knowledge yet, surprisingly both teams had only limited commentary on 

the transfer of sustainability knowledge between actors. Possibly both teams saw this 

in terms of information management. Analysis of SC team documents identifies that 

information management is a major issue for all project teams, a recognised barrier to 

efficiency, and is not confined to sustainability data or knowledge. This would appear to 

be a reflection of the transactional nature of procurement within this sector.   

 
Information detailing client demands is primarily in the form of contracts held digitally 

and in paper, information flows to and from the project site through telephone calls and 

emails, and suppliers respond to PQQ and tender documents. Internally, Carillion design 

teams liaise with procured consulting engineers and architects, consult with work 

winning teams and estimators and work with the supply chain team to support value 

engineering. This section considers knowledge exchange at the two main points of 

dyadic collaboration within the network; client and Carillion, and Carillion engagement 

with their suppliers. It also assesses the role of technology in facilitating the exchange 

and embedding of knowledge across the supply network.  
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7.3.1 Client contracts and main contractor impotence 

The importance of the client in driving sustainability across the network was noted in 

chapter 5 and it is through contracts that their construction demands and approaches 

to main contractor engagement are primarily implemented. In the construction sector 

standard contract formats are published by several organisations which are adopted, 

and usually adapted, by clients and contractors for each project. There has been a 

continual drive to develop these contracts and NBS identify that many now contain 

collaborative clauses such as NEC 3 suite of contracts and CIOB Complex Construction 

Contract 2013. They also note that from 2009 most JCT contracts contained 

supplemental provisions, which provide tools for collaborative working (Udom 2013). 

Government procurement, often related to large scale infrastructure, now frequently 

operates on framework agreements which provide longer term contractual security and 

the opportunity for relationship development. However, it is argued that as contracts 

are frequently amended by the main contractor, or client, to pass elements of risk to 

sub-contractors and other suppliers, effective collaboration is reduced. Indeed, Klein 

argues that the inappropriate allocation of risk generated by amended standard 

contracts or bespoke contracts contributes to the uncompetitiveness of UK construction 

(Klein 2018). This short overview of collaborative approaches within construction 

contracts is intended only to provide a brief insight into the context in which the Carillion 

supply chain team were operating. This serves to highlight how the Carillion supply chain 

team and the network actors perceived contracts in relation to collaborative working, 

identified as a requirement for the exchange of knowledge and implementation of 

sustainable build.   

 

Both Carillion and the major suppliers saw the industry and the relationships within it 

driven by legal compliance, whether this was meeting regulation or contract demands. 

!ǎ ƻƴŜ ǎǳǇǇƭƛŜǊ ƴƻǘŜŘ ΨǿŜ ŀǊŜ ǾŜǊȅΣ ǾŜǊȅ ƭŜƎƛǎƭŀǘƛƻƴ ŘǊƛǾŜƴΩ ό{¦t-пύ ŀƴŘ ŦƻǊ /ŀǊƛƭƭƛƻƴ Ψŀǘ 

ŀ ǎŜƴƛƻǊ ƭŜǾŜƭ ǘƘŜǊŜ ƛǎ ƻƴƭȅ ƻƴŜ ǎǘǊƻƴƎ ŘǊƛǾŜǊ ŀƴŘ ǘƘŀǘ ƛǎ ƭŜƎŀƭΩ ό{/-DB). There is a general 

acceptance, within the network, that contracts are punitive, with clients passing a high 

level of risk to the main contractor, who in turn pass elements of this to sub-contractors. 

Transferred risks to the main contractor normally include issues such as regulatory 

compliance, compliance with planning, sustainability standards, building performance, 
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and cost (BIS, 2013b). This engenders a highly transactional approach, frequently 

supported by the maintenance of extensive evidence trails, as network actors attempt 

to meet detailed client, or contractor demands. Carillion plc identified contracts as the 

second highest potential risk area to the business (Carillion plc 2017). This pressure 

created an atmosphere where initiating innovation (including sustainability) or 

ŀŘŘƛǘƛƻƴŀƭ ŎƻƳǇƭŜȄƛǘȅ ǿŀǎ ŘƛŦŦƛŎǳƭǘΦ !ǎ ƻƴŜ ǎǳǇǇƭƛŜǊ ƴƻǘŜŘ ΨǿŜΩǊŜ ƛƴ ŀƴ ƛƴŘǳǎǘǊȅ ǿƘŜǊŜ 

Ƴƻǎǘ ǇŜƻǇƭŜ Ƨǳǎǘ Řƻ ǿƘŀǘ ǘƘŜȅ ƘŀǾŜ ŀƭǿŀȅǎ ŘƻƴŜΦ 9ǾŜǊȅƻƴŜ ƛǎ ǿƻǊǊƛŜŘ ŀōƻǳǘ ǊƛǎƪΩ ό{¦t-

8). Main contractors and many suppliers (SUP-3, SUP-8, D-HD, S-BM) believed that 

earlier engagement in the procurement process, would improve performance, both of 

their own business and project delivery. As S-{! ƴƻǘŜŘ ΨǎŜǘ ǳǇ ǎƘƻǳƭŘ ōŜ ǘƘŜ ǇŜǊŦŜŎǘ ǘƛƳŜ 

to discuss sustainability with the cƭƛŜƴǘΧΦŀǘ ǘƘŜ ƳƻƳŜƴǘ ǿŜ Ŏŀƴ Ƨǳǎǘ ǘƛƴƪŜǊ ŀōƻǳǘ ŀǘ ǘƘŜ 

ŜŘƎŜǎΦ  LǘΩǎ ŀƭƭ ōŜŜƴ ŘƻƴŜΩΦ 

 

Whilst there is variation in how different network actors perceive early engagement, 

there is a general agreement between the manufacturer and Carillion that to affect 

sustainable product selection and process design, it must be early in the planning stage. 

Both the Carillion supply chain team, design team and manufacturer pinpoint this 

specifically as RIBA stage 2. This is an element of the RIBA Outline Plan of Work, used by 

architects and designers to plan the design process. At this point the Concept Design is 

produced in line with the requirements of the Initial Project Brief. Two important issues 

occur at this point; the design process is linked to the client selected procurement route 

and strategies are prepared. Indeed, RIBA note that the Sustainability Strategy is likely 

to be a fundamental component of the Concept Design (Sinclair, Beck & Tait, 2013). Early 

engagement by manufacturers and contractors at this stage appears to suffer from the 

belief by many clients that highly competitive procurement processes would offer them 

best value and that they, and others within the network, were constrained from pre-

tender site specific product or delivery discussions by anti-competition law. The Carillion 

BIM team noted this as an issue with early stage product specification in the BIM model, 

ƘƛƎƘƭƛƎƘǘƛƴƎ ǘƘŀǘ ƛǘ ǿŀǎ ŘƛŦŦƛŎǳƭǘ ōŜŎŀǳǎŜ Ψ/ŀǊƛƭƭƛƻƴ ǿƻǊƪŜŘ ǘƻ 9¦ ǇǊƻŎǳǊŜƳŜƴǘ ƎǳƛŘŜƭƛƴŜǎ 

ǎƻ ƛǘΩǎ ŀn issue at design stage. At present Ψdesigners tend to include ŀ ΨƎŜƴŜǊƛŎΩ ŘƻƻǊ ƛƴ 

their specs (specifications), ŀǎ ǘƘŜȅΩǊŜ ŎƻƴŎŜǊƴŜŘ ŀōƻǳǘ ōŜƛƴƎ ŀƴǘƛ-competitive if they 

ƴŀƳŜ ǇǊƻŘǳŎǘǎΩ όh-BIM). This concern was endorsed by SUP-4 who said the delay in 



 

285 

 

being able to input product knowledge into a building specification ǿŀǎ ǇŀǊǘƭȅ ƭŜƎŀƭΣ ƛǘΩǎ 

the way people see contrŀŎǘǎ ŀƴŘ ǘŜƴŘŜǊǎΩΦ 

 

Where network actors felt collaboration on sustainability was occurring more regularly 

was on large public contracts, especially those linked to major infrastructure projects. 

Frequently these were supported by long term framework agreements or ongoing 

engŀƎŜƳŜƴǘ ǿƛǘƘ ƭƻƴƎ ǘŜǊƳ ǇǊƻƧŜŎǘǎΦ !ǎ ǘƘŜ /ŀǊƛƭƭƛƻƴ ²ƻǊƪ ²ƛƴƴƛƴƎ ǘŜŀƳ ƴƻǘŜŘ ΨΧƛǘΩǎ 

ƳǳŎƘ ƳƻǊŜ ŎƻƭƭŀōƻǊŀǘƛǾŜΣ ŜǾŜƴ ǘƘƻǳƎƘ ƛǘΩǎ ŀ competitive process, different people 

within the Carillion bidding team will be working almost daily with the potential client ς 

foǊ ŜȄŀƳǇƭŜ ŜƴƎƛƴŜŜǊƛƴƎ ƳŜŜǘƛƴƎǎΣ ŘŜǾŜƭƻǇƳŜƴǘΣ ŀƴŘ ŜǾŜƴ ǎǳǎǘŀƛƴŀōƛƭƛǘȅΩ ό²²-PM). 

Knowledge was exchanged and developed constantly through these interventions and 

as part of Governments contractual demand sustainability learnings were retained 

through legacy offers, primarily websites offering open access to case studies. This was 

first seen where Carillion worked on the London 2012 site but was also a major output 

for the Crossrail programme (Crossrail, 2018). Carillion also used case studies to capture 

examples of sustainable construction and these were regularly used in response to client 

tenders but remained un-used as an internal form of knowledge exchange.  

 

There was a strong inŘƛŎŀǘƛƻƴ ŦǊƻƳ /ŀǊƛƭƭƛƻƴΩǎ ǎǳǎǘainability team members that PFI 

contracts offered similar collaborative benefits. S-BM stated that in his experience PFI 

Ψallowed mucƘ ƳƻǊŜ ƧƻƛƴŜŘ ǳǇ ǘƘƛƴƪƛƴƎ ǿƛǘƘ ǘƘŜ ŎƭƛŜƴǘ ŀƴŘ ƛƴ ǘƘŜ ŘŜǎƛƎƴ ǘŜŀƳǎΩΦ IŜ ŀƭǎƻ 

identified that it was not just improved systems or contract terms that were beneficial 

but highlighted personal contact in which relationships were built and trust between 

network actors developed. He noted that there were 

 ΨŎŜǊǘŀƛƴƭȅ ƳƻǊŜ ǿƻǊƪǎƘƻǇǎ ŀƴŘ ŘƛǎŎǳǎǎƛƻƴǎΦ ¢ƘŜǊe was a clear structure of End User, 

Client, Contractor and designer ς all of which were based in an open plan office ς aiding 

ŘƛǎŎǳǎǎƛƻƴ ΧΧΦόǿƻǊƪƛƴƎύ ǾŜǊȅ ƳǳŎƘ ŀǎ ƻƴŜ ǘŜŀƳΩ ό{-BM).  

However, whilst this may have been seen by the sustainability team as a positive 

structure, SC-DB noted that commercial imperatives still remained, and that PFI 

ŎƻƴǘǊŀŎǘǎ ǿŜǊŜ ΨƧǳǎǘ ŀ ōƛǘ ōŜǘǘŜǊ ǘƘŀƴ ǎƻƳŜ ƻŦ ǘƘŜ ǎǘǊŀƛƎƘǘ ŘŜǾŜƭƻǇŜǊ ƭŜŘ ƧƻōǎΩΦ  ¢ƘŜǊŜ 

were also concerns by the Carillion SC team that collaboration and early engagement 
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may not be beneficial to them, indeed commercially, early engagement during the 

tendering process, had problems. SC-5м ǎǘŀǘŜŘ ǘƘŀǘ Ψǘƻ ŜƴƎŀƎŜ ǿƛǘƘ ǘƘŜ ŘŜǎƛƎƴŜǊΣ 

alongside possible key contractors, adds a lot of cost to a bid and loss of knowledge that 

Ƴŀȅ ƴƻǘ ōŜ ǿƻƴ ōŀŎƪΩΦ Tendering cost the Carillion many millions of pounds each year 

and the company was concerned that providing too much detailed expertise before 

tenders were awarded could increase costs and be transferred to built assets they did 

not benefit from financially. 

 

7.3.2 Carillion and their suppliers 

For the purposes of clarity, the key Carillion corporate documents referred to in this 

chapter are noted in the table below (Table 27). 

Table 27: Carillion Operational Documents referred to in chapter 7 

Document Name Application Reference 

Carillion Sustainable Supplier 
Charter (2017) 

Published Charter noting 
expected Carillion and Supplier 
Behaviours 

Appendix 1, Figure 47 

Carillion Labour Charter (2017) Published and sent to suppliers Appendix 1, Figure 50 

Carillion Annual Sustainability 
Report 

Published ς primary focus is 
investors and clients 

Various reports are included in 
the References of this thesis 

SAF Score Single score to rate ǎǳǇǇƭƛŜǊΩǎ 
environmental performance 

N/A 

SPI Reporting Project site supplier rating N/A 

Carillion Project Procurement 
Strategy  

Mandatory document 
completed by SC teams at 
outset of each project 

N/A 

Carillion Sustainability Policy 
(2017) 

Sent to each supplier  Appendix 1, Figure 49 

 
The provision of sustainability knowledge to Carillion from Tier 1 suppliers was at two 

levels and was through two routes.  Firstly, with was through the registration of the 

supplier on the Carillion bespoke system άMy Registerέ.  This primarily required the 

supplier to confirm and evidence of compliance or attainment of environmental or social 

standards. The second level of knowledge exchange was then then interaction with the 

SC team, either through response to PQQ or more project specific tender questions. 

With key suppliers there may also be additional meetings and conversations, both with 
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the SC team and category managers.  Information on the sustainability requirements of 

the main contractor were identified in PQQ and tenders.  /ŀǊƛƭƭƛƻƴΩǎ {ǳǎǘŀƛƴŀōƛƭƛǘȅ ǇƻƭƛŎȅ 

(See Appendix 1, Figure 49) was provided to suppliers at their inception meeting.  

Carillion had created a Sustainable Supplier Charter (See Appendix 4, Figure 47) to 

illustrate how they expected their suppliers to support /ŀǊƛƭƭƛƻƴΩǎ aspirations, and most 

recently a Labour Charter (See Appendix 1, Figure 50), which set the standards expected 

from suppliers on fair labour.  

 

The άMy Registerέ supplier management system held an immense amount of data on 

their suppliers. It required each supplier to answer an extensive set of questions, more 

than 400 at point of registration. Of these the majority related to sustainability issues. 

All data was available to all approved Carillion staff through the company intranet and 

was searchable by company name. It was originally intended to provide the basis for 

extensive feedback on various aspects of supplier performance and to indicate where 

supply chain teams could support suppliers failing to meet certain categories. Medium 

and limited decision makers in the supply chain team saw My Register as providing an 

Ψassessment regaǊŘƛƴƎ ǎǳǎǘŀƛƴŀōƛƭƛǘȅΩ (Carillion Supply Chain Survey 2016) and that 

ΨSubcontractors and suppliers on άaȅ wŜƎƛǎǘŜǊέ have the Carillion minimum 

ǊŜǉǳƛǊŜƳŜƴǘǎ ǊŜƎŀǊŘƛƴƎ ǎǳǎǘŀƛƴŀōƛƭƛǘȅΧ όǎƻ ǿŜ ǿƻǳƭŘ ƻƴƭȅ ƘŀǾŜ ǘƻ ŀǎƪ ƳƻǊŜύ ΧΦƛŦ ǘƘŜǊŜ 

is anything beyond this; we would work to the client specificatiƻƴΩ(Supply Chain Survey 

2016). It is the ǊŜǎŜŀǊŎƘŜǊΩǎ belief for this element of the SC team, άaȅ wŜƎƛǎǘŜǊέ 

ǇǊƻǾƛŘŜŘ ŀƴ ǳƴǉǳŜǎǘƛƻƴŜŘΣ ǇƻǎƛǘƛǾŜ ǎǘŀǘŜƳŜƴǘ ŀōƻǳǘ /ŀǊƛƭƭƛƻƴ ǎǳǇǇƭƛŜǊΩǎ ǎǳǎǘŀƛƴŀōƛƭƛǘȅ 

credentials. This contrasted with the senior decision maker perception ΨƛǘΩǎ Ƨǳǎǘ ŀōƻǳǘ 

ticking boxesΩ (SC-taύ ƻǊ ƳŀƪƛƴƎ ŀ ǎƛƳƛƭŀǊ Ǉƻƛƴǘ ŀōƻǳǘ Řŀǘŀ ǉǳŀƭƛǘȅ Ψbƻ ƻƴŜ ŎƘŜŎks to 

ǎŜŜ ƛŦ ƛǘǎ ǊŜŀƭ ƻǊ ƴƻǘ ŀƴȅǿŀȅΩ ό{/-P1).  One senior member of the SC team more cynically 

noted άaȅ wŜƎƛǎǘŜǊέ is seen purely as a risk management system ς i.e. suppliers have 

been asked and therefore Carillion is coveredΩ (SC-D1). 

 

 When reviewed in 2015, most of the supplier information appeared to sit unchecked, 

with many sections incomplete. Internal staff were fully engaged in checking supplier 

financial viability and validity of insurance and had not been trained on assessing 

sustainability data. άaȅ wŜƎƛǎǘŜǊέ was also infrequently used to review supplier 
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sustainability; the S-BM was not even aware how to access the data or the range of 

information available. Vast amounts of data were unused and failed to be converted 

into useful knowledge. Initially intended as a secondary outcome of the data collection, 

by 2015 its primary use was to provide sustainability data for the Annual Sustainability 

ǊŜǇƻǊǘ ŀƴŘ ǇƻǘŜƴǘƛŀƭƭȅ ǘƻ ΨƎƛǾŜ ƎǳƛŘŀƴŎŜ ǘƻ ǎǳǇǇƭƛŜǊǎ ƻƴ ǎǳǎǘŀƛƴŀōƛƭƛǘȅ ƛǎǎǳŜǎΦ Despite its 

failings it was considered the best information available, and key metrics were drawn 

from the data and verified by external auditors.  

 

One approach, to try and translate this excessive and complex data into usable 

knowledge, was the development of a simple sustainability score. Suppliers were rated 

solely based on their environmental management systems; the SAF Score (See Table 28). 

In 2015 when this research commenced the score had very little recognition or use by 

supply chain teams and was generally regarded by sustainability practitioners as a poor 

representation of broader sustainability goals as it only rated a supplier by sustainability 

policy, EMS or ISO14001. Information was not complete, and it was not clear how much 

effort suppliers made to keep information updated.  This was illustrated when PQQ1, 

reviewed in section 7.1.2.1., verified 12 of the 13 suppliers with ISO14001; άaȅ wŜƎƛǎǘŜǊέ 

had none of these suppliers coded A, the rating indicator for ISO14001 accreditation.    

Table 28: Carillion Supplier Score (SAF) (Carillion Intranet, 2018) 

 

The otƘŜǊ Ƴŀƛƴ ƳŜǘƘƻŘ ŦƻǊ ǳƴŘŜǊǎǘŀƴŘƛƴƎ ŀ ǎǳǇǇƭƛŜǊΩǎ ǎǳǎǘŀƛƴŀōƛƭƛǘȅ ǊŀǘƛƴƎ ǿŀǎ ǘƘŜ {tL 

score. This was given much greater weighting by the SC team as it was generated at a 

The Scoring matrix is as follows

Code Quality Health and Safety Sustainability
A Must maintain accreditation to 

ISO9001 or equivalent - UKAS 

Certified.

N.B. The only quality standard as 

from January 1, 2004 is ISO 9001. If a 

certificate shows ISO 9901:1994 or 

ISO9002:1994, they are no longer 

valid

Must maintain a safety management 

system in accordance with OHSAS 

18001 PLUS the organisation provides 

specific information of:

1. How Health and Safety is controlled 

and measured.

2. How suppliers are appraised and 

vetted for Health and Safety 

management systems.

3. How suppliers are vetted for projet 

specific competence. 

Maintain accreditation to ISO14001, 

UKAS Certiied, EMAS, BEA Environmark 

Diamond or equivalent.

Sustainability Plan.

Positve response to the questions 

related to employment practices of the 

supplier and the supplier supply chain, 

and the ability to provide evidence that 

goods are ethically and responsibly 

sourced.

B

Uncertified quality management 

system Uncertified safety management system

Uncertified environmental 

management system

C Quality policy statement Health and Safety policy statement Environmental policy statement

D Agree to Carillion's policy Not valid for this area Agree to Carillion's policy
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project level by the project manager. It was an effective review of supplier performance. 

Project managers were provided with a set list of questions and ratings for the supplier 

which they completed on an annual basis (see Table 29ύΦ ¢Ƙƛǎ ǇǊƛƳŀǊƛƭȅ ǊŀǘŜŘ ǎǳǇǇƭƛŜǊΩǎ 

on-site performance. The single sustainability question considered environmental, 

social and legal impacts in terms of risk and its mitigation. As with other SPI questions, 

suppliers were scored 0-4, with 4 equating to excellent. The language used in the 

question was confusing. Level 1 rating assessed sustainability awareness, Levels 2-3 

related to the effectiveness of sustainability systems and to achieve a level 4 rating the 

description confusingly refers to both environmental and sustainability impacts. 

Suppliers were also expected to mitigate all likely risks to achieve this top score.  

Table 29: SPI Sustainability Scoring (Carillion Intranet 2017) 

 

Senior level procurement staff did not appear to know the basis of the sustainability 

scoring. When they were presented to SC-RM3 during a skype meeting she was 

surprised and felt this was not giving them the insight they had expected.  She 

commented wryly Ψ/ŀƴΩǘ ǎŜŜ ŀ ŎƻƳǇŀƴȅ ƎŜǘǘƛƴƎ ŀ п ǳƴƭŜǎǎ ǘƘŜȅ ŎŀƳŜ ǘƻ ǿƻǊƪ ƻƴ ǿƛƴŘ 

powerΩ. It would suggest that sustainability was not a criterion that SC teams focused on 

when reviewing performance.  

 

At the point Supply chain teams interfaced with the suppliers the knowledge of 

sustainability that extended upstream to them was limited. The Carillion standard 

Project Procurement Strategy required only two mandatory sustainability aspects: that 

of waste management on site and use of FSC timber. Additionally, teams required 

suppliers to support SME engagement, local supply, apprenticeships and community 

engagement which were frequent public-sector requirements and had been 

incorporated into Carillion Corporate sustainability KPIs. Specific client requirements, 

such as BREEAM or a similar standard, and other project specific demands, most 

frequently on major infrastructure projects would be incorporated in contracts.   All 

Identification and mitigation of environmental, legal and social risk.

0 - Not Applicable

1 - Unacceptable. Little sustainability awareness and no system for identifying impacts

2 - Requires Development. Some impacts identified and attempts made to implement systems to mitigate them

3 - Acceptable. Systems in place to recognise and mitigate negative impacts.

4 - Excellent. Pro-active assessment of environmental impacts.A genuine culture of sustainabiity. All likely risks mitigated for all activities
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suppliers were sent a copy of the Carillion Sustainability Policy  (see Appendix 1, Figure 

49) at the first stage of tendering, it was resent to them with their order and again at 

the pre-start meeting (SC-D1).   

 

Suppliers found it equally difficult to transfer information downstream through the 

network. One major manufacturer stated that  

ΨǿŜ ǘǊȅ ǘƻ Řƻ ǘƘƛǎ ǘƘǊƻǳƎƘ ƻǳǊ ŀnnual reports, presence at places like Ecobuild and 

ǘƘǊƻǳƎƘ ƻǳǊ ƻƴƭƛƴŜ ƛƴƴƻǾŀǘƛƻƴ ǇƻǊǘŀƭΧΦΦōǳǘ Ƴƻǎǘ ƻŦ ƛǘ ƛǎ ǘƘǊƻǳƎƘ ƻǳǊ bŀǘƛƻƴŀƭ /ƻƴǘǊŀŎǘ 

Managers. We tell them about the new products and sustainability activity and we hope 

ƛǘ ŦƛƭǘŜǊǎ Řƻǿƴ ǘƻ ǘƘŜ ǇǊƻƧŜŎǘΩ (SUP-8).  

Another supplier equally frustratŜŘ ǿƛǘƘ ƎŜǘǘƛƴƎ ƛƴŦƻǊƳŀǘƛƻƴ ƛƴǘƻ ǘƘŜ ΨƘŀƴŘǎ ƻŦ ǘƘŜ ǊƛƎƘǘ 

ǇŜƻǇƭŜΩ ƴƻǘŜŘ ǘƘŀǘ  

ΨǿŜΩǊŜ often well down the chain ς contractor, sub-contractor and sometimes even 

below that they let it out to someone else. We can be Řƻǿƴ ŀǘ ¢ƛŜǊ пΦ ²Ŝ Ƨǳǎǘ ŎŀƴΩǘ ƎŜǘ 

innovation ǘƻ ŀ ŎƭƛŜƴǘΩ ό{¦t-10). 

 

7.3.3 Technology and knowledge transfer 

The main contractor operates as the central node in multiple contiguous supply 

networks. Each network produces a complex and unique product, and the main 

contractor is required to manage multiple suppliers, sites, clients, time constraints and 

cross cutting themes such as health and safety or sustainability to achieve the final asset 

build. Many other industrial sectors have adopted new technologies to support 

inventory management, logistics planning, and supply chain communications. However, 

it would appear from this research that whilst Carillion was increasingly implementing 

technology to enhance intra-company communication wider network engagement 

remained limited (see Figure 44). In this diagram, drawn from multiple interviews and 

observations, a range of intra and intercompany communications, were identified. All 

non-public information, such as intra company or private communications with network 

actors, is contained in rectangular boxes, publicly visible data in diamond panels. Where 

panels are coded blue this indicates the material presented has been developed by 

Carillion and is primarily used for internal communication. Grey illuminated panels are 

those where suppliers provide information. Orange coded panels are where information 
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is developed by clients and transferred to the main contractor. Finally, green panels 

indicate the forums where a data interaction occurs between Carillion and the wider 

supply network.    
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Figure 44: A Map of Carillion technology implementation relevant to supply network operations (2017). 
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! ƘƛƎƘ ƭŜǾŜƭ ƻŦ ǘǊŀŘƛǘƛƻƴŀƭ ŎƻƳƳǳƴƛŎŀǘƛƻƴ ǎǘƛƭƭ ƻŎŎǳǊǊŜŘ ǿƛǘƘƛƴ /ŀǊƛƭƭƛƻƴΩǎ ¢ƛŜǊ м ŀƴŘ Ŏƭient 

engagement. This frequently involved face to face meetings, especially with major 

suppliers at project inception, and were supported by telephone, and increasingly, 

Office 365 skype. Personal contact was recognised as a major method of developing 

relationships, building trust and exchange of knowledge. Traditional communication 

was increasingly being complimented by e-tendering and digital invoicing and payments. 

Whilst project plans continued to be printed and based at each site, shared servers were 

increasingly being utilised by intra-company project teams to store password protected 

project files. In 2017 the company adopted Office 365 with its cloud-based storage 

facility to improve internal communication and document management. Theoretically 

this provided much greater opportunity to share data, but the companies major project 

focus created data silos around each job. The company had attempted to provide 

greater clarity on company-wide procurement by using purchasing data, drawn from the 

finance system, and interrogated it using a software package, spendcube. This was able 

to provide purchasing data by value, by project, by supplier and using additional coded 

fields link the supplier to the most relevant construction phase, for example 

groundworks and the category of the product or service supplied. This, whilst offering 

greater clarity, had several flaws. Firstly, suppliers could only broadly be allocated to a 

ŎŀǘŜƎƻǊȅ ŀƴŘ ǿƘƛƭǎǘΣ ŦƻǊ ŜȄŀƳǇƭŜΣ ǘƘƛǎ ƳƛƎƘǘ ōŜ ǘƛǘƭŜŘ ΨŎŜǊŀƳƛŎǎΩ ƛǘ ŎƻǳƭŘ ƛƴŎƭǳŘŜ ŀ 

relatively wide range of related products and included labour costs, logistics and other 

services, including fitting. The cŀǘŜƎƻǊȅ ƳŀƴŀƎŜǊǎ ǿŜǊŜ ǾŜǊȅ ΨŘƛǎƳƛǎǎƛǾŜ ƻŦ ǎǇŜƴŘŎǳōŜΩ 

ŘǳŜ ǘƻ ΨǎǳǇǇƭƛŜǊǎ ƛƴŎƻǊǊŜŎǘƭȅ ŀƭƭƻŎŀǘŜŘ ōŜǘǿŜŜƴ ǘƘŜƳ (the product categories)ΩΦ /a-6 

felt that  

ΨǘƘŜ ǎǇŜƴŘŎǳōŜ ƘŀŘ ƴƻǘ ōŜŜƴ ŘŜǎƛƎƴŜŘ ōȅ ŀƴȅƻƴŜ with an idea of construction 

procurement, and it would have been far better if it had been designed to use NBS 

όƻǊƛƎƛƴŀƭƭȅ ǘƘŜ bŀǘƛƻƴŀƭ .ǳƛƭŘƛƴƎ {ǇŜŎƛŦƛŎŀǘƛƻƴύΧΧΦȅƻǳ ŎƻǳƭŘ ǘŀƭƪ ǘƻ ŀƴȅ ǎǳǇǇƭƛŜǊ ǳǎƛƴƎ 

NBS spec numbers and they would know exactly what you weǊŜ ǘŀƭƪƛƴƎ ŀōƻǳǘΩΦ  

Category managers, who procured across project boundaries, spent time replicating 

ǇǊƻŎǳǊŜƳŜƴǘ Řŀǘŀ ƛƴ ŜȄŎŜƭ ǎǇǊŜŀŘǎƘŜŜǘǎ Ψǘƻ ƪŜŜǇ ǘǊŀŎƪ ƻŦ ƳŀǘŜǊƛŀƭǎ ŀƴŘ ǎǳǇǇƭƛŜǊǎΩ ŀǎ 

they felt it wŀǎ ΨǘƘŜ ƻƴƭȅ ǿŀȅ ǘƻ ƎŜǘ ǊŜŀƭƭȅ ŀŎŎǳǊŀǘŜ ƭŜǾŜƭǎ ƻŦ ƛƴŦƻǊƳŀǘƛƻƴ ōȅ ǇǊƻŘǳŎǘΩ 

(CM-5, CM-6). 
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ά/ŀǇǘǳǊŜέ, the Carillion data capture system for all site-based reporting, annually 

required manual input of thousands of items of information. The coding was extensive, 

especially for detailed waste recording and the WWF Three Trees scheme linked to the 

FSC chain of custody programme. This data provided the basis for the environmental 

ŀƴŘ ǎƻŎƛŀƭ ǘŀǊƎŜǘǎ ǇǊŜǎŜƴǘŜŘ ƛƴ /ŀǊƛƭƭƛƻƴΩǎ ŀƴƴǳŀƭ ǊŜǇƻǊǘΦ ¢ƘŜǊŜ ǿŀǎ ŀ ŎƻƴŎŜǊƴ ǘƘŀǘ Ψƻften 

ά/ŀǇǘǳǊŜέ ǎǘǳŦŦ ǿŀǎ ǊǳōōƛǎƘΩ ŀƴŘ Řŀǘŀ ǿŀǎ ǊŜƎǳƭŀǊƭy reviewed by the sustainability 

managers to remove numerous errors, often linked to incorrect units of measure being 

used. The reporting function was limited, and most managers downloaded data and 

manipulated it through excel pivot tables, a time-consuming process. It was a one-way 

flow of data and ά/ŀǇǘǳǊŜέ did not provide a platform for suppliers to contribute or 

receive information. This created high levels of re-inputting of information. SC-DB did 

accept that in theory it could be useful for key suppliers to be able to input data, 

especially if you look at waste. Instead this was a major internal data exercise as one 

senior SC team member noted,  

We rely on waste transfer notes coming back to Carillion (from the waste contractors) 

with the breakdown figures post collection (from the construction site) and then some 

member of the contract team has to put them to onto ά/ŀǇǘǳǊŜέΩ ό{/-D1).  

Carillion had elected, with spendcube, and two other data management systems, άaȅ 

wŜƎƛǎǘŜǊέ and ά/ŀǇǘǳǊŜέ, to develop adapted in-house programmes rather than utilising 

shared cloud-based, collaborative platforms. This was a strategic move to protect data 

and its perceived value to the company. The sites were managed by an external provider 

and rather than offering a flexible reporting function, each report request had to be 

individually funded. This dramatically reduced the value of the data and despite senior 

supply chain teams being keen to produce supplier benchmark reports no feedback was 

provided. The siloed nature of the data was further exacerbated as none of these major 

internal data management platforms were connected. Both άaȅ wŜƎƛǎǘŜǊέ and 

ά/ŀǇǘǳǊŜέ were created to provide Carillion with information, but both failed to offer 

the basis for enhanced network collaboration and knowledge.  

 

Only one technology process was identified as providing a pan-industry base for 

collaboration, the Building Information Management (BIM) system. With its 

antecedents back to the мфтлΩǎ ǘƘŜ ŎǳǊǊŜƴǘ ǾŜǊǎƛƻƴ ƻŦ .La ǿŀǎ ŘŜǾŜƭƻǇŜŘ ƛƴ ǘƘŜ ŜŀǊƭȅ 
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нлллΩǎ ŀƴŘ ŀŘƻǇǘŜŘ ōȅ ǘƘŜ ¦Y Government in 2011 (UK Government 2011). BIM had 

been designed to enhance collaborative working by facilitating early supply chain 

involvement, underpinned by digital technologies. It was developed to support more 

efficient methods of designing, creating and maintaining built assets and does this 

through providing open asset data.  Members of the Carillion design and supply chain 

teams saw the key characteristics of BIa ŀǎ ΨŎƻƳƳǳƴƛŎŀǘƛƻƴǎ ŀƴŘ ƛƴŦƻǊƳŀǘƛƻƴ ǎƘŀǊƛƴƎΣ 

co-ordination and co-operation, joint decision making and problem solving and not least 

data management (D-HD). It did not comprise of one technology platform, but used 

multiple commercially developed software programmes, to support the different 

elements of the build and maintenance process. Indeed, a review of software identified 

41 programmes currently available across different life stages or applications. These 

included seven programmes supporting sustainability, primarily on environmental 

issues (Bayyari 2015). BIM was still seen by the Carillion supply team as a new design 

and project management tool and was operated only on a small number of large 

Government projects, supported by an internal BIM team. The Carillion BIM team were 

working closely with the UK Governments BIM team (Digital Built Britain), but were 

finding it difficult to implement effectively. As one senior team member noted in 2016 

ΨLΩƳ ǾŜǊȅ ŘƛǎŀǇǇƻƛƴǘŜŘ ǿƛǘƘ ǘƘŜ ǎǳǇǇƭȅ ŎƘŀƛƴΣ ŀƴŘ ǘƘŀǘΩǎ ōƻǘh consultants and sub-

ŎƻƴǘǊŀŎǘƻǊǎΦ Wǳǎǘ ŦƻǊ ōŀǎƛŎ .La ŜƴƎŀƎŜƳŜƴǘ ƛǘΩǎ ƭƛƪŜ ƎŜǘǘƛƴƎ ōƭƻƻŘ ƻǳǘ ƻŦ ŀ ǎǘƻƴŜΩ όh-BIM). 

A member of the Carillion BIM team was also concerned about the level of collaboration 

thŀǘ ǿŀǎ ƻŎŎǳǊǊƛƴƎΣ Ψŀǘ [ŜǾŜƭ м ǘƘŜǊŜ ǎƘƻǳƭŘ ōŜ ŎƻƻǊŘƛƴŀǘƛƻƴ ŀƴŘ ŘŜǎƛƎƴ ǎŀǾƛƴƎǎ ōǳǘ ǿŜΩǊŜ 

ǎŜŜƛƴƎ ƭƻǘǎ ƻŦ ŘŜǎƛƎƴŜǊǎ ƴƻǘ ŀōƭŜ ǘƻ ǿƻǊƪ ǿƛǘƘ .LaΩ όh-RBIM). 

 

Whilst created to reduce complexity and improve collaborative working the current 

limitations are summed up by an exchange between S-BM and O-BIM when discussing 

the potential of BIM to support the reduction of embodied CO2.  

O-BIM: Ψ/ƻƴǎǳƭǘŀƴǘǎ ǿƛƭƭ ŎǊŜŀǘŜ ŀƴ ƛƴŘƛŎŀǘƛǾŜ ŘŜǎƛƎƴΦ ¢ƘŜ ǇǊƻŘǳŎǘ ŘƻŜǎƴΩǘ ǳǎǳŀƭƭȅ ŎƻƳŜ 

in at this stage, it tends to be later in the design stage where actual product is selected.    

S-BM: ΨCould we think about concrete; where we have done some considerable work on 

ŎŀǊōƻƴΚΩ  
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O-BIM: Ψ¢ƘŜ ǎǘǊǳŎǘǳǊŀƭ ŜƴƎƛƴŜŜǊ ǿƻǳƭŘ ǎǇŜŎƛŦȅ ǘƘŜ ŎƻƴŎǊŜǘŜ ǘȅǇŜΣ ƛǘ ǿƻǳƭŘ ōŜ Ŧǳƭƭȅ 

specified by the them. So, in theory this should be simple. But at some stage Carillion 

might decide to alter the specification.   

O-RBIM: ΨǘƘŜ ǎǇŜŎ ƛǎ ƳƻǊŜ ŀōƻǳǘ ǎǘǊŜƴƎǘƘ ŀƴŘ ƭƻŀŘΣ ŘŜǇǘƘ ŀƴŘ ǊŜƭŜǾŀƴŎŜ ς the engineer 

will deal with that. Carillion might choose to trim, or value engineer the 

ŎƻƴŎǊŜǘŜΧΦΦόǘƘŜȅύ ǿƻǳƭŘ ǳǎǳŀƭƭȅ ǿƻǳƭŘ ǊŜŘŜǎƛƎƴ ǿƛǘƘ ǘƘŜ ŎƻƴǎǳƭǘƛƴƎ ŜƴƎƛƴŜŜǊΦΩ  

S-BM: ΨIƻǿ Řƻ ǿŜ ƳŀƴŀƎe this? How can we find out the carbon footprint of say the 

ŎƻƴŎǊŜǘŜ ǳǎŜŘ ƛƴ ǘƘŜ ōǳƛƭŘƛƴƎΚΩ   

O-RBIM: Ψ²ŜƭƭΣ ǘƘŜ .La ƳƻŘŜƭ ǿƻǳƭŘ ǘŜƭƭ ȅƻǳ Ƙƻǿ ƳǳŎƘ ŎƻƴŎǊŜǘŜ ƛǎ ǇƻǳǊŜŘΦ ¢ƘŜ ŘŜǎƛƎƴ 

is owned by the consultant, but Carillion could get access.  

OςBIM: Ψ.La Ƴŀȅ ƴot give you what we buy. The spec is put in by engineers and then 

Ƴŀȅ ōŜ ŀƳŜƴŘŜŘ ōȅ ŘŜǎƛƎƴŜǊǎΦ ¢ƘŜ ƳƻŘŜƭ Ƴŀȅ ōŜ Ψŀǎ ōǳƛƭǘΩΦ 5ŜǎƛƎƴŜǊǎ Ƴŀȅ ǳǇŘŀǘŜ ƛǘ 

with actual products but unless it is in the spec to provide this information then the 

ŎƻƴǘǊŀŎǘƻǊ ǿƻƴΩǘ ƪƴƻǿΦ ¢ƘŜ ǇŜƻǇƭŜ ǿƘƻ ǿƛƭƭ ƪƴƻǿ ǿƛƭƭ ōŜ ǘƘŜ vǳŀƴǘƛǘȅ {ǳǊǾŜȅƻǊǎΩΦ 

Here it is clear that whilst multiple parties are engaged with the BIM model, 

implementation of different elements of the work remains highly fragmented and 

knowledge is siloed. Surprisingly actual material or product use, unless this is specified 

by the client, may not be available through the BIM model. Just as with the main 

contractor, even with BIM, the client may not know exactly what they have bought. This 

has major implications for developments in design for disassembly, resource 

management, potentially health and safety issues and the efficient management of the 

facility.  

 

Several engineering consultancy firms had started product testing scenarios which 

incorporated embodied carbon within BIM models. This was uncommon and most 

engineers, where they had the capability, ran carbon databases and models offline. The 

reluctance to incorporate sustainability factors into BIM models appeared to be due to 

capacity issues with staff grappling with the basics of new technology, a belief that 

requirements needed to be set up from the start of the project and a lack of flexibility 

in scenario testing. Separate analysis could also helped protect investment in consultant 

funded carbon databases.  However, it must be noted that this was not a major element 

of the research and would warrant further investigation, Other sustainability data such 

as water use was not found within a BIM models used by Carillion, but it was clear from 
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discussions within the industry (D10) that consultants were beginning to develop other 

impact metrics within their databases. They were also interested in how to address 

social impact which they saw as a useful option for clients wanting to address social 

value within asset build.  Whilst sustainability metrics could be incorporated into a BIM 

model there is uncertainty about how BIM could be utilised, especially in supporting 

environmental impacts. As noted by a sustainability manager within onŜ ƻŦ ǘƘŜ ¦YΩǎ 

product manufacturers noted:  

Ψ¢ƘŜǊŜ ƛǎ ŀ ǘƘƻǳƎƘǘ ǘƘŀǘ .La ƛǎ ŀ ǿŀȅ ƻŦ ŎƻƭƭŜŎǘƛƴƎ ŘŀǘŀΦ .ǳǘ L ǘƘƛƴƪ ƛŦ ǿŜ ŀǊŜ ƴƻǘ ŎŀǊŜŦǳƭ 

the BIM model file will get so big that actually, although the idea is there, the reality is 

ǘƘŀǘ ƛǘΩǎ Ǝƻƛng to be a nigƘǘƳŀǊŜ ǘƻ ŘƻΩ ό{¦t ς DM) 

And for another manufacturer there were still major concerns about how information 

could be shared:  

Ψ.La ς it might drive change, but at the moment it is only a few jobs using it, and whilst 

you can add generic BIM objects, and it could be carbon or recycled content, there is no 

way to share the information ς ǘƘŀǘΩǎ ŀ ǇǊƻōƭŜƳΩ ό{¦t-8). 

The scale of BIM is ambitious, and it is endeavouring to provide a transparent universal 

Ψōƛƭƭ ƻŦ ƳŀǘŜǊƛŀƭǎΩ ŀƴŘ ŦŜŀǘǳǊŜǎ ǘƘŀǘ Ŏŀƴ ōŜ accessed by all actors within the supply 

network to create building models. How this can be utilised to improve the sustainability 

of an asset is still unknown, although a reduction in wasted materials and improved 

asset use and maintenance phases are key parts of the existing programme goals. This 

would be a major achievement. However, discussion with Carillion team members 

would suggest that the technology alone is not going to achieve collaborative working 

and the development of shared sustainability knowledge. In another project, operating 

as a PFI the Sustainability Manager noted;  

 Ψ!ǘ  ǇǊƻƧŜŎǘ XX we had a clear shared platform which design teams and client accessed 

and could see developments. There was definite collaboration.  The technology gave us 

a shared platform for design and specifications without the usual contract 

style/payment constraints ƭƛƴƪŜŘ ǘƻ ƻǳǘǇǳǘǎκŘŜƭƛǾŜǊŀōƭŜǎΩ ό{-BM).  

Here the example indicates that whilst the platform provided the mechanism for 

collaboration it was the nature of relationships that enabled collaboration to thrive. 
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7.3.4 Comparison to literature 

It is recognised within the industry that there is a need for knowledge sharing or the 

management of knowledge to support the diffusion of new sustainability ideas 

throughout the supply chain (Egan, 1998). Indeed, engagement also must operate across 

project, firm and professional boundaries (Cushman et al., 2009).  Kurtz  (2012) suggests 

that knowledge flowing across organisational boundaries, through multiple actors 

creates, competitive advantage for the whole supply network. Knowledge transfer from 

suppliers, who have detailed product or process knowledge, at an early stage of project 

development is identified as critical for success (Saunders L.W., Kliener et al. 2015). 

However, it is also acknowledged that lifecycle-thinking and influences are frequently 

undervalued, and often considered only in the later stages of a construction project 

(Eriksson, Westerberg 2011).  

 

Yet, the study of knowledge transfer and flows in networks and inter-firm relations has 

been limited (Dyer, Nobeoka, 2000, Sorenson, Rivkin & Fleming, 2006) and has only had 

minimal application to either the construction sector or more specifically that of 

sustainability knowledge. In conceptualising the supply chain as a system, Smimov 

(2000) suggested the function of knowledge management within the supply chain is to 

promote knowledge transfer thus optimising knowledge amongst its actors and sharing 

risk and revenue. However, (Fernie, Tennant, 2013) note that in the construction sector 

ǘƘŜ ǘǊŀƴǎƭŀǘƛƻƴ ƻŦ ǎǳǇǇƭȅ ŎƘŀƛƴ ƳŀƴŀƎŜƳŜƴǘ Ψappeared disconnected from views that 

ǎǳǇǇƭȅ ŎƘŀƛƴ ƳŀƴŀƎŜƳŜƴǘ ƳŜŀƴǘ ƘƻƭƛǎǘƛŎŀƭƭȅ ƳŀƴŀƎƛƴƎ ŎƘŀƛƴǎ ƻǊ ƴŜǘǿƻǊƪǎΩΦ Indeed, 

Schneider (2012) suggests that some companies may not recognise that sustainable 

sourcing is an integral part of corporate sustainability and needs to be implemented in 

a systematic way. Indeed, Carillion had only begun to map out a sustainable 

procurement strategy in 2017, strongly driven by learnings from this research.  This 

would appear to be supported by a survey of 2244 global companies by McKinsey in 

2017 which identified that the top reason for companies to address sustainability (46% 

of respondents) was their alignment with corporate mission, values and goals, yet only 

26% had embedded sustainability in their supply chain management (Bové, D'Herde & 

Swartz, 2017). It was also noted that integrating corporate sustainability policies into 

project management systems was difficult (Corder et al., 2012). Glass (2011a) found a 
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lack of knowledge and understanding in some key areas of sustainable construction, 

which suggested a gap between corporate values and operational expertise on the 

ground, a position strongly corroborated by this research.  

 

Research into knowledge sharing or flows identified they are impacted by both 

individuals and the context in which they are operating (Waheed, Fernie, 2010). Working 

in another industry sector, research by Singh demonstrated that once interpersonal ties 

have been accounted for, the effect of regional or firm boundaries on knowledge flows 

is reduced; interpersonal networks affect knowledge transfer (Singh, J., 2005). This was 

exemplified by the Heathrow Terminal 5 project where contractors were required to 

jointly identify project risks. Initially difficult, through dialogue they were able to 

overcome feelings of vulnerability and lack of trust to find solutions. They realised that 

they shared common ground and from this understanding they were able to develop 

integrated working (Demaid, Quintas, 2006). This would suggest an aptitude towards 

knowledge sharing is dependent on both context (Reagans, McEvily, 2003)and 

personality traits (Hendriks, Hofstee & Raad, 1999).   

 

One of the greatest barriers to collaboration and knowledge exchange identified by 

Carillion procurement teams, contract terms, are well established with (Tennant, Fernie, 

2011a) ƴƻǘƛƴƎ ǘƘŀǘ ǘƘŜ ǎŜƭŜŎǘƛƻƴ ƻŦ ΨǘƘŜ ŎƻƴǘǊŀŎǘ ǘȅǇŜ ōȅ ǘƘŜ ŎƭƛŜƴǘ ƛǎ ǇƛǾƻǘŀƭ ǘƻ ǘƘŜ 

ongoing client-ŎƻƴǘǊŀŎǘƻǊ ǊŜƭŀǘƛƻƴǎƘƛǇΩΦ IƻǿŜǾŜǊΣ Ƴŀƴȅ ǊŜǎǇƻƴŘŜƴǘǎ ƻōǎŜǊǾŜŘ ǘƘŀǘΣ ƻƴ 

the whole, clients were at best lukewarm towards a genuine collaborative approach 

(Bishop et al., 2009). Although other types of contracts more aligned to sharing and 

developing knowledge have emerged, such as NEC 3 and partnership contracts (see 

section 7.3.1), have emerged traditional contracting still remains popular (RICS, 2007) 

despite its adversarial and short-term approach (Briscoe, G. H. et al., 2004). Traditional 

contracts also assume that risk is passed down the supply chain and it is argued that this 

makes it more difficult for subcontractors to engage (Akintan, Morledge, 2013). There is 

little or no evidence of the use of collaborative tools in traditional contracts (Eriksson, 

Laan, 2007). 
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This research identifies major tensions between legal barriers to early engagement and 

pressure on network actors to collaborate. This is corroborated by (Tennant, Fernie & 

Murray, 2014) who note that competition, enshrined in EU law, has created major 

commercial barriers to the adoption of collaborative practices such as knowledge 

transfer during early engagement. It is at the concept stage that procurement strategies 

are determined and lack of stakeholder engagement at this point is seen to limit 

resource efficiency (UNEP, 2014). In research with sub-contractors, Akintan and 

Morledge (2013) noted that main contractors failed to include their Tier 1 suppliers in 

the decision-making process because they themselves were not involved. He felt this 

was doubtful as they controlled the flow of information, but this research would suggest 

that main contractors also struggle to collaborate effectively with clients and designers. 

Main contractors, in interviews, confirmed they had different relationships with 

subcontractors on different projects depending on the contract type (Akintan, 

Morledge, 2013) and project context (Green, S. D., Fernie & Weller, 2005).  

 

The UK Government believed that construction companies abandoned partnering 

behaviour, if they had ever adopted it, and returned to transactional based contracts as 

soon as economic conditions weakened (E.C Harris LLP, 2013). It is suggested that strong 

relationships and knowledge exchange can exist only where longer pipelines of work 

occur (Green, S. D., Fernie & Weller, 2005), such as those that operate within framework 

contracts (Green, S. D., Fernie & Weller, 2005, Udom, 2013). Egan (1998), in his major 

industry review, Rethinking Construction, identified the adversarial approach 

embedded in contracts as a major barrier to the development of a more efficient sector. 

He believed that with time cƻƴǘǊŀŎǘǎ ŎƻǳƭŘ ōŜ ǇƘŀǎŜŘ ƻǳǘ ŀƴŘ ƘƻǇŜŘ ǘƘŀǘΣ ΨLŦ ǘƘŜ 

relationship between a constructor and employer is soundly based and the parties 

recognize their mutual interdependence, then formal contract documents should 

ƎǊŀŘǳŀƭƭȅ ōŜŎƻƳŜ ƻōǎƻƭŜǘŜΩΦ  ²Ƙƛƭǎǘ ƴƻǘ ŘƛǎƳissing the role of contracts, but the need 

for them to support collaboration, Shaun McCarthy, previously Chair of the Commission 

for a Sustainable London 2012, stated in an industry publication: 

ΨLŦ L ƘŀŘ ŀ ƳŀƎƛŎ ǿŀƴŘ L ǿƻǳƭŘ ǘŜŀǊ ǳǇ ŀƭƭ ǘƘŜ ŦƻǊƳǎ ƻŦ ŎƻƴǘǊact we have in the industry 

now and start again. I would draft something similar to the Heathrow Terminal 5 

agreement that allocates collective responsibility, risk and reward to all the businesses 
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contributing to a project. This would require collaborative behaviours. What you 

ŎƻƴǘǊŀŎǘ ŦƻǊ ƛǎ ǿƘŀǘ ȅƻǳ ƎŜǘΩ (McClelland, 2015). 

The importance of the approach used at Terminal 5 was endorsed by the Head of the 

Infrastructure and Projects Authority who identified this as template for future industry 

projects (Hancock, 2018). Even when controlling for different contract types it appears 

that positive relational attitudes significantly enhanced collaboration and contributed 

to project performance (Suprapto et al., 2016). 

 

Whilst there is extensive comment on contractual impediments the literature also 

highlights that these need to be seen within the industry context. Indeed, it is argued 

that the nature of the industry, with ingrained practices and incentive systems, 

institutionalises adversarialism rather than collaboration and knowledge sharing (Cox, 

A., Ireland, 2002, Ng et al., 2002); contracts are merely a reflection of this approach. An 

obsession with reducing costs incentivises procurement teams to focus on lowest price, 

and yet at the same time clients and senior managers recommending collaborative 

working  (Bishop et al., 2009) as it is seen as the route to improved efficiencies and 

innovation.  Eriksson also identified client desire to increase cooperation but no 

willingness to change their procurement practices. This dichotomy led to constant 

ΨŎƻƳƳŜǊŎƛŀƭ ŎƻǊǇƻǊŀǘŜ ƎŀƳŜǎƳŀƴǎƘƛǇΩΣ ŀ Ǉƻƛƴǘ ǊŜŦƭŜŎǘŜŘ ƛƴ ǘƘŜ ŘƛŦŦŜǊŜƴŎŜ ōŜǘǿŜŜƴ 

corporate rhetoric and on-site delivery (Tennant, Fernie & Murray, 2014). Others 

suggested that partnering in the supply chain was seen as important but that network 

actors lacked an understanding of the concept and the ability to implement (Akintoye, 

McIntosh & Fitzgerald, 2000, Saad, Jones & James, 2002).  

 

In an industry where, transactional processes are the primary method of engagement 

between network actors, it often left to individuals at the point of contact on site to 

develop spontaneous relationships.  This operates in a ΨƪƴƻǘǿƻǊƪƛƴƎΩ ǎǘȅƭŜ, not 

dependent on central controls. As a result, collective learning and knowledge-sharing 

occurred in a largely informal, ad-hoc fashion (Bishop et al., 2009). To overcome the 

limited dispersion of knowledge created by the project focus, there has been an 

increasing use of technology. However, there is a perception that the construction 
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sector has been slow to introduce new technologies. Work by Akintoye and McKeller 

(1997) identified integrated information systems as having low status in comparison to 

other sectors and additional survey results in 2000 suggested that one of the least 

important factors in developing supply chain relationships were information systems 

(Akintoye, McIntosh & Fitzgerald, 2000). In 2005, Green and Fernie noted that some 

major national contractors still did not even possess a centralised database of their 

subcontractors (Green, S. D., Fernie & Weller, 2005). Shelbourn (2006) and Maunula 

(2008) note that managing knowledge and co-operation with their supply base, has 

increased as construction companies have improved their information management 

systems, primarily through the use of IT. Work by McDermott et al. (2004) confirmed 

that project participants were increasingly realising the benefits of information sharing 

but this was contradicted by the work of (Dainty, Briscoe & Millett, 2001). They found 

poor information sharing between main contractors and sub-contractors, especially 

under traditional contracting procedures. Not unique to the construction sector, a 

similar lack of alignment of systems and technologies has been identified more recently 

as a challenge in the food sector supply networks (Touboulic, Walker, 2015).  

 

In response to information failures, both in terms of project and asset management, the 

UK Government elected to mandate the BIM system for all public contracts. Whilst this 

is primarily a collection of factual data BIM allows information to be shared with all 

actors and promotes collaboration. UNEP believed that BIM would facilitate life cycle 

decision making and supply chain collaboration, supporting network ŀŎǘƻǊǎΩ early input 

into the design process (UNEP, 2014). More recently Grover (2016) states that BIM is 

ƳƻǾƛƴƎ ǘƘŜ ŎƻƴǎǘǊǳŎǘƛƻƴ ǇǊƻŎŜǎǎ ŦǊƻƳ άƭƻƴŜƭȅέ ǘƻ άǎƻŎƛŀƭέ ŘŀǘŀΣ ǿƘŜǊŜ ƴŜǘǿƻǊƪ ŀŎǘƻǊǎ 

can easily share information with each other. However, use of BIM is not standard across 

ǘƘŜ ƛƴŘǳǎǘǊȅ ŀƴŘ ǊŜǎŜŀǊŎƘ ōȅ .L{  ǎǳƎƎŜǎǘŜŘ ǘƘŀǘ Ψƛǘ ǿŀǎ ƴƻǘ ƛƴ ŦǊƻƴǘ ƻŦ Ƴƛnd of many 

ǎǳǇǇƭȅ ŎƘŀƛƴ ǇŀǊǘƛŎƛǇŀƴǘǎΩ (E.C Harris LLP, 2013, p.92). 

 

The role of BIM in enhancing knowledge exchange through collaboration remains 

contested. Some researchers note that there are encouraging signs of collaborative 

working amongst supply chain members (Owen et al., 2013) whilst other question how 

BIM relates to the dynamics of supply chain management and collaboration (Dike, 
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Kapogiannis, 2014). There are several researchers who suggest that BIM can promote 

rich information exchange which cross-functional and cross-organisational 

communication (Singh, V., Gu & Wang, 2011, Bryde, Broquetas & Volm, 2013). Yet 

frequently there appears to be a disconnect between what the system can do and what 

happens at an operational level. To test this Grover (2016) worked with BIM during a 

live project to assess its usefulness for the capture and reuse of tacit knowledge at both 

a project and building asset level. Based on only 44 interactive comments, it suggested 

that the platform had limited impact, but could offer continuous feedback between 

network actors and increased collaboration.   

 

Many of the technology approaches to improving exchange across the supply network 

are information based, a suitable use for digital technologies. As, however was noted in 

CariƭƭƛƻƴΩǎ ǳǎŜ ƻŦ ǘƘŜƛǊ ƛƴǘŜǊƴŀƭ Řŀǘŀ capture systems άaȅ wŜƎƛǎǘŜǊέ and ά/ŀǇǘǳǊŜέ, 

having information and deriving useful knowledge from this are two separate issues. 

Demaid and Quintas (2006) ƴƻǘŜ ǘƘŀǘ ǘƘŜǊŜ ƛǎ Ψŀƴ ƛƴexhaustible and recurring demand 

for easy solutions to ill-ǎǘǊǳŎǘǳǊŜŘ ǇǊƻōƭŜƳǎΩΦ ¢ƘŜ ŎƻƴǾŜǊǎƛƻƴ ƻŦ ǘŀŎƛǘ ǘƻ ŜȄǇƭƛŎƛǘ 

knowledge is still seen as a holy grail (Tsoukas, 2003) and whilst computers offer 

effective ways to analyse systems they are less effective at portraying complex systems 

using narrative and information representation (Demaid, Quintas, 2006).  

 

7.4 Conclusions 

Carillion procurement and sustainability teams had only limited knowledge of lifecycle 

thinking and did not have a holistic view of sustainability impacts across the supply 

network. Indeed, presentation of existing academic and industry research, led the 

cƻƳǇŀƴȅ ǘƻ ǉǳŜǎǘƛƻƴ ǿƘŜǊŜ ǘƘŜȅ ǎƘƻǳƭŘ ōŜ ΨǇǳǘǘƛƴƎ ǘƛƳŜ ŀƴŘ ŜŦŦƻǊǘΩ ό{-BM).  Individual 

members within teams had different ideas and perceptions of what sustainability 

entailed and there was a sense of trying to achieve disconnected outputs that frequently 

contradicted efficient working by teams, such as the engagement of SME suppliers. 

Major building clients did not appear to be driving sustainability demands or expertise 

exchange through their supply networks, a different position to that occurring in major 

Government infrastructure projects. Here main contractors, such as Carillion, were 

being challenged to develop expertise in embodied carbon and biodiversity through 
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framework requirements. This knowledge was developing in infrastructure operational 

management, but primarily still retained by specialist sustainability teams; failing to 

extend into wider intra-company learning.  

 

The insight, provided through Carillion team member interviews, identified the 

importance of experiential learning for many of the participants. The most engaged 

individuals appeared to be those whose knowledge was underpinned by personal values 

and for whom the acquisition of knowledge further reinforced and developed their 

views. They also appeared to be most open to the acquisition of propositional or 

learning from facts-based knowledge. Strongly motivated individuals also saw 

themselves responsible for sharing their knowledge and attempting to implement 

change, despite limited client demand. Category managers offered a potential route to 

span sustainability siloes across the network, building relationships with key 

manufacturers, where knowledge resided. Working directly with preferred 

manufacturers through a framework type approach allowed earlier supplier 

engagement in the tender process, a major barrier identified within the client-main 

contractor tendering process. This is an area unexplored by existing academic literature. 

¢ƘŜ ŎƻƴǘǊŀŎǘƛƴƎ ǇǊƻŎŜǎǎΣ ŘŜǎǇƛǘŜ ƛƴŎǊŜŀǎƛƴƎ ΨŎƻƭƭŀōƻǊŀǘƛǾŜ ŎƭŀǳǎŜǎΩΣ ƎǳƛŘŜƭƛƴŜǎ ƻƴ 

collaborative working, and partnering contracts, still reflects an adversarial approach 

where risk is offloaded from focal company to suppliers. Whilst many academic papers 

focus on the lack of sustainability knowledge within the upstream supply network, this 

research suggests that it is also an issue within the main focal node; the client.  The client 

sustainability demands remain limited at point of project procurement; indeed, it could 

be argued that sustainability knowledge is not being developed by Carillion teams 

because there is little requirement to learn. Professional bodies, who have strong 

representation in the construction sector, require continued professional development 

and offer extensive guidance and learning materials. It was surprising that they received 

little reference within SC team discussion, although this could be that CIPS, have 

traditionally not offered sector specific guidance.  

 

Whilst information technology has increasingly been deployed by the construction 

sector, it has both created new fragmentation and barriers as well as supported 
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ƛƴŎǊŜŀǎŜŘ ǘǊŀƴǎŦŜǊ ƻŦ ƛƴŦƻǊƳŀǘƛƻƴΦ /ŀǊƛƭƭƛƻƴΩǎ Řŀǘŀ ƳŀƴŀƎement systems did not 

communicate with each other, they were expensive and difficult to navigate, often 

requiring communication with specialist data managers and with exception of e-

invoicing and supplier data entry directly to άaȅ wŜƎƛǎǘŜǊέ did not provide a platform for 

external network collaboration. Similar issues appeared to exist amongst many other 

organisations. As noted by Demaid, Quintas (2006) frequently technology was seen as a 

solution but often did address the problem, in this case the exchange and development 

ƻŦ ǘŀŎƛǘ ǎǳǎǘŀƛƴŀōƛƭƛǘȅ ƪƴƻǿƭŜŘƎŜ ōȅ ƴŜǘǿƻǊƪ ŀŎǘƻǊǎ ƛƴ ŀƴ ƛƴŘǳǎǘǊȅ ǿƘŜǊŜ ΨǎƘŀǊƛƴƎΩ 

remains culturally and financially unrewarding.
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Chapter 8. Discussion  

 

This research was undertaken to assess if a main contractor, represented in this case 

study by Carillion plc, plays, or could play, a leading role in sustainable construction. The 

review of existing academic research, primarily focused on corporate sustainability or 

dyadic relationships, identifies that this subject has received limited attention. The 

potential for the main contractor to lead sustainable construction at a holistic level, 

encompassing upstream and downstream construction network actors, is a major gap 

in knowledge. Three research questions were framed, to address this overarching issue. 

The first questioned the capability of the main contractor to manage the supply 

network, the second their ability to manage sustainability issues across the supply 

network and thirdly, their capability to deliver sustainable built assets. This discussion 

draws from the findings of the four themes that emerged from this grounded theory 

research to consider these three issues and the extent to which this work has been able 

to answer the research questions posed.  

 

Through the theme findings, multiple gaps in knowledge, relating to the UK construction 

industry, have been identified and greater illumination provided. These include the 

impact of fragmentation on supply network sustainability, the nature of sectoral 

fragmentation, and the failure to operationalise a holistic approach to sustainability. The 

research identifies not a construction supply chain but a supply network, where 

sustainability is considered, operates not much as a global value chain but has greater 

ǎƛƳƛƭŀǊƛǘȅ ǘƻ Ǝƭƻōŀƭ ǇǊƻŘǳŎǘƛƻƴ ƴŜǘǿƻǊƪǎ ǿƘŜǊŜ Ψƴƻƴ ƳŀǊƪŜǘΩ ŀŎǘƻǊǎ ŀǊŜ ŀŎƪƴƻǿƭŜŘƎŜŘ 

and incorporated into the network. Research on inter and intra-company collaboration 

and the role of sustainability knowledge within UK construction supply chains are 

themselves major gaps in knowledge, with little academic work having been undertaken 

in this field. 

    

8.1 Introduction 

The importance of this network actor as a valid point of study was confirmed in 

literature, being identified as one of two major focal nodes within a construction supply 
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chain, the other being the client (Tennant, Fernie, 2011b). The main contractor, on 

behalf of the client is responsible for procuring products and services and manages the 

construction of the built asset. However, the process is not aligned with sustainability 

goals. As Glass et al (2011a) note, there is an apparent failure of the main contractor to 

lead the management of the supply chain with the aim of achieving a sustainable built 

asset. Failure to adopt supply chain management is identified by Egan (1998) as a major 

barrier to greater efficiency in the sector and by Akintoye, McIntosh & Fitzgerald (2000) 

to a more equable allocation of value across the network. Assessing Carillion on the 

Lockamy III and McCormack (2004) supply chain maturity matrix (Table 1) suggests they 

were operating primarily at a low level of maturity; Level 2 i.e. they had some structures 

in place but operated with little change in traditional working practice.  Only for major 

infrastructure projects did they reach maturity Level 3: the increased collaboration, trust 

and developing strategy identified by Lockamy III and McCormack (2004). The recent 

adaption of SCM to encompass sustainable supply chain management (SSCM) also 

offered the main contractor a method to manage suppliers to support sustainable 

practices. It is certainly clear from an extensive literature review and this case study, 

that there are continued sustainability failings across the UK construction supply 

network, including poor resource use, exploitative labour issues, high wastage, minimal 

traceability of materials, slow adoption of technology and limited innovation. However, 

the concept of SSCM has only limited global adoption and it remains relatively unknown 

in UK construction. The Carillion SC team were not aware of sustainable supply chain 

management practice and whilst sustainability was being incorporated within the 

delivery requirements of construction network actors this appears to have been 

fragmented, uncoordinated, unaudited and poorly recorded.   

 

This work contributes rich information, based on the practices and perceptions of a main 

ŎƻƴǘǊŀŎǘƻǊΩǎ ǇǊƻŎǳǊŜƳŜƴǘ ŀƴŘ ǎǳǎǘŀƛƴŀōƛƭƛǘȅ ǘŜŀƳǎΦ  ¢Ƙƛǎ Ƙŀǎ ōŜŜƴ ǎǳǇǇƻǊǘŜŘ ŀƴŘ 

triangulated with insight from key manufacturers and other network actors through 

interviews, publicly available materials and discussion. Open access to supply chain 

teams and sensitive commercial information is unusual and offers a perspective rarely 

observed in this sector. The use of a grounded theory approach required the researcher 

to be led by the perspective of the main contractor teams, from which emerged key 
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themes relating to sustainability in construction. This created a complex response that 

better reflected the cross cutting, multi-disciplinary approach that reflects the real-

world view of sustainability. Throughout this discussion the researcher has attempted 

to reflect the findings within a life cycle thinking or systems perspective. This discussion 

has been structured to focus first on the main contractor, its team members and their 

perspectives, before broadening the debate out to the construction network, and finally 

to the consider the whole life of an asset.  

 

One further point needs to be noted at the start of this discussion section. This is to 

establish the relevance and applicability of findings derived from the case study 

participant, Carillion plc. The company, as noted in earlier chapters was identified by 

both the UK construction sector and wider industry as a leading example of a company 

adopting sustainable practises. They had publicly reported on sustainability issues for 

over twenty years, won awards for their work and were respected for their sector 

engagement. However, in January 2018, primarily driven by low margins and cashflow 

issues (The Economist, 2018), the company went into liquidation. The primary research 

material for this thesis was gathered between May 2015 and June 2017.  The researcher 

does not believe that the sustainability approaches and thinking observed at an SC and 

sustainability team level, the major internal focus of this research, were practically 

impacted by financial pressures beyond those normally observed across this sector.  

 

8.2 The capability of the main contractor to manage the supply network 

The academic literature places a major focus on UK construction as a project led 

industry. Carillion were operating not so much as a single company, but as an internal 

network of complex and often conflicted specialist teams. Whilst bound by corporate 

values and a requirement to meet corporate targets, team members coalesced within 

constantly shifting project groups, which were often managed at a sub-regional level. In 

2015, CariƭƭƛƻƴΩǎ Ŏonstruction business managed 702 active sites and the project focus 

led to both team fragmentation and regional differences in practise and approach. The 

demands of clients for bespoke assets required the main contractor to be adept at 

managing complexity, time pressure and be able to draw the relevant expertise and 

materials from the supply network. The contractor had developed working practises to 
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manage this flexibility, with high levels of independent decision making at site level. 

However, in this highly transactional sector, short term projects left participants with 

little time to develop relationships with clients. This appeared to inhibit the adoption of 

new approaches and supports the findings of Gadde and Dubois (2000). Only at the level 

of senior decision maker and corporate team was a more holistic view of the supply 

network and sustainability identified. Frequently, procurement and operational teams 

ŎƻƴǎƛŘŜǊŜŘ ŎƻƳǇŀƴȅ ǎǳǎǘŀƛƴŀōƛƭƛǘȅ ǘŀǊƎŜǘǎ ŀǎ ΨŜȄǘǊŀ ǿƻǊƪΩ ǊŀǘƘŜǊ ǘƘŀƴ ƛƴǘŜƎǊŀƭ ǘƻ ǘƘŜƛǊ 

roles and SC teams questioned the responsibility of the main contractor to operate at a 

level of sustainability beyond that required by project. 

 

Internal information systems were primarily created to deal with project demands 

which, although becoming technically more sophisticated, still reinforced siloed 

working.  For example, most information was held in project files accessible only by 

authorised team members. Whilst this was a necessary part of managing, often 

confidential data, after project completion there was little attempt to derive future 

value from lessons learnt. This was identified as a failing by high-level decision makers, 

as knowledge frequently remained locked into project team experience. Recognising 

these issues, Carillion had implemented computerised technology systems, online 

access to supplier records and electronic invoicing to improve information from site and 

suppliers. However, by mirroring paper-based systems, they failed to provide the 

platforms for streamlined collaborative exchanges. Whilst they did provide high volumes 

of data, both ά/ŀǇǘǳǊŜέ and άaȅ wŜƎƛǎǘŜǊέ (Carillion data management systems), were 

poorly audited and understood, and report generation was expensive. They operated 

mainly to provide information for corporate reporting and financial management, 

missing an opportunity to create interactive knowledge exchange between suppliers 

and the main contractor.  

 

The Carillion sustainability team and Carillion SC team felt highly constrained by client 

specifications, unable to make substantial changes even when they operated a Design 

and Build contract. All members of the supply network were concerned about legal 

challenge if discussions occurred between the client and suppliers prior to tendering. 

Senior team members were also concerned that this could result in the unpaid transfer 
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of knowledge. Tendering for contracts drew together Carillion bid development teams, 

work winning teams, the supply chain team, and internal design teams. Yet, despite 

tenders frequently taking months to complete, teams felt they were engaged too late in 

ǘƘŜ ŘƛǎŎǳǎǎƛƻƴǎ ǘƻ ΨƳŀƪŜ ŀ ǊŜŀƭ ŘƛŦŦŜǊŜƴŎŜΩ. This concurs with existing literature where 

network actors identified early engagement as a route to improved outcomes (Alwan, 

Jones & Holgate, 2017). Carillion SC team and design team highlighted RIBA stage 2 as 

the design stage at which design could be influenced, yet, as noted in chapter 4, 80% of 

Carillion contracts were tendered at RIBA stage 3; too late to affect the design 

sustainability strategy or influence asset design. This frustration was not unique to 

Carillion but was also seen in key manufacturers.  

 

However, it is important to note that the ŎƻƴŎŜǇǘ ƻŦ ΨƳŀƪƛƴƎ ŀ ǊŜŀƭ ŘƛŦŦŜǊŜƴŎŜΩ Ƴƻǎǘ 

ƻŦǘŜƴ ŀǇǇŜŀǊŜŘ ǘƻ ōŜ ŀǎǎƻŎƛŀǘŜŘ ǿƛǘƘ ΨǾŀƭǳŜ ŜƴƎƛƴŜŜǊƛƴƎΩ ǿƘŜǊŜ ǇǊƻŎǳǊŜƳŜƴǘ ǘŜŀƳǎ 

identified and eliminated unnecessary costs. Where clients did incorporate substantive 

sustainability requirements these frequently appeared to be a mandatory response to 

planning requirements, primarily for BREEAM or CEEQUAL standards. Only 6.9% of the 

SC team noted they regularly worked to client sustainability specifications. This would 

suggest that many clients are either not specifying, or if they are, this is not reaching 

procurement teams. Clients also appeared to value earlier engagement, but legal 

restrictions and fears of anti-competitive challenges were also identified by them as the 

primary reason for failing to collaborate at the development stage. It was also noted by 

SC team members that clients continued to believe that the tendering process offered 

them the opportunity to achieve ǘƘŜ ΨōŜǎǘ ǇǊƛŎŜΩΦ CǊŀƳŜǿƻǊƪ ŎƻƴǘǊŀŎǘǎ identified by 

Carillion SC team, primarily in connection with infrastructure projects, appeared to 

reduce this tension and, combined with longer project lifespans, increased both the 

dyadic collaboration between main contract and client and built relationships between 

contractor peers and with key manufacturers.  

  

Extensive use of subcontracting made management of the supply chain for sustainability 

unlikely in an industry where relationships beyond Tier 1 are rare.  Analysis of /ŀǊƛƭƭƛƻƴΩǎ 

CCS procurement data evidenced for the first time the extent of this approach, with 65% 

of thŜ ŎƻƳǇŀƴȅΩǎ нлмр ǇǳǊŎƘŀǎŜǎ ōŜƛƴƎ ŦƻǊ ǎŜǊǾƛŎŜǎΣ ǎǳŎƘ ŀǎ ǎǳō-contractors, specialist 
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consultancy, and wholesalers. This also identified that 81.9% of spend was with just 181 

companies and of the top 80% of the spend 60% was procured directly with sub-

contractors. In effect main contractors were frequently talking to network actors who, 

like themselves, had limited direct social and environmental impact and equally 

extensive and transient supply chains. Whilst Carillion did indeed have direct control of 

the procurement of materials and services, although a few clients procured in bulk, they 

were often constrained by the requirements of a client specification or the cost prices 

they had quoted. However, as seen in chapter 4, Section 4.2.3, the requirements for 

each asset were grouped into packages, often relating to build stage, such as 

ƎǊƻǳƴŘǿƻǊƪǎΣ ƻǊ aϧ9 ŀƴŘ ǘŜƴŘŜǊŜŘ ǘƻ /ŀǊƛƭƭƛƻƴΩǎ ǎǳǇǇƭƛŜǊǎΦ ¢ƘŜ ǎǳō-contractors in turn 

then procured the necessary services and materials to complete the specified work 

package. Carillion SC teams were distanced from the suppliers who were generating the 

greatest environmental and social impacts, with major manufacturers regularly 

operating at Tier 3 or even Tier 4 within the network.  

 

Most startling was that the siloed nature of project information and the practise of 

procuring work packages resulted in the main contractor only able to identify 

procurement at supplier level and broadly defined product category and sub category 

level. This meant that Carillion plc, at a group level, had no idea what products the 

company was buying. Discussions with other main contractors suggest this was not a 

unique position. There appeared to be three primary reasons for this; firstly, the scale 

and variation in products procured, for example their key wholesaler supplied them with 

5000-6000 product lines annually, secondly the autonomous management of projects 

at this granular level and finally, the value of this information to the main contractor was 

less than the cost of acquiring it. Another major barrier to the procurement of 

sustainable products was that the SC team identified sourcing new and innovative 

products as time consuming. This conflicted with highly time and cost pressured roles 

and appeared to offer the company little short-term benefit. Selecting sustainable 

products without a specific client requirement conflicted with the prime aim of 

minimising short-term costs. Taking on a focal sustainability role within the network was 

not seen as benefit by the SC team, as they felt it could increase risk. This was magnified 



 

312 

 

if the client was not specifying sustainable products, as the main contractor operated at 

minimal margin and did not have the flexibility to lead the network.  

 

Through interviews and surveys this research has also provided a more extensive insight 

into the knowledge and operationalisation of sustainability by a main contractorΩs SC 

team than any previous work. It found that SC team members have limited experience 

of sustainability and, except for those operating in the infrastructure sector, limited 

client demand. Whilst senior decision makers had a more nuanced understanding of 

sustainability their procurement teams identified sustainable products with increased 

cost and did not believe sustainability added value to the main contractor. This 

ŎƻƴǘǊŀǎǘŜŘ ǿƛǘƘ ǘƘŜ ǇǊƻƳƻǘŜŘ ƳŜǎǎŀƎŜ ƻŦ /ŀǊƛƭƭƛƻƴΩǎ ŎƻǊǇƻǊŀǘŜ ǎǳǎǘŀƛƴŀōƛƭƛǘȅ ǘŜŀƳ ǿƘƻ 

identified multi-million-pound savings annually from sustainability practise. At a 

corporate level, Carillion did not identify corporate financial risk from environmental 

issues, whilst social risks noted were primarily linked to legal compliance (Carillion, 

2017). 

 

SC teams were not aware of the high impact of the pre-operational phase in the 

existence of a built asset (Figure 34), nor ƛǘǎ ƛƴŎǊŜŀǎƛƴƎ ƛƳǇƻǊǘŀƴŎŜ ŀǎ Ψƛƴ-ǳǎŜΩ ƛƳǇŀŎǘǎ 

declined. Despite identifying a whole life product approach as most closely aligned to 

sustainable procurement, their lack of knowledge on lifecycle impacts of a built asset 

led them to undervalue the importance of their role. There was little demand for 

Environmental Product Declarations or similar LCA type information to support product 

procurement, instead the preference of medium and limited-level decision makers was 

to rely on supplier guidance or to use common sense, in effect basing decisions on 

existing knowledge and judgement. The acquisition of knowledge was strongly identified 

with experiential learning by SC team members, under-pinned by personal values. 

However, this created gaps in understanding as project sustainability requirements were 

often limited; manifested as waste management, FSC timber or the percentage of SME 

procurement contracts achieved. The SC team identified a strong synergy with supplier 

and colleague values, which suggested a basis for more relational engagement. Indeed, 

it appears that running in parallel with the transactional process, there is a level of 
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informal relationship between suppliers and main contractor. For the majority of SC 

team members engagement with downstream actors remained transactional.  

 

8.3 Managing the supply network for sustainability 

Supply chain management practise had been integrated into Carillion procurement but 

was perceived primarily as the management of multiple Tier 1 supplier relationships, 

and therefore SCM operated in a weakly adapted form. This concurs with work by King 

and Pitt (2009) and Fernie and Tennant (2013). In 2015 Carillion operated not one, but 

702 supply chains, each unique to a built asset and requiring multiple services and 

products. It can be argued that this complexity of component parts is not unique. 

Indeed, many large multi-product manufacturing companies exhibit even wider product 

inventories, yet they operate under different supply chain conditions; requiring 

continuity of supply over a mid to long term time period. Construction supply chains 

change frequently during each build phase and exhibit a high level of non-conformity 

between different asset types. Construction supply networks can exist for just a few 

months or extend to several years. To illustrate this, Carillion had nearly 17,000 suppliers 

on its database, yet only 7929 of these were required to provide product or services in 

2015. The company was operating a large number of supply chains which formed a 

complex network of constantly engaging and disengaging actors, rather than a linear 

upstream and downstream structure. LƴŘŜŜŘΣ ƛƴ /ŀǊƛƭƭƛƻƴΩǎ ŘŀǘŀōŀǎŜ ƳŀƧƻǊ 

manufacturers were operating contiguously at Tiers 1, 2 and 3; industry peers could be 

both competitors and suppliers, and designers might operate as both supplier to the 

main contractor on one project and as a client representative on another.  

 

The complexity of construction projects, the scale of the supply network, its episodic 

nature and the passing of major workpackages to sub-contractors appears to have 

limited any mapping of construction supply chains by the main contractor. The Carillion 

SC team only recorded information on Tier 1 suppliers, although during the tendering 

process suppliers in a higher risk category, such as clothing, were required to disclose 

the country of origin of procured materials. This would appear, from industry 

discussions, to be a reasonably common position. The research also indicates that 

network actors have their own horizons or boundaries within which they operate and 
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as the FSC case study illustrates, the actor position within the network affects the 

relevance and importance of different sustainability goals. This supports the findings of 

Schmidt et al (2017) who identified that each supply chain actor has its own perspective 

of sustainability, dependent on their position within the network. This questions the 

effectiveness of focal companies to manage sustainability by imposing a standard set of 

sustainability targets on their suppliers. In reality, sustainability goals will vary in 

importance between type of actor and the role or roles they play within the supply 

network. This would suggest that sustainability targets could be more effectively 

implemented if they were aligned with network actor function. Indeed, at an industry 

level, targets could be based on an analysis of the whole-life of a built asset and 

identification of environmental and social hotspots analysis across the supply network. 

The industry does not currently take this approach and there is no network actor who 

currently has an oversight across the whole life of a built asset. Only in the sphere of 

climate change and greenhouse gas emissions is there any form of alignment as 

Government policy, legislation and public-sector procurement demands combine to 

meet The Climate Change Act and the Paris Agreement targets. Elsewhere there is no 

indication that the supply network is holistically managed by either the client or main 

contractor to drive sustainability improvements, but rather it acts as an autonomous 

network of actors responding to ad hoc initiatives, driven either by legislation or project 

demands. 

 

The research clearly shows that sustainability was not the lens through which the 

construction supply network operated. Indeed, for many of the SC team it was just 

ΨŀƴƻǘƘŜǊ ƴŜǿ ƛƴƛǘƛŀǘƛǾŜΩ ǘƻ ōŜ ƳŀƴŀƎŜŘΣ ƛƴ ŀŘŘƛǘƛƻƴ ǘƻ ōǳƛƭŘƛƴƎ ǘhe asset. For Carillion 

the strategic focus was to consolidate their supply base to improve internal control, 

whilst ensuring a wide enough base of financially stable organisations able to offer low 

prices and quality through competitive tendering. Sustainability of either product or 

process was not a primary supplier management goal. Much of the literature ascribes 

the failure of the sector to change practice due to its maintance of traditional work 

practices e.g. the continued craft approach to building processes (Tennant, Fernie, 

2011a), adversarial contracting (Bishop et al., 2009), cost cutting (Fawcett et al., 2012) 

or the passing of risk between client, main contractor and sub-contractor. Whilst these 
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offered considerable barriers to change the senior SC team members were highly 

competent problem solvers. What appeared to be lacking to drive sustainability 

forward, in this highly transactional industry, was client demand.  

 

This was not to suggest that Carillion did not promote sustainable practices but that 

there was a disconnect between corporate vision and implementation. The company 

had multiple sustainability policies highlighting expected supply chain behaviours, and 

they requested extensive sustainability information when a supplier registered with the 

company. This however, appeared to have little value to the SC team, it was frequently 

ǎŜŜƴ ŀǎ ŀ ΨǘƛŎƪ ōƻȄ ŜȄŜǊŎƛǎŜΩ ōȅ ǎǳǇǇƭƛŜǊǎ ŀƴŘ ǿŀǎ ǳǎŜŘ ǇǊƛƳŀǊƛƭȅ ŦƻǊ YtL ŀƴŘ ŎƻǊǇƻǊŀǘŜ 

sustainability reporting. Most SC team members considered the tender process as the 

most effective way to gather current supplier information which was relevant to the 

project requirements. This continued to result in siloed information and prevented the 

benchmarking or sharing of supplier data at a company level. The other major difficulty 

experienced in managing, even Tier 1 suppliers, for sustainability was that with 65% of 

Carillion suppliers offering a service primarily based on labour the subsequent 

environmental issues had limited relevance. The majority of these suppliers were sub-

contractors who managed specific works packages and who operated in a state of 

mistrust derived from the main contractor passing down project risk, continued cost 

cutting and high levels of litigation. This barrier limited the main ŎƻƴǘǊŀŎǘƻǊΩǎ ability to 

collaborate directly with those who had both the greatest topic knowledge and impacts, 

the product manufacturers.  

 

Only /ŀǊƛƭƭƛƻƴΩǎ ŎŀǘŜƎƻǊȅ ƳŀƴŀƎŜƳŜƴǘ ŀǇǇǊƻŀŎƘ ŀǇǇŜŀǊŜŘ ǘƻ ƘŀǾŜ ǘƘŜ ǇƻǘŜƴǘƛŀƭ ǘƻ ƳŀƪŜ 

strategic cross-network connections. Although initially working with manufacturers to 

support product volume discounts it was clear that category managers engaged directly 

with the manufacturers or key service providers. They had product and sub sector 

expertise, were able to bridge the gap between client and manufacturer and most 

crucially, the role removed them from the direct negotiating and often adversarial role 

of the SC team. From discussions and observations these relationships appeared to build 

trust through sharing commercial information and offered increased collaboration. 

Category managers were able to review key suppliers within their sectors of knowledge 
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and, working cross company, select those providing the best quality, range, ability to 

innovate and price. Carillion had started to flag these preferred suppliers on their 

database. Category managers working with these suppliers on a framework basis, 

collaborated with them on client bids. Increasingly, the SC team required sub-

contractors ǘƻ ŜƴǎǳǊŜ /ŀǊƛƭƭƛƻƴΩǎ preferred suppliers were included in their work package 

sub tendering. Just as with procurement processes, sustainability was not a major 

element of discussion with suppliers, as highlighted by the example in chapter 6, Section 

6.4.1.1, where the sales team of a key Carillion supplier were unaware both of their own 

ŎƻƳǇŀƴȅΩǎ ǎǳǎǘŀƛƴŀōƛƭƛǘȅ ŀŎǘƛƻƴǎ ōǳǘ ŀƭǎƻ of CarillƛƻƴΩǎ ƛƴǘŜǊŜǎǘ ƛƴ ǘƘƛǎ ŀǊŜŀΦ Despite this 

failing this research would suggest that the category management approach has 

potential to link actors responsible for sustainability impacts, with clients, designers and 

stakeholders beyond the main commercial network. This would also offer a less 

adversarial and more collaborative space in which to operate. Category management 

could provide an effective approach to develop the strategic partnerships suggested by 

Saunders et al (2015); i.e. support earlier engagement with environmental and social 

issues.  

 

8.2.1 Sustainable procurement 

The SC team viewed client demand for sustainable procurement as minimal but 

acknowledged that an increasingly number of tenders were requesǘƛƴƎ ǘƘŜ ŎƻƴǘǊŀŎǘƻǊΩǎ 

sustainable procurement strategy. This created a tension between clients working to 

minimal legal compliance and with low cost, on-time and risk management as key 

priorities with a more holistic approach to environmental and social challenges. For the 

procurement team at Carillion, whilst many had personal interests in sustainability 

issues, their actions were driven by client demands. Client sustainability requirements 

that were most regularly managed by the SC team were either legislatively driven, such 

as green asset standards and contractor waste management, or public-sector policy 

requirements for engagement with SME or local suppliers. Clients would of course 

expect main contractors to meet all other legal requirements related to the operational 

ǎƛǘŜΣ ǎǳŎƘ ŀǎ Ǉƻƭƭǳǘƛƻƴ ŎƻƴǘǊƻƭΣ ŀƴŘ ƘŜŀƭǘƘ ŀƴŘ ǎŀŦŜǘȅΦ hƴƭȅ ǿƛǘƘ C{/ ǘƛƳōŜǊ ŘƛŘ /ŀǊƛƭƭƛƻƴΩǎ 

corporate policy dominate, regardless of client specification. This was driven by senior 

decision maker commitment and high-level board support. However, it was a position 
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with which senior team members found it difficult to enforce both with procurement 

and operational staff, and suppliers.  

 

As highlighted by several senior SC team decision makers, ǘƘŜ ŎƭƛŜƴǘΩǎ ǎǳǎǘŀƛƴŀōƛƭƛǘȅ 

requirement had primacȅ ƻǾŜǊ /ŀǊƛƭƭƛƻƴΩǎ ŎƻǊǇƻǊŀǘŜ ǎǘǊŀǘŜƎȅ ƎƻŀƭǎΦ ¢Ƙƛǎ ŎǊŜŀǘŜŘ ǘŜƴǎƛƻƴǎ 

between corporate sustainability teams, relying on Carillion business units to integrate 

sustainability into operational practise and deliver the companies sustainability targets. 

This was particularly difficult in building projects where the main contractor often had 

limited short-term relationships with the client and where the developer had little 

interest in the longer-term performance of the built asset. There was a strong belief that 

iŦ ǘƘŜ ǇǊƻƧŜŎǘ ǿŀǎ ŀ ǎǇŜŎǳƭŀǘƛǾŜ ōǳƛƭŘ ǘƘŀǘ Ψƛǘ ǿŀǎ ƎƻƛƴƎ ǘƻ ōŜ ǳƴǎǳǎǘŀƛƴŀōƭŜ ΧΧΦ 

sustainable procurement would jǳǎǘ ƳŀƪŜ ƛǘ ƭŜǎǎ ǎƻΩ ό/a-4). Infrastructure projects were 

noticeably different. Here clients were frequently quasi-governmental and thus strongly 

impacted by policy requirements, in addition to legal compliance. The assets, usually 

managed by the commissioning client, had long-life spans and developments were 

subject to greater public scrutiny. Sustainability policies and strategies were integral 

parts of asset delivery programmes and framework contracts allowed for greater 

collaboration between client and suppliers, frequently over longer periods of time. The 

difference of approach between building and infrastructure was reflected within 

Carillion, where sustainability initiatives primarily had to be funded from project 

budgets.  Infrastructure, especially rail, had a strong sustainability team that was 

increasingly working on more innovative projects such as net positive biodiversity, 

embodied carbon data capture. The infrastructure procurement pilot reviewed in this 

thesis (chapter 7, Section 7.1.2.1) was the outcome of the latter collaboration. In the 

Carillion buildings sub-sector, the sustainability team was small and narrowly focused 

on site environmental compliance.  

 

8.2.2 The development of sustainability knowledge 

Whilst the SC team ŎƻƴǎƛŘŜǊŜŘ ΨŜǾŜǊȅƻƴŜ ǊŜǎǇƻƴǎƛōƭŜ ŦƻǊ ǎǳǎǘŀƛƴŀōƛƭƛǘȅΩ, intra and inter-

company, and non-commercial network actors had a different understanding, 

perspectives, drivers and approaches to sustainability which affected their 

implementation. Just as Carillion tŜŀƳǎ ƻǇŜǊŀǘŜŘ ǿƛǘƘƛƴ ŀ ǇƭŜǘƘƻǊŀ ƻŦ ΨǎǳǎǘŀƛƴŀōƛƭƛǘȅΩ 
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definitions and an increasing number of competing or overlapping standards so this was 

observed in other network actors. Sustainability was seen by procurement, sales and 

operations teams as a complex, specialist subject which was constantly evolving and, 

Ƨǳǎǘ ŀǎ ǿƛǘƘ ƻǘƘŜǊ ŀǊŜŀǎ ƻŦ ŎƻƴǎǘǊǳŎǘƛƻƴ ǎǇŜŎƛŀƭƛǎŀǘƛƻƴΣ ǿŀǎ ŦǊŜǉǳŜƴǘƭȅ Ψǎǳō-ŎƻƴǘǊŀŎǘŜŘΩΦ 

This was to corporaǘŜ ǎǳǎǘŀƛƴŀōƛƭƛǘȅ ǘŜŀƳǎΣ ǎǇŜŎƛŀƭƛǎǘ ŎƻƳǇŀƴƛŜǎΣ bDhΩǎΣ ŀŎŀŘŜƳƛŀΣ 

trade bodies, and Government departments. This resulted in knowledge silos, with 

sustainability actors frequently operating at the periphery of the commercial network. 

Even where sustainability expertise was high, as in heavily regulated manufacturing 

sectors or commercial consultancies, sustainability teams could be marginalised or 

struggle to embed sustainability as a primary business driver. Knowledge held by non-

commercial actors such as NGhΩǎ ŀƴŘ ŀŎŀŘŜƳƛŀ ǿŀǎ ƘƛƎƘƭȅ ǎǇŜŎƛŦƛŎ and was often 

focused on a particular campaigning remit or area of academic research. Whilst these 

actors were engaging with Carillion and other main contractors to support the 

commercial application of this knowledge, it appeared that their most valuable role for 

the network was that of a critical friend. Only Government engaged with a broad range 

of sustainability issues across the life-time of an asset. Whilst Government regulation 

drove change, their role as a client appeared to inhibit collaboration.    

 

Industry based sustainability experts, engaging in collaborative practise, were frequently 

involved in knowledge developing and sharing forums, such as those for the 

development of new standards e.g. PAS2080, industry funded sub-sector groups e.g. 

CIRIA and UKGBC, or social and educational platforms e.g. BITC, Supply Chain School. 

Collaboration was open, and relationships and trust developed between participants, 

unaffected by commercial constraints. These non-state market driven (NSMD) 

structures offer a second, relatively unexplored, construction actor-linking function. 

They strongly contrast, in this research, with the highly transactional and low 

collaborative structures observed within the main construction process. However, it 

should be noted that the implementation of NSMD generated knowledge or guidance 

was considered by participants to be weak and with limited industry reach. This failing 

occurred even when sustainability experts from main contractors, clients and 

manufactures collaborated in these forums; the knowledge remained siloed. This was 

outside the scope of this research but suggests an area of further exploration.   
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8.2.3 The role of the two focal nodes 

The sector has been identified as operating two focal nodes, that of the client and the 

main contractor (Tennant, Fernie, 2011b). This research suggests that whilst this is true, 

they occupy different functional roles within the network. The main contractor operates 

as the focus for the process of construction whilst the client is the focus for the built 

asset and indeed the owner of the final product offer. The client is acknowledged as the 

primary source of contractual information, initiating the asset design and setting the 

specifications for the primary contracts. It is these requirements that flow through the 

network, via contract documentation and setting out the relevant, if frequently adapted, 

specifications for each network actor. Clients strongly shape the strategic relationship 

with main contractors ό.ǊƛǎŎƻŜΣ DΦ IΦ Ŝǘ ŀƭΦΣ нллпύ ŀƴŘ ƛƴŎǊŜŀǎƛƴƎƭȅ ǘƘŜ ǳǎŜ ƻŦ ƭƻƴƎ ǘŜǊƳ 

ŦǊŀƳŜǿƻǊƪ ŀƎǊŜŜƳŜƴǘǎ ōȅ ƳŀƧƻǊ ƛƴŦǊŀǎǘǊǳŎǘǳǊŜ ŎƭƛŜƴǘǎ Ƙŀǎ ƭŜŘ ǘƘŜƳ ǘƻ ŎƻƴǎƻƭƛŘŀǘŜ ǘƘŜƛǊ 

ǎǳǇǇƭȅ ƴŜǘǿƻǊƪǎ όCŜǊƴƛŜΣ ¢ŜƴƴŀƴǘΣ нлмоύΦ  

 

When considering the product being procured by the client, i.e. a built asset, its material 

composition, construction, use and demolition are not individual operations but 

processes that operate across the lifetime of an asset. If this lifecycle approach is 

adopted, the client or commissioner of the asset must be the prime focal point; the 

leading organisation within the network. Indeed, this has been recognised by RIBA with 

the introduction of Stage 0 in the RIBA plan of works. Stage 0 is used to ensure that the 

ŎƭƛŜƴǘΩǎ business case and the strategic brief have been properly considered before the 

initial project brief is developed ό{ƛƴŎƭŀƛǊΣ .ŜŎƪ ϧ ¢ŀƛǘΣ нлмоύ. This research suggests, that 

the public sector, primarily central Government, is in the strongest position to provide 

the leading focal role on sustainability within the network. The important role of public 

sector clients is further endorsed by the work of Briscoe et al όнллпύΦ Furthermore, the 

public-sector operates as the most dominant UK construction client, procuring 23% (by 

value) of all UK construction in 2017 (ONS 2018). However, whilst they continue to 

ǳƴŘŜǊǘŀƪŜ ƎǊŜŜƴ ǇǊƻŎǳǊŜƳŜƴǘΣ ƻǇŜǊŀǘŜŘ ǘƘǊƻǳƎƘ ǘƘŜƛǊ ΨDǊŜŜƴƛƴƎ DƻǾŜǊƴƳŜƴǘΩ ƛƴƛǘƛŀǘƛǾŜ 

όIa DƻǾŜǊƴƳŜƴǘΣ нлмрύ, their position offers leverage, its dual role of both regulator 

and client may create conflicting targets.  Sustainability appears to remain marginalised 

in the drive for industrial growth, the ǇǊƛƳŀǊȅ ŦƻŎǳǎ ƻŦ ǘƘŜ ¦YΩǎ ƛƴŘǳǎǘǊƛŀƭ ǎǘǊŀǘŜƎȅ ό¦Y 

Government 2017). 
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8.4 The capability to deliver sustainable construction 

To create a sustainable building requires informed knowledge about environmental and 

social impacts embodied within the supply chain, to prioritise outcomes and to accept 

trade-offs between impacts at key decision points. It also requires the ability to assess 

the built assets future impacts and create high value reuse at point of demolition. 

Carillion did not have a holistic view of the environmental and social impacts associated 

with a built asset nor understand how they related to the activities of different actors 

within the supply network. For Carillion, their primary sustainability focus was the 

construction site which comprised of CO2 emissions from fuel use to site and on-site 

activity managing water, waste, community engagement, worker health safety, fair 

labour and staff skills development. They were not unique in this position. As noted by 

a manufacturerΩǎ ǎǳǎǘŀƛƴŀōƛƭƛǘȅ ŜȄǇŜǊǘ ΨǘƘŜ ƛƴŘǳǎǘǊȅ ǿŀǎ ŦŀƛƭƛƴƎ ǘƻ ǊŜŎƻƎƴƛǎŜ ǘƘŀǘ ǘƘŜ 

ƴŜǘǿƻǊƪ ƘŀŘ ǘƻ ƭƻƻƪ ŀǘ ǘƘŜ ǿƘƻƭŜ ŜŎƻǎȅǎǘŜƳΣ ƴƻǘ Ƨǳǎǘ ŦƻŎǳǎ ƻƴ ƻƴŜ ǇŀǊǘΩ ό{¦t-8). 

Research was frequently separated by sustainability issue, with few studies offering a 

holistic view of both social and environmental impacts.  

 

This breadth of vision was also hampered by the limitations of available information. 

Few academic papers took a lifecycle approach suitable for sector level analysis (EIO-

LCA) and those available only assessed certain issues; CO2 (Acquaye, Duffy, 2010, 

Kucukvar, Tatari, 2013) and water (Crawford, Treloar, 2005). Several private consulting 

firms had built LCA based carbon databases, but they were not freely available and only 

utilised by a few clients at the design stage. The Bath ICE database was considered out 

of date and RICS had not been able to update and publish an embodied carbon 

benchmark (Ford et al., 2017). This literature was unknown or poorly understood by 

most actors within the construction industry and this included Carillion sustainability 

teams.  

 

Evidence from Carillion suggested that capturing detailed data on these issues was time 

consuming and costly. Additionally, in a sector with high variability in annual operations, 

direct comparisons of impacts or benefits on an annual basis could mask decline and 

improvement in performance.  Working upstream they had extended their boundaries, 

creating a supplier database that offered data on supplier sustainability, but where 
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information remained unconnected to products. To extend this work to capture similar 

metrics for each built asset would require major investment in data systems and 

technology, not only for the main contractor, but also its suppliers. As noted in chapter 

4, a main wholesaler in the construction sector (SUP-4) carried over 90,000 product 

lines; the variation and complexity were immense. Whilst the main contractor was 

better placed in the network to undertake data capture than an occasional speculative 

developer, it had been Government who took an industry lead. Government, initially 

driven by failings in its own estate management, had sponsored the use of BIM. Whilst 

not currently a feature in BIM, it is feasible that environmental and potentially even 

social impact measures could be incorporated into each BIM model at design 

development stage. This research only identified a small number of cases where carbon 

allocations had been tested within BIM models.  

  

Infrastructure clients were starting to adopt a more holistic approach to construction 

and incorporating sustainability requirements into contracts, including the 

measurement of embodied carbon. This was being led by the UK Government, the 

primary client for major UK infrastructure projects, and was driven by the Climate 

Change Act (UK Government, 2008a) and the Paris Agreement (UK Government, 2016b). 

Whilst they initiated national strategies, policy, and legislation to support carbon 

reduction implementation was still limited, often focusing on major flagship projects (De 

Silva M., Paris R., 2015). In contrast, few private developers of buildings were taking a 

whole life sustainability approach. Primarily focused on ΨŎƻƴǎǘǊǳŎǘ ŀƴŘ ǎŜƭƭΩ they had 

little financial penalty for poor in-use building performance, even when building 

emissions were being underestimated by 3.6 times the anticipated in-use phase 

(Innovate UK, 2015, Palmer, Armitage, 2014). It could be argued that without clearly 

defined whole life approaches the main contractor was striving not so much for 

sustainable construction but rather construction which included sustainability. 

 

The analysis of network actor goals confirms that there is no standard set of KPIs for the 

sector and that actors select KPIs and targets primarily driven by external pressures such 

as legislation or client demand. Carillion, with their operational boundaries set at site 

and estate level, demonstrated that a blanket application of GRI reporting targets led to 
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an unbalanced match of effort, cost and effect when wider whole life thinking was 

applied. Weighting of targets was primarily driven by customer demand or legislation. 

The research also suggests that targets varied in importance by job role, in addition to 

network position. For example, CarillionΩǎ SC team identified that ŀŎƘƛŜǾƛƴƎ ǘƘŜ Ψ{a9 

ǇǊƻŎǳǊŜŘΩ ǘŀǊƎŜǘ ŀǎ ƳƻǊŜ ƛƳǇƻǊǘŀƴǘ ǘƘŀƴ ǘƘŜ ŎƻƳǇŀƴȅΩǎ carbon reduction goals. There 

is no indication that network actors in construction are focusing on targets that are most 

effective on a whole life basis. For Carillion, sustainability targets were primarily focused 

on a percentage reduction on company baseline environmental data or a percentage 

improvement in social impacts e.g. number of hours of staff volunteering. Each impact 

was targeted separately, and they had no decision-making process in place to consider 

trade-offs between impacts internally, or across the supply network. The supply network 

approach taken by the UK GovernmentΩǎ carbon ΨwoutemapΩ (Ove Arup and Partners 

Ltd, The Climate Centre & WRAP, 2013), requiring an 80% reduction in carbon by 2080, 

provided sub-sector targets. These had not been integrated into /ŀǊƛƭƭƛƻƴΩǎ KPI 

methodology. At a global scale application of planetary boundary thinking, working 

within earths operating limits (Clift et al., 2017), has not been considered in UK 

construction, with only limited awareness of the concept amongst sustainability experts 

within the industry. 

 

Whilst Carillion operated at a focal construction node, with little profit margin, minimal 

site based environmental impacts and limited influence over design, it was difficult to 

see how they could play a leading role in the sustainability of the built asset. Just as this 

research has identified the knowledge silos that exist within the network, so academic 

literature frequently operates within fields of expertise. In Figure 45 the researcher has 

brought together an economic and environmental representation of the main network 

actors. This utilises profit margin data reviewed in Table 18, and estimated 

environmental impacts presented in chapter 2. Influence has been included but this is 

highly subjective, and is an estimate based on literature, interview notes and other 

materials.  

Figure 45: Schematic illustrating estimated direct environmental impacts, annual net profit 
margin (2016) and influence over the sustainability of the built asset 
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The figure demonstrates that of all network actors the main contractor can least afford 

to undertake an innovative sustainability position unless funded by the client. This 

would include taking responsibility for sustainable procurement and SCM or SSCM. They 

also operate at a point within the network where their direct impacts (based on 

construction activity and own estate) are low and economic return on managing them 

is relatively limited. Contrast this with raw material suppliers or manufacturers and the 

final end users (assuming they are tenants). Here impacts, such as CO2 emissions, are 

high but benefits for improved efficiency are equally relevant. Most dramatic is the role 

of the client or developer where their direct environmental impacts are minimal, yet 

profits exceed any other network actor. This analysis would suggest that whilst the main 

contractor is highlighted in the literature as the most able to affect sustainable or 

responsible procurement (Glass, Achour, Parry et al., 2011a) they are failing to do so 

because of limited client demand for sustainability. This is especially so in the buildings 

sub-sector with punitive contracts reducing the main ŎƻƴǘǊŀŎǘƻǊΩǎ capacity to fund 

innovation. It also undermines the assumption of supply chain theory that to be effective 
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benefits must be accrued equally across the supply chain (Akintoye, McIntosh & 

Fitzgerald, 2000). 

 

This research identified that not only was there a disconnect between network actor 

role and influence, there still remains considerable variation in the approaches being 

adopted by network actors to achieve sustainable construction. Client contracts 

primarily focused on environmental compliance, except in infrastructure projects, 

where embodied carbon and biodiversity are becoming an increasingly common issue. 

Environmental compliance requirements were understood by main contractors and, 

providing no unexpected issues arose, could be costed reasonably effectively into 

tenders. Where the implementation of sustainability became much less clear was in 

social engagement. Here many public-sector clients expected high levels of local 

community engagement and volunteering, the management of skills programmes, local 

employment and SME suppliers. These were in addition to legal compliance such as 

health and safety, environmental standards and fair treatment of workers. The Social 

Value Act has increased this pressure as public-sector procurers are now legally required 

to review the opportunities for enhanced social value in all tenders. This is seen by 

Government ŀǎ Ψŀƴ ƻǇǇƻǊǘǳƴƛǘȅ ǘƻ ŘǊƛǾŜ ƳƻǊŜ ǾŀƭǳŜ ǘƘǊƻǳƎƘ ŜǾŜǊȅ ǇƻǳƴŘ ǎǇŜƴǘΩ 

(DDCMS, 2018).  Whilst this formed part of the tender package it was clear that an 

element of social value was expected to be delivered as part of the companies CSR 

ǇǊƻƎǊŀƳƳŜΦ ¢Ƙƛǎ ŎǊŜŀǘŜŘ Ψǎǳǎǘŀƛƴŀōƛƭƛǘȅ ƛƴŦƭŀǘƛƻƴΩ ǿƘƛƭǎǘ ǇǊƛŎŜ ŎƻƴǘƛƴǳŜŘ ǘƻ ōŜ ǇǳǎƘŜŘ 

down. This research indicates that the line between a procured requirement and social 

responsibility has become increasingly blurred.  

 

As the client sub-contracts the processes of procurement and construction to the main 

contractor, they pass on the associated risks, as well as the likelihood of expensive 

litigation. This suggests that even simple innovation may be a high-risk strategy, as 

voiced by the SC team and emphasised by their view that leading on sustainability in the 

sector would not be in CarilliƻƴΩǎ ƛƴǘŜǊŜǎǘΦ 9ȄŀƳǇƭŜǎ ǿƘŜǊŜ ǘƘƛǎ ōŀǊǊƛŜǊ ŀǇǇŜŀǊŜŘ ǘƻ ōŜ 

overcome were led by changes in client behaviour. Firstly, during a PFI hospital project, 

sustainability was set as a prime client requirement. Main contractors, client and 
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suppliers worked together to problem solve, with project cost savings shared between 

network actors. During the construction of the Olympic Park for London 2012 the 

Olympic Delivery Association (ODA) addressed the issue of economic benefit and value 

across the supply chain by incentivising either through share of savings or through 

awards and recognition. An example of this was the roof for the Veledrome which was 

amended to a steel cable-net structure which used only 1/10th of the materials 

originally planned. This change also reduced installation time and improved health and 

safety. This was supported by a contract that was based on a target price and provided 

for flexibility in design and a share of savings (DEFRA, 2013). A second type of approach 

was seen at Heathrow Terminal 5 where the site owner did not pass on risk to the 

contractors.  This both incentivised and increased the ability of contractors and other 

suppliers to collaborate and problem solve (Demaid, Quintas, 2006). 
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Chapter 9. Conclusions and recommendations 

9.1 Contribution to knowledge and practice 

This research has attempted, through an inductive, grounded theory approach, to 

understand the role of the main contractor in the construction of a sustainable built 

asset. The research has evaluated the question through a life cycle, or systems, 

approach, viewing the main contractor not as the pinnacle of a supply chain but as one 

actor within a network that is itself embedded in the whole life of a built asset.  

Operating as a major focal node within the construction supply network, the main 

contractor fulfils three vital roles, that of materials and services procurement, the 

process of construction and as a pivotal point for upstream and downstream network 

actor engagement. Based on these functions this work questioned their ability to play a 

leading role in creating sustainable built assets. Firstly, the main ŎƻƴǘǊŀŎǘƻǊǎΩ ability to 

drive sustainability at the construction site level and secondly to create sustainable built 

assets. The latter focused on their ability to ensure that products utilised within the build 

had minimal embodied environmental impacts and maximised social benefits whilst 

offering built asset users best in-use performance over its anticipated lifetime.  

 

Based on the Carillion case study, this research concludes that the network role 

currently played by a main contractor prevents them from leading on the whole life 

sustainability of a built asset. Despite their focal position within the construction supply 

network, Carillion did not have a strategic network-wide perspective of sustainability 

and could not offer a clear, long term vision for other network actors.  The company 

perceived improved sustainability as one of incremental change, primarily at site level. 

Their sustainability targets were shaped by client demand, legislation, reporting 

standards and corporate values. This approach to target setting created a fragmented, 

siloed, shifting and expansive set of goals which offered no prioritisation focused on 

outcome (the long-term sustainability of an asset) or the basis on which to identify and 

manage complex sustainability trade-offs. The research also suggests that this top down 

target setting, fails to prioritise issues by network actor function and can lead to a 

disproportionate company focus on low impact areas. Similarly, at a built asset level, 

sustainability offers value collectively to all stakeholders, but its value will differ 

between network actors. Sustainability, in the form of energy savings, and therefore 
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cost, may be highly advantageous for manufacturers or building users but it had little 

cost benefit to Carillion or indeed for speculative developers. Value gained from 

sustainability improvements are not shared equally across the network. Working with 

ǾŜǊȅ ƭƻǿ ǇǊƻŦƛǘ ƳŀǊƎƛƴǎ ǘƘŜ Ƴŀƛƴ ŎƻƴǘǊŀŎǘƻǊΩǎ ŀōƛƭƛǘȅΣ ƻǊ ƛƴǘŜǊŜǎǘΣ ƛƴ ƛƴƴƻǾŀǘƛƻƴ ǿŀǎ 

limited primarily to process improvement or value engineering that provided immediate 

cost benefits. Thus, for Carillion, and many other main contractors, sustainability activity 

remained primarily focused on areas of direct company influence with little commercial 

appetite to extend this beyond corporate boundaries.   

 

For the Carillion SC team members, able to manage constant change and high levels of 

complexity, it appeared that sustainability knowledge, whilst important at a corporate 

CSR level, was not perceived to offer operational value. The research found no evidence 

that social or environmental issues were strongly embedded in supply chain team 

knowledge or in procurement processes, unless specifically demanded by clients. In an 

industry where experiential learning is important, little direction from clients, and 

operating within a network actor where sustainability offered few cost benefits, limited 

the SC teamΩǎ understanding of sustainability issues embodied in each project supply 

chain. Furthermore, their ability to effect change across a highly fragmented supplier 

and product chain was restricted. this research found no evidence of effective supply 

chain management practice, or indeed sustainable supply chain management beyond 

Tier 1 suppliers. Increased specialisation of network actors and procured expertise, as 

described by Green (2009, p. 34) is not unique to this sector, nor is the rise of complex 

intra-company networks. However, this research suggests that there is an element of 

fragmentation that is unique. This is the fragmentation created by a multiple client base 

which drives non-uniformity of assets and operates with a complete separation between 

production of the asset and the ΨŎƻƴǎǳƳǇǘƛƻƴΩ ƻŦ ǘƘŜ end user. This has created a 

situation where neither main contractors or clients are aware of what is embodied 

within the built asset and nor do they have a vested interest in how it will perform in the 

future.  

 

The research clearly identified that two subsectors, with different approaches to 

sustainability, operated within the industry: infrastructure and buildings. The former 
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worked under conditions that appeared to favour the embedding, however imperfectly, 

of sustainability into the build process. These include dominant investor demand 

(Government or utilities), a long-term investment perspective and client led network 

wide collaborative sustainability groups which embed new sustainability protocols into 

commercial contracts and build specifications. In the building subsector there was little 

evidence of investor demand, developers had limited interest in building performance 

and sustainability requirements were implemented mainly to conform to planning 

regulation. In both subsectors, CarillionΩǎ SC team relied upon asset specifications to 

manage procurement and were highly frustrated that they were often unable to 

collaborate with clients at an early stage of design. The SC team estimated that 80% of 

projects were contracted at a design stage which only offered minimal opportunities for 

Carillion to influence the asset build. It should be noted that in the building sub-sector, 

where there was limited client demand for sustainability, and no sustainable 

procurement strategy in place at Carillion, there was little evidence to suggest that 

earlier collaboration would focus on sustainability. The research also highlighted a more 

disturbing position; that low client interest in sustainability, transmitted to procurement 

teams via specifications, not only failed to drive sustainability into the built asset but 

reduced intra-company focus on /ŀǊƛƭƭƛƻƴΩǎ own sustainability goals.    

 

Cross network collaboration on sustainability issues, similar to that witnessed within 

infrastructure projects, was also occurring in the building sector. Rather than being 

client driven this was ƻŦǘŜƴ ƭŜŘ ōȅ bDhΩǎ ŀƴŘ ŎƻƳǇǊƛǎed of industry working groups. 

However, these collaborative forums appeared to function on the periphery of 

commercial activity with findings and recommendations often failing to be 

operationalised. Whilst the research was not able to fully explore the role of category 

management it appears to offer a hybrid approach to collaboration; removed from 

direct commercial pressure but firmly embedded in procurement practice. Indeed, 

including category teams in industry working groups could support the development of 

ǘƘŜ ΨŘŜǾƻƭǾŜŘ ŎƻƭƭŀōƻǊŀǘƛǾŜ ǎǳǇǇƭȅ ŎƘŀƛƴ ŎƭǳǎǘŜǊǎΩ proposed by Stevens and Johnson 

(2016). Of all the network actors identified, the UK Government was in the position of 

greatest strength to provide the oversight necessary to refocus the supply network to 

deliver sustainable built assets. Where this has been attempted, for example through 



 

329 

 

the work of the Green Construction Board, Government has focused only on one issue, 

carbon. Their ΨRoutemapΩ did offer a long-term vision, ōŀǎŜŘ ƻƴ ǘƘŜ ¦YΩǎ ƴŀǘƛƻƴŀƭ нлрл 

emissions reduction targets, rather than focusing on incremental improvements. 

However, with no methodology available to allocate this goal across the supply network, 

or on how to relate it to individual organisations, targets were not being integrated into 

company operations. This research found, a supply network separated not only by sub-

contracting and project-led positions but by expertise, systems and knowledge siloes, 

rather than one collaborating to support sustainable issues. 

 

9.2 Recommendations to enhance construction network sustainability  

Drawing from the grounded theory research findings, which provided the basis for the 

research question discussion in sections 8.2-8.4, recommendations for the construction 

sector have been undertaken. Whilst some of these points are well established within 

the industry as barriers to supply chain efficiency, this research highlights that they are 

not merely an issue affecting productivity, time and costs but additionally they have 

major implications for the management of sustainability across the network. Sections 

8.4.1- 8.4.9 below identify the practical recommendations that have been developed 

from this research.   

9.2.1 Set network wide goals at a network boundary level, both at a global level and 

network actor  

Drawing from the findings of the theme on knowledge sustainability issues remain 

strongly focused at corporate or business boundary positions. However, this research 

suggests that to be effective sustainability goals must relate individual network actor 

goals to asset sustainability. These must operate across supply network, engaging not 

just direct commercial suppliers but also clients, designers, professional bodies and 

government. Therefore, the recommendation is that:  

¶ goals should be set by actor type 

¶ one language set and definitions must become the norm 

¶ goals should have longevity, even if projects do not 

¶ 5ƻ ƴƻǘ ǇǊŜǎǳƳŜ ǘƘŀǘ Ƴŀƛƴ ŎƻƴǘǊŀŎǘƻǊǎ Ŏŀƴ ŀŎǘ ŀǎ ΨƳƛƎƘǘȅ ōǳȅŜǊǎΩ, the work must 

be collaborative 
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9.2.2 Set goals based on outcomes, not incremental improvement, and prioritise 

Within the current business model this research has identified key issues that need to 

be overcome to ensure future built assets are not merely more sustainable but that they 

are sustainable. With the undoubted urgency of the issues of climate change and the 

recent declaration of a climate change emergency the researcher would suggest that 

environmental issues, especially CO2 reduction should be the primary goal of the sector. 

This is in line with current Government policy and is a key feature of the Construction 

2025 strategy. Whilst sustainability remains an overarching aim this research suggests 

that complex, boundary crossing issues, such as CO2 emissions (both embodied and in-

use), have lower priority from network actors as individual companies focus on issues 

within their own corporate boundaries. In this case study the main contractor offered a 

wide range of sustainability actions but frequently these were focused at a corporate 

level and isolated from the actual built asset, this was especially true of those related to 

social and community engagement. Environmental issues received less attention and 

focus as they have to be managed through multiple tiers of suppliers as part of the 

project procurement, often without the support of client requirements.  

 

9.2.3 Create client benefit from retained risk  

The passing of risk from the client to the main contractor, and thence down the supply 

nŜǘǿƻǊƪ ŎǊŜŀǘŜǎ ƭƛǘǘƭŜ ŀǇǇŜǘƛǘŜ ŦƻǊ ŀƴȅ ŦƻǊƳ ƻŦ ƛƴƴƻǾŀǘƛǾŜ ǇǊŀŎǘƛǎŜ ƻǊ ΨǳƴǘŜǎǘŜŘΩ 

materials: the barrier of ΨŎƭƛŜƴǘǎ ǿŀƴǘ ƛƴƴƻǾŀǘƛƻƴ ōǳǘ ƴƻǘ ƛŦ ƛǘǎ ƴŜǿΩ (SUP-10) leads to 

ΨƳƻǎǘ ǇŜƻǇƭŜ ŀƭǿŀȅǎ ŘƻƛƴƎ ǿƘŀǘ ǘƘŜȅ ƘŀǾŜ ŀƭǿŀȅǎ ŘƻƴŜΩ ό{¦t-8). In examples where 

clients have been prepared to take on risk, such as Heathrow Terminal 5 (Demaid, 

Quintas, 2006) collaboration between contractors has occurred as trust is developed 

and values become more closely aligned. This has led to shared problem solving and re-

evaluation of work practices, including sustainability.  

 

9.2.5 Link sustainability expertise across the network and into commercial process 

Sustainability knowledge continues to be the remit of experts, siloed in areas of the 

supply network. Whilst NGOs and other non-commercial actors within the construction 

network have been successful in bringing together industry actors to develop new 

guidance, training materials and standards their knowledge frequently remains trapped 



 

331 

 

within company silos or at the level of the individual participant. To support the building 

of sustainable built assets, knowledge must not only be linked across network actors but 

be incorporated into the commercial process. This research suggests that category 

management has the potential to fulfil this function. With category managers embedded 

within procurement teams and expanding their product expertise to incorporate 

sustainability issues they have the capacity to link upstream and downstream actors.  

 

9.2.6 Sustainability becomes a key project goal ς not a peripheral requirement 

¢ƘŜ ǇƘŀǎŜ ΨƳŀƪŜ ǎǳǊŜ ƛǘ ŘƻŜǎƴΩǘ ƎŜǘ ƛƴ ǘƘŜ ǿŀȅ ƻŦ ōǳƛƭŘƛƴƎΩ ƛǎ ŀ ǇƛǘƘȅ ŀƴŀƭȅǎƛǎ ƻŦ ǘƘŜ 

current position of many sustainability issues within construction. This research focused 

on a main contractor respected for its sustainability stance, yet found little evidence that 

project aims, or operations were focused on enhancing sustainability. /ŀǊƛƭƭƛƻƴΩǎ 

requirement for the use of FSC timber, despite little demand from clients, was one of 

the few areas where sustainability was considered as an important element of product 

quality. Examination of PQQs and tender documents illustrated that even during the 

ŎƻƴǘǊŀŎǘƛƴƎ ǇǊƻŎŜǎǎ ǎǳǎǘŀƛƴŀōƛƭƛǘȅ ǿŀǎ ƛŘŜƴǘƛŦƛŜŘ ŀǎ ŀƴ ΨŀŘŘitional ǎŜŎǘƛƻƴΩ ǊŀǘƘŜǊ ǘƘŀn 

embedded in quality or technical requirements and rarely generating scores above 5% 

within tender assessments. This approach and attitude to sustainability must change, 

moving it to the core requirements of a project; indeed, where procurement becomes 

synonymous with sustainable procurement.  

    

9.2.7 Develop network knowledge 

Sustainability of an asset is multi-faceted, looking not only at the materials used in the 

build but the way in which they are combined to minimise future impacts during use, 

refurbishment and deconstruction. The sustainability of a built asset includes 

environmental, social and economic issues and at build or use stage this demands 

continued consideration of priorities and trade-offs. As discussed in chapter 7, section 

7.3 much of the expert knowledge on this subject is retained in industry silos. Whilst it 

can be difficult to translate expert technical information into general knowledge it is 

vital that this is undertaken, and that personal knowledge is expanded. Presentation 

approaches utilised during this research, supported by interview notes, suggest that 

visual representations of issues are useful and when linked to interactive discussion 
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based on actual work experience are highly effective in embedding knowledge. 

Participants in the research interviews and workshops also found it useful to see how 

sustainability operated at a network level but then have this translated into the key 

impacts they could address. Failure to ensure this specific engagement, translated at 

both inter and intra-ƴŜǘǿƻǊƪ ŀŎǘƻǊ ƭŜǾŜƭΣ ƛǎ ƭƛƪŜƭȅ ǘƻ ǊŜǎǳƭǘ ƛƴ ǘƘŜ Ǉƻǎƛǘƛƻƴ ǘƘŀǘ ΨŜǾeryone 

is responsible for sustainability; so, ǎƻƳŜƻƴŜ ŜƭǎŜ ǿƛƭƭ ōŜ ŘƻƛƴƎ ƛǘΩ.  

 

9.2.8 Overcome rational self-interest  

Individual companies within the supply network are highly focused on their own 

corporate aims, attempting to maximise their profits by managing their risk and 

engaging in value engineering to cut costs, whilst still meeting their contractual 

requirements. However, as established in chapter 2, sustainability of an asset can only 

be achieved by engaging with all issues and impacts across the supply network, over 

time. This creates tensions between actors as this can lead to inequality of actor 

benefits. This is illustrated in the literature where measures such as energy efficiency 

gains frequently offer most benefit to manufacturers and community action may be a 

cost to sub-contractors but help main contractors meet client contracts, and indeed 

clients to achieve planning requirements. This inequality of benefit creates a situation 

where working to achieve the sustainability of the built asset is likely to be irrational for 

individual network actors, even though they may perceive this as morally valuable. To 

create a network with shared sustainability goals, this rational self-interest must be 

overcome. Examples of where this has been achieved were highlighted in the research 

and these have been noted below (Table 30):  
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Table 30: Examples of projects with shared sustainability goals 

Cited 

examples of 

change 

Scale Lever Driver Underlying 

public/private 

initiative 

Heathrow 

terminal 5 

Asset No passed risk 

and cost + profit 

Client Private 

PFi hospital Asset Shared goal 

setting and 

sharing cost 

benefits 

Client Public/private 

London 

Olympics 

Asset Value sharing, 

awards, high 

profile 

Government 

policy 

Public 

Greening 

Government 

Asset/Product Procurement 

process 

Government 

policy 

Public 

 

This would suggest that the client, whether in the private or public sector, has a major 

impact on setting a clear framework at the outset of projects which provide clear 

sustainability goals and share the benefits, or potentially costs, that may come with 

this stance.  

 

9.3 Recommendations for policy makers 

This research has value both to major construction network actors and to Government 

as they develop ǘƘŜ ¦YΩǎ Clean Growth strategy. Encouragingly Government, within its 

most recent Sector Deal (UK Government 2018), highlights an aspiration to move away 

from direct cost to whole life asset cost. The findings from this research suggest several 

approaches that could be undertaken to support this position. Firstly, Government must 

appreciate that rather than dealing with a supply chain they are operating within a highly 

complex but effective, if not efficient, constantly shifting supply network. This creates 

difficulty in managing top down requirements. As seen in the example of FSC timber, 

goal setting was driven by the network role and there was little overlap in SDG goal 

selection between those working in global forests and the stakeholders of the main 

contractor. Understanding the perspective and role of different actors could make 

leveraging and supporting impact reduction more effective. It would also suggest that 

driving one set of targets down through a supply chain may not only divert focus and 
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resources from locally more important issues but also lead to a false belief in the 

magnitude of sustainability achieved, as in the example of Carillion and on-site water 

management illustrated.    

 

Equally important is that there remains only limited research on impact hotspots within 

the UK construction network, for both environmental but most especially social issues. 

This research would suggest that understanding, and applying, these hotspots at a 

network level would allow key issues to be identified with the relevant network actors 

and thereby enabling the development of pan network clusters to drive 

implementation. This collaborative approach has been demonstrated for product 

groups at a sector level, with member organisations such as MPA or CARES supporting 

collective environmental and social change. These however remain focused on 

individual product improvements rather than being set within the context of a built 

ŀǎǎŜǘΩǎ ǿƘƻƭŜ ƭƛŦŜ ƛƳǇŀŎǘǎΦ Category management also offers another cross-network 

approach that warrants further research. This would allow expertise to develop across 

product stakeholder groups, but importantly would remain embedded in the 

commercial process, increasing the likelihood of implementation. However, it unlikely 

that such mobilisation would be enough to drive change.  Egan (1998) believed that 

increasing alliances within the supply network were important in modifying the 

demands of less informed clients. This research suggests this is unlikely to be a successful 

strategy if main contractor supply chain teams continue to prioritise client demands 

above more sustainability focused corporate aims. Change must be supported by 

interventions that continue to drive client specifications and target support at high 

impact supply network issues. However, without established methods and tools to 

evidence change it will be difficult to measure the effects of any interventions. This 

research found local data capture to be of poor quality, often difficult to access, and 

where data was collected overlaps occurred between network actors.  

 
Finally, the inductive nature of this research has provided greater insight into behaviours 

and knowledge within a main contractor than any previous research. The SC team 

members had only limited awareness of life cycle thinking and where major 

sustainability impacts occurred within the supply network, they overestimated the 
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impact of the main contractor. As noted by (Thormork, 2006) materials procured with 

an understanding of their impacts can dramatically improve the outcomes and the 

evidence from Carillion commercial teams is that their knowledge of sustainability is 

narrowly focused and often mis-informed. There is no hierarchy of importance between 

sustainability impacts, and teams have little awareness of the trade-offs that may be 

required, although this concept is one they deal with as part of everyday commercial 

practice. There were no examples of industry tools that would support this decision-

making process. And finally, whilst there were examples of research in other sectors, 

further work on Behavioural Supply Chain Management (BSCM) could be valuable in 

construction, not least to support the development of enhanced collaboration.   

 ! ŎŀǎŜ ǎǘǳŘȅ ŀǇǇǊƻŀŎƘ ǿŀǎ ŘŜǇƭƻȅŜŘ ƛƴ ǘƘƛǎ ǘƘŜǎƛǎ ŀǎ ƛǘ ƻŦŦŜǊŜŘ ŀ ΨōƻǳƴŘŜŘ ŜȄŀƳǇƭŜΩ 

through which greater understanding of problems can be derived when examining a 

complex system, in this instance, a construction supply network. Whilst it is accepted 

that case study findings are unique, this research has endeavoured to provide external 

viewpoints on the key themes identified. Whilst this thesis is based on a single case 

study, triangulation of emergent information with key suppliers and other industry 

organƛǎŀǘƛƻƴǎ ǇǊƻǾƛŘŜǎ ƎǊŜŀǘŜǊ ŎƻƴŦƛŘŜƴŎŜ ǘƘŀǘ ǘƘŜ ŦƛƴŘƛƴƎǎΣ ŘŜǊƛǾŜŘ ŦǊƻƳ /ŀǊƛƭƭƛƻƴΩǎ ǊƻƭŜ 

as a main contractor, are transferrable and provide guidance to inform further research. 

The impact of /ŀǊƛƭƭƛƻƴΩǎ ŘŜƳƛǎŜ ƻƴ ǘƘŜ ŀǇǇƭƛŎŀōƛƭƛǘȅ ƻŦ ǘƘŜ Řŀǘŀ Ƙŀǎ ōŜŜƴ ŎƻƴǎƛŘered 

and, as noted in chapter 8, is unlikely to have affected the outcome of the data gathered 

during May 2015- June 2017. It should also be noted that the researcher experienced a 

high degree of openness from interviewees, both within the company and in key 

supplier organisations. There was no obvious sense of reticence in the responses to 

questions.  

 

9.4 Limitations and future research 

By taking a grounded theory approach, and being undirected by previous research, 

themes could emerge from the extensive interviews, meeting notes and surveys. 

However, it must be accepted that regardless of how impartial the researcher 

attempted to be, that in some way the values and bias of the researcher will have shaped 

the research. This would have occurred during the semi-structured interviews, a form of 

ΨŘƛǊŜŎǘŜŘΩ ŎƻƴǾŜǊǎŀǘƛƻƴΣ ŀƴŘ ƛƴ ǘƘŜ ǇǊƻŎŜǎǎ ƻŦ ŎƻŘƛƴƎΦ LƴŘŜŜŘΣ ǘƘƛǎ ƛƴǘŜǊŀŎǘƛƻƴ ƛǎ ŀŎŎŜǇǘŜŘ 
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ŀƴŘ ǊŜŦƭŜŎǘǎ ΨǘƘŜ ƛƴǘŜǊŀŎǘƛƻƴ ōŜǘǿŜŜƴ ǘƘŜ ƻōǎŜǊǾŜǊ ŀƴŘ ǘƘŜ ƻōǎŜǊǾŜŘΩ (Charmaz, 1995, 

Charmaz, 2003, p. 32). In this case study the researcher would argue that such a 

relationship was a positive asset to the research process as it built trust and 

engagement. One further criticism, which this study has attempted to overcome, is the 

concern that grounded theory fails to extend the significance of findings to the broader 

world (Layder, 1992). Positioning this work within the context of whole system thinking 

endeavours to deflect this criticism.  

 

For a research project embedded within a major public company, one of the key 

intended outcomes was to ensure that elements of the research could be utilised by the 

industry sponsor. During 2015-2017, the research was increasingly being utilised to 

support strategy development and in the latter period the supply network and lifecycle 

ǘƘƛƴƪƛƴƎ ǎƘŀǇŜŘ ǘƘŜ ŘŜǾŜƭƻǇƳŜƴǘ ƻŦ ǘƘŜ ŎƻƳǇŀƴȅΩǎ ŦƛǊǎǘ sustainable procurement 

strategy. However, embedding the outcomes of the research findings within Carillion 

work practise was not possible due to the company liquidation.  The researcher has 

attempted to ensure the research offered wider industry benefit by presenting the 

research to CariƭƭƛƻƴΩǎ ƛƴŘǳǎǘǊȅ ǇŜŜǊǎΦ   

 

In section 9.2 recommendations for future industry action are presented, and in section 

9.3 considerations for policy makers. However, this research has also identified several 

areas where future academic work could be highly valuable. Whilst fragmentation of 

supply networks has been studied across multiple sectors examining the episodic nature 

of construction would support a gap in knowledge. Also poorly understood, and a major 

barrier in the development of sustainable construction, is the relationship between 

economic benefit and sustainability criteria across the construction network. Finally, this 

research would suggest that the role of category management, or indeed other 

boundary spanning roles should be examined in greater depth.  
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Appendix 1 Carillion policies, and guidance 

Figure 46: Carillion Supply Chain Policy (2015) 
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